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{A Letter to 


A coop many of us are following with interest and sym- 
pathy the efforts of the trade press and the association sec- 
vetaries to bring the retailing of lumber up to date. We want 
to feel that we are abreast of the times and faithful servants 
of the public, and it all seems easy when a good writer or a 
good convention speaker describes the advantages of modern 
‘methods and the dangers of old-time rules of thumb. I nearly 
* always come home from a convention with my mind made up 
nto give a lot of the old stuff the ax; and yet I almost never 
.cut as deeply as I think I’m going to. The old methods may 
Yi Jook homely and sometimes ridiculous; but a good many of 
.them seem to fit me and my customers like an old shoe. Of 
course I can explain these things to myself. A convention 
| speaker talks about the things he has tried or has seen tried 
‘and: knows to be sound in principle. As an advocate he leans 
‘hardest on the good talking points. And since he can’t make 
Sa study of each yard and fix up the variation best suited to that 
* yard he arranges a sort of typical case and applies the proper 
. variation of his method to that case. But when a dealer in the 
) audience who has been converted by the speech tries to apply 
the cure for the typical case to his own business ailments he 
sometimes finds that it does not fit. 








At vv 


Tue other day I read a book on retail credits and discovered 
a chapter devoted to the lumber business. The author ad- 
vocated short book credits with graduated discounts if pay- 
ment were made before the due date. He argued that open 
book accounts are intended to take care of sales that are prac- 
tically cash deals and that this kind of credit is not in any 
way suited for carrying long accounts. Long accounts call for 
interest-bearing loans. He said lumbermen were too easy with 
their collections, and he recommended a rigid credit policy 
with no exceptions allowed. “Make it impersonal,” he said. 
“Make it as impersonal as the rising of the sun and just as 
inevitable.” He suggested among other things that a letter be 
sent out after each credit sale, reminding the customer of the 
due date and the discounts that could be secured by earlier 
settlement. 





Tuer isn’t much question that I have too much capital 
frozen in open book accounts and that I lose quite a sum of 
interest money that other dealers in my place would charge 
and collect. There is no doubt in my mind that sooner or later 
I must find a way to correct this situation. But just at present 
I can not see myself adopting the system of the book, at least 
without serious modifications. My credit system, if it deserves 
that name, is not impersonal. Quite the contrary. I know all 
my risks personally. I like to know them, tho keeping this 
knowledge up to date:cuts into the time I can spend in my 
office. But I can’t imagine myself running this business suc- 


Retail Progress Should Build on Experience 


the Editor } 


cessfully by spending my eight hours or more at a desk. I 
don’t send out many statements, for I have better luck seeing 
the men personally. They tell me I’m a pretty good collector 
in the old-fashioned meaning of that term. Many of my cus- 
tomers are farmers, and no amount of explaining would get 
them to understand that a statement which was sent out 
immediately after a credit sale was wholly impersonal and a 
matter of routine. Every one of them would consider it a 
dun and would get mad. I have some general principles to 
guide me in extending credit and in making collections, but 
there isn’t anything “inevitable” about my methods. There 
are about a dozen farmers hereabouts who are still on the 
sunny side of bankruptcy and in a fair way to pay their debts 
because during the last two years I didn’t make my rules of 
collection so rigid as to admit of no exceptions. 


Durine the last two years I’ve made some sales by ex- 
tending long credit and thus have moved stock that otherwise 
would have stayed in the bins and depreciated in value. I’m 
a little doubtful of the real advisability of moving depreciating 
stock in this way, for collecting such accounts is a hard job 
and leaves some sore feelings. The book tells me I should 
have made a sharp cut in prices, put on a campaign and moved 
the stuff quickly for cash. I’ve no doubt that in many places 
this could have been done. I followed the wholesale market 
down promptly, just as I had followed it up; and at several 
different periods I’d have been glad to allow a 10 percent 
discount for cash in order to break up the stagnation and rid 
myself of high-priced stock. But my customers know little 
about the movements of the wholesale markets, and they 
always think that whatever price a retailer charges he is 
allowing himself a real cash profit. If he cuts his prices they 
are likely to quit buying in the expectation that he’s about 
to cut them some more. It is true that men as well as women 
are bargain hounds; but they can’t always be made to see a 
bargain in a price that is cut on a falling market. I did suc- 
ceed in appealing to the bargain instinct of a few of them by 
deferring payment for six months or even a year without 
interest. 


I DON’T have a service room as yet, tho I am planning for 
a modest one. It’s to be largely a rest room for farm women. 
I’ve found that the best sales service is one I can carry around 
to the homes of prospects. If I find that a family is thinking 
of building a new house I see either the man or his wife or 
both and arrange a time to come around and call. I take plan 
books and pictures, and we go over them together. Some- 
times I come several times. I make rough sketches, explain 
about finish, ventilation, heat and the like. I make estimates 
(Concluded on page 37) 
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Satisfaction for You | 
IN PACIFIC COAST LUMBER “\ 


Dependable values and prompt shipments. That’s 
the basis on which we solicit the business of sash and 





door, planing mill, factory, carload yard and industrial 
buyers. 


Ours is no ordinary service. We study every buy- 
er's individual requirements with a view to rendering 
him a distinctly personal service. 


We will appreciate an opportunity to demonstrate 
the advantages of our specialized service to you in dol- 
lars and cents. 


Right now we are featuring some unusual values in Fir 
and Spruce Factory Lumber in Clear and Shop Grades. 


OLE 
SQ, ===" GE NERAL OFFICES 
. Northwestern Bank Bldg. 
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HARDWOOD FLOORING : 
In Maple, Beech, Birch and Oak 





) 





Yu 


y Zl 
1 YW 


| should pe your choice of Flooring for 1923 
| because— Fl 


—It is Scientifically Kiln Dried. a 


—It is especially noted for its CAREFUL 
MANUFACTURING DETAIL, being made 
by a class of workmen whose skill in the 


woodworking art is known the world over. Z : 


—It can be shipped promptly due to large pro- iH 
duction and exceptionally good Railroad 7 
Facilities. 

—You can get itin STRAIGHT or MIXED cars 
with all kinds of HARDWOOD LUMBER. 


| Manufactured by 








Nichols & Cox Lumber Co. 





‘““The Hom »f Skilled Woodworkers’’ | fu We are members of the Maple Flooring Manufacturers’ Association 
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Grasping An Advertising Opportunity 


HE WIDEAWAKE, “LIVE WIRE” LUMBER merchant, or 
dealer in any other commodity, perceives and seizes oppor- 
tunities for bringing his business and his wares to the favor- 

able attention of the public where one less alert would not dream 
they existed. For instance, who but a born advertiser would per- 
ceive that in the holding of a poultry show in his town Dame For- 
tune was handing him a gilt-edged opportunity to focus the attention 
of the public on the goods he had to sell? Chickens and lumber, 
forsooth! What hav spt that chicken houses 
are built of lumber?—the skeptic might scornfully ask. But not 
so the lumberman possessing what our French friends would call a 
flair for advertising. And by advertising, of course, is meant favor- 
able publicity of every type, whether obtained by the use of print- 
er’s ink, word of mouth, or any other method. The familiar slogan 
of an advertiser of world wide fame declares that ““We are advertised 
by our loving friends’—and that is the best and most effective 
advertising of all. 

But to get back to our “muttons’—or more accurately, to our 
chickens. When M. S. Rudisill, manager of the Niles Lumber Co., 
Wiles, Mich., learned that the Southwestern Michigan Poultry & 





Pet Stock Association contemplated holding its annual exhibition 
in Niles last month he immediately conceived the idea of performing 
a fine piece of community service and at the same time bringing 
several thousand people to the company’s ‘yard, by offering the 
poultry association the use of its big shed for the exhibition. The 
offer was gratefully accepted, and courteously acknowledged in the 
catalog which was placed in the hands of all visitors, thereby giving 
the lumber company at the very outset a large amount of favorable 
publicity. 

Then the visitors came—several thousand of them. They came to 
see the fine poultry and pet stock on exhibition, but in doing so they 
could not escape seeing the displays of its goods which the com- 
pany had prepared and placed in conspicuous positions. They saw, 
too, a well kept and carefully arranged stock of lumber and build- 
ing materials and accessories of all kinds, in neat surroundings, 
and attractive window displays. Quite naturally the people of the 
town, and the visitors from the surrounding territory, unconsciously 
received the impression that here was a live, uptodate lumber 
firm, and a good place to come when in need of anything in its line. 

A particularly interesting feature of the Niles company’s “stunt” 
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was that it achieved the very desirable, but ordinarily difficult, 
objective of bringing a large number of potential future buyers in 
person to the company’s place of business. Many important con- 
cerns in various lines of business annually spend large sums of 
money and much effort to attain that end. When the visitors got 
there they saw something. That point must not be overlooked. 
First be sure that the environment of your business is such as to 
make a favorable impression; that the buildings are in good repair 
and well painted, yard neat and clean, stock well assorted, well 
arranged and well displayed; show windows filled with attractive 
displays of your goods; then the more people you can get to visit 
your yard the better. 

The purpose of the AMERICAN LUMBERMAN in calling attention 
to this rather unusual and very successful publicity “stunt,” which 
is described in detail, with photographs, on page 37 of this issue, is 
not to commend or compliment the retailer who conceived it, but 
to emphasize the fact that advertising and merchandising oppor- 
tunities exist on every hand, if one has the vision and alertness to 
recognize and utilize them. Fairs, expositions, holidays, the chang- 
ing seasons, local and community festivals and celebrations, and 
unusual events of almost every sort, all offer opportunities of 
greater or lesser value for attracting the public’s attention in a 
favorable way, establishing prestige, and laying the foundation for 
future business. 


Fifty Years of Lumbering in Retrospect 


MONG BUSINESS MEN IT IS a practice at the end of each 
year to look back over the twelve months, to sum up the 
work, and by comparing later activities and accomplishments 

with earlier determine whether and how much progress has been 
made. In this way standards are fixed, guide posts are set up, 
policies are framed and business institutions gradually assume a 
character, acquire a personality and establish a reputation. 

Primarily, the past is looked into with a view to comparing 
financial results and discovering the principles of business that 
experience has proved to be sound, in order that the good may 
be kept and the bad rejected. By this means the past is made 
a guide for the future and history helps in the choice of safe and 
profitable paths to follow in the conduct of business and of affairs. 

In the regular course of business the staff of the AMERICAN 
LUMBERMAN has occasion frequently to “look up the record.” Rarely 
a day passes without such delving into lumber history as it is 
recorded in the pages of the AMERICAN LUMBERMAN. That the 
lumber industry has made notable progress in all branches during 
the last fifty years is well known by men who have been engaged 
in it for that time. Those, however, who have come into the 
industry in more recent times may not be able to recall, as do the 
pioneers, that many of the problems of today differ but little from 
those that confronted their predecessors of a half-century ago. 

It has been thought, therefore, that the pleasure and instruction 
derived by the staff in reviewing the records of the lumber industry 
as set down in the pages of the AMERICAN, LUMBERMAN and its 
predecessors might be acceptably shared with its family of readers. 
This can be accomplished in only a limited and fragmentary way, 
however; tho, if space permitted, ample justification could be 
found for reprinting pages instead of paragraphs. On page 51 
will be found a number of extracts from the pages of fifty years 
ago, accompanied with only enough comment to make them intel- 
ligible. 

In the light of later knowledge, some of the views expressed 
by outsiders regarding lumbering and lumbermen of fifty years 
ago would appear comic but for the fact that similar views are still 
held and are advanced with the same seriousness as in days long 
past. The lumber industry, more perhaps than any other, has 
been in the past and still is a field in which reformers find rich 
opportunities for capitalizing their talents for criticism. Without 
knowledge even of current conditions and utterly oblivious of the 
past, they warn of dangers and disasters long past due according 
to the prophecies of their predecessors. 

Progress is made by trial and test, by profiting from experience. 
There may be some virtue in consistency; it may be humbling to 
the pride to find oneself wrong in matters of importance; and 
discovery of error may, therefore, tempt to concealment. But 
no business man can afford to burden and handicap himself with 
error merely to avoid the charge of inconsistency. All make 
mistakes; success is achieved thru the quick discovery of errors 
and immediate turning back from paths found to be misleading. 
Frequent reference to the past serves the useful end of avoiding 
pitfalls that the novice might not see. It may dampen the ardor 
of the enthusiast to learn that experience of long ago has dis- 
credited methods and proposals that to him seem novel and ad- 
mirable; but he ought to be quick to realize the advantage of 
learning from the failures of others rather than from his own. 

Not the least valuable of the lessons brought home to those 


now charged with the duty of serving the industry thru the 


AMERICAN LUMBERMAN is the one that this great lumber newspaper f 
is the product not of their labors of today, but it is the result 


of a half-century of effort, growth and development. For, not- 
withstanding resemblances and apparent repetitions in its pages 
thruout its history, there is noticeable almost from issue to issue 
improvements of many kinds, all directed to one purpose—greater 
and greater service to the lumber industry. Those of today upon 
whom this duty to serve is imposed may, therefore, feel justified 
in the conviction that the end aimed at is worthy of their best 
efforts. They may also find ample justification for their belief 
that the wide recognition and support accorded the AMERICAN 
LUMBERMAN by all branches of the lumber industry is owing to 
the adoption more than fifty years ago of sound policies that at no 
time have been deviated from. 





Preparing for Federal Forestry Legislation 


EDERAL FORESTRY LEGISLATION IS AGAIN brought 
to the foreground by the submitting to the House committee 
on agriculture and forestry of a bill embodying the views of 

the Forest Service, as reported on page 66 of this paper. This 
new bill is more distinctively a forestry measure than other bills 
that have been before Congress in that it contains provisions for 
appropriations designed to promote tree growing without regard 
to the protection of navigable streams, as well as providing ‘in- 
creased appropriations for the latter purpose. 

For the first time, it is believed, the farm lot is given prominence 
in Federal forestry legislation by the proposal in this bill that 
$100,000 be appropriated for aiding farmers in the care and use 
of their woodlots. Thruout the bill are evidences of a purpose to 
link the national forestry program with the program of the individ- 
ual States. A half-million dollars would be provided for the study 
of taxation and timber growing, $1,000,000 would be provided 
for codperation with the States in forest protection, and $100,000 
for obtaining and distributing forest planting material. 

This bill must of course travel the usual road before it can be- 
come a law. In view, however, of the progress that has been 
made in the study of reforestation problems, it is to be expected 
that agreement of the various interests affected and the framing 
of an acceptable law will be brought about during the coming 
session of Congress. 

The interests of the lumber industry will be safeguarded by 
the Forest Policy Committee of the National Lumber Manufacturers’ 
Association and by the officials of that and other lumbermen’s 
organizations who have kept in touch with all the developments 
in connection with the Federal forestry legislation program. So 
far as known at present, the present bill contains no provisions 
that are apt to be seriously objected to by the industry or by 
anybody else who realizes the importance of making an early 
start in tree growing on a comprehensive national scale. 


An Important “Building and Loan” Step 


HE SIGNIFICANCE OF THE ACTION taken at the joint 
conference held in Kansas City, Mo., on Dec. 20, in the inter- 
est of the building and loan association movement, will not 

be overlooked by discerning lumbermen who see in the “building and 
loan” the greatest instrumentality yet devised for bringing home 
ownership within the reach of the average American citizen. This 
conference was participated in by the loan and building committee 
of the American Lumber Congress, appointed at its meeting held in 
Chicago last April, and coéperating committees representing the 
United States League of Local Building & Loan Associations and 
the National Association of Real Estate Boards. 

At the recent joint conference it was determined, as is told in a 
news story appearing on page 41 of this issue, to focus the work of 
the joint committee on the support and promotion of the American 
Savings, Building & Loan Institute, established in Kansas City a 
few months ago as an outgrowth of the work carried on during the 
last two years by the building and loan department of the South- 
western Lumbermen’s Association. This would seem tv be a wise 
decision. There is always danger of a new organization or move- 
ment attempting too much at the outset and failing to do anything 
in a thoro and efficient way. By thus recognizing and strengthening 
the recently formed institute, that agency is given prestige and 
standing that will greatly aid in the work it has in view; specifically 
that of disseminating knowledge concerning how to organize and 
conduct building and loan associations, and training men for that 
work. 

There is a vast field for effort of the sort contemplated by the 
institute. Practically all lumbermen recognize the value of the 





building and loan association as a creator of demand for lumb¢1 
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for home building, but a great many have only a hazy idea of how it 
functions, or of how to go about organizing one. At conventions 
and other gatherings of lumbermen they hear speakers tell of the 
splendid results that have followed the planting of building and loan 
associations in this or that community, and are thoroly “sold” on the 
idea, but often that is as far as it goes, because they do not know 
in just what direction to turn to get the counsel and help that they 
need. True, there are reference books on the subject, and other 
sources from which information may be gained, but everyone knows 
that in a matter of this kind nothing can take the place of personal 
contact and the prompt, direct furnishing of definite information 
and advice covering specific needs. 

Such an agency now bids fair to be available in the new institute, 
which purposes to develop a correspondence course for imparting 
knowledge of building and loan association organization and meth- 
ods, and to provide trained field men for organization work. When 
thoroly organizéd and in running order the institute will afford a 
much needed clearing house for information and data of every sort 
relating to the building and loan movement. Frank A. Chase, whose 
efficient work during the last two years in organizing and strength- 
ening building and loan associations in the Southwest, as manager 
of the building and loan department of the Southwestern Lumber- 
men’s Association, attracted favorable comment from all familiar 
with it, has been retained as educational director of the institute. 
His headquarters for the present will be in the offices of the South- 
western association, R. A. Long Building, Kansas City, Mo. 

It has been said that every great institution is but the length- 
ened shadow of some man whose vision and energy brought it into 


being. If in the years to come the American Savings, Building & 
Loan Institute plays the important part that its founders and spon- 
sors hope that it will, it will prove a fitting memorial to the late 
James R. Moorehead, to whose vision and enthusiasm is directly 
traceable much of the awakened and broadened interest in the 
building and loan movement during the last few years. He it was 
who conceived the idea of putting a building and loan field man 
into the territory of the Southwestern association; and his impas- 
sioned appeal at the last American Lumber Congress for the lumber 
industry to do something adequate to aid in the formation of build- 
ing and loan associations thruout the country, resulted in the 
appointment of the committee of lumbermen which participated in 
the recent conference at Kansas City. It may truthfully be said 
that “being dead, he yet speaketh.” In naming the recently formed 
organization at Kansas City “Moorehead Chapter No. 1 of the Amer- 
ican Savings, Building & Loan Institute,” its sponsors simply gave 
honor to whom honor is due. 

The lumber industry is getting behind the institute in a substan- 
tial way, the National Lumber Manufacturers’ Association and the 
Southern Pine Association each having pledged $300 a month, and 
the Southwestern Lumbermen’s Association $100 a month, during 
1923, for its maintenance. No doubt other lumber associations will 
also wish to have a part in developing the building and loan associa- 
tion movement thru this newly established agency. With the sup- 
port that should and doubtless will be given by other interests to 
which home building is almost as important as to lumber, the 
financing of the institute upon a scale that will permit it to function 
effectively should not be a formidable task. 














AST MINUTE NEWS FOR ALL 





a 








Cut, Shipments and Orders Decline 
{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 4.—The Christmas 
holidays had the usual effect upon lumber pro- 
duction, which for the week ended Dee. 30 ag- 
gregated 115,531,907 feet as reported by 366 
mills, compared with 174,034,830 feet (revised) 
reported by 371 mills for the week before. In 
the corresponding week last year production 
of mills reporting to the National Lumber Man- 
ufacturers’ Association was but 103,000,000 
feet. Shipments and orders also declined last 
week, as is usual during the holiday season. 
While production dropped more than 58,000,000 
feet, however, shipments were only 35,000,000 
feet and orders 38,000,000 feet 

Stated in percentages, shipments for all re- 
porting mills last week were 150 percent and 
orders 145 pereent of current production. For 
southern pine mills the percentages were 142 
and 126, respectively, and for west Coast mills, 
171 and 175, respectively. 


less. 


Shipments of reporting mills last week ag 
gregated 173,161,550 feet against 208,002,196 
feet the week before. Orders were 167,871,023 
feet, against 205,639,135 the preceding week. 

Production by Southern Pine Association 
mills, 128 reporting last week, was 45,090,484 
feet, against 69,756,941 feet the week before, 
with 120 mills reporting. Shipments were 64,- 
203,489 feet, against 75,484,071 feet. Orders 
aggregated 56,834,757 feet, against 73,846,521 
feet. 

Reports from the West Coast Lumbermen’s 
Association give the production of 129 mills 
last week as 42,510,987 feet, against 69,481,961] 
feet the week before. Shipments aggregated 
72,755,565 feet, against 78,910,647 feet. Orders 
were 74,379,041 feet, against 82,732,614 feet. 

The total figures for 1922 indicate that on 
the whole the volume of lumber business ex- 
ceeded that of 1921 by about 35 percent, These 
figures cover only softwoods. They follow: 

Production, 11,397,411,018 feet, against 
8,207,764,459 feet in 1921; increase 3,189,646,- 
559 feet. Shipments 10,873,630,405 — feet, 
against 8,288,396,796 feet; increase 2,585,233, 
609 feet. Orders, 11,745,788,583 feet, against 


8,510,537,794 feet; increase 3,235,250,789 feet. 


The Northern Pine Manufacturers’ Associa 


tion, with headquarters at Minneapolis, has only 
eight mills reporting and only four of them 
were sawing, and one of the eight reported no 
shipments as it was shut down for inventory. 
The Western .Pine Manufacturers’ Associa 


tion, Portland, Ore., reports that of thirty-nine 
identical mills reporting for the week and the 
preceding week, nineteen show no production 
last week as against seventeen down the week 
before, most of them being closed for repairs 
and inventory, but some on account of weather. 
The car supply situation is improving in that 
territory. 

The California Redwood Association reports 
that production is off because of rain, five mills 
being down for repairs and holidays. 

The California White & Sugar Pine Manu 
facturers’ Association, San Francisco, reports 
that the labor situation is normal for this sea- 
son, the car supply fairly satisfactory, and the 
log supply normal, but logging is eurtailed as 
usual at this season on account of weather con 
ditions. The largest demand is from Missouri 
fiver points, 


Salesmen Inspect Mill Plant 
|Special telegram to AMERICAN LUMBERMAN] 
Houston, Tex., Jan. 4.—Salesmen of the 

3oykin Lumber Co. were back on the job today 
after a conference in Houston and a trip to the 
company’s big southern pine mill at Fullerton, 
Lu., for the purpose of further aequainting every 
man with conditions at the mill, the policies 
of the company and the opinions of those en 
vaved in every step of the chain from the 
logging camps to the consumer, 

The conference in Houston, with L. J. Boykin 
presiding, was held Dec. 29 and 30 and ended 
with a study of grades and products at the mill 
at Fullerton, the largest of its kind west of the 
Mississippi. 

With James Crawford, manager at Fullerton, 
as host, the Boykin salesmen were treated to a 
bountiful feast at the Hotel Des Pines. 

J. E. Griffith, formerly assistant sales man- 
ager, has been responsible 
position of general sales manager for the Boykin 
Lumber Co. 


promoted to the 


West Coast Association to Meet 
{Special telegram to AMERICAN LUMBERMAN } 
PORTLAND, ORE., Jan. 

of the West Coast Lumbermen’s Association 
will be held here on Jan. 26, A. ©. Dixon, presi 
dent, and Robert 
announced after 
Jan. 12 the board of directors will meet in Seat 
tle. Original plans called for a meeting in 
Portland, Jan. 12. 


a conference here today. On 


3.—A general meeting 


B. Allen, secretary-manager, 


Urges Study of Constitution 
[Special telegram to AMERICAN LUMBERMAN] 
Houston, Tex., Jan. 4—John H. Kirby, 

chairman of the board of the Kirby Lumber 
Co., and Texas’ best known lumberman, at the 
current weekly luncheon of the Conopus Club, 
told Houston business men that it behooves 
every red blooded American to get better ac- 
quainted with the Constitution of the United 
States, so that disaster might be averted. 
‘*Many secret factions,’’ he said, ‘‘are insidi- 
ously plotting, members of our high govern- 
mental legislative bodies are seeking to set 
aside certain important funetions of the Govern- 
ment and 300,000 Bolshevists are hurling ana- 
themas at the principles of the Constitution. I 
think it appropriate that a review of the Con- 
stitution of the United States be made at the 
heginning of the new year—and on every other 
day for that matter. Our Constitution,’’ he 
said, ‘‘is the greatest human document ever 
written, ’? 


Columbia River Shipments 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, Ore, Jan. 3.—During December 
61,359,928 feet of lumber was shipped by 


water from the Columbia River, being earried 
hy sixty-five vessels. 


(sag aaaaaaae: 


Distribute Big Stock Dividend 
Special telegram to AMERICAN LUMBERMAN] 
Houston, Trex., Jan. 4—-As a New Year 
vitt and in eelebration of their twentieth anni- 
versary, Lynch Davidson & Co., wholesale and 
retail lumber dealers, with headquarters in 
Houston and with branches seattered thru Texas 
und Oklahoma, distributed to their stockholders 
a 200 percent stock dividend amounting to $1,- 
100,000. The company observed the oceasion 
Tuesday by inereasing its capital stock from 
$500,000 to $2,000,000, of which $1,500,000 is 
fully paid up. Lynch Davidson & Co., are sue- 
cessors to the Continental Lumber Co., which 
hegan business in Houston in 1902 with a 
capital investment of $25,000. The company 
now operates yards in twenty-three towns and 
has large timber holdings in east Texas. 


Saaeaeasaaaasts 


DEFICIENT AND ERRONEOUS ADDRESSES on mail 
matter.entail a daily expense to the Government 
of about $500 for directory service and other 

the addressees. 


effort to locate 
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Model Houses for Desk Use 


Do you know where desk models of cottages 
of different design can be bought for use as ad- 
vertisements? We want those that can be taken 
apart in showing them to prospective home build- 
ers.—INQUIRY NO. 833. 

[The AmMericAN LUMBERMAN has _ received 
numerous inquiries similar to the foregoing, but 
this inquiry, which comes from a New York re 
tailer, apparently has reference to a smaller 
model than commonly has been wanted. He 
has, however, been supplied with the names of 
a number of concerns that make miniature or 
model houses with the hope that from some of 
them he may be able to get what he wants. 
The AMER LUMBERMAN has reduced the di- 
mensions of a number of its own plans to minia 
ture scale and has supplied blueprints of these 
plans to numerous inquirers who wished to make 
small houses or to interest the boys of local 
manual training classes in work of that kind. 
The blueprints are supplied at a nominal price. 

EDITOR. | 


Would Reforest Cut-over Land 


In your Nov. 18 issue I notice on page 36 a 
New York corporation has bought 2,000 acres of 
cut-over Jands in Vilas County, Wisconsin, to 
plant the entire tract in white pine. We have 
been thinking of doing similar work on our south- 
ern cut-over lands, and would make it very inter- 
esting for any company or individual who wished 
to plant one or two thousand acres of land in pine, 
or even in some of the quicker growth woods, such 
as poplar. We have two pine operations in the 
South, one in Mississippi, which is shortleaf terri- 
tory, and one in Alabama, which is longleaf terri- 
tory, and we would like to make arrangements 
for the replanting of our cut-over lands in one or 
both of these localities. If you can put us in 
touch with such people we will greatly appreciate 
it.—INQuiny No. 834. 


{The foregoing inquiry is made by a com- 
pany with headquarters in the North but operat- 
ing southern mills. Information in addition to 
that contained in the article referred to has been 
given to the inquirer and the inquiry is pub- 
lished with the hope that it will come to the 
attention of readers who are interested in such 
a reforestation project as this inquirer suggests. 
—pitor. | 


[ manufacture hemlock and balsam lath and 
grade according to specifications. I wish to know 
if I should ever have a car of lath refused (it has 
happened in the past) at point of destination, say 
Chicago, whether you could recommend or let me 
know of an inspector that would fairly inspect the 
lath for me and what would be the charges for 
such inspection. Also let me know whether the 
following specification for No. 8 hemlock lath are 
standard : 

“This grade will admit all pieces below a No. 2 
that are yy-inch and thicker, up to f, inch and 1 
inch and wider up to 1% inch, admitting all de- 
fects characteristic to hemlock lath, such as wane, 
knots, knot holes, sound and unsound pieces with 
bark full length and width, with face of wood, soft 
rot in small spots going thru piece and any other 
defects that bar it from the better grades. Special 
attention should be given to the length which must 
be the same as in upper grades; also should have 
reasonable sound ends to admit nailing.’’—INQUIRY 
No. 837. 

[The foregoing inquiry is made by a Wis- 
consin lumberman. The Lumbermen’s Asso- 
ciation of Chicago will undertake inspection of 
hemlock lath anywhere within the Chicago dis 
trict at a charge of $15 a day and the inspee- 
tor’s traveling expenses. As about two weeks 
would be consumed in inspecting an entire car 
of lath, it is customary to inspect only 10 
percent of the car. It is the practice then for 
the parties concerned to use the results of this 
partial inspection as a basis for determining 
the average of the car. It is suggested to the 
inquirer that it would be advisable to ecom- 
municate with the Northern Hemlock & Hard- 
wood Manufacturers’ Association, Oshkosh, 
Wis., regarding inspection. As a rule it is 


understood that that organization serves only 
its membership tho it might on request of both 
parties perform the service here asked for. 
That assoeiation’s charge to members is $12 a 
day and traveling expenses. 

The specifications submitted for No. 3 hem- 
lock lath by this inquirer are not included 
in the grading rules of the Northern Hemlock 
& Wardwood Manufacturers’ Association. In- 
terviews with a number of concerns handling 
hemlock Jath, however, disclosed the fact that 
when No. 3 hemlock Jath are sold, specifications 
corresponding to those here submitted are used. 

-ED1Tor. | 


Seeks Market for Bur Oak Lumber 

We shall be glad to have any assistance you 
can give us in the marketing of bur oak. Some 
farmers write that owners of river bottoms on 
clearing Jand prefer burning the logs to cutting 
them into lumber with a chance of finding a mar- 
ket. We can hardly believe that the condition of 
the market justifies such a procedure and shall 
investigate these statements pretty carefully. If 
they are true, it is very discouraging to those who 
are urging forest protection, reforestation, reduc- 
tion of taxes ete. Often we have found it was 
because lumber had been poorly manufactured or 
poorly seasoned; altho, in one case, we have found 
that the lumber was well piled and sawn with 
accuracy.—INQUIRY NO, 839. 

[The foregoing inquiry, which comes from 
the State forester of Illinois, presents a situa 
tion that deserves careful consideration on the 
part of friends of forestry, for the reason that, 
as suggested in the query, not much progress 
in that direction is possible until the work and 
other expenses involved in the growing of timber 
can be recouped in the sale of lumber. 

The proposed Constitution of Illinois recently 
rejected by an overwhelming vote contained a 
new section providing for classification of land 
for reforestation purposes. That clause was the 
subject of considerable eriticism, mueh of it 
misinformed, biased and misleading. The atti- 
tude taken by a considerable part of the electo- 
rate in connection with the practical difficulties 
suggested in the foregoing query shows the 
necessity for much educational work in behalf 
of a sound reforestation policy. In some of its 
aspects the problem is more difficult in the 
central States that nevertheless have thousands 
of acres of land unfit for any other purpose 
than that of tree growing. 

The AMERICAN LUMBERMAN will be glad to 
forward the name of the inquirer to readers 
who are able to give information of the kind 
asked for.—FEprror. | 


Commercial Uses of Olive Wood 

We have about a thousand acres of old olive 
trees which we intend to cut down. It has occurred 
to us that the wood from these trees may have 
a value that would justify our sawing the trees 
into commercial stock. We shall be glad to have 
any information you can give us regarding the 
value of olive wood.—INquiry No. 835. 

[The wood of the olive tree (Olea europaea) 
is of a yellow or light greenish-brown hue, is 
often finely veined with a darker tint, and, 
being hard and close grained, is said to be 
valued by the cabinet maker and ornamental 
turner. The bark has been used in the tanning 
of leather. One authority states that a smooth 
marble like surface can be made upon the wood 
with the result that the surface then somewhat 
resembles boxwood. It is used for small work 
of a decorative nature, such as ink stands, paper 
knives and table ornaments. Olive wood is 
sometimes imported into England in round logs 
varying from 4 to 12 inches in diameter, put 
there is no record of its importation into the 
United States and it is not specifically men- 
tioned in the present tariff law. The character- 
istics of the wood are such apparently as to 
make it desirable for many of the purposes for 
which apple wood is used. Readers are invited 
to give additional information. On request, the 
name of the inquirer will be supplied.—Eprror. ] 


End Matching Southern Pine Flooring 


Please furnish us with the names and addresses 
of manufacturers of machines for end matching 
flooring. 

The writer has for several years been trying to 
get some yellow pine manufacturers to help them 
selves to make some money by cutting their low 
grade flooring in lengths of 16 inches and multiples. 
Total of shipment should be not over 25 percent 
under 8 feet and above this all in multiples of 
16 inches and matched.—INnquiny No. 836. 

[The foregoing inquiry is made by an east 
ern lumber company to which has been supplied 
the names of manufacturers of end matching 
flooring machines. The suggestion made that 
southern pine millmen manufacture short length 
end matched flooring somewhat along the lines 
adopted by hardwood flooring manufacturers 
has been considered from time to time. No 
doubt there would be, as the querist suggests, 
some eceonomy in the utilization of pine in this 
way and, perhaps, if the practice were general 
it would prove profitable to the manufacturers, 
However, under present conditions, it is possible 
to get southern pine flooring stock as long as 
the average room and some educational propa- 
ganda would be necessary to persuade dealers 
and users to handle and use the short lengths. 
The time may come when this practice will be 
adopted in obedience to the demands for further 
conservation of the wood supply. If there are 
any southern pine manufacturers already mak 
ing short length end matched flooring the AMER- 
ICAN LUMBERMAN will be pleased to forward 
to them the name of the inquirer on request. 
—Irprror. | 


Liability for Undercharged Freight Bills 

We are wondering if you are able to cite deci- 
sions regarding payment of undercharged freight 
bills. A railroad is attempting to collect from us 
an additional charge on freight shipped in 1917. 
We bought the lumber delivered and deducted the 
original freight charge from the shipper’s invoice. 
The shipper has since gone out of business and the 
carrier claims we must pay the additional charge. 
No doubt this matter has been tried out in court 
and if you can give us any references, we shall 
greatly appreciate your doing so.—INQuiIry No 
840. 


[In general the carrier has a lien on the 
property transported for the amount of the 
charges for carriage. The railroad may demand 
prepayment from the consignor or may waive 
prepayment and collect from the consignee. In 
the latter ease the carrier may refuse delivery 
until the charges have been paid. It is merely 
a matter of accommodation that the carrier 
waives prepayment or makes delivery before 
collecting from the consignee. 

In Boise Commercial Club vs. Adams Express 
Co. (17 ICC 115,121) it is held: ‘‘A carrier 
may waive its right to demand prepayment 
and accept a shipment with the understanding 
that it will collect from the consignee; but 
if it does not collect from the consignee, it 
must look to the consignor for payment.’ 

In another case—Bovaird Supply Co. vs. A. 
T. S. F. Railway Co. (13 ICC 56, 57)—it was 
held that ‘‘ where a carrier by mistake accepted 
payment of a rate lower than the published 
rate it is its duty to demand of the shipper 
the balance due.’’ 

It will readily be seen, of course, that if mis 
takes to the advantage of shippers were per- 
mitted they would offer a convenient means 
of granting rebates, which are forbidden hy 
law. There are cases holding that the carrier 
is not bound by a quotation of a rate lower 
than that authorized by the tariffs. This is held 
to be the law even tho the shipper relying on 
the quotation would suffer a loss in being re- 
quired to pay a higher rate. One case holds 


that ‘‘a carrier can not estop itself from the 
right to collect the published interstate rate.’ 
These cases, the last in particular, would seem 
to indicate that no act of the carrier can relieve 
the shipper from liability for the amount of 
freight due according to the published and 
duly authorized tariffs.—Eprror. ] 
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The Outlook for the New Year 

All authorities on economics agree that funda- 
mental conditions in this country are conducive 
to a period of business prosperity. They are 
hopeful for 1925, but they are not looking for 
a great boom. They warn against overcon- 
fidence and advise a midchannel course. An- 
alyzing the situation, one of the best authorities 
sees four favorable factors as against three 
unfavorable ones in the business outlook. The 
favorable factors are summarized as follows: 
‘¢(]) Fundamental conditions are improving. 
The business cycle is more than half completed 
and the upward swing is now in progress. Men 
are realizing that they must serve in order to 
profit. Also, there is less waste and extrava 
gance in business. (2) Crop conditions are good. 
Farmers will probably net 30 percent more for 
their produce than last year. (3) The Federal 
Reserve System is in strong position, and is 
rediscounting only about a fourth of what it 
was this time last year. (4) Business houses 
are in better condition. Inventories have been 
written down and reduced. Prices are becoming 
stabilized. Failures are fewer. The unfavor- 
able points are the following: (1) Many mills 
and factories are working under capacity, re- 
sulting in keen competition and lower profits. 
(2) The foreign situation is bad. Europe is 
still a boiling cauldron and serious trouble may 
break out at any time. (3) Labor is not yet 
as efficient as it should be, and present immigra- 
tion restrictions will tend to increase this in- 
efficiency. ‘‘The general situation meanwhile is 
unusually strong for this time of year. Produe- 
tion of many important commodities is nearing 


peak. Retail buying is good and exports are 
expanding. Collections are improving, tho 


transportation difficulties, which are somewhat 
relieved but have by no means disappeared, 
are un important factor in the farm eredit sit- 
uation. Collections, however, «are showing 
gradual betterment and no fear is felt. Bank- 
ing conditions are technically strong. 
Unusual Activity in Hardwoods 
The new year finds the hardwood industry in 
very strong position, and with the best prospects 
it ever had. Demand, immediately after the 
turn of the year, normally retains a great de- 
gree of the holiday dullness and does not begin 
to show material yuickening before the month 
draws toward its close. At this time, however, 
this rule does not hold true. The market was 
active almost to the fever point right up to 
the holidays and, now that these are over, has 
again become so. Demand is excellent for 
practically all items on the hardwood list, in- 
cluding low grades as well as uppers. Flooring 
and interior trim manufacturers, furniture and 
automobile interests and box and packing crate 
makers. are especially prominent on the cur 
rent market and, because of the peculiarly ad- 
vantageous trade position of each, are expected 
to remain so indefinitely. The export outlook is 
encouraging, with a very fair volume of for- 
eign business even now coming to hand, and 
miscellaneous consumers are expected to con- 
tinue contributing enough business to keep the 
aggregate of demand heavy during the first 
six months of the year at least. Prices mean- 
while are firm all around and are tending 
strongly upward. Shipments are increasing as 
a result of the recent material improvement in 
transportation conditions, and the mill yards 
are rapidly being cleared of stocks. Many of 
them will soon have a decidedly bare appear- 
ance, as the apparently ample stocks which they 
have been carrying have for the most part been 
sold. Unsold dry material is decreasing to an 
absolute minimum, both in the South and the 
North, and where immediate deliveries are 
wanted premiums are not uncommon. Produc- 
tion in the South is on a fairly high level, but 
is not on a par with demand. Log supplies are 


so much better than they have been that an 
expanding mill output might be expected, but 
heavy rains are interfering with woods opera- 


tions and log transportation in many seetions. 
Practically all northern hardwood mills are op- 
erating steadily and are shipping heavily on 
old orders. Not much new business is being 
tuken on, the reason being that salable stock 
is lacking. Maple and birch are the most aetive 





Statistics on production, orders and 
shipments appear on page 55 





woods, but basswood remains very strong, and 
soft elm is improving. Prices on all items, but 
particularly the upper grades, show a_ pro- 
nouneed advancing tendeney. 
Western Pines and Redwood 

The market for western pines is steadily 
vathering strength. The advances in Nos. 3 and 
tf common grades of Inland Empire products 





Southern Pine Statistically Strong 

The strong statistical position of the 
southern pine industry is visualized by 
the following excerpts from a letter 
written by J. E. Rhodes, secretary- 
manager of the Southern Pine Associa- 
tion, New Orleans, La., to the editor of 
Financial America, of New York City, 
seeking correction of erroneous state- 
ments contained in an editorial on the 
southern pine situation published in 
that journal on Dec. 12, 1922: 

‘*‘During the first eleven months of 
1922, 137 representative southern pine 
mills shipped 3,849,883,949 feet of lum- 
ber as compared with 3,595,978,498 feet 
shipped by the same mills during the 
same month of the previous year—a 
gain of 254,000,000 feet or 7 percent. 
Shipments during 1922, to date, have 
been 30.3 percent greater than during 
1920. 

‘*Production of lumber by the same 
137 mills amounted to 3,940,976,137 feet 
as compared with 3,448,483,039 feet dur- 
ing the eleven months of 1921; an in- 
crease of 14.3 percent. The production 
of these mills in 1920 was 3,263,866,696 
feet. 

‘*Not only have the production and 
shipments of southern pine during the 
present year been larger than for some 
time, but there has been a large in- 
crease in the volume of orders placed 
with mills, particularly during the last 
few months. The car shortage pre- 
vented the mills from shipping as much 
lumber as they could have loaded from 
August to December, with the result 
that mills now have a larger unfilled 
order file than has existed at any time 
since February, 1920. Unfilled orders 
now amount to an average per mill of 
over 3,000,000 feet as compared with 
1,500,000 feet per mill on Jan. 1, 1922. 
Altho shipments during November were 
25 percent greater than those of Octo- 
ber, the amount of unfilled orders has 
not materially decreased, as the volume 
of new business has been exceptionally 
heavy for this period of the year. The 
very large proportion of this business 
has originated in the eastern States and 
Atlantic seaboard. 

‘‘The strong. statistical position 
which the southern pine lumber indus- 
try now occupies is responsible for the 
optimism with which the southern lum- 
ber manufacturers view the coming 
year. Altho the demand for our prod- 
uct has been unusually heavy during 
1922, there is every reason to believe 
that demand for it during 1923 from 
practically every class of trade will be 
even greater.’’ 











reported last week have since been supplemented 
by a $1 rise in the value of No. 5 common, and 
advances of $3 to $5 on Nos. 1 and 2 shop. 
These latter items are exceedingly searce, and 
while demand has been somewhat reduced due 
to the holidays, it continues larger than would 
suffice to cover the small offerings. The lower 
grades, which have enjoyed a heavy call for 
some months, are being eagerly picked up when- 
ever located, largely by the manufacturers of 
boxes and packing crates. Very little of this 
elass of material remains on the market, its 
searcity accounting for a steady upward trend, 
Manufacturers and distributers are expecting 
a huge volume of demand during the com- 
ing season, and are clearly worried regarding 
the stock situation. The California white and 
sugar pine market retains its firmness. Buyers 
are seeking to place sizable orders, and often 
tender bonuses in view of the difficulty in secur- 
ing their requirements. Sash and door manu- 
facturers have held off buying for some time, 
but are expected very soon to reénter the mar- 
ket heavily. Nearly all California mills have 
closed down for the season, and it is expected 
that the broken stocks on hand will be rapidly 
cleaned up. The redwood market has shown no 
notable change, remaining very strong. 


Cypress Is Active and Strong 


Demand for eypress is active, both retail 
yards and industrial consumers coming into 
the market for stock of all descriptions. Mill 


stocks are considerably lower than they were at 
the beginning of 1922, and assortments are only 
fair. Prices hold firmly at the recent advances, 
and additional inereases are expected at any 
time in view of the great volume of demand 
expected to develop during the month.  In- 
quiries are plentiful and call for huge quanti- 
ties of stock. The mills, however, are loath to 
consider anything calling for delivery beyond 
sixty days. 


Fir Industry Expects Big Year 


A general rise in Douglas fir values featufed 
the first business days of the new year. Prae- 
tically every important item on the list has 
been advanced by about $2. As an illustration 
of the strength of the market, 2x4-inch, 16-foot 
dimension is now generally sold at $2 above 
list, and $43 is the ruling price on No. 2 drop 
siding. The seriousness of the stock shortage 
on the Coast is becoming more evident as the 
spring buying season draws near, and buyers 
show much anxiety regarding the possibility of 
securing their needs. Those who entered the 
market during December to avoid the rush for 
lumber later on, found it exceedingly difficult 
to place their orders even for future shipment, 
because of the shortage of stock, the overbooked 
condition of the mills, the uncertainty regard- 
ing future rail transportation facilities, and 
the attractive cargo markets that cause many 
mills to withdraw from the rail markets and 
concentrate on the water trade. The outlook 
for the cargo trade is promising. California 
continues to send in exceedingly optimistic re- 
ports regarding both current and prospective 
demand. Los Angeles, for instance, believes 
that developments in the southern Californian 
lumber market during the last few days ‘‘have 
definitely shattered whatever hope there may 
have been held in some quarters that the lumber 
market there would show signs of weakening 
after the new year.’’ Advices from the Atlantic 
seaboard are identical, and the outlook for ex- 
port trade is steadily brightening. Industrial 
business meanwhile holds up strongly, the rail- 
road material orders offered being especially 
important. The mills are generally preparing 
to resume operations immediately, following the 
customary holiday shutdowns for repairs, and 
another week should see the industry again run- 
ning close to ‘‘normal.’? Plans are for ca- 
pacity production, at least during the first six 
months of the year, and it is expected that the 
output during this period will be considerably 
in excess of that for the first half of 1922. 








36 


AMERICAN LUMBERMAN 


JANUARY 6, 1923 





Optimistic Regarding Fir Outlook 


SEATTLE, Wasu., Dec. 30.—One of the most 
optimistic manufacturers of fir is B. R. Lewis, 
vice president and general manager of the Clear 
Lake Lumber Co., at Clear Lake, Wash. While 
1922 has not been all that could be desired, 
Mr. Lewis says expressively that in his judg- 


ment 1923 will be a ‘fhumdinger.’’ He said: 
Ag the industry enters the new year its affairs 
ire in such shape that it can square away for 


business on a basis that ought to be satisfactory 
to everybody. We have had our hard times, but 
they are gone; and today, with accumulated de 
mand balanced over against our ability to produce, 
there is a situation making for continued pros 
perity, provided everybody keeps a level head. By 
that statement I mean that there ought not to 
be a runaway market, and for my part I don’t 
believe there will be such a thing. We are at the 
point where there is a fair profit in the manufac- 
ture and sale of lumber. If some misguided ele- 
ments in the industry make the mistake of bidding 
against one another for raw material, or for the 
manufactured product, I believe there are enough 
sensible men who will put their foot down against 
anything that might bring about auction condi- 
tions. So far as the Clear Lake Lumber Co. is con- 
cerned, we stand ready to announce a guaranteed 
price, pledging ourselves to maintain it; and I 
believe that there are enough fir manufacturers of 
similar mind to forestal] the disastrous and ruin- 
ous effect of runaway conditions, should that 
tendency ever appear. The Clear Lake Lumber Co. 
bas already had an experience in that direction, 
and is ready to go over the ground again. A guar- 
anteed price on the basis of actual costs would be 
fair to everybody——including the people’ of this 
State, who, generally speaking, are entitled to a 
fair return for the timber resources. Such a 
policy would tend to stabilize the price. I am 
firmly of the opinion that prices ought to be stabil- 
ized somewhere close to the present levels. I do 
not look for lumber to go either much higher or 
much lower, and I do anticipate a year of splendid 


business. 
(SR aeaneeaaeaea: 


Selling City to Its Citizens 


SuHREveportT, LA., Dec. 30.—Plans for ‘‘sell- 
ing Shreveport to Shreveporters,’’ and better 
aequainting the people of Shreveport and sur- 
rounding country with the e¢ity’s institutions, 
industries and other resources and opportunities 
for their greater development, have been for- 
mally launched thru a joint meeting of com- 
mittees of the local Kiwanis, Rotary, Lions and 
Civitan elubs. The week beginning with the 
first Monday of February has been designated 
as ‘‘Greater Shreveport Week,’’ when the plans 
will be put into operation with public addresses, 
demonstrations, exhibits, parades ete. O. N. 
Cloud, sales manager of the Peavy-Byrnes Lum- 
ber Co., who suggested the movement, has been 
elected permanent chairman of the general com- 
mittee to work up the proposition. 

In outlining the plans Mr. Cloud said: 


Columns in the daily press bring news from 
every quarter that the country as a whole is 
fundamentally in good condition, and that there 
has been a genuine revival in commerce and in- 
dustry, and that the business leadership of the 
country is becoming imbued with the spirit of 
enthusiasm. 

It is a fact that there is availebie a great deal 
of money seeking investment where satisfactory 
returns are assured, and it is important that those 
interested in the development of Shreveport com- 
mercially, industrially and otherwise avail them- 
selves of every opportunity to place the advan- 
tages before investors who are considering locat- 
ing a factory, store or a home. 

Shreveport deserves more advertising, which 
can be accomplished in two ways: First, thru the 
journals of national circulation, which would re- 
quire a considerable outlay of money. Unfortu 
nately, we are not in position to undertake an ad- 
vertising campaign of this character, but we can 
give the city very effective advertising thru per- 
sonal representation, which perhaps is more ef- 
fective, but which requires a thoro knowledge on 
the part of our people of the city’s many advan- 
tages. 

Shreveport was established and developed 
around the basic industries of agriculture and 
transportation, but today her limits are extended 
and her business institutions have become varied. 
Therefore, the time is now when an inventory of 
the city should be taken which at the: same time 
will bring opportunity for due consideration of 
the city’s needs for further development along all 
lines, 


To accomplish this thing the united effort of all 
organizations interested in the growth and pros- 
perity of the city is necessary, and the undertak- 
ing at hand offers an opportunity to unite our peo- 
ple in the development of a city spirit, which will 
make itself felt in every undertaking looking to a 
better Shreveport. 

It has therefore been proposed that a week be 
set apart and designated as “Greater Shreveport 
Week” for the purpose of acquainting the people 
of Shreveport and surrounding country with our 
institutions, industries and resources, and the 
opportunity presented here for still greater devel- 
opments. 
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A Practical Course in Estimating 

MINNEAPOLIS, MINN., Jan. 2.—A new corre- 
spondence course in estimating is now offered 
to lumber retailers and others by the HoltBid 
Service Co., of Minneapolis, which is headed by 
A. W. Holt, a practical retail lumberman. 'The 
course offered was prepared by Mr. Holt, and is 
designed to fit the needs of Jumber retailers as 
seen by him in his long experience in the busi- 
ness. 

Prior.to 1919 Mr. Holt was engaged in the 
retail lumber business in Minnesota, North Da- 
kota and Montana. He started in the business 





Chicago Statistics 1921 and 1922 


LUMBER RECEIPTS 
1922 1921 
2,954,153,000 ............2,070,593,000 


LUMBER SHIPMENTS 


1922 1921 
1,550,945,000 ............ 208,756,000 
SHINGLE RECEIPTS 
1922 1921 
497,128,000 ..260..602.. 273,846,000 

SHINGLE SHIPMENTS 
1922 1921 
448,574,000 ............ 208,756,000 


St. Louis Lumber Statistics 
LUMBER RECEIPTS 


1922 1921 
177,000 carloads 137,220 carloads 
LUMBER SHIPMENTS 
1922 1921 


131,450 carloads 109,461 carloads 


NotE—Chicago and St. Louis statistics 
in detail covering a number of years will 
appear in full page tables in the issue 
of Jan, 13.—Eprror. 











at the bottom of the ladder, and in 1917 engaged 
in business for himself. ‘‘ After about five years 
of experience, the thought came to me,’’ said 
Mr. Holt, ‘‘that what my customers wanted more 
than anything else was intelligent advice as to 
their building needs. Up to that time I had 
acquired a comprehensive knowledge of grading 
rules and other training, but that was not suffi- 
cient. In 1920 I entered the employ of the O. & 
N. Lumber Co., which from its headquarters at 
Menomonie, operates 35 yards in Wisconsin. My 
job as director of the service department was to 
do all the estimating from the head office, mean- 
while teaching the managers to do their own 
estimating. ’’ 

During this period Mr. Holt gave much time 
and thought to working out a system of estimat- 
ing that would enable him quickly to give aceu- 
rate information regarding the cost of various 
buildings. This data he incorporated into a 
book, under the title ‘‘Lumberman’s Building 
Estimator.’? The HoltBid system as set forth 
in the ‘‘Estimator’’ has been in use in almost 
every State for the last four years. It has 
proved itself accurate, a valuable time saver and 
adaptable to all sections of the country. Due, 
however, to the fact that the book is not entirely 
self-explanatory, especially for beginners in the 
business, Mr. Holt has now arranged the mate- 
rial in the form of a correspondence course. 


To Rebuild Burned Plant 


Kansas City, Mo., Jan. 2.—Officials of the 
Central Coal & Coke Co. here estimate the loss 
in the fire at the Carson (La.) mill on Dee. 27 
at about $235,000, fully insured. The sawmill, 
part of the grader and sorter and part of the 
yard sorter were destroyed. 

Frank P. Schopflin, assistant to President 
Chas. S. Keith, will leave for Carson the latter 
part of this week to take up the matter of re- 
building. 

It has been decided to continue to produce 
lumber at Carson, the company having been 
engaged in manufacturing there since 1902, and 
new machinery has been ordered and arrange- 
ments are under way practically to duplicate the 
mill that was destroyed, according to a state- 
ment made by Mr. Schopflin. The mill consisted 
of a double band rig and a Wickes gang, with 
the usual complement of machinery for a mill 
of that character. Contract for rebuilding has 
been let to Thrall & Shea, of Lake Charles, La. 
Thrall & Shea now have three big mills under 
construction. They are completing a big double 
band plant at Aleo, La., for the Alexandria 
Lumber Co., and have begun construction of a 
plant at Morton, Miss., for the Adams-Banks 
Lumber Co. 

As the fire was confined to the mill and no 
part of the lumber stock, dry kilns or planing 
mill was destroyed or damaged, there is a well 
assorted stock of dry lumber on hand and 
shipments from that point will go forward as 
usual, with no delay. 


Lumberman’s Widow Asserts Innocence 


[Special telegram to AMERICAN LUMBERMAN] 


Houston, Tex., Jan. 3.—‘‘T am absolutely 
innocent and have no fear of the outcome,’’ 
declared Mrs. Lillian Knox, widow of the late 
Hiram Knox, prominent Texas ljumberman, 
shortly after she was lodged in the Sabine Coun- 
ty jail on a charge of murder in connection with 
the death of her husband at Hemphill last No- 
vember. 

““T want my friends to know that I am guilt- 
less, and when my trial is over I shall convince 
them of this fact beyond any doubt,’’ Mrs. 
Knox said in a statement to the press thru her 
attorney, Judge Steve King, of Beaumont. Ex- 
citement was said to be tense thruout east 
Texas as the result of the filing of charges 
against Mrs. Knox. F. R. Adams, district at- 
torney, has announced that other arrests may be 
made in connection with the murder. Hiram 
Knox was found dead in his bed at Hemphill 
on the morning of Nov. 26 by his wife, who 
called in the neighbors. A pistol was found by 
the side of the dead man. Two typewritten 
notes, one addressed to the mother of the dead 
man and the other to his attorney, were found 
in the room. The notes were written on sta 
tionery of the Brazos Hotel, of Houston. The 
suicide theory was first advanced, but the cor 
oner’s verdict of death ‘‘at the hands of un- 
known persons’? came as a bombshell. Investi 
gations followed fast. An unusual situation is 
created by the confinement of Mrs. Knox in the 
village jail at Hemphill. For many years she 
has been virtually a queen—a bountiful and 
benevolent queen—over the community where 
her husband thru his wide financial ramifica 
tions, was the dominant citizen. 


Caeaeaaeaaanaean 


No Antishingle Law in North Carolina 


SEATTLE, WASH., Dec. 30.—The shingle 
branch of the West Coast Lumbermen’s Asso 
ciation has been bombarded this week by in 
quiries as to antishingle agitation in North 
Carolina, most of the telegrams and letters } 
ing based on a belief that the State had adopted 
and was generally enforcing a drastic statute. 
Uneasiness as to the situation has been relieved 
somewhat by advices on the authority of the 
North Carolina Pine Association to the effect 
that there is no law forbidding the use of wood 
shingles in that State. Nevertheless, it is 
learned on the same authority that a number 
of North Carolina towns have established fire 
limits prohibiting the use of wood in buildings 
within those limits. 
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Retail Progress Should Build on Experience 


(Continued from Front Page) 


of cost. Most of the selling is done right in their living 
room. They come to my office to check up on the completed 
plans, get the exact figures and close the deal. 

So you see I would be considered rather a back number by 
some of the leaders of the new movement. But I don’t want 
to be classed among the old fellows who cheer so happily when 
they hear the “woosh” of expiring breath as the fist of expe- 
rience lands on the solar plexus of theory. They think that 
such an event marks the complete and final collapse of “new- 
fangled” notions. But I know that human society is steadily 
changing its habits and its organization and that the man 
who bets on the everlasting efficiency of his old methods is 
going to lose. I know an old fellow who for years took pride 
in belonging to what he called the “old guard.” In his time 
he has jeered at the idea of electric lights, telephones, adding 
machines, motor cars, tunnels under rivers and airplanes. He 
has had nothing but contempt for modern merchandising, and 
nothing could give him more pleasure than the failure of an 
enterprise conducted along the new lines. But slow-milling 
events worked on and left him to his fate. Last winter I 
visited his yard and found it on its last legs. Sheds were 
dilapidated, stock badly broken and worse kept, office dingy 
and full of foul air and the old man himself seedy and worried. 
He was pottering helplessly among nondescript old papers, 
making a vain attempt to understand his own business condi- 
tion. At first he grumbled and mumbled and said little; but 
after half an hour he broke in on some commonplace remark 


I was making and began to denounce a society that did not 
know its own best interests, that followed false gods and that 
showed neither respect nor gratitude to its real benefactors. 
A couple of weeks ago I heard that the old man had sold and 
retired. Everybody knows that he failed and that he escaped 
foreclosure only because his creditors pitied him and were 
willing to save him the humiliation. He tried to carry the 
rough and ready merchandising of a pioneer period over into 
a time of narrower profits, more complete service and more 
severe competition. He continued to guess in a period when 
a person can not well afford to be wrong, and he denounced 
the men who tried to point out his danger. 

In my school days I read about a person whom the Greeks 
called Epimetheus and who was the personification of that 
stupidity which refuses to be instructed. The old poets with 
their sense of poetic justice had him overtaken by ‘all the ills 
in Pandora’s box. I hope I’m not in his class. I want you to 
know that I, and, I believe, a good many others like me, ap- 
preciate the work done by the vanguard of experimenters 
and business philosophers and by the trade press and the 
associations. We don’t want you to think we’re against you 
because we move slowly in adopting the new ways. The typical 
case doesn’t often fit in exactly with our yards and the habits 
of our customers, and it takes some time for us to make the 
needed adjustments. We’re following the vanguard as closely 
as we can, and maybe some day we can catch up and do our 
share of pioneering. 








Lumber Company Houses Poultry Show 


NILES, Micu., Jan. 2.—A poultry show in a 
lumber yard is ‘something new under the sun,’?’ 
that proved a mighty good advertising ‘‘stunt’’ 
for the Niles Lumber Co., in whose spacious 
shed the second annual exhibit of the South- 


This attractive window display ‘‘hooked up’’ the poultry show with the This display 
suggestion of good, uptodate buildings for the farm. 


western Michigan Poultry & Pet Stock Asso- 
ciation was held Dec. 13 to 16. [A news story 
briefly covering this event appeared on page 
43 of the Dee. 23 issue of the AMERICAN LUM- 
BERMAN.—EDITOR. | 

The value to the lumber company of the 
holding of the show in its yard was two-fold. 
In the first place it brought a large number of 
visitors, estimated at 3,000 or more, into its 
Well stocked and well kept yard, where their 
attention was attracted by special exhibits and 
attractive show windows, as well as by the 
regular stock. A sample hog house and a small 
portable poultry house were displayed at the 
entrance of the main shed, as well as building 
materials and accessories of various sorts. Ina 
show window was arranged a display featuring 
miniature farm buildings, and plan books opened 
at pages showing cuts of chicken houses, brood 
ers cte. In the back of the window was a 
Striking colored sign announcing the show and 
the dates. 





The other angle of publicity value derived 
by the company was thru the mention made 
of the Niles Lumber Co. on the front cover and 
on an inside page of the show catalog, due 
credit being given to the company for its 
courtesy in donating the use of its building 
for the show. 








Federal Reserve Bank’s Report 


Sr. Louis, Mo., Jan. 2.—The Federal Reserve 
sank of St. Louis makes the following report on 
lumber conditions in the eighth Federal Reserve 
district : 

During the last thirty days there has been great 
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window featuring built-in home comweniences attracted 


During the week preceding Christmas the 
Niles company had an attractive window dis- 
play of built-in accessories and conveniences 
for the home, with placards suggesting that 
these would make acceptable presents for Christ- 
mas or for all the year around. The display 
included a breakfast nook, complete with table 
and seats; a built-in ironing board and folding 
table; medicine cabinet, hardwood flooring, ete. 
To each was affixed a ecard stating the price 
at which it could be furnished complete. 


Saaasaaaaanans * 


Colorado Concern Elects Officers 


DENVER, CoLo., Jan. 2.—At the annual meet 
ing of The Hallack & Howard Lumber Co., re- 
cently held at the general offices in Denver, the 
following officers were elected: President and 
treasurer, B. Coldren; vice president and see- 
retary, I. F. Downer. _J. W. Accola was elected 


« member of the board of directors. 


favorable attention during week preceding Christmas. 


price stability in building lumber, with seasonal 
decline in demand In factory lumber, on the 
other hand, autumn activity was maintained in 
yood volume thru the early part of December, and 


the period was marked by advances in hardwoods 


and shop grades of cypress. Everything in the 
hardwood line moved up, more or less, except 
quartered gum, which held about stationary. There 


was some price improvement, also, in railroad ties 
and collateral lines of forest products. The year’s 
volume of the lumber movement to and from the 
St. Louis market will show an increase of probably 
» little more than 30 percent for receipts, over 
1921, and around 20 percent gain for shipments. 

It also is reported that sales of the eleven 
leading furniture manufacturing interests in 
November were 19% percent larger than for the 
corresponding month in 1921, and approximate]; 
7 percent in excess of October, 1922. Factory 
operation averages about 90 percent of capacity, 
with several of the larger plants working full 
time. 
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Building Finance Played an Important Part in Retailer’s Business Last 
Season—Experiences of a Pioneer in the Building and Loan Field 


All the business world’s a stage, and Ol’ 
Man Experience is the great impresario. 
When he stars an idea it generally proves 
to be a star of the first magnitude. This 
last year he’s brought out some new ideas 
and has revived some old ones. He’s an 
active worker, is Ol’ Man Experience, and 
his specialty is turning novelties into ac- 
cepted facts. Apparently he’s proved to 
the satisfaction of all concerned during the 
last season that building finance is some- 
thing more than it seemed to be. He’s cast 
it for an important part in the play called 
“The Retail Lumberman.” Instead of be- 
ing a supernumerary with a job on 
the side as a stage carpenter, it is 


that sum is at once transferred from the 
building and loan to the lumber business and 
suitable credit is given. It would seem evi- 
dent at first glance that this would be neces- 
sary, and we would hardly mention it except 
for the fact that even yet not a few retailers 
attempt to run a complicated business, say 
a yard and a planing mill, without having 
each element stand squarely on its own feet 
and pay its own way. 


Loan Business Feeder for Yard 


Mr. Buchwald selects his risks in about 
the usual way. He is well acquainted with 


operation, this building and loan has not 
foreclosed a mortgage nor taken over a piece 
of property. This tells much both about the 
care with which the loans are placed and 
the quality of the Marshalltown citizenship 
which engages in the adventure of home 
owning. 

Monthly payments are arranged, usually 
on the basis of $1.25 for every $100 of prin- 
cipal. Interest is computed at 7 percent. 
So this payment not only takes care of the 
interest but also cuts a little off the prin- 
cipal. The next payment, having a little 
less interest to cover, cuts a little more off 
the principal. Any amount may be 
paid on any monthly interest date. It 





now one of the headliners with its 
name blazing in electric letters over 
the front entrance. 

We’ve mentioned this new principal 
in the cast a number of times, and a 
short time ago we discovered it tak- 
ing a rather unusual and interesting 
part in the drama of our industry. 
This happened in Marshalltown, Iowa, 
a pretty little industrial and residence 
city in the heart of the Corn Belt. 
Marshalltown has long been a good 
business point, tho it has had some 
experiences of its own in the ups and 
downs of retailing lumber. I’m not 
just sure of my facts, but I believe 
there has been quite a shifting of per- 
sonnel in the yards of the town for 
one reason or another. Yards have 
been started, have been bought out 
and later absorbed. But in the midst 
of these changes, C. A. Buchwald has 
stuck to his guns and has sold his 
millions of feet of lumber and has 
helped make the city what it now is. 
He has been in Marshalltown since 
1865 and has been engaged in the re- 
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is interesting to know that very few 
people pay out as they agree to do. 
After a time they find that a growing 
family needs a larger house and sell 
out to someone who pays the re- 
mainder of the debt in one sum, or 
they sell and move away from the 
town, or they borrow the money from 
another source at a less rate of in- 
terest. 


A Friendly Tip 


In connection with this last contin- 
gency, Mr. Buchwald told me an in- 
teresting story. He is always willing 
to have his loans paid off, for he has 
no trouble in re-loaning the money, 
and such a loan will mean more busi- 
ness for the yard. It usually happens 
this way: A friend or neighbor ap- 
proaches the man and asks him how 
much interest he is paying. He says 
7 percent. The friend then offers to 
loan him $1,000 or whatever the sum 
is for five years at.6 percent or per- 
haps even 5 percent. The money is in 
a savings account and is drawing a 











tail business the last forty-one years. 


Aids Home Builders 


But it is not so much the actual 
selling of lumber in Mr. Buchwald’s 
yard that I want to talk about, tho 
that is an interesting story. It is the aid 
he has offered to home builders in the way 
of loans that is particularly what I have in 
mind. Twenty-two years ago he decided 
that there was a field for arranging build- 
ing loans in connection with the sale of 
building material. He saw the opening in 
this direction rather sooner than some of 
the rest of us did, so he started a building 
and loan of his own. It differs from the 
usual organization that bears this name 
in that he furnished the capital himself in- 
stead of selling stock to the public. He has 
carried it along on a prudent and conserva- 
tive basis until it has grown to nearly ten 
times its original size and is still going 
strong. 

Altho this corporation is conducted in the 
same office where the lumber business is 
carried on and largely by the same persons, 
the two businesses are kept entirely separate 
from each other. Mr. Buchwald decided early 
in the game that the only safe way of han- 
dling the proposition was on this basis. He 
had to know exactly where each one stood. 
So when he loans a man $1,000 on a house 


When a home owner is offered a loan at a slightly less 
rate of interest than he is paying the building and 
loan he is advised that he will find it to his advantage 
to stick by the ship 


the people of the town and has a fairly good 
line on almost anyone who might come in 
with a request for a loan. There is nothing 
unusual about his ways of investigating a 
prospect, other than his wide personal knowl- 
edge of men and of real estate values. 
Naturally this loan business is a feeder for 
the yard, for if he makes the loan he expects 
to sell the lumber. There is nothing unfair 
about this, for there is another building and 
loan in the city which is ready to make loans 
to any good risk; so no man is compelled to 
deal with Mr. Buchwald if he thinks the 
Buchwald prices are high. But as a matter 
‘of fact, competition has always been keen 
in Marshalltown, and there is said to be little 
to choose in the matter of prices. Sales are 
made, so I am told, on a basis of service and 
personal following. Mr. Buchwald makes 
his loans at a slightly lower rate than does 
the other building and loan, doubtless in 
consideration of the fact that these loans 
reduce the cost of making sales and that 
sales also increase the ease of making loans. 

One of the very interesting facts about 
the matter is that in twenty-two years of 


very small rate of interest. This looks 
like good business, so the agreement 
is made. But without exception when 
this is done, the man comes to the 
end of the five years without a cent 
paid on the principal. He keeps up 
the interest and no more. Mr. Buchwald 
has tried to argue with some of his friends 
when they propose such a step. He tells 
them they’d better stick by the ship, even 
tho it is something of a grind, for at the end 
of five years of monthly payments they’l!] not 
only have the interest paid but they’ll also 
have a big hole knocked in the principal. 
But they seldom can see this. They think 
he is unwilling to lose the interest on his 
loan. He doesn’t do that in any case, for 
it is easy to loan the money out again. 
Taking everything into account it usually 
is an advantage to have the money paid in 
so that it can be loaned out again, thereby 
bringing new lumber sales. It is just a 
friendly tip. 

Oftentimes after a man has been paying 
out for a time he wants to make some alter- 
ations or additions to the building. In that 
event the cost of the new work is simply 
added to the unpaid principal. The mort- 
gage secures it and there is no particular 
bother. In addition to this is the fact that 


this additional sale begins bearing interest 
at once instead of being 


carried without. 
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interest on an open book account for thirty 
to 90 days. 

Mention has been made of another 
Marshalltown building and loan association. 
This is one of the usual type that depends 
upon cash paid in by the public for funds 
to loan out. I’m not sure just when the 
organization was started, but it is not so 
very old. It had a hard struggle for life 
at the time when people had no special 
money available for investments of any 
kind. In fact it had only a few thousands 
loaned out; not enough to pay running ex- 
penses. Some citizens of the town who 
consider a building and loan a rather neces- 
sary part of a city’s equipment and who 
didn’t want to see this one fail came to Mr. 
Buchwald and some other business men to 
see if they couldn’t be induced to come to its 
rescue. About seven men con- 
sented to see what they could 
do, and they became officials in 
the concern. They simply went 
to the banks and said they’d 





have to have money. They bor- 
rowed $20,000 and loaned it out 
at 8 percent. The association 
began showing a profit; and be- 
cause of this showing and doubt- 
less because of the men inter- 
ested in it the public at once 
began paying money in. At the 
present time the association has 
$400,000 out in loans. 


| 
| 
Big Field for Building and | 
Loan g 
To make money or even to be 
in a healthy condition a building 
and loan has to keep its money 
loaned out. This, I suppose, is © 
one of the major sources of 
worry to building and loan offi- 
cials. During the time succeed- 
ing the war some associations “ 
found themselves with large 
sums of money on hand and in 
order to put it to work made 
some pretty large loans on busi- a 
ness blocks and the like. Then 
when deflation clamped down and 
people stopped paying in, these 5 
outfits found themselves without fT 
funds to take care of the house 
building that ordinarily is their 
primary consideration. Other 
building and loan concerns find 
themselves prospering to such an 
extent that they have difficulty 
in placing all their funds even when times 
are normal. But I suppose that these are 
unusual situations. Surely very few need 
fear the latter condition. In the Southwest, 
for instance, the late James R. Moorehead, 
who championed the loan idea so practically 
and successfully, found that there is almost 
a limitless field for organizations of this 
kind. But these are simply some of the con- 
ditions that loan officials have to face from 
time to time. So long as the country re- 
mains short of houses there will be calls for 
these loans. And after the war shortage is 
made up, which is not likely to be soon, 
young fellows who are getting a start will 
want to build houses, and they will want 
loans in a form suited to their needs. Large 
blocks of money commonly seek other in- 
vestments. Certainly at no time since the 
idea has been in operation has there been 
any general indication that the usefulness 
of the building and loan was coming to an 
end. 


Mr. Buchwald told me a story that is an 























but also to any building. 
building materials. 


many years. 
naturally expects from quality. 
not mean excessive prices. We sell as consistently as is possible 


Lumber, 
Plaster, 


AUTO TRUCK DELIVERY 


Hamilton Lumber Company 
940 Central Ave. 


SSF IE ole 
This Hamilton (Ohio) retailer stresses the advantages of buying quality 
materials for buildings in order to insure their permanency 


apt illustration of what an unbridled over- 
head expense can do to a business. I have 
no knowledge of this transaction except 
what Mr. Buchwald told me. Not long ago 
he shared in a deal to buy out a large lumber 
yard. The yard had not been notably profita- 
ble, tho it had gone along for many years, 
serving its customers and doing the work 
that falls to a lumber yard as its share of 
community development. The purchasers 
did not intend to continue operating the 
place. Their plan was simply ts close up 
the business and divide the stock. When 
they got down to the matter of dragging the 
stuff out of the bins and hauling it away 
they discovered a good many interesting and 
enlightening things. There were timbers of 
an unusual size for which there was little or 
no demand, that had been in the piles for 
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When You Build— 


Build Right 


When you build—build right, applies not only to your home, 
When you erect a structure you do 
so with the idea that it is to be permanent—that you will not 
have to re-build for years to come. 


Then you should use great care in the selection of your 
You should see that you get quality ma- 
terials—that they are the kind that will stand the ravages of 
time and the elements. 


Our building materials have pleased Hamilton builders for 
Our materials have given ihe service that one 
But quality in our case does 


Lath, 


Lime 


Shingles, 
and 











perhaps fifteen years. Many of them were 
falling to pieces of dry rot. There were 
literally carloads of siding of off patterns 
and ceiling of unusual thickness for which 
there is normally no demand at all. 


Advantages of Sensing Demand 


So it went all thru the stock; thousands of 
dollars tied up in unnecessarily large stocks 
of slow moving items or in items that would 
not move at all. This yard had several com- 
petitors; and the competitor that sold nearly 
if not quite as much as all the other yards 
combined carries a stock ranging from 
$20,000 to $35,000, depending on the time of 
year. But the stock of the yard that sold 
out invoiced at about $70,000. In order to 
make a satisfactory profit it would have 
needed to sell about all the lumber sold in 
that town. However, it probably is not fair 
to compare it directly with the yard making 
the bulk of the sales on a comparatively 
small stock, for that yard has extraordinary 
management. There are men in the lumber 


Cement, 


Tile 


Phone 505 
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business who have what: seems to be an 
uncanny instinct in the matter of buying 
stock. They can operate successfully with 
a very minimum of lumber in the yard, and 
they never seem to be embarrassed by run- 
ning out. Their customers do not have to 
wait for stuff. Of course it isn’t instinct. 
It is a matter of care and observation and, 
in a good many cases, of satisfactory con- 
nections with wholesalers and jobbers. A 
dealer can’t know in advance just exactly 
what he is going to sell, and an unexpected 
job oftentimes can be landed only by means 
of prompt delivery. In that case a jobber 
who will get the needed stuff into the yard 
within twenty-four or forty-eight hours 
makes possible the operation of the business 
with less investment in stock, and he de- 
serves and earns his little extra margin of 
profit. 

Retail lumbermen talk much 
about modern merchandising, 
and rightly so. But the reformer 
is a little apt to lean heaviest on 

equipment and yard devices and 
accounting systems. These are 
all to the good if they are de- 
signed so as actually to be effi- 
cient. But we all know the car- 
toonist’s favorite joke about the 
sportsman with the thousand- 
dollar outfit who has to buy his 
fish from the boy equipped with 
a sapling, ten feet of wrapping 
cord and a two-cent hook. This 
matter of approximately exact 
knowledge of markets and cus- 
tomers and how to sell to the 
best mutual advantage is not a 
matter of trucks or of ledgers; 
tho it is only fair to say that the 
men who have mastered this 
part of the business nearly 
always have good yard and office 
equipment. They are the men 
who appreciate the help afforded 
by good tools. The personal 
equation is pretty hard to de- 
scribe. It isn’t always the same 
in two equally successful deal- 
ers. One builds his methods 
around one thing, another builds 
his around something else. This 
is both the despair and the hope 
of individual business success. A 
man may see a competitor get- 
ting ahead by means of an ability 
that he himself does not have. 
He will not succeed in the same 
way that his competitor does, but this does 
not mean he can not succeed at all. It is his 
job to discover his own strong points and to 
build his selling policy around them. Nobody 
else will be able to help him, except indi- 
rectly, to find these sources of strength and 
to organize them. No matter how exten- 
sively business is standardized and no mat- 
ter how much equipment is extended and 
refined, we guess there will always be this 
personal equation. We hope so, for it is 
the stuff that gives interest and fascination 
to the business game. 

[The next instalment of the Realm of the 
Retailer gives views of prominent association 
executives on usefulness of retail conventions 
and benefits to be derived from them.—Enitor.] 

THE NATION’S LUMBER shipment in 1920, a 
recent Forest Service study shows, was no less 
than 2,070,000 carloads; and the average haul 
for each ecarload was 485 miles. According to 
the best estimate the Forest Service is able to 
make, the freight bill on lumber for that year 
was $275,000,000. 
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National Building Boom Is Heritage of 1923 


The curtain drops upon a year of unprece 
dented activity in building thruout the country, 
and rises wgain upon a new year that is bright 
with promise for the Jumber industry, and 
indeed for all industries that have to do with 
the production of building materials or with the 
actual work of construction. 

The story of 1922 


may be briefly summed up 


in the statement that, from the best estimates 


now available, the nation’s building record for 
the twelve months just ended reached the 
staggering total of $3,%28,000,000, exceeding 
the largest previous year’s record by nearly 


$1,000,000 ,000. 

The exceptionally fine fall and winter weather 
has favored pushing construction work during a 
period of the year when as a rule inclement 
weather forces the partial or entire suspension 
of outside work. At this writing the weather 
continues mild and even in Chicago and other 
northern cities outdoor construction work is still 
being carried on with unabated 
searcely diminished volume. 


vigor and in 


Another Big Building Year Assured 


That the stage is set for a tremendous volume 
of building during the coming year is the con- 


sensus of practically all competent observers. 


market for first mortgage real estate bonds, 
which emphasizes the fact that the present 1s 
an advantageous time to consider 


long-term 
= ; — ae 
financing of improved properties. 


Insurance Funds Aid Building 


A considerable factor in the financing of 
home building thruout the country during the 
last year has been the loans made by the Metro- 
politan Life Insurance Co. of New York. The 
loans made and authorized for housing from the 
beginning of January to and including Dee. 21, 
1922, as summarized by Comptroller Stabler, 
amounted to $47,014,810. This amount was 
loaned on a total of 7,604 dwellings, amounting 
to $30,781,435, and on 542 apartment houses, 
amounting to $16,283,375. The dweilings will 
provide residences for 8,985 families and the 
apartment houses will provide for 5,883 families, 
a total of 14,868 families. In New York City 
new dwellings numbered 995, to house 1,790 
families, on which loans amounted to $7,057,000 ; 
and 180 apartments, to house 2,554 families, 
amounting to $9,085,000. Loans on 6,609 dwel- 
lings outside of New York amounted to $23, 
674,000, to house 7,195 families; and loans for 
362 apartments outside of New York amounted 
to $7,193,000, to house 3,329 families. The 


The fact that living costs of wage earners 
still stand at about 58 percent more than in 
1914, is to be noted in figuring upon a building 
labor wage scale for the near future. 

In a statement issued this week John M. 
Gries, chief of the division of building and 
housing, Department of Commerce, says: 

‘The year 1928 should see building activity 
more evenly distributed thruout the country, 
and the percentage of the different types of 
buildings erected approach more nearly those 
of prewar years. For example, there will prob- 
ably be less feverish activity in some of the 
larger cities to supply the demand for costly 
houses and there are some signs of reaction 
against continuing such a large road-building 
program. Industrial building projects are al 
most sure to increase as the better business con- 
ditions promised in certain lines will force the 
latter to extend their plants. But with a short- 
age of medium-priced houses reported in at 
least two-thirds of our cities, inadequate schools 
in nearly every community, the needs of expand- 
ing industrial activity, and other unsatisfied 
demands for construction, it hardly seems that 
building activity will be much less in 1923 than 
it was in 1922. The activity could hardly be 
very much greater than in 1922 without over- 





for retail lumbermen, announced in 


not close until Feb. 28, but now 


are as follows: 
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Of course, there is plenty of time, as the contest does 
are over and the first of the year past, you had better 


begin thinking about it, and jotting down your ideas. 
The prizes offered for the five best letters received 


i a ee 


Five Prizes for Five Best Letters From Retailers 


How about that letter that you are going to write the 
AMERICAN LUMBERMAN for entry in its contest 


the Dec. 16 issue? 


that the holidays 


Co-operate! 


The response to date has been most gratifying, a 
number of very fine letters having already been re- 
ceived. The list of subjects is so long and so varied 
that every retailer will find therein some that lie within 
his own experience and on which he can offer some 
helpful suggestion. 
up” some of the worries of retailers. 
help other dealers, and their letters will help you. 


If you do not happen to have handy a copy of the 
Dec. 16 issue, in which details of the contest were 
given, together with a synopsis of retailers’ troubles 
that need to be alleviated, write the AMERICAN 
LUMBERMAN for reprints of the announcement. 


Get into the game and help “mop 
Your letter will 








There exists in all parts of the country a short- 
age of buildings of nearly all types, and until 
this shortage is overcome there is no likelihood 
of a slowing down in construction, unless un- 
foreseen and calamitous events should compel 
such action. Notwithstanding the enormous 
additions made to the country’s housing facil- 
ities during 1922 the need is by no means sup- 
plied, as evidenced by the fact that rentals 
have receded little if any, and in many instances 
advances are still being put into effect as leases 
are renewed. Because of the firmness with 
which rentals are maintained investors are read- 
ily putting money into new building enter- 
prises, feeling assured that, for a considerable 
period at least, financial returns therefrom will 
be satisfactory. 


Money for Building Plentiful 


As a matter of fact, money is now readily 
available for financing building operations, in 
unlimited amount and at rates that are steadily 
becoming more favorable for prospective build- 
ers. Discussing this phase of the building situa- 
tion 8. W. Straus & Co., Chicago, in a statement 
just issued, say: 

‘“With regard to the financing of new build- 
ing operations, the market on first mortgage 
long-term real estate bonds remains firm at 
6 and 614 percent according to the locality, the 
ruling rate being 6 percent in the East and 
614 percent in the West and South. With the 
improved tone in general business and the in- 
creased demand for capital in these avenues 
of trade and commerce and the indications of 
continued activities of large proportions in the 
building industry, a firmer tone is noted in the 


loans were made in practically every State. 
Farm loans authorized or made during 1922 
amounted to $30,000,000. These were widely 
scattered, largely in the middle West and South, 
with a few on the Pacifie coast. 

Building costs increased about 20 percent 
during 1922 according to the index numbers for 
building materials prepared by the Department 
of Commerce, as well as by the building and 
factory construction cost indices. The index 
of the wholesale prices of building materials, 
compiled by the Department of Labor, reached 
its recent low point of 155 in March of this 
year, the comparison being with 100 in 1913, 
and advanced 19 percent by the middle of 
November, when it stood at 185. 


No Prospect of Lower Costs 


There is no indication of any decrease in 
building costs, on the contrary conditions point 
to a continuance of the present wage scale with 
a tendency, especially in the larger cities, to- 
ward higher levels. In Chicago, New York and 
other important centers the actual and _pros- 
pective shortage of laborers is a subject of con- 
siderable importance to employers. The ranks 
of the skilled mechanics are being reduced to a 
greater extent than they are being replenished. 

The general tendency of building trades 
wages during 1922 was upward. Common labor, 
which was receiving comparatively low wages 
in many places at the beginning of the year, 
benefited considerably by the increases, while 
some scattered decreases in the wages of skilled 
mechanics were more than offset by increases. 
In many cities workers in certain trades were 
scarce and received premium wages. 


taxing the 
dustry.’’ 
Chicago Has Great Building Year 


Construction work in Chicago during 1922 
broke all records, and the outlook for another 
big year is of the best. Last year’s record 
smashing volume was made up of all types of 
buildings from the tiniest bungalow to huge sky 
scrapers. According to Building Commissioner 
Charles Bostrom, the total valuation of new 
construction for the year reached the stupendous 
total of $221,145,000, beating the highest previ- 
ous record by nearly $100,000,000. During the 
year 12,591 building permits were issued, which 
in itself establishes a new record. Commissioner 
Bostrom prophesies that the building boom will 
continue thruout 1923. 


Graft and Blackmail Squelched 


The wonderful prosperity in the building line 
which Chicago has enjoyed during the last year 
is attributed by contractors and others in close 
touch with the situation to the influence of the 
Citizens’ Committee to Enforce the Landis 
Award, which has done away with the formerly 
prevalent graft and blackmail thru the calling 
of strikes for the sole purpose of ‘‘shaking 
down’? contractors and owners by the crooks and 
ex-jailbirds who had seized control of many of 
the unions in the building trades. During the 
year just ended contractors operating under the 
Landis award have handled more than 75 per- 
cent of all the jobs of $25,000 and over. The 


resources of the construction § in- 


Landis committee’s free employment bureau has 
filled 30,000 requests for mechanics from a great 
number of contractors in all lines of construc- 
tion work. 
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Builders Adopt 10-Year Program 
PHILADELPHIA, Pa., Jan. 2.—At the request 
of the industrial relations committee of the 
Philadelphia Chamber of Commerce the build 
eys and other business men of the city and ad 
‘ining have, after a meet 
ys, approved a ‘‘ten-year building program,’’ 


ing 


counties series of 


| which is expected to have a steadying influence 


The program includes de- 

relationships between em 
ployer and employee; training of apprentices 
to overcome the shortage of skilled labor: de 
velopment of thrift thru building and loan asso- 
eiations and other agencies for home buying, 
and the counteracting of unamerican influences 
might interfere with industrial 


upon construction. 
velopment of right 


that progress, 


Bill to Protect Right to Work 


INDIANAPOLIS, IND., Jan. 2.—A bill is to be 
presented at coming session of the Indiana gen 
eral assembly, which, in the belief of its fram- 
ers, would prevent strikes in all forms in Indi- 


ana. 


The bill is entitled ‘‘ An act to protect a per- 
son in his right to work for the support of him- 
self or family, and providing penalties for vio- 
lation thereof.’’ 

The measure would make it unlawful ‘‘ for 
any person or persons, acting singly or jointly 
with another or others, by means of any kind 
of force, threats, coercion, intimidation or vio- 
lence to eause or induce or attempt to cause or 
induce any person engaged in a lawful 
pation to quit such employment, or to refuse or 
decline to begin a lawful employ 
ment.?? 


oceu- 


accept or 


Pass New Zoning Ordinance 


SPRINGFIELD, MAss., Jan. 2.—A zoning ordi- 
nance that is likely to revolutionize the build- 
ing industry in this metropolis of western 
Massachusetts, and to restrict to extent 
the consumption of lumber in this city, was 
unanimously passed by the city couneil at its 
last meeting. Mayor Leonard is expected to 
sign the ordinance immediately. It will divide 
the city into seven districts and three major 
divisions, residential, business, and industrial. 


some 


Forest Conservation Topic at Club Meet 


CoLuMBUS, OHIO, Jan. 2.—Eeconomy in the 
use of lumber, closer utilization of material, 
and education of the publie to the use of woods 


not now favored, were urged by M. W. Stark, 


general manager of the American Column & 
Lumber Co., in an address on ‘‘ Forest Con- 
servation’’ before members of the Kit Kat 


Club. He emphasized the need for education 
of the publie. For instanee, he deelared that 
there are woods that ean be used for handles 


and are just as good and durable as any. The 
public will not aceept them, however, as it de 
mands white handles. He deplored the use of 
pulpwood in the making of many paper boxes, 
which boxes could be made of wood now wasted. 


It IS ANNOUNCED that the Brotherhood of 
Locomotive Engineers is so pleased with the 
suecess of the bank which it established in 
Cleveland that it is planning to organize a sim 
ilar enterprise in Minneapolis, to be known as 
the Transportation Brotherhood Bank of Minne- 
apolis. 


Conference Strengthens Building and Loan Institute 


Kansas City, Mo., Jan. 2.—At the confer 
ence here on Dec. 20, of the joint building and 
loan committees of the American Lumber Con 
gress, National Association of Real Estate 
Boards and United States League of Loeal Build 
ing & Loan Associations, a permanent organiza 
tion was formed, and steps were taken which, 
it is hoped, will go far toward making possible 
thruout the country the realization of the late 


‘‘Jim’? Moorehead’s big idea of 
‘‘A home for every family thru 


the building and loan plan.’’ 

It was voted unanimously to 
centralize the work of the joint 
committee in the development of 
the American Savings, Building & 
Loan Institute of Kansas City as 
an indispensable medium of educa- 
tion, publicity and sound promo- 
tion of the entire building and loan 
movement. Some important facts 
were brought out in discussion, 
emphasizing the need for such work 
as a logical extension of the special 
effort put forth during the last 
two years by the Southwestern 
Lumbermen’s Association. 


It was stated that the gain in 
members and assets in the building 
and loan associations during that 
time in the Southwest amounted to 
62 percent. If the same rate of 
gain had been realized over all the 
country, over a million more mem 
bers and more than half a billion 
dollars in additional assets would 
have been added to those home 
financing institutions. _ Recognition 
of the importance of this work so 
ably planned and directed by the 
late Mr. Moorehead has become so 
general that the Southwestern as- 
sociation has been swamped with 
applications for such promotion 
work, whereas the local demands 
were greater than could be met. 
Under the circumstances the new 
building and loan institute becomes 
4 positive necessity. Building and loan work 
ers are not less ambitious than those in other 
lines but educational facilities in that special 
work have been lacking. 

Frank A. Chase, heretofore in charge of the 
building and loan’ department of the South 
western Lumbermen’s Association, has been 
retained as educational director of the American 
Savings, Building & Loan Institute, and for 
the present will make his headquarters at the 
offices of the Southwestern association, 504 
R. A. Long Building, Kansas City. Explaining 
the plans and purposes of the institute today 
Mr. Chase said: 


At the 


Loan 


instance of Mr. Moorehead, the Amer- 


Lumbermen and others who attended building 


Kansas City, Mo., Dec. 20. 
Kansas City, Mo.; B. R. Hastings, Omaha, 
mittee representing National Association of Real Estate Boards ; 
Franklin P. Stevens, Kansas City, Mo., representing United States 
League of Local Building §& Loan Associations; F. A. Chase, Kan- 
sas City, Mo., educational director American Savings, Building g 
W. S. Dickason, Kansas 
City, Mo., chairman building and loan committee of American Lum- 
ber Congress; M. B. Nelson, Kansas City, Mo.; T. 
Omaha, Neb., chairman of building and loan league committee. 


Institute. 


Congress, in convention at Chicago 


ican Lumber 

last April, appointed a committee to codperate 
with like committees from other organizations 
which might be induced to accept the idea of 
nationwide codperation. This committee included 


Nelson, of Kansas City, representing the 
manufacturers; C. A. Mauk, of Toledo, representing 
the wholesalers, and J. R. Moorehead, ot 
City, representing the retailers, to which position 
W. S. the death of Mr. 


M. B. 
Kansas 
succeeded 


Dickason upon 





Back row, left 


Front row, left to right: 


Moorehead. Mr. Moorehead secured similar action 
from the National Association of Real Estate 
Boards. and the United States League of Local 


Building & Loan Associations, and the meeting just 
held in Kansas City was arranged, 


To Promote “Building and Loan” 


After full discussion, it was unanimously agreed 
that the work of the joint committee should be de 
voted exclusively to the promotion and support of 
the American Savings, Building & Loan Institute, 
which provides in a national way the educational 
and supervisory medium so greatly needed properly 
to develop the building and loan movement, 

This institute is designed to serve the movement 
as the American Institute of Banking has so long 
served the bankers of the country, thru local chap- 


and loan conference at 
to right: W. E. Lyons, 
Neb., chairman of com- 


J. Fitzmorris, 


ters, and at the same time develop a correspond- 


ence course for individual workers and further 
provide trained field men for organization work. 


Special attention will also be given such matters 
as legislation and State supervision, with the idea 
of insuring sound conditions, policies and methods 


The institute will work solely in conjunction 
with the regular building and loan leagues, to 


avoid duplication of effort and to insure full and 
friendly coéperation of the leaders in the move 
ment. Franklin P. Stevens, secretary 
of the largest building and loan asso- 
ciation in Kansas City, and a member 
of the national committee, expressed 
hearty appreciation of the good work 
already accomplished in the local in- 
stitute, which operates under the 
name of Moorehead Chapter No. 1, of 
the American Savings, Building & 
Loan Institute. 


Pledge Financial Support 

Many other cities are asking for 
charters for local chapters and the 
demand for enrolment for the corre- 
spondence course indicates that there 
is a real need for the facilities of the 
institute and that there should be no 
delay in making them available. To 
do so will require an initial outlay 
of at least $15,000, according to the 
budget submitted, nearly half of 
which has already been contributed 
by three lumber associations, the 
National Lumber Manufacturers’ As- 
sociation and the Southern Pine 
Association having each pledged a 
monthly contribution of $300, and 
the Southwestern Lumbermen’s Asso- 
ciation $100 a month, for the year 


1923. 
It is hoped that a sufficient ad- 
ditional sum, above the present 


budget requirements, will be provided 
to make at least a start in the way 
of national advertising. While other 
business interests may be expected to 
cooperate financially as well as mor 


ally, the welfare of the lumber in 
terests can undoubtedly best be 
served by continuing such support 


and direction of this work as has al- 
ready proved so beneficial in the 
Southwest, and it is expected that 
many other lumber associations will 
make the opportunity now 
presented to develop the movement over the entire 
country. 

When it is realized that lumber sales for home 
building are two or three times greater than for 
any other type of construction; that every dollar 
accumulated by the building and loan associations 
is available for building homes; that the majority 
of people in the United States today are tenants, 
and that for nine-tenths of people of limited or 
moderate means, living in cities, the building and 
loan offers their only hope of ever owning a home, 
free from debt, some idea can be gained of the 
supreme importance of this work to the lumber 
man, 


use of 


SUCCESS COMES in ‘‘eans’’; failures 
sé Ia 29 
eant’s. 
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Lumber Industry Reports a Prosperous Year 


WASHINGTON, D. C., Dee. 30.—The produc- 
tion of both hardwood and softwood lumber in 
the United States for 1922 is placed by the 
National Lumber Manufacturers’ Association 
at approximately 32,000,000,000 board feet, as 
compared with the estimated output of 25,026, 
000,000 feet for 1921 and 33,798,800, feet for 
1920 according to official statistics. While 1922 
did not come up to the 1920 level, which marks 
the high point of production in recent years, it 
is considered to have been a creditable and satis 
factory achievement in view of the extraordi- 
nary depression of the industry in 1921. Wil- 
son Compton, secretary-manager of the associa- 
tion, says: 

‘The industry as a whole is in an exceedingly 
favorable economic condition. Since November, 
1921, outside of the customary midwinter drop in 
lumber shipments, there was until August of this 
year a steady reduction of stocks on hand, altho 
production was heavy; and shipments, altho sub- 
stantially greater than production, fell continu- 
ously behind the volume of new business. Thruout 
the year the rate of accumulation of unfilled orders 
varied from 4 to 15 percent of the current produc- 
tion. Since July irregularity and shortage of trans- 
portation have resulted in current shipments con- 
stantly falling below production, The result for 
this period was an extraordinary depletion of 
stocks at mills favored by transportation and a 


large accumulation at some unable to secure 
adequate transportation service; and production 
has been constantly in excess of shipments. Em- 


ployment has been virtually on a full time basis at 
somewhat increased pay, and the returns to mill 
owners have been satisfactory tho happily unac- 
companied by a runaway market of price inflation 
at the mills. There is no present indication that 
the Jumber situation next year will not be as good 
as in 1922; on the other hand, there are many 
indications that it will be as good or better; and 
so far as fundamental conditions of supply and 
demand are concerned, good for a number of years 
to come, 

The executives of the regional associations 
federated in the National Lumber Manufactur- 
ers’ Association, support Mr. Compton’s view, 
with statements regarding the lumber industry 
in their respective territories, 


Favorable Year for Southern Pine Industry 


J. KE. Rhodes, secretary-manager of the 
Southern Pine Association, says: 
Nineteen twenty-two has proved an unusually 


favorable year for the southern pine industry, ac- 


cording to statistics and information gathered by 
our association, and manufacturers of southern 


pine generally view the business outlook for the 
coming year with optimism. There was an un- 
precedented demand for southern pine during the 
year from the construction industry, largely for 
home building. The beginning of 1923 finds the 
southern pine manufacturers generally with un- 
usually large files of orders on hand, partly the 


result of transportation difficulties since the mid- 
dle of 1922 and partly because of the heavy de- 
mand that has been evidenced thruout the year. 

During 1922 the seven principal southern pine 
States employed 175,000 persons in the lumber 
industry and the payroll aggregated about $175,- 
000,000, There was an advance over 1921 of about 
15 percent in the wages of common labor, while 


skilled labor was virtually unchanged. The total 
production of southern pine lumber for 1922 is 
probably 1,000,000,000 feet more than for 1921, 
being approximately 12,000,000,000 feet or more. 
There is every indication at present that the re- 
markable demand for lumber noted during 1922 
will continue with but little if any abatement 


thru the coming year, 
Pacific Northwest Records Broken 


Robert B. Allen, seeretary of the West Coast 
Lumbermen’s Association, Seattle, telegraphs 
that 1922 broke all previous records of lumber 
production in the Pacifie Northwest, the amount 
being estimated at 8,715,765,000 feet. Mr. 
Allen’s statement in full follows: 

All previous records of lumber production in the 
Pacific Northwest were broken by the 1922 output 
estimated at 8,715,763,000 feet by West Coast 
Lumbermen’s Association. These figures apply only 
to the territory west of the Cascade Mountains in 
Oregon and Washington, which constituted the 
territory covered by the West Coast association 
and which includes 90 percent of the lumber pro- 


duction of Washington and 79 percent of the 
production of Oregon. The previous high cut rec- 
ord for the Douglas fir region was in 1920 when 
western Oregon and western Washington produced 
7,978,925,000 feet, This same region in 1922 shows 
a production increase of 15 percent over 1920. 
The 1922 lumber output exceeds that of the de- 


pressed year of 1921 by 58 percent. New business 
booked by the mills of the West Coast Lumber- 
men’s) Association during 1922 was 44 percent 


greater than in 
in 1920. 
greater 


1921 and 42 percent greater than 
Shipments in 1922 were 45 percent 
than in 1921 and 21 percent greater than 
in 1920, Stocks unsold in the hands of west Coast 
mills at the close of 1922 are reported very light 
in quantity and in poor assortment as to lengths 
and sizes, a very different condition from that 
Which prevailed at the close of 1920, when the 
previous year of record production found the mills 


with over 2,000,000,000 feet of unsold stock on 
hand. Mills generally consider 1923 prospects en- 


couraging, 
Northern Pine in Strong Position 


W. A. Ellinger, secretary of the Northern 
Pine Manufacturers’ Association, Minneapolis, 
wires as follows: 

Total production of northern pine lumber this 
year is approximately 532,000,000 feet compared 
with 483,000,000 feet in 1920, and 409,000,000 feet 
last year. Total shipments this year approximate 
551,000,000 feet, compared with 601,000,000 feet 
two years ago and only 333,000,000 feet last year. 


Indications now are that shipments will exceed 
production this year by 50,000,000 feet. Our mills 
will therefore start the new year with smaller 
stocks than a year ago, Stocks are also badly 


broken and with only a few mills sawing in win- 
ter there is little chance to replenish before spring 
demand arrives. Hence, position of northern pine 
strong and our members are highly optimistic for 
the coming year, 


Position of Michigan Hardwoods 


J. ©. Knox, of Cadillac, secretary of the 
Michigan Hardwood Manufacturers’ <Associa- 
tion, telegraphs: 

The present position of the lumber industry in 
Michigan is the best in years. Stocks are light, 
with a small amount of dry stock in upper grades 
in shipping condition. The present demand is good 
and there has been more building than for several 
years. The volume of 1922 business would have 
been greater but for lack of shipping facilities 
due to car shortage, Considerable business is in 
sight for 1923, which it is believed will be as good 
as 1922. 

Georgia-Florida Outlook Good 

ki, C. Harrell, of Jacksonville, Fla., secretary 
ef the Georgia-Florida Saw Mill Association, 
telegraphs: 

Sawmills in this territory are entering a new 
year with less stock on hand and with a more 
satisfactory order file than at any previous time. 
Orders are holding up during the holiday season 
beyond expectations. There is great building ac- 


tivity in the nearby States, particularly Florida, 
and the demand from the cotton mill and coal 
mine sections of the Carolinas and Virginias is 


increasing at a remarkable rate, This is exactly 
the opposite of the situation of one year ago. 


North Carolina Pine Stocks Below Normal 


John M. Gibbs, secretary-treasurer of the 
North Carolina Pine Association, Norfolk, Va., 
wires: 

The manufacturers of North Carolina pine will 
close the year with full order files; prices are sta- 
tionary or upward in trend; mill stocks are below 
normal and broken, The reverse was true in 1920 
and while prices were higher then than now, pro- 


duction costs were also much higher. The year 
1921 closed with decided inactivity, which pre- 
vailed until March of this year. It seems assured 
that current needs will tax production for the 
next two months, which will be curtailed by 


weather conditions. If embargoes are out of the 
way by early spring and the railroads are able to 
handle lumber shipments promptly and no labor 
disturbances arise, 1923 will surpass all other 
years. 

California Pine Orders Heaviest Known 

C. Stowell Smith, secretary of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, San Franciseo, says: 

Production of our mills will exceed last year’s 


by probably 30 percent. Inventories are generally 
normal for this season but far below normal as 
compared to increased production and the heayy 
stock carried over from last year, showing heavy 
shipments. Orders are the heaviest known, whereas 
at the beginning of the year they were probably 
the lowest in history. Prices have remained re- 
markably constant. 


Redwood in Healthy Condition 


R. F. Hammatt, secretary of the California 
Redwood Association, San Francisco, says: 


The close of 1922 finds the redwood industry in 


u very healthy condition, Production and sales 
were about balaneed, both being above normal 


and considerably in excess of 1920 and 1921. The 
demand was good during the entire vear and well 
distributed thruout California, the Kast and the 
export trade. The demand for December has been 
unusually heavy and indications point toward a 
banner year for 1928. 


Fire Protection and Forestry Progress 


kK. T. Allen, forester of the National Lumber 
Manufacturers’ Association and forest econo 
mist of the Western Forestry & Conservation 
Association, telegraphs from Portland, Ore., 
regarding fire protection and forestry progress 
as follows: 

The year 1922 excelled all previous years in for- 
estry progress thruout the United States. Private 
and public expenditures for forest fire prevention 
virtually doubled, with systems greatly improved 
and a notable extension of protection to new 
growth. It was a very bad fire year in many 
regions, but losses were held to a minimum by suc- 
cessful fire fighting efforts. Increased private and 
public efforts to combat forest insects and diseases 
also marked the last year. In the more important 
forest regions there was a marked increase of in 
terest in reforestation, altho the progress in tax 
reform, needed to encourage this interest, was un- 
satisfactory. There was a considerable advance in 
other forestry respects by a number of States. 
Lively consideration of the proposed national for- 
estry program resulted in little new legislation 
but has largely eliminated misunderstanding and 


controversy, leaving needed congressional action 
quite simple. The general trend in this respect 
has been toward constructive private, State and 


Federal coéperation. 
advance along this 
formerly. 


The outlook is for continued 
line, with less friction than 


Vast Improvement in Hardwood Conditions 


J. M. Pritchard, secretary of the Hardwood 
Manufacturers’ Institute, wires from Chicago: 

Hardwood lumber conditions thruout the pro 
ducing regions represented by the institute show 
a vast improvement over last year. This improve 
ment developed during the last six months and 
especially affected low grades, which were stagnant 
in the forepart of the year. he present demand 
from all consuming industries is above the prewar 


normal. The outlook for the next year is most 
promising, indicating that the demand will tax 


production. Labor conditions are good, no men are 
idle and wages are good. The cost of production 
is much higher than the prewar level but is lower 
than for 1919. 


Northern Hemlock and Hardwood Production 


M. J. Fox, of Iron Mountain, Mich., presi- 
dent of the Northern Hemlock & IJardwood 
Manufacturers’ Association, says: 

In 1921 the production was about 85 percent 
normal, while shipments were only 57 percent of 
normal, with the result that there was a consid 
erable accumulation of stock. A tremendous change 
took place in 1922, shipments exceeding the ten- 
year average, altho it was not possible to keep up 
to the average cut because not enough logs were 
put in last winter to take care of the unexpected 
demand. During the twelve months ended Dec. 31, 
300,000,000 feet of hardwood was produced, com- 
pared with 342,000,000 feet the preceding year, 
while shipments for 1922 amounted to 400,000,000 
feet, as against 210,000,000 feet in 1921. The cut 
of hemlock last year amounted to 272,000,000 feet, 
as against 211,000,000 in 1922; while shipments 
during the same period were 310,000,000 feet and 
213,000,000 feet, respectively. The total shipments 
of hemlock and hardwoods were 710,000,000 feet. 
which was better than the ten-year average. The 


demand for hardwood lumber is strong but we do 
(Concluded on page 67) 
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Chronological Lumber Record for 1922 


As the year passed day by day, it may have 
seemed to lumbermen that nothing much was 
happening, that it was all a dead level, and that 
not much progress had been made. But on look- 
ing back over the last twelve months, as the 
new year begins to unfold its possibilities, they 
will be amazed to see how many mountain peaks 
of achievement dot the trail over whieh the in- 
dustry has passed. There have been some 
yloomy valleys of trouble and worry, also, but 
4 very general prosperity and a fair field ahead 
help us to forget those things and to start out 


on the new year with a comfortable feeling that 
1922 has been good, very good indeed, to the 


members of the lumber industry, and that every 
indication points to a splendid year ahead. 
Perhaps the greatest factor in the welfare of 
the industry during 1922 was the enormous in 
erease in building, which brought heavy de- 
mands for lumber, and this activity is extending 
into the new year and seems to be consistently 


syowing. The greatest troubles of the lumber- 


nen were caused by the coal and rail strikes and 
the ensuing car priority orders, and these were 
added to by unusually heavy floods and big 
— 4 i ; 

The most notable step forward has been the 
vork toward standardization of grades and sizes 


which has been aecompanied by an inereased ef- 
fort toward economical utilization of dimension 
stock and of waste. Another important de 
velopment has heen the new method of cutting 
Douglas fir shop which has heen thoroly dem 
onstrated with good results by the West Coast 
Forest Products Bureau. The vertical grain 
stained shingle is another interesting develop- 
ment on the Coast. 

Shipment of west Coast lumber to the Fast 
has been the outstanding feature of the year in 
lumber distribution, but there has been 
a great increase in goastwise and inland water 
way shipment, tho the last has not been 
great as might have been expected. 

Progress has been made in the technical and 
scientific lines, particularly in kiln drying under 
the leadership of the Forest Products Labora- 
tory, Which has held classes at mills in various 
sections of the country, demonstrating the best 
methods for the different woods. 

Reforestation has been taken up in earnest in 
many sections and the belief in its practica- 
bility may now be considered thoroly estab- 
lished. 

On the whole 1922 has been a year of marvel- 
ous progress, as well as one of humming indus- 
try and satisfactory profit. A chronologieal 
list of the important events of the year fol 
lows: 


also 


SO 


General 


Jan.--Forest Products Laboratory undertook study 
of dimension manufacture and use. 

Jan, 2—Tlearing before Senate committee on lum- 
ber tariff Allen charged Canadian 
lumber lobby in Washington; Conn denied exist- 
ence of any lobby; latter represented lumber- 
men who wanted lumber on the free list; Harri- 


schedule: 


son Hatton appeared for the retailers of the 
Northwest, who were opposed to any tariff on 
lumber. 

Jan. 2—New West Coast Lumbermen’s Associa 
tion grading rules adopted; included rules on 
natural shrinkage and Port Orford cedar. 

Jan. 2-7—Chicago building situation critical; 
unions tried to tie up all building as protest 


against open shop in effect in carpenter craft; 
Citizens’ Committee to Enforce the Landis 
Award arranged to handle all plumbing work 
on open shop basis. 

Jan. 4—Union affiliated 
Trades Council made 
award. 

Jan. 14—Forest Products Laboratory, California 
White & Sugar Pine Manufacturers’ Association 
and California Redwood Association agreed to 
coéperate in courses in kiln drying in California, 
Oregon and Washington, and arranged schedule. 

Jan, 31—Judge Landis made publie revised scale of 
ilding trade wages in Chicago for one year, to 
zo into effect June 1, completing his services as 
arbitrator. 

March 1—Agreement signed between building trades 
unions and contractors of Joliet, Ill, ended 
building paralysis of almost a year. 


suilding 
Landis 


with Chicago 
protest against 


March 1—Consent decree drawn up and signed by 
Department of Justice established new working 
rules for bricklayers, masons and _ plasterers’ 
union; followed New York City buidding trades 
investigation. 

March 1-29—Short course in elementary principles 
of pulp and paper manufacture at New York 
College of Forestry, Syracuse, N. Y. 

March 13—Conference between committee of Chi- 
cago city council to investigate building situa- 
tion and the Citizens’ Committee to Enforce the 
Landis Award; latter refuted charges of the 
unions that it had brought workmen from other 
cities to help break building tie-up. 

March 30—Master Builders’ Association and exe- 
cutive board of carpenters’ district council of 
St. Louis agreed to arbitrate wage question. 

April 1 seginning of the coal miners’ strike. 

April 7—H. S. Stronach, of West Coast Forest 
Products Bureau, began trip to mills to demon- 
strate cutting of vertical grain fir shop in prep- 
aration for demand from the East. 

April 11—-Senate committee reported on tariff bill 
passed by House; shingle duty stricken out, 
May 1—International Chamber of Commerce ap- 

proved principle of commercial arbitration. 

May 22—Standardization conference in Washing- 
ton, 

June 29—Citizens’ Committee to Enforce’ the 
Landis Award opened first class in plumbing, 
as beginning of proposed trade school; later ex- 
panded and is now training young men in 
painting, carpenter, sheet metal, plastering, 
brick laying and blue print reading. 





July 1—Railway shopmen’s strike began. 

Aug. 15—Dituminous operators and _ officials of 
United Mine Workers of America signed agree- 
ment; Illinois and Indiana miners refused to 
sign. 

Sept. 11-——Anthracite miners went back to work 


after strike of twenty-three weeks. 

Sept. 21—President Harding signed the new tariff 
bill, effective at once. 

Sept. 22—President Harding signed the act estab- 
lishing the United States coal commission. 

Oct. 3-6—Central Committee on Lumber Standards 
held first meeting in Washington, with Secretary 
of Commerce Hoover present; program outlined 


for committee in taking up simplification of 
grades, size standards and delivery guaranties 


for protection of public. 
Oct. 10—President Harding announced his appoint- 
ments to United States coal commission, 


Oct. 10—Forest Products Laboratory announced 
program of study of chair and wood turning 
industry in connection with small dimension 


stock problem, with a view 
able and unavoidable waste. 

Oct. 10—-First common cedar sold by Pacific coast 
manufacturers in St. Louis. 

Oct. 14—Underwriters’ Laboratories gave pro- 
tected wood floors and bearing partitions a “one 
hour” rating. 

Oct. 16—Central Committee on Lumber Standards 
issued statement of program with specifie sug- 
gestions on grade simplification, size standard- 
ization, use classification, standardization of 
names ete. 

Oct. 16—Building and loan school started in Kan- 
sas City, with Frank Chase as instructor. 


to charting avoid- 


Nov. 9—Standards for spruce pulpwood worked 
out by joint meeting of Empire State Forest 
Products Association and New York section of 


Society of American Foresters, for presentation 
to purchasers and producers of pulpwood. 

Nov. 15—Mass meeting of wood using industries in 
Chicago discussed proposed lumber standards; 
appointed committee, with W. A. Babbitt at head, 
to consult and codperate with Central Commit- 
tee on Lumber Standards. 

Nov. 20—About this time a 
the East for west Coast 
felt. 

Nov. Hearings in Seattle on conspiracy 
charge brought against Douglas Fir Exploita- 
tion & Export Co. by Federal Trade Commission. 

Nov. 28—J. H. Allen placed the St. Louis 
H{oo-Hoo Club a plan for coéperative milling and 
inspection plants for small mill operators; sug- 
gested central assembling yard and planing mill. 

Nov. 29—Merchant Marine Act passed the House. 


notable demand from 
hemlock began to be 


oo VAT 


before 


Dee. 19—Director of Massachusetts bureau of 
standards declared that if lumbermen do not 
agree on satisfactory grading rules for eastern 


spruce, pine and hemlock within a reasonable 
time he would promulgate rules as official lum- 
ber grades, and enforce them; grading rules 
committee appointed by lumbermen of State. 


Forestry and Conservation 
Not 


tive 


effee 


made 


much apparent advance toward an 


national forestry has been 





during the year, but if continued agitation and 
frank and full diseussion are any indication 
there is little doubt that something practical 
will eventuate during 1923. Insofar as the 
several States are concerned, much has been 
accomplished. The matter of conservation and 
reforestation has been taken up in almost all 
of them and at least eight have got so far along 
as to have bills ready for presentation in the 
next legislatures. Practical reforestation has 
made gigantic strides during the year, many 
private experiments having been started as well 
as State and National enterprises. The liberal 
policy of Louisiana has already resulted in the 
beginning of private reforestation projects on a 
large seale. California lumbermen have also 
done great work in this field. One of the im- 
portant developments of the year was the enaet- 
ment by Congress of a law providing for the 
exchange of Government timber for private 
eut-over lands. The following record shows 
something of the progress made: 

Jan, 2—Massachusetts provided for reforesting of 
cut-over lands and for further purchases of 
forest lands by State; appropriation of $200,000 
granted. 

Jan. 9—House committee on agriculture and for- 
estry opened hearing on the Snell and Capper 
forestry bills; Representative Snell presented 
his measure and introduced Chief Forester Wil- 
liam I. Greeley who spoke in favor of it, ex- 
plaining its advantageous features; George S. 
Long, chairman of the forestry committee of the 
National Lumber Manufacturers’ Association, 
appeared, expressing the desire of the lumber- 
men to codperate in an effective forestry policy. 

Jan. 10-12—Noted lumbermen appear before the 
House committee at hearing on the Snell and 
Capper bills, including representatives of all the 
regional associations; Gifford Pinchot appeared 


in favor of the Capper Bill; other foresters, 
including J. T. Toumey, of Yale, Charles La- 
throp Pack, of the American Forestry Associa- 


tion, and EK. A. Sherman, of the Forest Service, 
appeared; R. S. Kellogg, chairman of the com- 


mittee promoting the Snell bill, spoke of the 
urgent need of the measure. 
Jan. 16—New Georgia Forestry Committee began 


program of conservation propaganda. 

Feb. 1—National Agricultural Conference at Wash- 
ington recommended a national forestry policy 
covering devastation, conservation, fire protec 
tion, reforestation, woodlot production and 
marketing and tax adjustments. 

Feb. 6-8—Southern Forestry Congress at Jackson, 

“ Miss.; support of lumbermen being won; dis- 
cussed tax revision, reforestation, fire protection ; 
protested against proposal to transfer Forest 
Service to Department of Interior; recommended 
appropriation by Congress of $2,000,000 to pur- 
chase forest lands. 

March 7—Mississippi house committee reported ad- 
versely on the two forestry bills providing pur- 
chase of forest lands by State and certain 
conservation measures, killing the bills for the 
session. 

March 20—Congress enacted law providing for ex- 
change of Government timber for private timber 
and cut-over lands. 

April 5—Forest Service began planting of 1,500,- 
000 trees near Halsey, Neb. 
April 16-22—National Forest 
observed thruout the country. 
April 19—Conference of Central States Forestry 
League in Chicago; survey presented, showing 
millions of acres of idle lands suitable for 
forestry in these States; reforestation discussed ; 
declaration of forestry policy; publicity cam- 
paign to be launched in Illinois and program of 
planting and protection for the State outlined. 

April 28—Illinois Forestry Association organized 
to promote forest conservation, reforestation and 
fire protection. 

April 29—Conference in Washington, D. C., be- 
tween foresters from twenty-five States and 
officials of Forest Service on coéperation between 


Protection Week 


Federal and State governments; ways and 
means of nationwide campaign to extend prac- 
tice of forestry discussed. 

May—Mexican Secretary of Agriculture sent out 


appeal to various State governors to begin some 
kind of conservation work; called attention to 
depletion of timber and its growing use and pro- 
posed immediate legislation toward protection. 

May 20—Summary of State forestry laws compiled 
from records of Forest Service by Washington 
representative of AMERICAN LUMBERMAN and 
published in issue of May 20 


June 6-7—-Georgia Forestry Association formed ; 
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plans worked out for development of reforesta- 
tion and conservation work; study of soil condi- 
tions ete, 

June 7 tepresentative Snell, in statement to Na- 
tional Lumber Manufacturers’ Association, said 
that recent Supreme Court decision declaring 
‘hild Jabor Jaw uneonstitutional affects the 
Capper forestry bill which provided for govern- 
ment control of timber lands; predicted that 
Snell bill, carrying appropriation of $7,000,000 
would not pass that Congress, but believed it 
would easily pass later, 

June 13-——Secretary-manager Compton of National 
Lumber Manufacturers’ Association asked farm 
ers, thru the American Farm bureau Federation, 
to aid in a program of legislation toward adop 
tion of publie systems of forest fire protection 
and the taxation of forest lands based on eco- 
nomic principles. 

June 26—American Farm Bureau Federation agreed 
to codperate with the National Lumber Manu- 
facturers’ Association in work toward effective 
national forestry policy. 

July 3—House committee on agriculture appointed 
a subcommittee on forestry with G. N. Haugen, 
of Iowa, as chairman. Secretary of Agriculture 
Wallace outlined program of protection and re- 
foresting which he wished House and Senate 
coinmittees to take up. 

July 15—California Forestry Committee began ex- 
periment with light burning at Moffitt Creek. 

July 24—Meeting in Portland, Ore., of lumber- 
men and business men to hear Chief Forester 
Greeley who stressed the importance of pro- 
tection from fire and the need of reforestation 
in the West. 

July 31—Ground broken for erection of new Yale 
Forestry School. 

Aug. 24—Bill creating office of State forester 
favorably reported in Georgia State senate. 
Aug. 26—Fruit Growers’ Supply Co., Susanville, 
Calif., adopted reforestation measures and em- 
ployed R. W. Ayres as forestry engineer to work 
out program of conservation on area of 85,000 

acres in Lassen County. 


Sept.—Lumbermen of Humboldt County, Calif., 
retained David T. Mason, forest engineer, to 
oversee work of reforestation and _ protection 


on cut-over land areas; Pacific Lumber Co, en- 
vaged M. G. Krueger to work out plan of re- 
forestation and establish a nursery at Scotia. 

Sept.—Crossett Lumber Co., Crossett, Ark., an- 
nounced a plan for reforestation of its cut-over 
land; forester employed to take charge of this 
work. 

Oct. 11-12—-State forestry conference in Seattle, 
Wash.; constructive forestry policy outlined ; 
committees appointed to study smoke nuisance, 
lire laws, forest products extension; taxation of 
timber lands; land classification ; importance of 
the lumber industry recognized and an endeavor 
to work out an equitable State policy of pro- 
tection and conservation promised. 

Oct. 16—Louisiana State Conservation Commis- 
sioner Alexander announced closing of a con- 
tract with the Great Southern Lumber Co., of 
ogalusa, whereby that company set aside a 
53,000 acre tract of cut-over land in Washing- 
ton Parish for reforestation under the provisions 
of the State law; tract first of the codperative 
forests to be reserved under the new law. 

Nov. 6—Texas State Forestry Association  :in- 
nounced plans for reforestation of large areas 
in the State. 

Nov. 9—Empire State Forest Products Associa- 
tion and New York Section of Society of Ameri- 
can Foresters met in Syracuse, N. Y.; studied 
plan of forest management which has been op- 
erated by Finch, Pruyn & Co. for ten years; 
meeting decided to work out plan for softwood 
forestry which would be practical for small tim- 
ber owners. 

Nov. 10—District meeting of Southern Pine Asso- 
ciation members at Birmingham, Ala., discussed 
proposed Alabama State forestry policy to be 
presented to the legislature in January and 
appointed committee to study and recommend 
a forest policy for the lumber industry. 

Nov. 22-23—Second Western White Pine Blister 
Rust Conference in Portland, Ore., demanded 
better quarantine laws against currant, goose- 
berry and 5-needle pine plants ; recommended co- 
operation of Government agencies of United 
States and Canada in mutual protection work; 
asked appropriation by legislatures of five west- 
ern States for eradication work. 

Nov. 23—President Harding requested President 
Blodgett and Secretary-manager Compton of the 
National Lumber Manufacturers’ Association to 
submit in writing their ideas of what would 
constitute a sound forestry policy. 

Dec, 8—President Harding in annual message en- 
dorses forestry program. 

Tec, 20—Meeting of Washington State Forestry 
Committee to outline a forest policy for the 
State; bills to be introduced in coming legisla- 
ture to aid reforestation projects of lumbermen. 





. 
Transportation and Freight Rates 
The big feature of the year in transportation 

matters was the reduction of freight rates which 

went into effect on July 1. On the same day the 
railroad shopmen went on a strike and this 
strike, combined with the coal strike, was shortly 
afterward followed by the priority orders in 
favor of coal and food, causing the acute car 
shortage which overshadowed all other troubles 
of the Jumber manufacturer for several months. 

There has been an enormous increase in water 

shipments, mostly from coast to coast thru the 

Panama Canal, which does not show in the 

chronological record. Not so much of an in- 

crease in inland waterway traffic has been noted 
as might have been expected, but considerable 
use of the waterways, and of the Mississippi, 

Qhio and Warrior rivers, and the New York 

State barge canal in particular, has begun and 

will probably grow much larger in 1923. 

Jan. 1—Transportation tax removed. 

Jan. 16—Southern Pine Association filed general 
complaint with Interstate Commerce Commission 
against existing lumber rates. 

Jan. 23—Interstate Commerce Commission de 
cision reduced southern hardwood rates, effec 
tive March 6. 

Jan. 26-27—Hearings before Interstate Commerce 
Commission in general rate case; Osborn, Dixon, 
Bloedel, Burnside, Moore, Farish, Harlan, Hill 
and other prominent lumber’ representatives 
heard during the two days. 

Feb. 1—Hearing before the Interstate Commerce 
Commission on $10 penalty charge complaint 
brought by American Wholesale Lumber Asso 
ciation, 

Feb. 3—Secretary of Commerce Hoover appeared 
before the Interstate Commerce Commission at 
general rate hearing and summarized and ana- 
lyzed the situation. 

Feb. 14—Interstate Commerce Commission handed 
down decision declaring $10 penalty charge un- 
reasonable, 

March 6—Reduced rates on 
went into effect. 

March 13—Redueced rates on pine from the South, 
on Iiinois Central and other roads, went into 
effect. 

March 13—General rate argument before 
state Commerce Commission ended. 

March 22—Interstate Commerce Commission re- 
duced softwood rates from southwestern ter- 
ritory to specified points. 

April 15—-New pine rate went into effect. 

May 1—Hearing before Interstate Commerce Com- 
mission, of North Carolina Pine Association peti- 
tion for restoration of old rate relationship be- 
tween Southeast and Pacific Northwest and west 
Coast; Southern Pine Association and Georgia- 
Florida Saw Mill Association supported com- 
plaint; West Coast Lumbermen’s Association 
and others intervened; water competition con- 
sidered and increased movement of shipments by 
way of Panama Canal shown. a 

May 24—-Interstate Commerce Commission de- 
cision in general rate case provided general rate 
reduction of approximately 10 percent on all 
commodities ; effective July 1. 

June 22—-Car shortage began to loom on the 
horizon ; prospective rate reduction brought big 
demand for cars. 

July 1—Reduced freight rates went into effect. 

July 1—Shopmen’s strike began. 

July 26—Interstate Commerce Commission issued 
priority orders giving preference to food, live- 
stock, perishable products, coal, coke and fuel 
vil; President Harding appointed committee to 
carry out instructions with Herbert C. Hoover 
as chairman. 

Aug. 10—Car shortage grew serious in Memphis 
and southern regions, 

Aug, 12—Car shortage began to be seriously felt 
on the Pacific coast. 

Aug. 25—Interstate Commerce Commission hearing 
on priority modification. 

Sept. 25—Bagdad Land & Lumber Co. began plan 
of shipping by water to Atlantic coast ports. 
Sept. 26—Southern Hardwood Traffic Association 
appealed to Interstate Commerce Commission 
for more cars; sent out questionnaire to mem- 

bers on number of cars received ete. 

Sept. 27—A. G. T. Moore, as traffic manager for 
Southern Pine Association, filed complaint with 


southern hardwoods 


Inter- 


Interstate Commerce Commission asking for 
more cars under priority ruling. 
Sept. 28—Frank Carnahan, eastern manager 


Southern Hardwood Traffic Association, made 
plea before Interstate Commerce Commission for 
better car service; mills in South closing be- 
cause of car shortage. 

Oct. 2—Federal fuel distributer organized his of- 
fice; fifteen naval officers took up duty as field 
representatives. 


Oct. 2—Sonthern Pine Association questionnaire 


showed acute car shortage; worst for eigh 
years. 

Oct. 4—Frank Carnahan again made urgent ply 
for better car service in the South. 

Oct. 4—Acute shortage of cars in Washingt 
caused the State department of public works y 


begin complete survey of car service in th 
State; lumbermen and shingle manufacturer 


began to suffer from shortage and mills begay 
closing. 

Oct. 10—Conference in St. 
officials, lumbermen and 


Louis 
Interstate 


lief promised. 

Oct. 11—North Carolina Pine 
in Interstate Commerce Commission case charg. 
ing railroad rates are unjust and unreasonable, 

Oct. 14-—Tightest car shortage ever known in the 
fir industry tied up mills on the Coast. 

Oct. 14 sellingham mills and other plants shut 
down because of car shortage; Canadian mills 
closed by lack of cars. 

Nov. 18—Interstate Commerce Commission can. 
celed east side priority orders in favor of coal, 
thus greatly aiding hardwoed mills of the South 
in obtaining cars. 

Nov. 20-23—Hearing on proposed merger of South 
ern, Central and Northern Pacific systems ; Prof, 
Ripley’s tentative plans for divorcing certain 
roads vigorously opposed by shipping interests; 
delegation of lumber shippers went to Wash- 
ington. 

Dec, 3-9—Series of shipper-carrier conferences ip 
Mississippi and Alabama cities result in appoint 
ment of committee to allot cars on the Gulf, 
Mobile & Northern Railroad which serves a large 
percentage of the mills in these States. 

Dec. 6—Southern hardwood producers placed their 
case before the Interstate Commerce Commission 
and made urgent plea for better car service; 
situation on west side of Mississippi so serious 
that bankruptey threatened some of the opera 
tors who had been unable to move stocks. 

Dec. 11—Interstate Commerce Commission can 
celed the last of the priority orders. 


Floods, Storms and Fires 


The casualty list for the year has been a big 
one and in many cases extremely serious. Un 
usually heavy snows in the winter followed by 
flood conditions all over the South, which were 
in turn followed by the worst forest fire season 
in many years caused the losses to mount high. 
It is cheering to note, however, that the fire pro- 
tective methods have been so improved and such 
vigilance exerted that in spite of the greatly 
increased number of fires starting in the forest, 
the total resultant damage is probably con- 
siderably less than was expected. More money 
was spent in fighting fires than ever before and 
the results have most certainly justified the 
expenditure. A list of some of the larger 
calamities of the year follows: 

Feb. 23—Cain Hurley Lumber Co., Brooklyn, II, 
lost planing mill and about 5,000,000 feet of 
lumber by fire; loss, $200,000. 

Feb. 24—Hardwood mill of West Virginia Pulp & 
-aper Co. and 600,000 feet of hardwood and 
dressed flooring at Cass, W. Va., destroyed by 
fire; loss between $500,000 and $750,000. 

March 1—Northern Wisconsin and Michigan buried 
under three to six feet of snow and all opera 
tions at a standstill. 

March 21—Heavy rains swell streams and cause 
serious floods thruout lower Mississippi Valley; 
hardwood plants shut down. 

March 28—Crest of the Mississippi flood reached 
Memphis; high water closed plants along Wolf 
River; South Memphis hardwood mills shut 
down; all rivers in Louisiana, Mississippi and 
Arkansas rapidly nearing high flood marks. 

April 18—-Heavy rains increased flood danger iD 
South and rivers reached record stages at vari 
ous points; mills closed in many places iB 
Arkansas, Louisiana, Mississippi and Texas. 

April 24—Mississippi River from Rosedale to NeW 
Orleans reached highest stage and similar con- 
ditions near mouths of St. Francis, White, 
Arkansas, Red, Yazoo and Sunflower stopped all 
operations; levee workers struggled day and 
night; second rise in Mississippi passed Mem- 
phis; third rise on way down from Cairo; Tlli- 
nois cities flooded. 

April 25—Continental Turpentine & Rosin Co» 
Laurel, Miss., destroyed by fire, loss, $100,000. 
April 27—-A. P. Dacus, Evansville, Miss., lost more 
than $100,000 worth of hardwood lumber by 

fire. 

May 1—William Cameron Lumber Co., Fort Worth, 
Tex., had fire loss at Arlington Heights plant 
of $100,000. 

May 2—All South Memphis mills closed ; lumber- 
men aiding in levee work and in flood refugee 
relief. 

May 16 


Lawson & McMurray Lumber Co., Hobo 
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ken, N. J., loss by fire, $500,000. 

May 22—West Lumber Co., Connell, Tex., lost 
dry kiln and 3,000,000 feet of lumber by fire, 
loss $200,000. 

May 29—Peterman Manufacturing Co., 
and veneer plant destroyed by 
$150,000. 

May 31—Forest fires began in Oregon and Wash- 
ington; Pacific States Logging Co.’s camp near 
Buckley damaged ; other camps threatened. 

June 3—Forest fires started in a hundred different 
places in the Puget Sound country and the 
Columbia River district; many lumber compa- 
nies suffered heavy losses; Oregon fires getting 
under control. 

June 5—Serious forest fires raging around Lake 
Winnepesaukee, N. H. 

June 11—Long-Bell Lumber Co.’s dry kiln de- 
stroyed by fire at Quitman, Miss. ; loss $100,000. 

June 12—Sawmill and planing mill and two dry 
kilns of Mineral Lake Lumber Co., Mineral, 
Wash., destroyed by fire; loss $250,000. 

July 4—Murphy Timber Co.’s sawmill at Banks, 
Ore., and 2,000,000 feet of lumber destroyed by 
fire; loss, $200,000. 

July 4—Brooks Bros., Minnesota Transfer, 
loss by fire $100,000. 

July 5—-Cameron-Hogg Lumber (Co.’s mill at Bull 
Run, Ore., destroyed by fire. 


sash, door 
fire; loss, 


Minn., 


July 6—Booth-Kelly Lumber Co.’s mill in Wend- 
ling, Ore., destroyed by fire. 


already covering over 200,000 acres largely peat 
bog and cut-over lands. 

Aug. 30—Sawmill of Faust Lumber Co., Antigo, 
Wis., destroyed by fire; loss $100,000. 

Sept. 11—Hammond Lumber Co.’s mill at Astoria, 
Ore., destroyed by fire; loss, $700,000. 

Sept. 23—Deweyville, La., mill of Peavy-Moore 
Lumber Co. destroyed by fire. 

Sept. 30—Elbe Lumber & Shingle Co.’s mill at 
Williamston, Wash., destroyed by fire; loss, 
$150,000. 

Oct. 10—Twin City Hardwood Lumber Co., Min- 
nesota Transfer, Minn., lost plant, yard and 
stock by fire; loss, $300,000. 

Oct. 18—Plant of Dowling Co., Odessa, Fla., de- 
stroyed by fire, loss, $200,000. 

Nov, 21—Flooring and trim mill and dry kilns 
of Thomas Forman Co., Detroit, Mich., destroyed 
by fire. 

Nov. 26—C. A. Mauk Lumber Co., Toledo, Ohio, 
loss by fire in newly constructed and restocked 
yard, $200,000. 

Dec. 1—The New Bern (N. C.) plant of the John 
IL. Roper Co., which had been leased and oper- 
ated by the Rowland Lumber Co. for several 
months, destroyed by fire with loss of between 
$600,000 and $700,000. 

Dec. T—Mill of R. H. Benner & Co., Mobile, Ala., 
manufacturers of veneer and cigar box lumber, 
destroyed by fire; loss, $200,000. 

Dec, 8—-Astoria, Ore., suffered big fire which de- 
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ANCIENT ENGLISH COTTAGE 





TO BE MOVED. 


This old English cottage, said to be more 


than four hundred years old and in the English village of Chean, Surrey, is to be removed 


from its original site to a point but a 


few yards distant. 


Americans are said to have 


offered more than $2,000 for the old place, but local authorities wish to preserve the building 


and refused other similar offers 





July 8—Gov. Louis F. Hart sent appeal to logging 
interests of Washington to close all logging 
operations until rains had lessened danger of 
forest fires; scores of fires under way in Pierce 
County and bundreds in western Washington ; 
worst menace in history of State. 

July 10—Provineial governor of British Columbia 
issued proclamation ordering all logging camps 
to be closed down releasing employees to fight 
fire; Rat Portage Logging Co. lost entire camp 
and equipment. Comas Logging Co.’s_ limits 
burned over for about 5,000 acres. 

July 22—Fires in Inland Empire reported 
in history. 


worst 


July 26—Forest fires raged in Washington and 
British Columbia; Tonga Lumber Co.’s mill and 
timber five miles from Skyhomish burnt with 
loss of $100,000; national forests in danger; 
uncontrolled fires in Ranier, Wenatchee and 
Snoqualmie forests. 


Aug. 9—Big fires in Saxon operations of Bloedel 
Donovan Lumber Mills and holdings of Michi- 
gan Timber Co., Sound Timber Co., and E. K. 
Wood Lumber Co. in Washington badly damaged ; 
rain began in western Oregon slightly checking 
fires, 

Aug. 10—Heavy rains fell along Coast to northern 
California and stopped all fires in Washington 
and Willamette Valley in Oregon. 

Aug. 19—A. C. White Lumber Co.’s plant at Lac- 
lede, Idaho, destroyed by fire; loss $700,000. 

Aug. 22Forest fires raging in northern Minnesota ; 


stroyed about thirty business blocks in the 
heart of the city. 

Dec. 10—H. Leet Lumber Co.’s lumber yard and 
storage plant at Portsmouth, Ohio, destroyed by 
fire; loss between $40,000 and $50,000. 

Dee. 26—Fire in building occupied by Ohio Veneer 
Co. and Cincinnati Hardwood Lumber Co., Cin- 
cinnati, Ohio, caused loss of $150,000. 

Dec. 26—Swan Creek Lumber & Supply Co., Toledo, 
Ohio, suffered loss of $25,000 in incendiary fire. 


Home Building Shows 


One of the outstanding features of the year 
has been the number of home building exposi- 
tions of various kinds put on all ever the coun- 
try. <All the larger cities and many of the 
smaller ones have had kind of a show 
and in many cases retail lumbermen have staged 
a successful home building show in their own 


some 


yards. Another feature which is practically 
a new one is the building of demonstration 
homes. Ina number of cities the realtors, lum- 


ber dealers, building supply men and furniture 
men have joined in the erection of a thoroly 
uptodate, moderately priced and attractive 
home, furnished it and opened it to inspection. 
Sometimes a retail Jumberman has built such 
a home, making an itemized cost statement which 
in itself was sufficient to win the absorhed 


interest of prospective home owners. It is 
impossible to list all of these in this record, 
but a few of the larger and more important 
expositions of this kind follow: 


March—Hastings (Neb.) Home Building Exposi- 
tion. 

March 6-11—Edmonton (Alta) Home Building Ex- 
position. 

March 20-27—Reading (Pa.) Building Exposition. 

March 25-April 1—Second Annual “Own Your 
Home” Show in Coliseum, Chicago. 

March 27-April 1—Buffalo (N. Y.) Better Honies 
Show. 

April 3-8—Portland (Ore.) Home Beautiful Show. 

April 17-24—Twenty Dallas (Tex.) retail yards 
and Southern Pine Association joined in home 
building show which proved a big success and 
brought many customers. 

April 22-May 2—Cleveland (Ohio) Building Show ; 
Cleveland Board of Lumber Dealers had an ex- 
ceptionally fine exhibit at this show which re- 
ceived much praise. 

May 8-13—Atlanta (Ga.) Home Show. 

May 8-13—New Orleans (La.) Home Builders’ 
Show: lumber associations well represented. 
May 8-15—Indianapolis (Ind.) Home Complete Ex- 
position ; lumbermen took important part; O. D. 

Haskett, chairman. 

May 23-27—Seattle Better Homes Show. 

May 27-June 3—Yonkers (N. Y.) ‘Own Your Home 
Exposition. 

Sept. 23-Oct. T—Akron (Ohio) Associated Lumber- 
men and Akron Builders’ Exchange opened dem- 
onstration home to the public. 

Sept. 28—Oakland (Calif.) California 
Homes Exposition opened. 

Oct. 8-22—Columbus (Ohio) Better Homes Exhibit. 

Oct. 9-14—Better Homes Demonstration Week ob- 
served all over the country; in many cities 
demonstration homes were erected and lectures, 
home furnishing exhibits and other features 
demonstrating every line of home building and 
furnishing were free to the public. 

Oct. 9-23—-Demonstration house at Larchmont, N. 
Y., drew over 6,000 prospects from surrounding 








Complete 





territory. 

Oct. 13-16—Houston (Tex.) Own Your Home Expo- 
sition. 

Oct. -23-28—Louisville (Ky.) Better Homes & 





Suilding Exposition drew 85,559 visitors. 

Nov. 20-25—St. Louis (Mo.) Better Homes & 
suilding Exposition; lumbermen had especially 
fine displays. - 

Dee. 11—-New Orleans Permanent Home 
Materials Exposition opened. 


Big Year for the Shingle Industry 


The shingle industry has had another exciting 
year. ‘To any one who likes a good serap and a 
shining opportunity to show wha‘ backbone in 
business means we ean safely recommend this 
branch of the forest products industry. A 
easual glance at the chronological record here- 
with might lead an outsider to infer that the 
shingle men had their backs against the wall, 
so to speak, and were chiefly engaged in holding 
on, grimly determined that the patent roofing 
forces ‘‘shall not pass.’’ But to counteract this 
impression one has only to look at the records 


suilding 


of shingle receipts and shipments thru the 
great lumber distributing center of Chieago 
published on another page in this issue. He 


will see that 1922 has been the biggest year 

for the shingle industry since 1917, its banner 

year. 

Outstanding features of the year, aside from 
the continued fight on adverse legislation, were 
the endeavor to have a tariff placed on Canadian 
shingles, the development of the vertical grain 
shingle, the heavy shipments by water from the 

-acific Northwest to the Atlantic the 

study of effective shingle marketing and, toward 

the end of the year, the rather wide adoption 
of shingle staining at the mills. 

Jan.—R. S. Whiting, secretary of the shingle 
branch, West Coast Lumbermen’s Association, 
on tour of retail conventions; took with him as 
object lesson an effective exhibit of red cedar 
shingles showing grades, colors and methods of 
laying; lumbermen, architects, contractors and 
fire inspectors advised in advance of the time 
and place of the shingle show; duplicate ex- 
hibits to be made to order for dealers for private 
displays. 

Feb. 4—Rite-Grade Shingle Association awarded 
prizes in the all-shingle home contest. 

March 14—Wood shingle won decisive victory in 
Omaha when city council rejected provision in 


eoast, 


proposed building code prohibiting use of 
shingles. 
Mareh 15—Meridian, Miss., passed antishingle 


ordinance, 


March 27—-Davton (Ohio) retailers rallied toe sup 
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port of the wood shingle; called meeting which 
was attended by large number of members of 
districts No. 3 and 10 of the Ohio Association 
of Retail Lumber Dealers; fight on shingle in- 
stigated by Dayton Fire Insurance Exchange 
which requested city commission to restrict use 
of shingles. 

March 30--First cargo of Coast shingles shipped 
via Panama Canal to St. Louis by Krauss Bros., 
of Seattle, Wash.:; to be transferred at New 
Orleans to Mississippi River barges and thence 
to St. Louis. 

April 1 New grading and packing rules for red 
cedar shingles, including guaranteed shipping 
weights, issued by shingle branch of West Coast 
Lumbermen’s Association, went into effect. 

April 11— First draft of proposed new Kansas City 
(Mo.) building code would bar wood shingle from 
city. 

April 22-——-Correspondence course for shingle sales- 
men inaugurated by shingle branch of West 
Coast Lumbermen’s Association, 

June 17—-R. S. Whiting left Seattle for Indiana 
where he started a two-months’ tour in = de- 
fense of the wood shingle; fight in Indiana be 
gan in Indianapolis where a vigorous crusade 
against the wood shingle was under way; Mr. 
Whiting visited a number of other cities in the 
State with his réd cedar shingle exhibit and his 
publicity literature. 

June 28—Senate voted for the amendment placing 
shingles on free list. 

July 8—-J. S. Williams arrived in New York for 
the purpose of introducing west Coast shingles 
to the eastern market, particularly the new 
Vertigrain shingles, the first shipment of which 
reached New York about the middle of July. 
Vigorous campaign begun by Charles R. MeCor 
mick & Co. in the eastern market. 

July 8—Committce of California retail lumbermen 
headed by A. J. Russell, of San Francisco, be 
gan strenuous campaign to defeat at the Novem- 
her referendum the State housing bill which 
included an antishingle proviso, 

Sept. 9-—-General meeting of shingle men in Seattle 
to discuss means of fighting the antishingle 
movement; committee appointed to raise fund 
for the purpose; meeting voted assessment of 
% cents a thousand; British Columbia backed 
campaign: FH. KE. Case head of the committee ; 
visiting members of American Wholesale Lumber 
Association present at meeting; L. R. Putman in 
address scored shingie merchandising methods. 

Sept. 21—President Harding signed tariff bill; 
shingles remain on free list; logs dutiable. 

Sept. 80—In spite of antishingle legislation re 
ports showed at this time that all records were 
being smashed by the quantity of red cedar 
shingles being shipped thru the Panama Canal to 
the Atlantic seaboard, 

Oct. T—Whiting ended his fifteen-week active cam- 
paign against antishingle agitation and reported 
to Seattle manufacturers that quality shingles 
would win the trade, 

Oct. 9-16-—Fire Prevention Week thruout the 
country brought many attacks on the wood 
shingle, one of the most notable being that of the 
Indianapolis antishingle propagandists who 
placed exhibits of patent alleged fire resistant 
roofings at various corners of city and distributed 
many pamphlets and circulars. 

Oct. 11--Seattle shingle wholesalers and manu- 
facturers at weekly luncheon took up project 
of staining shingles at the mills. 

Oct. 30—Campaign against wood shingle in In- 
diana assumed large proportions; ordinance in- 
troduced in Indianapolis city council ordering 
entire reroofing with socalled fire-resistant ma- 
terials when necessary to repair more than 20 
percent of shingle roof and that shingle roofs 
be eliminated at end of eight years; Terre 
Haute ordinance of similar nature. 

Oct. 25—Tloyd Hillman chosen as Seattle whole- 
salers’ representative on shingle men’s central 
committee to fight antishingle legislation. 

Oct. 25—Organization of Central Committee of 
Shingle Industry completed at Tacoma meet- 
ing. Plans active campaign against antishingle 
ordinances and propaganda. Fund of $100,000 
raised for the purpose. 

Nov. 7—California referendum voters defeat State 
housing bill by overwhelming majority. 

Nov. 18—Plant Efficiency Service of Shingle 
Branch, West Coast Lumbermen’s Association, 
began inspection of shingles at member mills. 

Dec. 7-8—Red Cedar Shingle Congress and annual 
meetings of shingle branch of West Coast Lum- 
bermen’s Association and the Rite-Grade Shingle 
Association held in Seattle; shingle filers’ con- 
ference; forestry problems as related to the 
shingle industry; the work of the new British 
Columbia Forest Products Bureau in marketing 
shingles; development of proper shingle nails; 
wholesalers’ interest in the shingle industry ; the 
California antishingle fight ; water shipments and 
east Coast marketing: warehousing; future pro- 
duction and log supply among matters discussed ; 
shingle staining took up large part of meeting 
and several methods were discussed by experts; 





the development of the vertical grain shingle, 
especially in connection with staining, was an- 
other important matter taken up; raising of 
fund for publicity purposes decided upon. 

Dec, 12-18—Shingle staining tests conducted at 
plant of C. B. Lumber & Shingle Co., Everett, 
Wash., by means of the dipping machine per- 
fected by J. J. Starks. 

Timber Land Transactions 

Numerous very large timber transfers during 
the year seem to presage exceedingly active oper- 
ations on the west Coast during 1923. sarge 
seetions of Jand which have been held intact 
for many years have been sold to operating 
companies and much of the timber on the Indian 
reservations has been purchased by loggers. In 
the South also there has been considerable activ 
ity of this kind, Florida and Mississippi in par 
ticular offering large and uneut tracts to the 
saw. <A list of some of the more important 
timber land transactions follows: 

Jan. 2—PDloedel Donovan umber Mills, Delling- 
ham, Wash., purchased 12,000 acres of timber 
Jands in Clallam County, Washington, from J. 
D. Lacey & Co 

Jan. 21—South Tacoma Mill Co., Tacoma, Wash., 
purchased sawmill and 85,000,000 feet of tim 
ber near Trout Lake, Wash. 

Jan, 230—Union Lumber Co., New Orleans, lLa., 
purchased 46,000,000 feet in Clackamas County, 
Oregon, from United States Government. 

Keb. 6—J. M. Griffin, Laurel, Miss., purchased 25,- 
000 acres of virgin pine in Leake, Neshoba and 
Winston counties, Mississippi, from IDurnside 
Land & Timber Co. 

eb. 14—Hackley-Phelps-Bonnell Co., Phelps, 
Wis., purchased 10.000 acres of virgin hardwood 
from William A. Curtis Co. 

March 11——Parker-LBell Lumber Co. sold tract con- 
taining upwards of 400,000,000 feet to the 
English Lumber Co., of Seattle, Wash. Timber 
lies in Snohomish and Skagit counties, Wash- 
ington. 

March 25—-C. D. Stimson Co., F. S. Stimson Co., 
Merrill & Ring Co. and Hewitt Land Co., of 
Everett, Wash., sold all the timber on four 
sections in King County, Washington, to the 
Security Logging Co., organized by Joseph Irving 
and others with a eapital of $100,000. 

April 4--M. Ii. Smith Lumber & Shingle Co., of 
Kansas City, Mo., suecessful bidder for purchase 
of timber on Point Girenville Indian Reservation 
near Taholah, Wash. 

April 8——-United States Spruce Corporation. sold 
tract of 12,705 acres of timber and the Toledo 
mill at Toledo, Ore., with logging equipment and 
railroads to VPacifie Spruce Corporation, Port- 
land, Ore, 

April 29-—William FE. Boeng and associates of 
Seattle, Wash., sold 600,000,000 feet of timber 
at head of Hoquiam River to Miller Lumber & 
Logging Co., of Everett, Wash. 

May 1—United States Government sold billion feet 
in Lassen national forest, California, to com- 
pany representing California Fruit Growers’ 
Exchange. 

May 20—Great Northern Lumber Co., Leavenworth, 
Wash., purchased 370,000 feet of Douglas fir 
and 2,120,000 feet of yellow pine from United 
States Government in Wenatchee national forest, 

June 19—H. L. White, of J. J. White Lumber Co., 
Columbia, Miss., purchased 12,000 acres of hard- 
wood timber lands along Pearl River, Mississippi, 
from Hdward Hines Yellow Pine Trustees and 
Southern Lumber & Timber Co. 

June 26——-King Lumber Co., Cuthbert, Ga., bought 
40,000,000 feet of pine timber near Wayside, 
Ga. 

July 10—Lineo Log & Lumber Co., WLindberg, 
Wash., sold 10,000,000 feet of timber to C. A. 
Taylor Log & Lumber Co., of Kelso, Wash. 

July 11—George C, Brown & Co., Memphis, Tenn., 
sold 4,500 acres of hardwood timber lands in 
St. Francis Valley, Arkansas, to Miller Lumber 
Co., of Marianna, Ark. 

July 26—Merrill Lumber Co., Western Cooperage 
Co., Wright-Blodgett Co. merged timber holdings 
in Clatsop County, Oregon, into $4,000,000 cor- 
poration known as Tidewater Timber Co., with 
headquarters at Portland, Ore. 

July 29—-A. IF. Anderson and Fred MacFarlane 
purchased Danaher holdings at Darrington, 
Wash... containing approximately 45,000,000 
feet of fir. cedar and hemlock; new owners or- 
ganize A. IF. Anderson Logging Co., of Seattle. 

Aug. 1-——Sawmills and timber of Miller-Link Lum- 
ber Co. sold to R. T. Moore, of Shreveport, La. ; 
including three mills at Orange, Texla and Lem- 
onville, 97,000,000 feet of pine and 37,000,000 
fect of hardwood timber: purchaser represents 
Peavy-Moore interests; timber lies in Newton 
County, Texas, and Caleasieu Parish, Louisiana. 

Aug. 29—Elsberry Bros. purchased from Mizell & 
Williams 60,000,000 feet of southern pine tim- 
ber in Hillsborough County, Florida, and started 
erection of 40,000 capacity sawmill. 





Sept. 2—Schafer Bros. Logging Co. purchased 1,- 
500,000 feet of timber from Grays Harbor Com. 
mercial Co.; timber lies between Wynooche and 
Satsop rivers, Washington. 

Sept. 11—Southwest Lumber Co. purchased hold- 
ings of Alamogordo Lumber Co. including 32,0006 
acres of timber in New Mexico. 

Sept. 25—Island Copper Co. sold to Minnesota 
Forest Products Co., Duluth, Minn., 66,500 acres 
of land on Isle Royale in Lake Superior, covered 
with virgin timber. 

Oct. 2—Cybur Lumber Co., Cybur, Miss., sold plant 
and 17,000 acres of hardwood timber lands to 
L. O. Crosby and Lamont Rowlands who will op- 
erate under name of Crorow Lumber Co. 

Oct. 10—N. P. Sanderson and associates of Tex- 
arkana sold to Dierks Lumber Co, 45,000 acres 
of pine timber north of Hot Springs, Ark. 

Oct. 16—J. J. White Lumber Co. purchased tract 
on which there is a stand of 100,000,000 feet of 
timber from Southern Lumber & Timber Co., 
Hillsdale, Miss. 

Oct. 21—Saddle Mountain Logging Co.’s properties 
in Clatsop county, Washington, sold to Eastern 
& Western Lumber Co., Portland, Ore.; includ- 
ing 300,000,000 feet of standing timber and 
Lewis & Clark railroad property. 

Oct. 23—Anderson & Davidson, Grove City, Pa., 
purchased tract of hardwood, estimated to cut 
over 3,000,000 feet, in Holmes and Coshocton 
counties, Ohio. 

Oct. 24—Consolidation of Southern Timber Co., 
Dunlevie Lumber Co. and James I. Miller timber 
holdings involving over 600,000,000 feet of south- 
ern pine standing timber under management of 
newly organized company, Dunlevie Lumber Co. 
(Inec.), with headquarters at Allenhurst, Ga. 

Oct. 26—Bowman-Hicks Lumber Co., of Kansas 
City, Mo., purchased sawmill and 100,000 acres 
of timber near La Grande, Ore., from George 
2almer Lumber Co, 

Nov. 1—Ozette Railway Co. purchased 388,000,000 
reet in Quinault Lake unit of Indian Reserva 
tion, Washington, paying record price for fir 
stumpage, $5. 

Nov. 2—Forest Service sold 167,000,000 feet of 
timber in Plumas national forest, California, to 
Swayne Lumber Co. 

Nov. 18—Weyerhaeuser Timber Co. sold 500,000,- 
000 feet of timber to Northwest Lumber Co., of 
Grays Harbor, Wash. Timber lies north of South 
Bend, Wash. 

Nov. 21—Timber on 77,000 acres of land in Oka 
loosa County, Florida, sold by Union Land & 
Timber Co, to Southern Tie & Timber Co. 

Nov. 21—Brooks-Seanlon Corporation purchased 
tract in Florida estimated at 500,000,000 feet, 
mostly cypress. 

Dec, 7—FE. T. Chapin Co., Spokane, Wash., pur- 
chased 3,300 acres of timber, mill and other prop- 
erties of the Sechofield-Mariner syndicate at 
Wieppe, Idaho; estimated to contain 100,000,000 
feet and to cut about 100,000 poles. 

Dec. T—Maj. FE. S. Grammer and J. C. Flora pur- 
chased more than 1,000,000,000 feet of old 
growth fir in Yamhill County, Oregon, 

Dec. 16—FEastern & Western Lumber Co., Port 
land, Ore., purchased from Foster Timber Co.. 
of Milwaukee, 10,000 acres of timber in Cascade 
mountain range in Marion and Clackamas coun- 
ties, Oregon. : 


In Logging Camp, Mill and Yard 

It is impossible to list very many of the 
happenings among individual lumbermen and 
companies, but some of the most notable events 
in the several branches of the industry have been 
picked out for this record. It is interesting to 
note the trend of the discussions at the various 
logging congresses which reflect the improve 
ment of methods in the woods. Another feature 
of the year has been the formation of numerous 
large contract logging concerns on the Coast. 
another indication of active operations during 
the coming year. Lumber manufacturers during 
the year have had the chanee of their lives to 
buttonhole the retailer and show him lumber 
from the seedling to the home, for retailers in 
all parts of the country took a week or a month 
off and made for the eamps and mills in jolly 
crowds, and right royally were they received. 
The wholesalers and salesmen have also had 
their chances to study the growing and making 
of lumber. The year has been marked by these 
tours, and so suecessful have they been that 
even more of them are promised for 1923. Some 
of the outstanding events of the year follow: 


Logging 

Jan, 25—W. M. Ritter Lumber Co., Columbus, Ohio, 

began large hardwood timber development along 

the Kentucky-Virginia border, building lumber 
road and installing mills. 

Mareh 25—Security Logging Co. 
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Joseph Irving and others; timber on four sec- 
tions of King County north of Everett secured; 
logging rail line started; logging to begin upon 
completion of first mile. 

April 8—Greenwood Logging Co. organized by 
George Miller, W. E. Boeing and Joseph A. 
Swalwell to develop the Boeing tract in the 
Grays Harbor country about eighteen miles from 
Aberdeen ; logging railroad to be built; capital, 
$250,000 ; estimated 1,000,000,000 feet of lumber 
on tracts. 

April 10—W. J. Prater Logging Co., Lake Charles, 
La., incorporated with capital of $400,000; 
successful bidder on logging contract covering 
60,000,000 feet or more owned by Edgewood Land 
& Logging Co., Caleasieu Parish. 

May 9-11—Appalachian Logging Congress in Cin- 
cinnati, Ohio, discussed timber estimating and 
mapping; loggers’ problems; traflic and costs; 
rate differential on Jow grades; skidding by 
steam and team. 

June 19—Eastman-Gardiner Hardwood Co. started 
‘building railroad into new hardwood tract north- 
east of Laurel, Miss., and began development of 
about 40,000,000 feet of virgin timber. 

July 29-——Cowlitz Lumber Co., Castle Rock, Wash., 
started logging on tract of 400,000,000 feet of 
timber in vicinity of Silver Lake, Wash. ; logging 
railway being built from the tract to Cowlitz 
liver. 

Aug. 19—-Hama Hama Logging Co. organized with 
capital of $1,000,000 to log tract on Hama Hama 
River, Washington. 

Sept. 7-8—Northern Logging Congress ' adopted 
new rules for grading and sealing of hardwood 
logs. 

Oct. 24-26—Southern Logging Congress in New 
Orleans discussed methods and costs of skidding, 
track laying, log cutting and scaling; rules for 
cutting pine to exact lengths; health and sanita- 
tion among logging camp employees; spark ar- 
resters; sprays for forest and shade trees; con- 
servation in utilization. 

Oct. 26-28—Pacific Logging Congress discussed 
tight and slack line systems, types of donkey 
engines; accident prevention in logging camps; 
value of safety organizations; tractor and horse 
skidding ; logging with “Caterpillars” and spools; 
lowering systems and inclines; fire prevention in 
logging camps; developments in gasoline logging 
equipment; value of technically trained men; 
bark as fuel for steam shovels; cost accounting 
in logging operations; passed resolutions on 
State forestry policy for Washington; endorsed 
work of committee toward that end; visited 
logging camp of St. Paul & Tacoma Lumber Co. 
at Kapowsin, Wash. 

Nov. 2-3—Appalachian Logging Congress discussed 
team, tractor and steam skidding and costs; use 
of inclines; railroad construction; standard 
versus narrow gage railroad construction, 

Nov. 13—-White Pine Lumber Co., organized by 
Charleston, W. Va., interests, to develop a white 
pine tract of nearly 600,000 acres in New Mexico; 
to build plant at Bernalillo and railway con- 
necting with Santa Fe. 


Among the Manufacturers 


Jan, 2—-New mill of Frost-Johnson Lumber Co. at 
Huttig, Ark., started operation. 

Jan. 21—Turner-Farber-Love Co. organized by con- 
solidation of Darnell-Love Lumber Co., of Le- 
land, Miss., and Russe & Burgess (Inc.) of 
Memphis, Tenn. Capital, $1,200,000; headquar- 
ters, Memphis. 

Jan, 28—United States Spruce Production Cor- 
poration sold property including the sawmill at 
Port Angeles, Wash., and thirty-six miles of 
logging railroad to E. S. Grammer, of Seattle. 

Jan. 28—Coos Bay Lumber Co. reorganized under 
name of Pacific States Lumber Co., Portland, 
Ore, 

Feb, 7-183—Finkbine Lumber Co. host to party of 
eighteen southern Illinois lumber dealers who 
made trip of inspection to the mills at Jackson, 
Dlo, and Wiggins, Miss. 

Feb. 183—Adams-Banks Lumber Co. purchased Hall- 
Legan Lumber Co.’s timber and mill and 82.000 
acres of longleaf pine from Hampton Lumber 
Co.; offices located at Morton, Miss. 

Keb. 20—Keith Lumber Co.’s plant combined with 
Kirby interests formed the Voth Hardwood Co., 
which turned the pine mill at Voth, Tex., into 
a hardwood mill and began cutting the hardwood 
timber on the holdings. 

April 8—Pacific Spruce Corporation purchased tim- 
ber and the 'Foledo mill of the United States 
Spruce Corporation and organized to begin active 
cutting on June 1; offices opened in Portland. 

April 15—Whitney Co. opened big new sawmill at 
Garibaldi, Ore., to cut Douglas fir, spruce and 
hemlock from a tract of 50,000 acres on Tilla- 
mook Bay. 

May 2—Stack Lumber Co., Escanaba, Mich., pur- 
chased the mill, docks, and land of Consolidated 
Lumber Co., Manistique, Mich. 

May 23—Hutchinson Lumber Co., Oroville, Calif., 
opened big new mill with celebration, 


June 17—Los Angeles Lumber Products Co., $10,- 
000,000 corporation, organized at Los Angeles, 
Calif., being a merger of properties and inter- 
ests of the Los Angeles Shipbuilding & Dry- 
dock Corporation and the Massett Timber Co., of 
3ritish Columbia; construction of large mill 
begun. 

July 10—Plant of Linco Log & Lumber Co., Lind- 
berg, Wash., sold to C. A. Taylor Log & Lumber 
Co., new corporation with capital of $150,000. 

July 22—R. A. Long announced that construction 
work on two mills at Kelso, Wash., would begin 
at once. 

Sept. 1—Shevlin-Hixon Co., Bend, Ore., began con- 
struction of electrically equipped sawmill of 
monthly capacity of 4,000,000 feet. 

Sept. 2—Brooks-Scanlon Lumber Co., Bend, Ore., 
announced immediate construction of sawmill to 
double capacity of plant. 

Oct. 14—Donovan Lumber Co., of Aberdeen, Wash., 
purchased mill, logs and lumber stock of Western 
Lumber Co., Aberdeen, Wash. 

Oct. 30—Long-Bell Lumber Co. announced plans 
for new town of Longview near Kelso, Wash., 
where mills employing twenty-five hundred to 
four thousand men are located ; electrically oper- 
ated twin sawmills under erection with dwellings 
for employees, hotel ete, 

Nov. 1—John B. Ransom & Co. (Ine.) sold Nash 
ville Hardwood Flooring Co.’s plant, stock and 
other assets to new corporation of the same 
name organized with a capital of $1,000,000 ; 
ownership of new concern divided between Ran- 
som interests of Nashville, and the EK. L. Bruce 
Co., of Memphis. Tenn.; combined capacity of 
Bruce and Nasbville plants totalling over 100,- 
000,000 feet annually. 

Nov. 4—Sale of plant and timber of Lake Inde- 
pendence Lumber Co., at Big Bay, Mich., to Jay 
B. Deutsch and associates who organized new 
company with $1,250,000 capital. 

Nov. 27—Hattiesburg Saw Mill Co. organized with 
capital of $400,000 at WUattiesburg, Miss., to 
cut southern pine, 

Dec. 2—Rowland Lumber Co. purchased site and 
remainder of the burned plant of the old John 
L. Roper Lumber Co. at New Bern, N. C., and 
also the plant of the Oriental Lumber Co. at 
Oriental, N. C., which will be moved to New 
Bern, 

Dee. 2—Clearwater Timber Co., Spokane, Wash., 
purchased option on 276-acre site on Clearwater 
River above Lewiston, Idaho, with view to erect- 
ing large mill, dependent on certain railroad con- 
struction. 

Dec. 11—Laurel Hardwood Lumber Co., Laurel, 
Miss., organized by John T. Baldwin and brothers 
to specialize in cutting gum and poplar. 

Dec. 19—Park Wood Lumber Co. organized under 
the laws of New Hampshire to develop an exten- 
sive tract of timber land in Calhoun County, 
Florida; capital, $400,000; Martin A. Brown, of 
Zoston, head of company. 

Dec. 26—Announcement of consolidation; effective 
Jan. 1, of Bigelow-Cooper Co., Kneeland, Lun- 
den & Bigelow Co. and Kneeland-Bigelow Co., 
all of Bay City, Mich., under name of Kneeland- 
Sigelow Co, 

Dec. 27—J. A. Ryan, Percy Allen et al leased the 
North Pacific Lumber Co.’s mill in Portland, Ore., 
and will put in operation after the first of the 
year. 





Sales and Distribution 


Jan. 2—PBabeock-Angell Lumber Co. organized to 
handle west Coast woods on Atlantic coast; 
headquarters, New York City. 

Jan, 2—VParker-Kellogg Lumber Co, and N. C. Ben- 
nett Lumber Co., of Minneapolis, Minn., consoli- 
dated under name of Parker-Bennett-Kellogg Co. 
to handle hardwoods and other factory lumber. 

Jan. 14—Charles W. Fish Lumber Co., of Elcho, 
Wis., opened wholesale office in Chicago. 

Jan. 16—Thomas W. Blake Lumber Co. organized 
at Houston, Tex. 

Jan. 17—Salesmen of Great Southern Lumber Co., 
Bogalusa, La., gathered from more than twenty 
States for five days’ conference in Bogalusa. 

Jan, 17-26—Conference of salesmen of Frost-John- 
son Lumber Co. at Shreveport, La.; visited mills. 

Jan. 25—Sales force of Exchange Sawmills Sales 
Co., of Kansas City, Mo., completed tour of 
southern mills of the company. 

Feb. 4—C. D. Johnson Lumber Co. organized to 
handle Pacific coast products; offices, Portland, 
Ore. 

Feb. 20—East coast terminal for west Coast woods 
discussed by eastern lumbermen; costs consid- 
ered; Boston offered good site. 

March 6—Shupe Terminal Corporation organized 
at Orange, N. J., to build lumber terminal and 
warehouses for purpose of handling west Coast 
and southern products for use in metropolitan 
areas. 

March 13—T. C. Clanton Lumber Co. took over 
operation and output of Bradford-Hutchinson 
Lumber Co., Lake End, La., and now sells out- 


put of six producing companies in Louisiana and 
Arkansas. 

March 15—Byrne Bros. Lumber Co. organized at 
Cincinnati, Ohio, to handle West Virginia and 
other southern hardwoods. 

April 11—C. D. Johnson Lumber Co., Portland, 
Ore., made sales agency for Pacific Spruce Cor- 
poration. 

May 23—Delta Lumber Export Corporation organ- 
ized at Memphis, Tenn., with capital of $500,000 
by twenty-four southern Mississippi Valley lum- 
ber companies to handle export lumber. 

June-July—Sales force of Weyerhaeuser Sales Co. 
made trip to mills starting from St. Paul and 
visiting Cloquet, Yellowstone Park, Sandpoint, 
Newport, Bonners Ferry, Couer d'Alene, Spokane, 
Elk River, Potlatch, Seattle, Snoqualmie Falls, 
Everett, Emmett, Boise, Omaha, Chicago, return- 
ing to St. Paul. 

Aug. 26—Lloyd Hillman Lumber Co. organized 
in Seattle to take over lumber and shingle busi- 
ness of Carstens & Earles (Ine.) pioneer Coast 
wholesaler; Lloyd Hillman, formerly president 
of that concern heads new organization. 

Sept. 5—Jayne-Yereance Lumber Co. organized in 
New York City to take over the wholesale de- 
partment of the Willapa Lumber Co., of Ray- 
mond, Wash., and to have exclusive agency on 
Atlantie coast for that concern. 

Oct. 30—White Bros. organized at Houston, Tex. 

Nov. 6—Hunter Lumber Co. organized at New 
Britain, Conn., with capital of $100.000. 

Nov. 7—William M. Klenk opened general sales 
office in St. Louis. 

Nov. 20—Betty & Sons Lumber Co., established 
concentration yard and planing mill at Mont- 
gomery, Ala. 

Nov. 21—Mosier Lumber Co., incorporated ; capital, 
$50,000; Dayton, Ohio. 

Nov. 25—Chicago Warehouse Lumber Co. opened 
its North Kildare Avenue yard, Chicago, offering 
unique service to retailers and shippers; stores 
lumber for shippers and keeps in stock unusual 
items which retailers can order. 

Nov. 27—J. H. Maassen Lumber Co., incorporated ; 
capital, $50,000; Memphis, ‘Tenn. 

Dec. 4-9—Salesmen of the Natalbany Lumber Co. 
met at headquarters of company at Natalbany, 
La., for instructive and enjoyable week; visited 
mills and listened to addresses; discussed sales- 
manship methods and problems. 

Dec. 6—Gulf States Lumber Co. organized at Bir- 
mingham, Ala. 

Dec. 12—O’Leary Lumber Co. organized in New 
York City by P. J. O'Leary. 

Dec. 15-21—Kirby-Bonner Lumber Co.’s salesmen 
made trip to mills of the company. 

Dec. 20—Wholesale distributing yard installed at 
Kansas City by Byrne-Renfro Lumber Co. and 
construction begun on sheds, switch tracks ete. ; 
west Coast products will be handled at this yard. 


In the Realm of the Retailer 


Jan. 9—Estes Lumber Co., Birmingham, Ala., pur 
chased yards of Arnold-Kelly Lumber Co., at 
Ensley, a suburb of Birmingham. 

Jan. 21—Opening of John Dower Lumber Co.’s new 
retail plant in Tacoma, Wash. 

Feb. 7-13—RFighteen southern Illinois retailers 
visited southern pine operations at Jackson, Dlo 
and Wiggins, Miss. 

Feb. 21-22——Retail yard managers of John Dower 
Lumber Co., Tacoma, Wash., visited logging 
camps of St. Paul & Tacoma Lumber Co., and 
held conference in Tacoma. 

July 3—Wilson & Greene Lumber Co., Syracuse, 
N. Y., opened branch yard at Cortland. 

July 10—Stokely Lumber Co. purchased Barber 
Lumber & Coal Co., of Grinnell, Iowa. 

July 10—North-Fischer Lumber Co., Battle Creek, 
Mich., dissolved after thirty-three years in busi- 
ness and succeeded by Merchant Lumber & Sup- 
ply Co., organized by Fred J, Merchant, who had 
been treasurer and general manager of the old 
concern, 

July 11—Cedar Creek Lumber Co., Cedar Creek, 
Neb., destroyed by fire; owner P. Hl. Roberts 
purchased yard and stock of W. J. Henderson 
Lumber Co., of Clarks, Neb., and operated under 
name of P. H. Roberts Lumber Co. 

Oct. 16—Paul H. Roberts sold the Clarks, Neb., 
yard to W. J. IHf[enderson Lumber Co., and pur- 
chased vard at Platsmouth, Neb. 

Oct. 28—F. R. Woodbury Lumber Co. sold yards 
at Davenport, Creston, Wilbur, Almira, Hartline 
and Coulee City, Wash., to the Potlatch Lumber 
Co., of Potlatch, Idaho. 

Oct. 28—Salt Lake City 
charges of price fixing. 

Nov. 6—Melliff-McAllister Lumber Co. organized 
at San Antonio, Tex., and took over yard of 
Ed. Steves & Sons. 

Nov. 21—M. Dupuis & Co., Savanna, IIl., said to be 
oldest lumber firm still doing business in Illinois, 
dissolved after seventy-five years’ active opera- 
tion under one name; M. W. Dupuis retired and 
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the Estate of Eber business 
under the old 

Dec, 5—Retail business of Nicola, Stone & Myers 
Co., Mills-Carleton Co. and Potter, Teare & Co., 
all of Cleveland, Ohio, consolidated under name 
of Northern Ohio Lumber & Timber with 

$1,000,000, 

Lumber & Supply Co. opened new 
Mich., with Hl. G. Kerchner as 


Dupuis continued 
name, 


0., 
capital of 

Dec. 5—Sturgis 
yard at Sturgi 
treasurer and manager. 

Dec. 11 Lumber Co., Great Falls, Mont., 
a pioneer Montana firm, sold to Monarch Lum- 
a line-vard operator, 

Ilanna & Todd, Aurora, I]l., sold to Alex- 

ander-Carr Lumber Co., a new organization. 


Association Activities in 1922 


Loorman 


ber Co., 


Dec, 20 


Standardization has held the attention of all 
the associations this year, and practically all of 
them have had some discussion and taken some 
step toward achieving it. The eastern retailers 
almost en masse have demanded a change in 
west Coast methods of surfacing fir, and such 
change has been seriously diseussed and studied 
by the Coast manufacturing associations. One 
of the important developments was the estab 
lishment of a permanent organization of the 
American Lumber Congress, and second was the 
organization of the Hardwood Manufacturers’ 
Institute to succeed the old American Hard- 
wood Manufacturers’ Association. Perhaps the 
third place may be given to the organization of 
a building and loan school at Kansas City under 
the auspices of the Southwestern Lumbermen’s 
Association, which now bids fair to become a 
national institution under the management of 
the American Lumber Congress. The change 
of Hoo-Hoo from a strictly social club to a 
business organization which is already taking 
«a leader’s place as representative of the entire 
industry, has been one of the remarkable events 
of the year. As in former years, several retail 
associations have conducted extensive trips to 
lumber manufacturing regions, these trips hav- 
ing been longer and the parties larger than 
ever before. Comparatively few of the many 
meetings and important discussions are listed 
here: 


Jan. 2—West Coast Lumbermen’s Association 
adopted new grading rules, including Port Or- 
ford cedar rules; natural shrinkage defined. 

Jan. 6—Southern Hardwood Traffic Association 
annual at Memphis, Tenn.; sessions largely 
taken up with the rate fight. J. H. Townshend, 
secretary-manager, was given full power of at- 
torney to obtain rates, route shipments and han- 
dle traffic matters generally for members. 

Jan. 11—Southern Lumber Exporters’ Association 
annual at New Orleans established credit and 
claims department; decided to take up demur- 
rage and shipping charges at Gulf ports. 

Jan. 12-14—Mountain States Lumber Dealers’ As- 
sociation annual at Denver, Colo., took up build- 
ing and loan associations and home financing; 
the field of the wholesaler; advertising for the 
retailer; planned a_ publicity campaign; dis- 
cussed salesmanship; the square pack. 

Jan. 14—American Hardwood Manufacturers’ As- 
sociation executive committee meeting in Louis- 
ville, Ky.; decided to continue fight for “open 
competition” plan. 

Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion annual at Minneapolis; discussed dairying 
and its association with lumber retailing; in- 
surance; water shipments; place of the whole- 


saler; planned district meetings; west Coast 
trip planned; expansion of retailer's field dis- 
cussed. 


Jan, 18-19—Retail Lumber Dealers’ Association of 
Indiana; annual at Indianapolis discussed in- 
surance; advertising; community building; mail 
order business; grading rules; arbitration; lien 
law; passed resolution asking fir manufacturers 
to adopt practice of milling stock to size after 
seasoning and to amend grading rules relating to 
shrinkage. 

Jan, 19—National Hardwood Lumber Association’s 


committee on hardwood sales code met in Chi- 
cago; basic principles of proposed code de- 
cided on, 

Jan. 19—Michigan Hardwood Manufacturers’ As- 


sociation annual in Detroit took up the Supreme 
Court.decision in “open competition” case; de- 
cided to join Maple Flooring Manufacturers’ As- 
sociation in advertising campaign; discussed 
high rail rates in Michigan. 

Jan. 19-21—Retail Lumber Dealers’ Association of 
the State of New York; annual at Rochester ; 
changed name of organization to “Northeastern 
Retail Lumbermen’s Association.” Massachu- 
setts Lumber Dealers’ Association merged with 


the New York association under the new name; 
plan service adopted and plan book accepted ; 
planned trip to west Coast and southern manu- 
facturing districts; awarded prizes for labor 
saving devices suggested and for advertising and 
selling ideas; approved standardization of grades 
and names; asked that fir manufacturers sur- 
face after drying; urged adoption of uniform 
order blank: expressed approval of arbitration ; 
advocated water transportation of lumber. 

Jan, 20—Northern Wemlock & Hardwood Manu 
facturers’ Association; annual at Milwaukee 
adopted new grading rules for eastern hemlock 
timbers; discussed tamarack grades; voted to 
support birch and maple publicity campaigns ; 
favored Great Lakes to Atlantic deep waterway ; 
committee appointed to study proposed hard- 


wood sales code. 
Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion annual at Indianapolis; urged support of 


State forestry policy; approved of National 
Ifardwood Lumber Manufacturers’ proposed sales 
code; appointed committee on sales code. 

Jan. 24—Yellow Vine Wholesalers’ Association an- 
nual at Cincinnati discussed interassociation ar 
bitration and decided that definite rules for use 
in arbitration be drawn up; freight rates dis- 
cussed ; advertising campaign continued, 


Jan. 25-26—National Lumber Exporters’ Associa 
tion annual at Cincinnati discussed ocean rate 
stabilization; ratified forms of contracts sub- 


mitted by Liverpool Timber Trades Association 
and Timber Trade Federation of United King- 


ganization; asked fir manufacturers to finish 
after seasoning and eliminate shrinkage rules; 
supported sales code and arbitration; asked for- 
estry law. 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Asso 
ciation annual at Louisville; planned districting 
of State; discussed paint selling, personal serv- 
ice, inequalities of grading rules, prepared roof- 
ings and retail costs. 

“eb. T-S—Western: Pine 
tion annual at Spokane discussed standardiza 
tion of lumber sizes and grades; inspection ; 
traffic conditions; taxation; approved interasso 
ciation arbitration and gathering of lumber sta- 
tistics by Census Bureau; decided to codperate 
with California White & Sugar Pine Association 
in matters of common interest. 

“eb, 8-10—Nebraska Lumber Dealers’ Association 
annual at Omaha; lien law, salesmanship and 
community club subjects of discussion. 

“eb. $-10—Retail Lumber Dealers’ Association of 
Pennsylvania; annual at Pittsburgh discussed 
planning service and association plan book; 
planing mill costs; mail order competition ; 
trade ethics; grades; financing of home _ build- 
ing: costs and selling price; income tax. 

&-Mareh 15—-Northeastern Retail Lumber- 

men’s Association party made 10,000-mile trip 

to mills on west Coast and in the South, stop- 
ping at Chicago, Omaha, Denver, Salt Lake City, 

Spokane, Seattle, Tacoma, Portland, Grays Har- 

bor, Weed, San Francisco, Los Angeles, Uni- 

versal City, San Diego, Phoenix, Roosevelt Dam, 
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When the Panhandle Lumber Co., of Amarillo, Tex., opened its new yard on a downtown corner 
it held a regular house warming and to make the occasion interesting for visitors had on 


hand a number of displays. 


The accompanying illustration shows a part of the millwork 


display, some shingles and the ends of some timbers 





dom with modifications; opposed international 
bill of lading known as “Hague Rules, 1921.” 

Jan, 25-27—-Ohio Association of Retail Lumber 
Dealers; annual at Cincinnati took up uniform 
order blank and revision of inspection rules ; sur- 
facing of fir lumber; transit car; insurance ; 
awarded prizes for estimating bill of thirty-two 
items; favored waterway development; changes 
in grading rules and sound forest policy. 


Jan. 25-27——Southwestern Lumbermen’s Associa 
tion annual at Kansas City awarded prizes for 


papers on retail credits and distribution costs ; 
urged support of building and loan department ; 
demanded reduction of freight rates; favored 
standardization of grades and sizes; endorsed 
reciprocal and interinsurance. 

Jan. 25-27—Western Retail Lumbermen’s 
tion of Canada; annual at Winnipeg; 


Associa- 
planned 


big advertising campaign and a silo building 
campaign ; urged reduction of freight rates. 
Jan. 26-27—-Pennsylvania Lumbermen’s Associa- 


tion annual at 
tive program 


Philadelphia ; outlined construe- 

for year’s work; plan_ service 
boosted; advertising campaign planned; com- 
pulsory arbitration approved; standardization 
of grades and sizes discussed. 

Jan. 28—Massachusetts Lumber Dealers’ Associa- 
tion annual at Boston perfected plans to amal- 
gamate with the New York association under 
name of Northeastern Retail Lumbermen’s Asso- 
ciation. 


Feb, 2-8—Michigan Retail Lumber Dealers’ Asso- 
ciation annual at Flint; planned district or- 


Cliff dwellings, Globe, Apache Trail, El Paso, 
New Orleans, Bogalusa, Lutcher, Crossett, Mem- 
phis, Louisville, Cincinnati, Cleveland, Buffalo 
and Rochester ; entertained by lumber companies 
at logging camps on Coast and in South; ban- 
queted and toasted thruout the journey. 

Ireb, 14-16—-Wisconsin Retail Lumbermen’s Asso- 
ciation annual at Milwaukee urged Forest Serv- 
ice to continue efforts toward uniform grading 
rules; approved work of Milwaukee Chamber of 
Commerce to further colonization of unoccupied 
lands; decided to join National Retail Lumber 
Dealers’ Association; asked fir grading rule 
changes eliminating clause ‘‘subject to natural 
shrinkage.” 

feb. 15—Correspondence between Attorney-General 
Daugherty and Secretary of Commerce Iloovet 
on legal limits of association activity made pub 
lic and clarified the question of distribution 0! 
lumber statistics by associations. 

Ieb. 15—Federal Trade Commission transmitted a 
report to Congress dealing with the activities of 
the Western Pine Manufacturers’ Association ; 
charged price fixing and curtailment of output. 

Feb. 15—Lumber Dealers’ Association of Connecti 
cut; annual at Hartford rescinded action against 
five percent degrade clause of Southern Pine 
Association rule; discussed terminal location for 
west Coast woods; interassociation arbitration 
favored; considered cost accounting system 
offered by James F. Hall. 

Feb. 16-18—Western Retail Lumbermen’s Associa- 
tion annual at Salt Lake City; protested against 
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inequitable freight rates; objected to Calder 
report on lumber prices; approved Smith-Mc- 
Nary reclamation bill; recommended uniform 


rade practices be adopted; asked improvement 
of red cedar shingle standards; urged more effi- 
cient laying and nailing of shingles; approved 
Smith-Lever vocational training act and the pro- 
yosed organization of the Western Planing Mill 
& Woodworking Congress; approved devoting 
yostal savings to financing of home building; 
endorsed movement for standardization. 

Feb. 17--West Coast Lumbermen’s Association an- 
nual at Seattle; discussed standard sizes; for- 
estry bills; entertained Northeastern associa- 
tion visitors; discussed with them the problem 
of surfacing dry fir; discussed possibilities of 
eastern market for west Coast woods and the 
work of the West Coast Forest Products Bureau; 
scant sizes, 

Fel. 18-March 11—Northwestern Lumbermen’s 
Association members made three weeks’ trip to 


west Coast mills and logging camps; visited 
Spokane, Seattle, Tacoma, Snoqualmie Falls, 


Aberdeen, Hoquiam, Portland, Silverton, Eugene, 
Avery, Idaho, San Francisco, Los Angeles, 
Weed, points in Texas and Oklahoma; enter- 
tained by lumber companies and associations. 

Feb, 22-24—TIllinois Lumber & Builders’ Supply 
Dealers’ Association annual at Chicago; changed 
name to Illinois Lumber Merchants’ Association :‘ 
discussed costs of doing business and distribu- 
tion of retail investment; budget committee ap- 
pointed ; favored dressing of fir dimension after 
drying and eliminating shrinkage clause from fir 
grading rules; obtained coéperation of regional 
associations of State for publicity campaign and 
reported success of drive for funds. 

March 2-83—Southern Retail Lumber Dealers’ As- 
sociation annual at Memphis condemned practice 
of allowing commission to contractors; favored 
sale of lease of Muscle Shoals to Henry Ford; 
approved tristate bridge across Ohio River at 
Cairo, Ill.; recommended salesmen be admitted 
to associate membership; discussed uniform 
grades, retail advertising and distribution of the 
lumber burden. 

March 7-8—American Hardwood Manufacturers’ 
Association annual at Louisville, Ky., planned to 
rejrganize in order to serve the industry more 
efficiently in accordance with the ruling of the 
Supreme Court on the collection and dissemina- 
tion of statistical information; discussed wood 
waste and utilization; statistical department to 
be called American Hardwood Institute (Inc.). 

March 9-10—American Wholesale Lumber Associa- 
tion annual in Chicago discussed commercial ar- 
bitration, trade extension, codperation with re- 
tailer, economic function of wholesaler, Aimer 
ican valuation plan; association ethics; traffic 
matters ; statistics and their value; transit cars: 
adopted interassociation arbitration. 

March 9-10—New Jersey Lumbermen’s Association 
annual at Atlantic City adopted interassociation 
arbitration; urged dealer distribution only and 
a campaign of education toward this end; fa- 


vored standardization of lumber sizes; asked 
reduction of rates; asked west Coast manufac- 


turers to change methods of finishing fir stock 
and to finish it dry. 

March 22-23—National Wholesale Lumber Dealers’ 
Association annual in Washington, D. C., ap- 
proved uniform order blank; discussed proposed 
hardwood sales code; planned a sales service be- 
tween members; discussed arbitration and stand- 
ardization. 

March 30—North Carolina Pine Association annual 
at Norfolk, Va., discussed changes in grades; 
decided to support national advertising cam- 
paign. 

April-May—Theodore F. Laist, Chicago representa 
tive of National Lumber Manufacturers’ Asso- 
ciation, addressed a series of meetings in New 
York State under auspices of Northeastern Lum- 
bermen’s Association on the work of the national 
organization toward the perfecting of building 
codes and rules for fire resistant frame construc- 
tion; the service offered by the association and 
the proposed correspondence course for retailers. 

April 4-7—-National Lumber Manufacturers’ Asso- 
ciation annual and fourth American Lumber 
Congress held in Chicago; informal conference 
with Secretary of Commerce Tloover feature of 
first session; discussed building needs; evils of 
the industry; elmination of waste; Government 
Stand on association activities ; co6peration with 
Department of Commerce; publicity plans; posi 
tion on national forestry policy stated; prizes 
awarded for inventions tending toward waste 
utilization and increase made in prizes offered 
for next year. 

April 7—American Lumber Congress made perma- 
hent: resolutions favored grade marking of Jum- 
ber ; recommendations on standardization ; recom 
mended universal order blank; drew up general 
rules on trade ethics and arbitration; favored 
repeal of Adamson law: proposed national trans- 


portation institute; opposed transfer of national 
forests from supervision of Department of Agri- 
culture to Department of Interior; stated views 
on national forest policy; appointed committee 
on building and loan associations; favored na- 
tional hardwood standards; commended small 
house plan service. 

April 11-183—Lumbermen’s Association of Texas} 
annual at Fort Worth; approved grade marking 
of lumber; planned assistance in establishing 
building and loan associations in State; asked 
revision of homestead laws; discussed building 
store, the store paper and loan associations. 

April 12—Association representatives met in con- 
ference in Washington with Secretary of Com- 
merce Hoover to discuss gathering of statistics 
and other association activities questioned by 
the Government. National Lumber Manufac- 
turers’ Association plan for collection and dis- 
semination of statistics discussed and completed ; 
West Coast Lumbermen’s Association plan also 
elaborated. 

April 19—Michigan Hardwood Manufacturers’ As- 
sociation spring meeting; planned campaign to 
extend the maple market. 

April 19-20—Millwork Cost 
Chicago dicussed accurate cost 





Bureau’s annual in 
accounting ; in- 


auugurated new correspondence course for mill- 
work estimators. 
May 8—Special meeting of Western Pine Manu- 


facturers’ Association to discuss grade marking 
and standardization of lumber grades; planned 
campaign to increase use of wood box. 

May 12—West Coast Lumbermen’s Association held 
special meeting; approved size standardization 
and inclusion of tally in shipments; discussed 


traffic matters, grade marking of lumber; bri- 
queting of powdered charcoal. 
May 22-26—Standardization conference in Wash- 


lumber asso- 
Chamber of 
and the De- 


between representatives of 
ciations, the Forest Service, the 
Commerce of the United States 
partment of Commerce. 

May 25—Georgia-Florida Saw Mill Association an 
nual at Jacksonville, Fla., discussed traffic 
troubles; planned to hold four meetings yearly. 

May 29-30—Southern Cypress Manufacturers’ Asso- 
ciation annual at Jacksonville, Fla., adopted 
system of grade marks and contents card to be 
placed in each car of cypress shipped by member 
mills; discussed grading rules; ratified changes 
made by grading rules committee. 

June 3—National Lumber Manufacturers’ Associa- 
tion announced correspondence course for re- 
tailers on lumber, its uses and merchandising. 

June 15-17—Mass meeting of hardwood lumbermen 
in Louisville, Ky., launched Hardwood Manufac- 
turers’ Institute succeeding the American Hard- 
wood Manufacturers’ Association; meeting en- 
dorsed grade marking, standardization as pro- 
posed at Washington conference, commercial ar- 
bitration; favored adoption of hardwood sales 
code; decided upon establishment of technical 
department of new association. 

June 21—Representatives of hardwood industry 
met in Chicago and adopted hardwood sales code 
for submission at meeting of National Hardwood 
Lumber Association in June 23. 

June 22-23—-National Hardwood Lumber Associa- 
tion annual at Chicago; celebrated twenty-fifth 
anniversary ; President Taylor in annual address 
took stand against standardization plan proposed 
at Washington on grounds that it was largely a 
softwood plan; sales code adopted; changes in 
grading rules on finished sizes of bevel siding 


ington 


and restrictions on defects in common siding, 
flooring, ceiling and partition adopted; short 
lengths in panel and wide No. 1 first and sec- 
onds, rock elm, hickory and pecan and other 
items changed; manufacturing of small dimen- 
sion discussed; association took unfavorable 


stand on proposed national standards, 
July 12-20—Technical committee of association 
engineers and experts met in Madison, Wis., to 


plan simplification of grades and names; pre- 
pared report suggesting basie grades for soft 
and hardwoods to be submitted at conference in 


Chicago, July 20. 
July 13-14——-Northern Hemlock & Hardwood Mann- 
facturers’ Association held special meeting in 
Milwaukee; approved new system of sales re 
ports, tally and grade marking: suggested 
that American architects specify native woods. 
July 20-22—Committee representing softwood and 
hardwood producing associations met in Chicago 


enards 


to decide on standardization rules offered by 
committee of engineers and experts following 


recommendation of Washington conference : 

adopted tentative rules for basie hardwood and 

softwood grades: lumber size standards and shop 
recommended; national inspection service 
declared not feasible. 

July 22—Central Committee on Lumber Standards 
selected at general meeting in Chicago. 

July 26-—-Michigan Hardwood Manufacturers’ 
Association annual at Detroit discussed standard- 
ization, reforestation; active advertising cam- 
paign for maple, birch and beech: consolidation 


sizes 


with Northern Hemlock & Hardwood Manufac- 
turers’ Association discussed. 

July 26-27—Western Pine Manufacturers’ Associa- 
tion semiannual at Portland, Ore., discussed 
standardization and decided to aid plan; con- 
ference with directors of National Lumber Manu- 
facturers’ Association on standard sizes and 
grades. ~ 

July 31—Yellow Pine Wholesalers’ Association rec- 
ommended amalgamation with American Whole- 
sale Lumber Association. 

Aug. 2—West Coast Lumbermen’s Association met 
to discuss standardization; planned market ex- 
tension ; review work of West Coast Forest Prod- 
ucts Bureau for the year. 

Sept. 1—Conference in Chicago between repre- 
sentatives of American Wholesale Lumber Asso- 
ciation and Yellow Pine Wholesale Association on 
proposed merger. 

Sept. 2-23—Members of American Wholesale Lum- 
ber Association, headed by L. R. Putman, made 
trip to west Coast lumber mills and logging 
camps: first organized body of wholesalers mak- 
ing such a trip. 

Sept. 9-11—Hoo-Hoo annual at Detroit; campaign 
for wider use of lower grades planned ; program 
of development which will make Hoo-Hoo the 
basie organization of the lumber business pro- 
posed; advertising campaign laid out; round- 
table discussion of problems of the trade and 
means of bettering conditions. 

Sept. 12—John M. Coleman employed by Northern 
Hemlock & Hardwood Manufacturers’ Association 
and Michigan Hardwood Manufacturers’ Associa- 
tion to manage proposed publicity campaign for 
birch, beech and maple. 

Sept. 22—Meeting of eastern lumbermen under 
auspices of Pennsylvania Lumbermen’s Associa- 
tion in New York City; adopted resolutions 
fixing standards of width and thickness as basis 
for national standards; most of the eastern 
associations represented ; cutting of scant sizes 
disapproved. 

Oct. 12-14—Northern Hemlock & Hardwood Manu- 
facturers’ Association in quarterly meeting, voted 
amalgamation with Michigan Hardwood Manu- 
facturers’ Association. 

Oct. 18—Michigan Hardwood Manufacturers’ Asso- 
ciation voted approval of the merger with North- 
ern Hemlock & Hardwood Manufacturers’ Asso- 
ciation; plans for trade promotion campaign 
amplified. 

Oct. 14—Seattle Hoo-Hoo Club formed; took the 
lead in constructive program for Hoo-Hoo every- 
where; planned to make forestry the keynote 
and to provide definite forest policy for State 
and nation. 

Oct. 23—Representative committee of eastern lum- 
ber organizations formulated and recommended 
eastern lumber grading rules. 

Oct. 25-27—National Retail Lumber Dealers’ Asso- 
ciation annual at Cleveland, Ohio ; adopted slogan 
‘“Woodbilt” ; adopted revised code of ethics; ex- 
pressed need of simple and uniform cost account- 
ing system; approved plan to establish shippers’ 
rating bureau and appointed committee; ap- 
proved industrial school training in woodwork- 
ing trades; endorsed and recommended organiza- 
tion and support of building loan associations: 
endorsed work of American Savings Building & 


Loan Institute of Kansas City; recommended 
week be set aside to be called “Lumbermen’s 
Building & Loan Week;” discussed at length 


standardization ; value of the plan service; prob- 
lem of short lengths; making of miniature mode} 
houses for retailers to be used for exhibits. 
Oct. 26—North Carolina Pine Association semi- 
annual at Charleston adopted changes in grad- 


ing rules relating to factory flooring, miscut 
lumber ete.; discussed standardization; “Ger 
man” siding considered; suggested name be 


changed to “American” siding. 

Oct. 28—California Lumbermen’s Association an- 
nual at San Francisco reérganized and changed 
name to California Retail Lumbermen’s Associa 
tion; most of session devoted to fight on anti- 
shingle legislation in California. 

Nov. 22—Board of Governors of National Hard- 
wood Lumber Association met in Chicago and 
adopted resolutions recommending basic rules for 
softwood structural timbers as’ prepared by 
Forest Products Laboratory. 

Nov. 23-25—Western Planing Mill & Woodworking 
Congress at San Francisco; permanent organiza- 
tion completed; education of boys for planing 
mill work one of the important problems dis 
cussed; dry kilns, glued wood construction, 
foremanship training and shop lumber discussed. 

Nov. 24-25—Western Forestry & Conservation As- 
sociation annual at Portland discussed forestry 
legislation, protection, taxation, reforestation ; 
Chief Forester Greeley outlined his plan for 
national forestry policy and for exchange of 
cutover lands for national forest timber lands; 
resolutions asked for forest policy commission; 
funds for protection and a constructive refor- 
estation program. 

Dec. 6-—Joint meeting of Northern Hemlock & 
Hardwood Manufacturers’ Association and Michi- 
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gan Hardwood Manufacturers’ Association voted 
to postpone consolidation indefinitely. 

Dec. 13-14—Joint meeting of grading rules com- 
mittees of Western Pine Manufacturers’ Associa- 
tion and the California White & Sugar Pine 
Association ; standard grades recommended. 

Dec. 19—Nelson B. Gaskill, member of Federal 
Trade Commission expressed opinion that trade 
associations or groups may legally meet to study 
costs. 


Year’s Necrological Record 


The death roll for 1922 has been a long onc, 
and many prominent members of all branches 
of the industry have been called. Some of the 
great pioneer figures of the West are among 
those whose names are recorded here. They 
have done their work, made a great record and 
passed on, Sadder to contemplate are the 
names of the younger men pressing on in the 
foosteps of the old leaders, cut off in some cases 
by tragic accidents before their work was well 


begun. A part record of deaths during 1922 

follows: 

Jan. 10—Thomas P. Egan, president J. A. Fay 
& Egan Cp., woodworking machinery manufac- 
turer of Cincinnati, Ohio. 

Feb, 1—Frank K. McClure, Carlinville, Ill, vice 
president South Arkansas Lumber Co, of St. 


Louis, Mo. 


Keb. 2—Edmund Beardsley Blinn, founder of EF. 


LB. Blinn & Co., Chicago, M1. 
Feb. 4—LaFayette Moore, founder of L. Moore 
Dry Kiln Co., Jacksonville, Fla. 


Feb. 4—H. H. Tift, Willingham-Tift Lumber Co., 
Atlanta, Ga., and pioneer in Georgia sawmill and 
lumber industry. 

Feb. 8—J. Albert Johnson, Chicago, I1., representa- 
tive of Cornelius Lumber Co., of St. Louis, Mo. 
Feb. 8—Christian Ganahl, head of C. Ganahl Lum- 

ber Co., one of the oldest lumber 
Los Angeles, Calif. 
Keb. 10—Walter Read, president and treasurer of 


concerns of 


Filer & Stowell Co. (Ine.), Milwaukee, Wis. 
Feb, 12—Charles Adams Goodyear, president of 
CC. A, Goodyear Lumber Co., of Chicago, died at 


Pasadena, Calif. 

Feb. 14—James E. Marrett, president Marrett Lum- 
ber Co., Portland, Me. 

Feb. 14—John G, Adler, president of De Soto Lum- 
ber Co., Memphis, Tenn. 

Feb. 15—Charles Edgar, lumber director on War 
Industries Board during war, and leading lum- 
ber manufacturer of Wisconsin and the southern 
pine regions, diced at Miami Beach, Fla. 

Feb. 17—Waldo 1%. Holmes, president Pacifie 
Co. and trustee of American Wholesale 
Association and West Coast Forest 
Bureau, died in Seattle. 

Keb. 19—Charles Dixon Clarke, C. D. 
ber Co., Merrill, Wis. 

Feb. 22—Cadwallader H. Beale, Montgomery, Ala., 
“Nestor of the Dry Kiln,” long known in the 
South as dry kiln salesman, 

Feb, 24—Alfred Tyler Hemingway, secretary and 
general manager of Forest Lumber Co., Kansas 
City, Mo., and associated with J. B. White in 
other enterprises. 

Keb, 27-—Paul M. Dimmick, general manager Albion 
Lumber Co., San Francisco, Calif. 

March 6-—A. I. Noble, of the Louis Wuichet Ari- 
zona Soft Pine Sales Agency, died at Albuquer- 
que, N. M. 

March 1S—A. EF. 
Lumber Co., 


Vir 
Lumber 
Products 


Clarke Lum- 


Norman sr., president of Norman 

Louisville, Ky. 

March 19—-Eugene J. Carpenter, Minneapolis, 
Minn., of the extensive Shevlin-Carpenter-Clarke 
interests, and brother of FE. L. and F. HW. Car- 
penter, died at Pasadena, Calif. 

March 24-—George W. Loggie, president Whatcom 
Falls Mill Co., Bellingham, Wash. 

March 24—-Franklin J. Angier, president American 
Wood Preservers’ Association and superintendent 
of timber preservation for Baltimore & Ohio 
Railroad. 

April 6—John W. Tuthill, John W. Tuthill Lumber 
Co., Sioux Falls, S. D. 

April S8—Frank W. Buswell, 
Lumber Co., Portland, Ore, 

April 9—Daniel J. Young, D. J. Young & Co., Chi- 


president Buswell 


cago. 
April 15—-I'rank B. Whiting, Port Huron Lumber 
Co., Port Huron, Mich.; formerly in wholesale 


lumber business in Philadelphia and associated 
with southern manufacturing interests. 

April 27—H. W. Wagon, secretary-treasurer Frost- 
Johnson Lumber Co., St. Louis, Mo. 

May 6—Edwin Axel Christenson, of Sudden & 
Christenson, San Francisco, Calif., drowned when 
yacht collapsed in storm in San Francisco Bay. 

May 6—J. R. Hanify, J. R. Wanify Co., San Fran- 
cisco, Calif., drowned when yacht collapsed in 
storm in San Francisco Bay. 


May 9%—George II. Chapman, second vice presi- 
dent and general manager, Northwestern Tum- 


ber Co., Stanley, Wis. 


May 10—Christian Loetscher, founder and senior 
member of Farley & Loetscher Manufacturing 
Co., Dubuque, Iowa. 

May 10—Frank Mosher, of Mosher & Embree, De 
Kalb, Il. 

May 11—Ward H. Brown, 
Co., Baltimore, Md. 

May 13—-William SS. Hollister, president Pine 
Plume Lumber Co., Savannah, Ga., and Gulf Red 
Cypress Co., of Savannah; also vice president 
Vesuvius Lumber Co., Montgomery, Ala., and 
member of Twin Trees Lumber Co, of Georgia ; 
active in Southern Cypress Manufacturers’ Asso- 
ciation. 

May 14 
Munger 
Chicago. 

May 17—Col. 


3rown-Bledsoe Lumber 


Harry 
Co., 


Bray Munger, 
wholesale sash 


Foster- 
dealer, 


president 
and door 


Henry Stephens, secretary Division 
H, (Box manufacturers) Lumbermen’s Associa- 
tion of Chicago; pioneer in lumber and box in- 
dustry in Chicago. 

May 21] tobert J. Murley, 
Lumber Co., Kansas City, 

May 22 A. R. Teachout, A. Teachout 
and door manulacturer of Cleveland, 

May 24—-Edward IL. 
ton-Claney Lumber 
Vanlandingham-Cook 


president R. J. 
Mo. 


Ifurley 


Co., 
Ohio. 
Thornton, formerly of Thorn- 
and later of Thornton- 

and National Lumber 
& Timber Co., of Chicago, accidentally shot and 
killed while cleaning gun. 

May 29—George If. Wilbur, president and 
urer Wilbur Lumber Co., Waukesha, Wis. 

June 22—O, W. Fisher, Seattle, Wash., with wide 
lumber interests, including Snoqualmie Falls 
Lumber Co., Grandin Coast Lumber Co. and 
Louisiana Long Leaf Lumber Co. 

June 26—-Max Kosse, president American Walnut 
Manufacturers’ Association, and president of 
Kosse, Shoe & Sehleyer Co., Cincinnati, Ohio. 

June 26—Fred G. Owen, Medford, Ore., son of 
John S. Owen, president of John S. Owen Lum- 
ber Co., Kau Claire, Wis., and interested in 
western Jumber concerns, killed by fall from 
hotél window in Chicago. 

July 11—George Palmer, founder and former presi- 
dent Palmer Lumber Co., La Grande, Ore. 

July 22—Hermann Paepcke, president Paepcke- 
Leicht Lumber Co., and chairman of board of 
directors, Chicago Mill & Lumber Co., Chicago. 

Aug. 25—George W. Dodge, Napoleonville, La., 
cypress Jumberman, formerly of Napoleon Cy- 
press Co. 

Aug. 23—C. LL. Wheeler, vice president Pritchard 
& Wheeler Lumber Co., of Memphis, Tenn, died 
in Boston, Mass. 

Aug. 24-——George Maitland Chambers, Maplewood, 
i ee | Government lumber purchasing agent 
during war. 

Aug. 28—George W. Martin, superintendent of 

hardwood manufacture for Tremont Lumber Co., 
of Rochelle, La., died in Memphis, Tenn. 

Aug, 80—Kirkwood Hobart, Hobart & Co., Boston, 
Mass, 

Aug. 31——-Charles Hl. Schroeder, sash and millwork 
manufacturer, Toledo, Ohio. 


sash 


eo.; 
Co, 


treas- 





Sept. 2—-Charles L. Gilerest, secretary, treasurer 
and general sales manager, J. K. & W. H. Gil- 
crest Co., Des Moines, Iowa. 


Sept. 4—W. G. Collar, manuger West Lumber Co., 
Lugerville, Wis. 


Sept. 4—Henry DD. Wiggin, Lawrence & Wiggin, 
soston, Mass. 
Sept. 7—George W. Curtis, treasurer and director, 


William Curtis & Sons Co., Roxbury 
Sept. 8—HHenry C, Eekler, Wenry C, 
facturing Co., South Bend, Ind. 
Sept. 14—J. If. Mimnaugh, president and general 


, Mass. 
Inckler Manu- 


manager Nibley-Mimnaugh Lumber Co., Wal- 
lowa, Ore. 
Sept, 14—-W. KE. Polleys, secretary and treasurer 


Polleys Lumber Co., Missoula, Mont. 

Sept. 19—George William Dulany, prominent lum- 
berman for many years, died at Beverly Hills, 
Calif. 

Sept. 20—Charles W. If, Schuck, Schuck & Son, 
Springfield, Ill., killed in automobile accident. 
Sept. 21—-Thomas II. Welsh, Welsh Bros. Lumber 

Co., Memphis, Tenn. 

Sept. 24—Charles W. Kirchner, fourth vice presi- 
dent and general sales manager, McPhee & Me- 
Ginnity Co., Denver, Colo. 

Sept. 27—T. R. Tilly, general manager, Woodlawn 
Mill & Boom Co., Hoquiam, Wash., killed in au- 
tomobile accident. 

Sept. 29—Harold J. Richards, head of Richards 
Hardwood Co., Memphis, Tenn., killed in auto- 
mobile accident, 

Oct. 8—William J. Stinnett, lumberman and timber 
owner of Whitesburg, Ky., and head of Stinnett 
Motor Co., recently established at Madisonville, 
Ky., found drowned. 

Oct. 8—John Albert Wilson, vice president, Clark 
& Wilson Lumber Co., Portland, Ore. 

Oct. 19—James E. Stark, James BE. Stark & Co., 
Memphis, Tenn., former president Southern 
Hardwood Traffic Association, chairman organiza- 
tion committee of Hardwood Manufacturers’ In- 





stitute and director of that organization whe 
completed. 
Oct. 24—James R. Moorehead, secretary South. 


western Lumbermen’s Association, Kansas City, 
Mo. 
Oct. 30-—-James Ward Bemis, vice president Ozap 


Lumber Co., St. Louis, Mo., president William = 


Bros. Lumber Co., Oberlin, La., and directo 
Ozan-Graysonia Lumber Co., Prescott, Ark. 
Nov. 12—-J. I. C. 
for Louisiana Red Cypress Co., brother of E. L, 
Connor, of Connor & Bailey (Inc.), and A, ¢ 
Connor, superintendent of Brix Lumber Co. 


Nov. 14—Walter G. White, son of Douglas 4 
White, and prominent in lumber industry of 


New York State, Canada and California; died jp 
Albany, N. Y. 
Nov. 17—Joseph Henry Howard, president of Hal. 
lack & Howard Lumber Co., Denver, Colo. 
Nov. 17—J. C. Kirkpatrick, founder and president 
of National Pole Co., Escanaba, Mich. 


Nov. 19—J. Stewart White, president H. F. Cady 
Lumber Co., Omaha, Neb. 

Nov. 23—William T. Langan, P. T. Langan Lum. 
ber Co., Cairo, Ill.; son of P. T. Langan. 

Nov. 27—Hiram Knox, former owner of Knox 


Lumber Co., Beaumont, Texas, died at his home 


near Hemphill, Texas. Believed to have beep 
murdered. 
Nov. 28—Charles H. Jones, Tacoma, Wash., pio- 


neer Northwest lumberman 
Paul & Tacoma Lumber Co. 

Nov. 29—Henry M. McDewell, New York, N. Y,, 
well known wholesaler of hardwoods. 

Dec, 2—-Maj. E. M. Adams, Mound City, Kan., one 
of the founders and former president of South- 
western Lumbermen’s Association and for many 
years retailer at Mound City. 

Dec. 6—Charles F. Welles, retired 
Jumberman, formerly of Brainerd 


and founder of St 


Minneapolis 
Lumber Co, 


North Star Lumber Co. and Welles-Thompson 
Lumber Co. 
Dec. 8—F. A. Blackwell, Coeur d’Alene, Idaho, 


founder of the Blackwell Lumber Co. 
Panhandle Lumber Co. and a leader in 


and the 
the rail 


road and timber development of the Inland 
Hmpire. 
Dec. 8—Horatio L. Burr, vice president Burr Lum 


ber Co. (Inc.), Gloversdale, N. Y. 

Dec. 9—John C. Donges, of J. C. Donges Lumber 
Co., Pittsburgh, Pa., and a former president of 
the Wholesale Lumber Dealers’ Association of 
Pittsburgh. 

Dec. 13—-W. H. Sill, sales manager, Steven-Jarvis 
Lumber Co., Eau Claire, Wis. 

Dec. 14——Albert 8S. Pillsbury, of Holt & Bugbee Co. 
Boston, Mass, 

Dec. 15—Patrick Glynn, pioneer lumberman of 
Saginaw Valley and the Upper Peninsula, died 
at Green Bay, Wis. 

Dee, 18—John B. Galbraith, superintendent of log- 
ging operations for Oconto Co., Oconto, Wis. 


Dec- 27—C. LP. Lindsley, Lindsley Bros. Co., Spo- 
kane, Wash. 

Dec. 28—-Col. Sam. T. Woodring, treasurer and 
general manager, Calcasieu Long Leaf Luibet! 


Co., Lake Charles, La. 


. . 
New Concern Organized in Tacoma 

TACOMA, WaASH., Dee. 30.—Oreganization ot 
another big lumber manufacturing company in 
Tacoma, and the purchase by the new firm of 
the old site of the Tacoma Mill Co., was an 
nounced today by W. Yale Henry, former vice 
president of the Clear Fir Lumber Co., and 
president of the new concern which 
known as the Henry Mill & Timber Co. 

The Henry Mill & Timber Co., is capitalized 
at $240,000 and was organized by My. Henry, 
J.C. Buehanan, of the North End Lumber Co.. 
J. A. MeKachern, of Seattle, and J. P. Hart. 
Mr. Buchanan has been named vice president ot 
the company and Mr. Hart secretary-treasurer. 
Mr. Henry will have personal charge of thi 
construction and operation of the plant. 

While full details of the new mill have not 
yet been worked out, it is planned, according to 
Mr. Henry, to construct a mill with a capacity 
of 2,500,000 feet a month. The site purchased 
includes twenty-six acres of tideland and upland 
and has ample facilities for the construction of 
deep water docks. 

Mr. Henry, who is one of Taecoma’s most 
prominent lumbermen, sold his interest in the 
Clear Fir Lumber Co., last spring to John 
Snyder, president of the concern. Since that 
time he has been negotiating for a mill site in 
Tacoma and finally closed the deal for the 
Tacoma mill location with Charles EK. Hill, resi- 
dent manuger for the latter company. The new 


will be 


mill will employ about one hundred and twenty- 
five men at the start, it is said, and more later. 


Connor, buyer in Seattle, Wash, & 
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50 Years 


Looking Back Thru the Pages of American Lumber History 


Men who have achieved distinction in busi- 
, in the professions and in the public service 
have been accustomed to review their careers, 
recount their experiences and summarize their 
achievements for the entertainment or instruc- 
tion of those most interested. If business and 
professional men have careers that are deemed 
worthy of historical treatment why may not a 
business institution such as the AMERICAN LuM- 
BERMAN be assumed to have such an individu- 
ality and such a career as to deserve similar 
treatment? 

These thoughts have been suggested by a 
cursory reading over of the pages of the prede 
cessors of the AMERICAN LUMBERMAN published 
fifty years ago. There is nothing in age itself to 
imply either wisdom or worthy achievement ; un- 
fortunately, looking back over the past may in 
some cases be a painful experience because it 
brings to view only paths of failure. With be- 
coming modesty, however, the AMERICAN LuM- 
BERMAN may review its record and recall its 
history with no cause for serious regret; from 
its beginning its policies have been determined 
and carried out with a view singly and solely to 
service to the lumber industry in all its branches. 
While there are today thousands of lumbermen 
who, having been readers of the AMERICAN 
LUMBERMAN and its predecessors almost from 
their beginning and therefore can testify of 
their own knowledge regarding the record, there 
are others whose memories do not reach so 
far because they have more recently become 
members of its family of readers. It has been 
thought that a retrospect of the years to both 
the old and new friends might be interesting 
and instructive. 


Policy of Service Early Established 


If the AMERICAN LUMBERMAN were today 
framing its ‘‘platform’’ it could hardly im- 
prove upon that laid down by its predecessor 
more than fifty years ago in the following 
words : 


When we undertook to publish a journal devoted 
to the lumber interest we began with honest pur- 
poses and cosmopolitan in our determination and 
views. We have firmly dispelled every attempt 
to prostitute our columns to local or partial class 
interests, in no case advocating doctrines inimical 
to any branch of the faith for the sake of elevating 
another, but have sought invariably to place the 
exact truth before all. How we have comported 
ourselves in this particular we leave it for our 
readers to testify. With these absorbing interests 
to incite us to action we have exercised an exhaus- 
tive and vigilant scrutiny over every communica- 
tion that came to us, whether from printed, written 
or oral sources, putting all alike thru the test screen 
of universal truth, probability or fact. 


ness 


Home Called Basis of Citizenship 


Those who in more recent times have praised 
home ownership and have lauded the home as 
the basis of good eitizenship and sound govern- 
ment will note from the following paragraphs 
taken from the NorRTHWESTERN LUMBERMAN, 
predecessor of the AMERICAN LUMBERMAN, of 
fifty years ago that relationship between home 
owning and citizenship was understood by its 
editors : 


Who shall say that this universal desire to own 
a home is not the strength of our great Republic? 
It certainly molds the people, whether native or im- 
migrant, into a homegeneous body however _hetero- 
geneous they may have originally been. The im- 
migrant becomes fully imbuded with the home roof 
spirit almost as soon as he touches our shores, 
tho in his own land nothing would have been 
farther from his mind or purpose... . This _aspira- 
tion for a home makes men local and excites in them 
a lively interest in the welfare of their precinct, 
and so becomes the link which connects the man 
and his entire descendants with the Government. 
It adds to his interest in participating in making 
and executing laws’ and identifies him with the 
usages and customs of the people. Education fol- 
lows, the need of which had not been fully felt, 
until the adornments of a home were thought of 
and canvassed. A dic being is no acquistion 
of moral weight to any community... .- 


The natural sequence of all this would tend to 
show that a discreet subsidizing of our forests is 
not waste, tho the owner and manufacturer may 





not realize as much profit as if they hoarded for 
future use, the individual community and the na- 
tion are the beneficiaries. A country dotted with 
human habitations of a reputable appearance, with 
artisan establishments and concomitant cultivation 
of the soil we conceive to be of far greater value 
than the united accumlations of forest treasure. 


Benefits of Organized Activity Pointed Out 


At a very early period the predecessors of 
the AMERICAN LUMBERMAN were active in pro- 
moting the organization of lumbermen for pur- 
poses of improvement of methods, and the files 
of fifty years ago contain numerous evidences 
of initiative and leadership in that field. One 
of the earliest steps taken toward organization 
of lumbermen of the middle West was the send- 
ing out by the NorTHWESTERN LUMBERMAN of 
a number of letters to representative operators 
asking for their views of the proposal. Under 
the heading, ‘‘ Northwestern Lumberman’s Asso- 
ciation,’’ a page was devoted to editorial com- 
ment on the advantages of organization and the 
printing of numerous letters and replies to its 
query by lumber manufacturers in the principal 
producing centers of that period. 


At about that time the NorTHWESTERN LuM- 
BERMAN contained an announcement of the 
organizing of the Chicago Lumbermen’s Board 
of Trade, giving the names of its officers and 
directors, as well as its constitution and bylaws. 
The statement is made that a commodious room 
for meeting has been obtained, and the object 
of the association is said to be ‘‘to regulate 
transactions, adjust differences, promote fair 
dealing and furnish all possible information 
that can benefit its members.’’ It is said fur- 
ther that the organization is not composed of 
a distinctive class of operators, but embraces 
dealers and manufacturers together and with 
out any show of conflict of interest. It is of 
especial interest at this time to note that of 
the three committees provided for hy the orig 
inal form of organization one was a committee 
of arbitration. 


Overproduction Condemned a Generation Ago 


Many of the problems of the present were 
discussed fifty years ago in much the same 
language that is used nowadays. Overprodue- 
tion, disregard of market conditions with re- 
spect to demand and other unbusinesslike prac- 
tices came in for their due share of censure, 
usually coupled with warnings of the financial 
losses likely to follow. In those days the chief 
production was in the Lake States, so that the 
following comment on conditions in Michigan 
may be taken as typical: 

It is hardly necessary and I am sure it is not 
pleasant to repeat so frequently the fact that there 
is now within the State of Michigan lumber and 
logs all prepared for the market of 1874, over 17,- 
500,000 of feet held over from the year 1873, and 
should one-third of an ordinary winter’s cutting be 
done there will be more lumber on the market than 
1872 produced all told. 


The foregoing statement is followed by a pre- 
diction of the probable consequence of the pros- 
peetive glut of the lumber market due to over 
production. 


Timber Famine an Ancient Bugaboo 


Thru many years of the early issues ran 
articles on ‘*The Timber Famine.’’ Then, as 
in more recent years, the daily press started 
the discussion with searehead articles showing 
that within a relatively short period the supply 
of lumber would be exhausted. One writer 
said that ‘‘the people of the United States 
will within the next ten years use up all their 
pine, spruce and hemlock timber east of the 
Rocky Mountains.’? The same writer said 
further that ‘‘during the next twelve years, 
judging from the past, this country will require 
70,000,000,000 feet of lumber and we have not 
more than half that amount remaining in the 
woods. Canada already is supplying us with 
large quantities, but all she has east of the 


Rocky Mountains would not last us three years.’’ 
There is much more to the same effect. 


Forestry and Reforestation Advocated 


In looking over these early issues the tempta- 
tion is strong to quote much more extensively 
than the space here at disposal will permit. 
Much that might be quoted would doubtless be 
fully as interesting to readers of the present day 
as it was to those of fifty years ago. One article 
on ‘‘ Forest Culture in California’’ quoted from 
a California newspaper, contains a number of 
remarkable statements regarding forest resources 
of that State and the necessity, in the view of 
the writer, of forest planting. A few sentences 
must suffice: 


_Our State is peculiarly situated in respect to na- 
tional forests. We have nothing that can be prop- 
erly called forests except in the mountainous dis- 


tricts of the Sierra Nevada and Coast range moun- 
tains. 


After discussing further the forest resources 
of the mountainous regions the author says: 


Here, then, we have an area of 300,000 square miles, 
only 60,000 or one-fifth of the whole of which was 
originally covered with timber forests. We com- 
menced the use of this timber about twenty years 
ago and it is estimated that already one-third of the 
valuable timber embraced within this area has been 
cut and used. This would leave at the present 
time only an equivalent of 40,000 square miles of 
timber now standing within the two States (Cali- 
fornia and Nevada.) 


Finally the writer of this article says: 


Looking at this question only as a matter of sup- 
plying the necessary demands of timber and lum- 
ber for the various purposes of life, not in the dis- 
tant but near future, the subject of forest culture 
is one of the most important questions with which 
we as a people have to deal and which should en- 
gage the legislature soon to convene. Coal may 
supply the piace of wood, but nothing, no other 
material, can be made to do as a substitute for tim- 
ber and lumber. Timber is almost as necessary to 
a civilized community for a thousand purposes as 
the food they eat or the clothes they wear. If 
becomes in fact clearly the interest, if not the duty, 
of the State as a separate community, as separate 
government looking after the welfare of its citi- 
zens and the prosperity of all those who take up 
their homes within its borders to see that the supply 
of timber and lumber material is kept up. Every- 
body is constantly cutting down trees and in one 
way or another consuming the lumber or wood they 
make. We are decreasing the avaiiable timber of 
the State at a rate which if continued for fifty 
years we will scarcely have forests of any kind 
left, and our climate is such that nature can do 
comparatively nothing against the renewal of young 
—_ of the forests which we are so rapidly cutting 

own. 


Later articles treating of the pine and red- 
wood resources of California show that the 
editors of the NoRTHWESTERN LUMBERMAN were 
better informed regarding the timber resources 
of that State than were the editors of the local 
newspaper already quoted. 


Extending Market by Drying Lumber 


The relative advantages of river and rail 
transportation and the question of drying lum- 
her to reduce freight costs frequently received 
attention from the early editors of the AMERI- 
CAN LUMBERMAN. In one issue in the midst 
of a discussion of lumbering conditions on the 
upper Mississippi appeared the following: 


It is undoubtedly true that mill runs can not be 
shipped by rail as cheaply as by river, but there is 
no necessity for so much of this sort of traffic. 
We have said before, and repeat here, that manu- 
facturers can make more money by handling half 
the stock they have cut for the past few years if 
they will carry it farther. There is no reason why 
manufacturers can not supply censumers with sea- 
soned lumber, as stock would Lave to be carried 
only a year or two on the start to establish a regu- 
lar basis for an annual season’s supply. e in- 
creased profits and certain sales would pay well for 
the capital thus for a time locked up. So far as 
the shipment by rail of this stock is concerned, 
the extra cost—if any would actually exist—would 
not fall upon the seller. We have watched the 
freight situation closely for some time, and have 
yet to see an instance where an increase of freight 
on any commodity has not been put upon the con- 
sumer. In the Saginaw lumber district the general 
practice of manufacturers is to sell nothing but 
seasoned lumber. The result of this policy has been 
the building up of a trade worldwide in its reputa- 
tion and which has brought a degree of success 
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both to the section and the manufacturers which 
can not be attained where oniy one profit—that of 
sawing—comes from the production of lumber. 
The history of all branches of commerce shows 
that it is the perfection of handling of products 
that brings wealth, and lumber is not an exception. 
Sawmills called “railroad mills” make more money, 
handling it oftener—and would even if the ‘cost of 
transportation came from them—than the “mili run”’ 
green slab concerns which cut their millions.” 


Organizing the Retail Dealers 


In running over these early issues of a bygone 
day, the first notice of the organization of a re- 
tail lumbermen’s association is found Jan. 24,. 
1874, under an Emporia, (Kan.) date line. This 
account told of the organization of the Western 


Retail Lumbermen’s Association, which  in- 
cluded members of Kansas and Missouri. It 
was said that ‘‘representatives numbering in 


members and by proxy about 150 names, which 
included a large portion of the lumber dealers 


Southern Hardwood Trade Optimistic Regarding 1923 


MEMPHIS, TENN., Jan. 2.—Business is going 
to be active for the first half of 1923, and the 
trend of prices is almost certain to be upward 
during this period, thus making for practically 
ideal conditions within the industry. 

This is the consensus among leading manu- 
facturers and distributers of southern hardwoods 
here, and it goes without saying that the new 
year is being faced with unusual optimism and 
almost unshakable confidence. 

There is an excellent demand for all southern 
hardwoods now and it is the view of the trade 
that there is enough business in sight from do- 
mestie and foreign sources to insure continu- 
ance of heavy buying well along into the’ sum- 
mer, if not even later. Furniture manufacturers 
are reported well sold up for a number of 
months ahead, and it is thought that they are 
reaping such large returns from the unprece- 
dented building of homes in 1922 that they are 
certain to furnish an unusually large quota of 
orders. 

The automobile industry, which has just 
closed one of the best years in its history and 
which has been buying with such freedom dur- 
ing the last six months, is making plans for 
record production in 1923 and the hardwood re- 
quirements thereof are going to be unusually 
large, in the opinion of those best informed. 

Flooring manufacturers have enjoyed the 
most profitable year they have ever previously 
experienced. Those in the South have vastly 
increased their output but they are still working 
at full capacity despite the slowing down in the 
building line in the northern half of the United 
States. They have been absorbing common oak, 
both plain white and plain red, in large volume 
during the last eight or nine months and they 
are being relied upon to continue good buyers 
of these particular grades and kinds of hard- 
wood lumber. 

The general expansion of business in practi- 
eally all lines has brought a heavy demand for 
wooden containers, including heavy packing 
crates, and producers of these are enjoying 
unusual activity and they are naturally in the 
market for large quantities of low grade oak, 
cottonwood, willow, elm, gum and other mate 
rials, with every indication that they will remain 
good buyers for an indefinite period. 

The rapid advance in the price of cotton and 
the better values obtaining for wheat and other 
cereal crops have brought greatly increased pros- 
perity to the agricultural population of the 
South and West and this is finding reflection 
in a larger demand for dimension stock from 
manufacturers of agricultural implements and 
vehicles. The latter have been slower about en- 
tering the market than any of the other major 
groups, but they are expected to substantially 
increase their purchases during the first six 
months of 1923. 


Predict Expansion in Foreign Trade 


Foreign demand is still well below the prewar 
average but the heaviest business of the last 
year was done during the last three months. 
This means that it is at its maximum as the new 
year begins. Decided improvement is noted in 
the position of foreign exchange, especially in 


in Missouri and Kansas’’ were present. The 
statement was added, however, that ‘‘the larger 
number were present by proxy,’’ a situation hot 
peculiar to early association history. 


Questions Asked in the Old Days 


That the Query and Comment department of 
the AMERICAN LUMBERMAN is a pioneer institu- 
tion is indicated by the fact that in early issues 
of its predecessor a column was regularly devoted 
to ‘‘Scientifie Queries and Replies.’’? An edi- 
torial paragraph at the top of the column reads 
as follows: 

Under this head we invite and shall be glad to 
publish any pertinent and suggestive correspond- 


ence, pro and con, interesting to manufacturers, 
mechanics and machinists. 


An early querist wished to know how to test 
a saw arbor to determine whether it was made 


the United Kingdom and in France, and this 
will result in a substantial increase in the pur- 
chasing power of foreign consumers. Those who 
cater to the wants of overseas interests are con- 
fident that the present buying movement will 
enjoy still further expansion during the first 
half of 1923 and that domestic consumers will 
experience keener competition from this source. 

flooring manufacturers were first to enter the 
market activity in 1922 and they were followed 
by producers of interior trim, sash, doors ete. 
Still later automobile interests, box and crate 
manufacturers and furniture men started buy- 
ing in a substantial way. Export demand was 
very light during the first half of 1922 and it 
was not until the last quarter of the year that 
all of these interests were actively in the mar- 
ket at the same time. The buying on their 
part steadily gained momentum up to the very 
end of 1922 and the new year opens not only 
with an active demand but with every prospect 
that this buying movement will not spend its 
force for some time. 

Prices are higher now than at any time since 
the deflation of 1920 made itself felt in such a 
disastrous way. Log run lumber, on the basis 
of the average for all kinds, dropped as low 
as $28 a thousand feet, f. 0. b. Memphis, and 
now it is selling at slightly better than $42, thus 
indicating a very decided recovery from the 
lowest point touched. As already suggested, the 
majority of the trade here looks for a further 
advance but it may be noted in this connection 
that the hope is quite generally expressed that 
the present wholesome conditions, which furnish 
opportunity for a steady business on a profitable 
basis, will continue and such conditions are re- 
garded as infinitely preferable to the wild ad- 
vances and the feverish activity incident to the 
inflation period witnessed in 1919 and the earlier 
part of 1920. There appears to be complete 
revulsion against the idea of a ‘‘ runaway’? mar- 
ket, which is characterized as unwholesome from 
the standpoint of the producer, the consumer and 
distributer. 


Deterrents to Production Last Year 

From a production standpoint, 1922 was not 
a brilliant success and the outlook for the first 
half of 1923 is none too encouraging. There 
was little incentive to free production during 
the first few months of the year because neither 
demand nor prices were of such a character as 
to encourage it. Later, when demand began to 
expand, flood conditions became so severe and 
continued so long that there was a loss of sev- 
eral hundred million feet in southern hardwood 
output thru euforced closing down of mills. 
Logging in the valley area was not resumed 
until late in the summer and it was held in check 
then to an appreciable extent because of the 
shortage of cars which made owners of timber 
lands go slow. There was danger of insect 
damage in the ‘case of all logs left in the woods 
too long and owners hesitated to run this risk 
in the uncertainty of transportation. 

Logging did not become generally active until 
September and since that time a great deal 
of timber has been prepared for delivery to 
the mills. Production has been reasonably full, 


of steel or iron; and another wished to ky 
how many revolutions a 5-foot cireular x 
should make to secure best results. 

In view of the present interest in forey 
and reforestation and the differences of opiniy 
regarding the methods by which reforestatiy, 
is to be brought about it is interesting to noy 
that an early writer in the NORTHWESTERN Lry§ 
BERMAN made a number of instructive and sy 
gestive contributions on ‘‘Forestry and Far 
ing,’’ showing how the two might be carried « 
as ‘fa sort of mixed husbandry.’’ 


The columns of the LUMBERMAN of fifhp 
years ago contained regularly —contribut 


articles on conditions in the trade based ¢ 
personal visits and observations of editor; 
representatives. These articles were precurso 


of what for many decades has been known 1§ 
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where as ‘The Realm of the 


altho reduced to some extent because of difi 
culties of securing cars to transport logs to th 
mills. This applies with particular force t 
plants dependent on publ carriers for trans 
portation. Firms owning their railroad equi 
ment have been singularly free from this hand 
cap, but have suffered more or less in loss ¢ 
production because, under the difficulty of secu 
ing cars for outbound loading, their yarding an 
storage facilities were heavily overtaxed. 
Deficit in Log Reserves 

J. W. Dickson, president of the Valley Lo; 
Loading Co., estimates that there are approxi 
mately 20,000,000 feet of logs available for im 
mediate loading, being already on the right o 
way of the railroads, in the valley producin 
area, and that there are about 15,000,000 feet 
in the woods awaiting hauling to loading points 
He says that the foregoing total represents bu: 
little more than 50 percent of what it should k 
at this time of the year. In the territory wes 
of the Mississippi, where the car shortage has 
been even more severe than on the east side, 
the deficit in log reserves is perhaps even great 
er. In the meantime, many of the mills depen¢- 
ent on public carriers for transportation 0! 
inbound timber are carrying rather limited sup: 
plies of logs on their yards. Some of the largest 
plants at Memphis have, as a matter of fact, 
been forced to operate intermittently on this 
account during the last few weeks. It wouli 
therefore seem that a large percentage of south: 
ern hardwood manufacturers are dependent, to 
an unusual degree, on current log receipts. For- 
tunately, such receipts are now running quite 
full owing to the increase in the number of cars 
available. 

The Valley Log Loading Co. handled 1,050 
ears for mills located on, or served by, the 
Yazoo & Mississippi Valley lines of the Illinois 
Central during December, 1922, representing the 
heaviest loading for any month during the 


even & 





entire year. The log movement during the next 
few weeks will probably continue full, but it is 
fully recognized by hardwood manufacturers 
that the quantity available in the late winte! 
and early spring will depend largely on the 
amount of timber that can be handled from the 
woods. There has been unusually heavy rain 
fall in the southern hardwood producing area 
during the last few weeks and logging has 
been rendered increasingly difficult on this 
account. The first few months of nearly every 
year are characterized by unfavorable weather 
conditions and it is emphasized that if this 
proves true this year, production is likely to 
ne quite restricted. 

John W. McClure, secretary-treasurer of the 
3ellgrade Lumber Co., and president of the 
National Hardwood Lumber Association, points 
out in this connection that if flood conditions 
again prevail in the spring of 1923 production 
is almost certain to be curtailed to a point that 
will force a ‘‘runaway’’ market, and he is by 


no means alone in this view. 

Timber prices have advanced in proportion 
to the lumber produced therefrom and the }0s1- 
tion of the timber market is of such a characte? 
as to encourage resumption of operations on the 
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part of independent owners of timber lands. 
The latter received such a drubbing in the de- 
flation of 1920 and the depression of 1921 that 
they practically stopped cutting any timber to 
be sold in the open market, a fact which is re- 
sponsible in some measure for the rather limited 
log reserves in the South. And even now, when 
increased activity on their part is justified, they 
are under the same handicap of unfavorable 
weather conditions as manufacturers of lum- 
ber who own their timber. 


Hardwood Stocks Considerably Broken 


Stocks of hardwood lumber in the southern 
field are already considerably broken and they 
will probably be even more so, especially in the 
Southwest, when lumber already sold but not 
shipped has been moved out. It is quite gen 
erally conceded that, viewed as a whole, present 
holdings are quite sharply below normal for 
this time of the year, due in part to rather 
restricted production during most of 1921 and 
1922 and in part to rapidly expanding demand 
during the last three or four months. 

The transportation outlook is regarded as dis 
tinctly more encouraging by J. H. Townshend, 
secretary-manager of the Southern Hardwood 
Traffic Association, which controls the movement 
thru its members, of approximately 650,000 cars 
of hardwood lumber and forest products per 
annum. IJle bases his more optimistic view on 
the large number of orders being placed by the 
carriers for new equipment and inereased motive 
power. He is also extracting .considerable en- 
couragement from the fact that there has been 
a decided change for the better during the last 
several weeks in transportation conditions as 
touching these commodities. 

Improvement in the transportation situation 
means that the hardwood lumber industry is 
emerging from the greatest handicap from which 
it has suffered during the last five or six months 
and that the way is now open for a healthy 
volume of business on a very profitable basis. 


To Distribute Cargoes of Coast Lumber 


PROVIDENCE, R. I., Jan. 2—The announcement 
has just been made by the terminal develop- 
ment commission that the promised resumption 
of direct steamship communication between 
Providence and the Pacifie coast ports will ma 
terialize very soon, and that big cargoes of 
Douglas fir and other western lumber will again 
be landed here for distribution in southern and 
southeastern New England. This announcement 
is based on a statement by the A. C. Dutton 
Lumber Corporation, with headquarters in 
Poughkeepsie, N. Y., which also has a milling 
and distributing plant at Springfield, Mass., and 
is now building a lumber mill here in Providence. 

A. C. Dutton, president of the corporation, 
has announced to the local committee contracts 
for regular service with the Norton-Lilly Co., 
of New York, controlling the Isthmiam Line 
and the Argonaut Co. With the assurance of 
return cargoes from New England manufactur 
ers and shippers, Mr. Dutton states that regular 
sailings from Providence every fourteen days 
are a certainty and that weekly sailings are a 
possibility with the increase in business, which 
he expects. 


Aldermen Adopt New Zoning Ordinance 


NEwTON, Mass., Jan. 2.—This important 
residential suburb of Boston, with about 40,000 
inhabitants, which just before the World War 
aroused the ire of many lumbermen by unfairly 
banning wooden shingles despite the vigorous 
protests of such prominent lumber merchants as 
William Bacon, of the Davenport, Peters Co., 
is now to have a zoning ordinance which may 
eventually lead to further restrictions on the 
use of wood in pbuilding construction. Jlowever, 
after a careful examination of the zoning meas- 
ure and a study of the present Newton building 
code, a representative of the AMERICAN LuM 
BERMAN has the impression that the rights of 
Newton citizens and the interests of the local 
lumber trade need not be materially affected 


if lumbermen hereabout keep a weather eye on 
the Newton building commissioner, and guard 
against his making unfair interpretations of 
the law. 

The Newton zoning ordinance, considerably 
demoeratized after three years bandying about 
between the board of aldermen and the mayor, 
Was unanimously adopted by the aldermen after 
a public hearing before the board last Wednes- 
day evening, Dee. 27. It now is on the desk 
of Mayor Edwin O. Childs with the definite 
assurance that he will formally approve the 
document at once. 

The new ordinance which, combining the con 
tested zones Nos. 1 and 2, divides the eity into 
four zones, is to beeome effective with the 
mayor’s signature. In its latest form the ordi 
nance provides for the following zones: Gen- 
eral residence, business, light manufacturing, 
and general industrial. 


Plans Park to Preserve Old Tree 


NEW York, Jan. 2.—The City of New York 
is going to establish a park for the sole purpose 
of preserving a venerable tree. The hortieul 
turol relic stands in Flushing and according to 
the best data obtainable is the oldest ‘‘Cedar 
of Lebanon’? in the United States. Borough 
President Hugene Connolly, of Queens, has just 
made application to the board of estimate and 


apportionment of the Greater City for funds 





lovers 


Flourishing Cedar of Lebanon that tree 
in New York City are trying to save. 


with which to construct the park and every man, 
woman and child in Flushing is supporting him 
in the fight. The park is not to be a play- 
vround, but an arboretum for no other purpose 
but to give the precious old cedar a new lease 
of life. 

This Cedar of Lebanon is not exeelled, if 
indeed it is equalled in proportions and appear- 
ance, by any cedar outside of Mt. Lebanon and 
the Taurus Mountains in the Holy Land. It 
is sixty-five feet high, seventy-five feet spread 
and the trunk has a diameter of five feet at the 
hase. 

lushing people say that the preservation 
of the tree is not solely a matter of local pride 
and interest. It is said to be of city and nation- 


wide interest that the Cedar of Lebanon be 
given all the care that science and art can 


bestow and that its historic and natural beauty 
be preserved for the full length of its possible 
life, probably more than a thousand years. 

The tree in Flushing is estimated to be about 
one hundred and fifty years old. At first, under 
expert care, it was given every attention, but 
later left to take care of itself, isolated and 
neglected. It has, nevertheless, sturdily per- 
sisted and has grown to magnificent proportions, 
a joy to every tree lover from the Atlantic 
to the Pacific. 

The Flushing tree has received the attention 
of some of the foremost arboriculturists of this 
country. Dr. Charles Sprague Sargent, director 


of the Arnold Arboretum at Harvard University, 
Savs: 

So far as I know this is the best specimen ot 
this interesting tree in east.rn North America and 
its destruction to make way for building would 
certainly b* a misfortune. Every lover of trees 
will feel that the City of New York is doing a 
public service in making the preservation of this 
tree possible. 

Dr. ©. Charles Gager, director of the Brooklyn 
Botanie Gardens, says: 

This tree, which is said to have been planted by 
William Robert Prince, proprietor of the famous 
Botanic Gardens, which flourished in Flushing in 
the last half of the eighteenth century, is, so far 
as is known, the oldest specimen of this species 
in America. Numerous efforts have been made by 
different individuals to secure seedlings of the tree 
by planting its seeds and, while some of these 
efforts have met with marked most of 
them have met with failure. From every point of 
view, the tree ought to be preserved with a suit 
able setting. 

The tree is now in a fair eondition of health, 
altho not entirely recovered from the effeets 
of the winter of 1919-20. Strong and sturdy 
as it is, this variety is peculiarly susceptible 
to the effeets of modern street improvement. 
With centuries of normal life under normal 
conditions still ahead of it, this tree will within 
a few years succumb, as have its younger com 
panions on the ground of the Prince homestead, 
to rapidly approaching encroachments, unless 


success, 


steps are taken to segregate and protect it 
under care of expert arboriculturists. The tree 
stands in an open space near the east end of 
the block bounded by Brewster, Myrtle, Van 


Riper and Mitchell avenues. 


Sets Record for Water Shipment 


SPRINGFIELD, ILu., Jan. 2.—Railroad condi- 
tions during the last six months have caused 
lumber manufacturers to give more attention to 
water transportation. A case in point is that of 
the Vredenburgh Saw Mill Co., of Vredenburgh, 
Ala., operated by the Peter Vredenburgh Lum 
ber Co., of Springfield, Ill., which last month 
established a record in the shipment by water 
of a full cargo—eontaining millions of feet—of 
southern pine finish from a Gulf of Mexico 
port to New York City. Here are the facets: 

The Vredenburgh Saw Mill Co. recently sold 
to the Frost & Davis Lumber Co., of New York 
City, 6,000,000 feet of southern pine for quick 
delivery. A severe car shortage which has 
existed for some time thruout the country made 
the shipment of this order by rail practically 
impossible, and in order to fulfill its obligation 
the Vredenburgh company engaged space on 
three ships to be loaded at Pensacola, Fla., and 
also chartered the steamship Sunewco. The 
charter for the Sunewco, which was signed by 
the Vredenburgh company, carried a penalty 
charge of $400 a day demurrage in case the 
lumber company failed to deliver to the boat, 
lumber at the rate of 500,000 feet every day 
from the time of starting to the time of finish 
ing the loading. The Vredenburgh company 
complied to the letter with the contract and no 
penalty charge, therefore, was made. The dif- 
ficulties connected with the contract can be re- 
alized from the fact that it required 136 large 
freight cars to transport the lumber for the 
Sunewco alone. On Dee. 8 at 2:55 p. m. the 
Sunewco left Pensacola with a solid eargo of 
southern pine finish lumber containing 3,198,788 
feet. The Vredenburgh railroad connects with 
the Musele Shoals, Birmingham & Pensacola 
railroad at Vredenburgh Junction, thus giving 
the company a direct and short haul to Pensacola. 
The lumber was handled from the ears to the 
boat by six hoist engines, soft manilla rope 
being carried over the cranes and wrapped 
around the lumber to prevent marring. 

The execution of this order, which was 
handled by Peter Vredenburgh, jr., vice presi- 
dent and general manager of the Vredenburgh 
Saw Mill Co., sets a record that it is believed by 
lumbermen will not soon be equalled. Thomas D. 
Vredenburgh II, of Springfield, IL, is much 
elated over this record and made the following 
comments: ‘‘It only goes to prove further 
that while Springfield is located far away from 
the largest centers of industry and finance, 
she has industries that every so often make 
records and attach to herself importance that 
is nationwide. ’’ 
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Inland Empire Lumberman Tells of Brazilian Trip 


SPOKANE, WASH., Dee. 30.—Thomas J. Ilum- 
bird, president of the Humbird Lumber Co, and 
of the Weyerhaeuser Sales Co., returned last 
month from an eighteen days’ visit to Brazil, 
the land of his birth, having attended the cen- 
tennial at Rio de Janeiro, Brazil, as special 
representative of the States of Washington 
and Idaho. Mr. Humbird’s grandfather built 
the Government railroad from Rio de Janeiro 
to Sao Paulo, a distance of approximately three 
hundred miles, in the latter part of the ’50s 
and the early ’60s. Mr. Humbird was born 
in a cottage just above the portal of one of 
the numerous tunnels on the line. On the 
completion of the railroad in the following 
year, 1866, he was brought to this country by 
his parents. The pleasure of his trip was en- 
hanced by the company of his uncle, David 
Humbird, who as a boy spent his vacations in 
Brazil, tho educated in Europe. ‘The latter 
was able to point out many things which were 
of interest during the construction of the rail- 
road. One of the notable features of the con- 
struction work was its heavy character. In one 
stretch of twelve miles there are eight tunnels, 
several of them more than a mile in length; 
when it is considered that only hand drilling 
was possible in those days, and that black pow- 
der was the explosive, the difficulties that faced 
the contractor can be appreciated. 


Brazil Covers an Immense Area 


Since his return, Mr. Humbird has_ been 
huried with work piled up during his absence, 
and has jokingly put off the AMERICAN LuM- 
BERMAN representative from time to time. Re- 
cently, however, he admitted that he had reached 
a breathing place and could order his thoughts 
to give some of his impressions of Rio and of 
the little he saw of Brazil. In talking of his 
trip Mr. Humbird said: 


I think most of us forget a large part of our 
geography when we leave school. One of the first 
things I did when I began to think seriously of 
my recent trip was to get hold of an atlas and 
refresh my memory. It came to me as a vivid 
surprise to note that it is 4,800 miles from New 
York to Rio de Janeiro; 5,200 miles from Rio 
to Liverpool, and 8,400 miles from this city to San 
Francisco. The greatest width east and west is 
4,000 miles, in comparison with 3,100 miles of the 
United States; and from north to south you can 
travel 2,500 miles in Brazil in a straight line, 
against the 1,780 miles possible in the United 
States. 

Passengers Didn’t Dry Up Bermuda 


In the eighteen days that I spent in Rio and in 
going to Sao Paulo, you can easily imagine that 
I did not see it all. We spent twelve days going, 
and fifteen days returning—in all twenty-seven 
days on the ocean between New York and Rio. The 
extra three days on the return is accounted for by 
the blunder of a stoker who opened a wrong cock 
and poured several thousand gallons of fuel oil out 
to feed the fishes. We stopped at Bermuda to re- 
plenish this wastage and found the place as wet 
as reported. It was still wet when we left despite 
the strenuous attempts of some of our passengers 
to, abet the prohibition movement by drinking the 
place dry. 


Rio’s Harbor and Waterfront Are Beautiful 


We approached Rio in the evening, in a fog, and 
were compelled to stand by till morning. The 
harbor in the morning as we went in was the most 
beautiful sight I have ever seen. I have heard much 
of the beauty of the harbor of Rio, but it must be 
seen in the early morning to be appreciated, En- 
tirely landlocked, with the mouth like the neck of 
a bettle and the mountains rising from all sides of 
its thirty square miles, it was a sight of beauty 
never to be forgotten. 

The waterfront of Rio presents an entire ab- 
sence of unsightly buildings and warehouses, and 
so differs from any other city that I have ever 
seen. Our hotel was situated on the waterfront 
and the morning view from our rooms across the 
harbor was a daily inspiration. The hotel itself 
was a handsome, modern structure, recently com- 
pleted and very comfortable. 


Wonderful Electrical Effects at Exposition 


The Via Branca, the principal thorofare of Rio, 
is one of the most beautiful avenues I have ever 
seen. It is 108 feet wide and has no street cars, 
only “Fifth Avenue” busses being permitted on it. 
The exposition itself, on the waterfront, is more 
beautifully situated than any I have ever seeen, 
and I have seen most of them. There is a wall 


along the waterfront with a wide driveway extend- 
ing along it for four miles, beautifully parked. 

The exposition buildings were not all complete 
when I was there, but seventeen nations were 
officially represented. The General Electrie Co. 
had charge of the electrical displays, and had 
everything that has ever been done at our exposi- 
tions, together with some new effects, which means 
that the electrical display is the most beautiful 
the world has ever seen, 

Offered the Lights, But Declines Stardom 

Across the bay, the Sugar Loaf Mountain, 1,280 
feet high, is reached by an aerial cable. On the 
other side is a mountain 2,300 feet high, the 
summit of which can be reached by inclined rail- 
way, and from which there is a splendid view out 
to sea. The city is entirely surrounded by moun- 
tains, with the bay on one side. The Brazilians are 
intensely proud of their beautiful city of Rio 
Janeiro and gladly spend enormous amounts in 
beautifying it. 

One of the pleasant surprises for me was to 
find Levi Monroe, who was once the live wire 
secretary of our Spokane Chamber of Commerce, as 
assistant to our American special commissioner to 


Brazil. Levi did everything possible to make my 
stay pleasant, and some things impossible. He 


offered to emblazon the name “Weyerhaeuser” in 
letters twenty feet high, and I said, “Levi, go 
to: it.” 

Referring again to the entire absence, along the 
waterfront, of shanties or houseboats, or anything 
else to offend the sight, I might say that the tide 
fluctuation of only four feet makes possible a 
sightly seawall which in some places, such as 
Patagonia, where there is a tidal change of 45 
feet, would be impossible. 


Population Is Predominantly Portuguese 


The inhabitants of Brazil number about 30,000,- 
000, with Portuguese the national language. There 
are about 1,500,000 Italians and 400,000 Germans 
and a scattering of other nationalities. I had the 
pleasure of being the guest of the Rio de Janeiro 
Chamber of Commerce. They are a real live 
bunch and eager to aid in promoting the best 
trade relations with the United States. 

I told them that to me they were all newcom- 
ers. I did not see a face that I recalled and they 
all were forced to admit I was the real oldtimer 
among them. 


Some Pecullar Customs In Rio 


The Studebaker seemed to be the most popular 
American car, judging from those that I saw in 
Rio. Ford does not enjoy the popularity there 
that he has in the United States. There are few 
Fords to be seen, and it is somewhat of a lowering 
of caste to be seen riding in one. Cars are taxed 
on their seating capacity, not value or horsepower. 
Business property is taxed according to the rent- 
als derived. <A curious custom is that there are 
no private undertakers. The State buries all the 
dead. 

Nothing heavier than light wines and beer may 
be had after 7 p. m., and cigarettes must be pur- 
chased before 10 p. m. The milreis, which is the 
standard coin, is 32 cents in our money at par. 


I bought 8.9 for each dollar. This militates 
against our trade with Brazil. It is an outstand- 


ing reason why the Brazilians can’t afford to trade 
with us as a general proposition. There is a very 
good street car system in Rio with fares at 24% 
cents.. A law provides that you must have coat, 
pants, shirt and shoes to be permitted to ride. 


Sleeping Cars Not Up to American Standard 


My unele and I went to Sao Paulo over the line 
built by my grandfather and his father. A young 
Portuguese law student went with us as _ inter- 
preter and gave us interesting information about 
the country. The track is of heavy steel, but the 
cars are light, with a lot of brass, well polished. 
That the sleeping cars are not up to the American 
standard is the most charitable thing that can be 
said about them, They remind one of double 
decked sheep cars. The former light 45-pound 
rails on this road, the Central Railroad of Brazil, 
a Government road, had been taken up and spliced 
together in pairs, to serve as telephone and tele- 
graph poles. Railroads are partly government and 
partly private. 

Visits Coffee Plantations Around Sao Paulo 


At Sao Paulo we found a thriving city which is 
the center of 2,000,000 acres of coffee plantations. 
Santos, forty miles distant, is the nearest seaport, 
a town of 50,000 people thru which flows annually 
a commerce of 10,000,000 sacks of coffee, it is said. 
Here is the $12,000,000 Armour plant, in charge 
of Mr. Carter, who was formerly in Seattle and 
mighty glad to see me. We drove to Santos over 
a road of magnificent scenery. As a general thing, 
the roads are miserable. Travel outside of the 


cities is almost entirely by railroad or horseback. 


Brazil furnishes over 60 
percent of the world’s 
coffee supply. While cof- 
fee was formerly raised 
around Rio, conditions 
about Santos are ideal 
and Rio has been dis- 





T. J. HUMBIRD. 
Spokane, Wash. 





placed as a coffee raising 
center. 

There is no middle class 
in Brazil. Common labor 
gets 36 to 40 cents a day, 
and skilled labor 96 cents 
to $1. There is no union 
labor to speak of. They ~~ 
have some trade guilds, but nothing like our labor 
unions. These are not given much encouragement 
by the Government, which does not look on them 
with much favor. 


Strikes are not frequent and are shortlived, for 
workers must eat to live and work to eat. Living 
is not cheap, but the standards are not high. Beans 
are the staple article of diet with labor. Labor 
on the whole is much better satisfied than labor 
in the United States. 


The law compels that all fires be reported in 
detail, and severe fines are imposed for careless- 
ness. This has a salutary effect. Only civil mar- 
riages are legal, tho religious ceremonies may fol- 
low the civil. Divorce may be obtained, but 
neither party may remarry during the life of the 
other. I would not say, from my observation, that 
this tends to any higher morality than our system. 


Had Most Delightful Travel Experience 


One of my most interesting experiences was a 
hydroplane trip over the harbor of Rio de Janeiro. 
The sight was one I shall never forget. On our 





- return from Sao Paulo, we stopped at Humberto 


and, with considerable difficulty, secured horses for 
a trip to my birthplace. The house was gone but 
my uncle identified the site alongside a little 
stream. I secured some bulbs from the Portu- 
guese gardener who is operating a small garden 
there and am now trying to grow them in my con- 
servatory. All in all, I can say that a trip to 
Rio de Janeiro is one of the most delightful travel 
experiences that anyone can possibly have. 


Gradations in Cedar Shingle Prices 


SEATTLE, WASH., Dec. 30.—During 1922 the 
prices of red cedar shingles have swung thru 
various gradations, and back, until today they 
are almost precisely at the starting point of a 
year ago. A record to that effect, based on 
actual sales, has been kept by Arthur Bevan, 
assistant secretary of the shingle branch, West 
Coast Lumbermen’s Association. The figures 
for standard clears, on the thousand basis, 
eastern prices f. 0. b. mill to the trade, are: 


Jan. 1, 1922, standard clears started at $3.30. 
From Jan. 5 to Jan. 8 they fell off 10 cents, to 
$3.20, then held until Jan. 18, rising 5 cents; held 
until Feb. 4, when they dropped 10 cents to $3.15. 
Prices held until March 6, when they rose 5 cents 
to $3.20; held until April 3, when they rose 5 
cents, and held until April 18. They then took a 
rapid rise to $3.60 on May 5, and held until May 
11. There was then a gradual decline until May 
31, reaching $3.25, which held until June 9. There 
was a gradual rise to June 19, making a price of 
$3.45, which held until June 28, when there was 
another gradual rise until July 5 at a price of 
$3.55, which held until July 12. From that date 
there was a rapid rise until July 28 at $4.10, 
which held until Aug. 7, when prices rose to $4.15 
and held until Aug. 25, when they dropped to 
$4.10, and held until Aug. 31. A gradual fall then 
took place until Sept. 6, leaving a price of $4, 
which held until Sept. 13, with a gradual decline 
until Sept. 26, leaving a price of $3.65, which held 
until Oct. 5. The price then rose gradually until 
Oct. 10 at $3.75, which held until Oct. 25, when 
it rose to $3.80. It held until Nov. 4, when it rose 
to $3.90. This price held until Nov. 20, declined 
rapidly until Dec. 12 to $3.25, reacted Dec. 15 to 
$3.30, when the price rose gradually to $3.40 today. 
The sales now being made are therefore on a basis 
of 10 cents higher than those of record Jan. 1, 
1922. 
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Production Shipments Orders 
1922 1921 1922 1921 1922 1921 
Souther Pine: AASOcistiOns «65.6 xis 2 wa cacwelsame eeatesees 3,681,674,954  3,457,780,513  3,594,266,955  3,622,588,117  3,760,024,991  3,610,270,970 
IPMN -ciccare 5 act wia-cvarns Aaya tre’ ara adaiava eure ol ace ea oe Maan 69,756,941 62,077,685 75,484,017 56,952,464 73,846,521 52,537,428 
ROME, ve gieikw din dicissioneae do Ree ee aha e ne aeeee Fe eewen was 3,751,431,895  3,519,858,198 3,669 "750, 972 3,679,540,581  3,833,871,512  3,662,808,398 
West +") Lumbermen’s Association: «6. 66. c6cceese wes 4,275,749,669  2,687,703,678  3,945,007,667 2,716,189,125  4,040,493,189 2,783,967,761 
IAEA Cb RG RE 0. O05. WERE AA Ww Om sw a aaa 69,481,961 55,263,655 78,910,647 57,990,816 82,732,614 70,692,993 
Total Aare Rancid gas ds aren rela WEAR lo AL tg eee 4,345,231,630 2,742,967,.333  4,023,918,314  2,774,179,941 4,123,225,803 2 854, 660,754 
Western Pine Manufacturers’ Association................ 1,177,213,000 702,237,082 1,161,222,c00 714,800,728  1,193,875,000 23,775,000 
DRC GAG tulad sabe dae CHL eu Aaa Wes Oe uele es HAwh eee en 4,394,000 7,392,000 13,364,000 13,427,000 16,825,000 “13,7 700,000 
RANGE, vnurerte s cidid a acs. ed Kererai neh Cela a eleid a owe hee SoS 1,181,607,000 709,629,082 1,174,586,C00 728,227,728 1,210,700,000 737,475,000 
California White & Sugar Pine Manufacturers’ Association 585,001,000 342,452,000 382,440,000 268,558,000 985,159,000 454,439,000 
IGE Pon eu N Ay oh asta Sig ace adie W ora erora wale al Sola She Oa ae No Report 636,000 No Report 2'097,000 No Report 1,169,000 
OEE? ea Vera See CAE R MMR See Rae ee Me's WS aaa MerdRs No Report 343,088,000 270,655,000 455,608,000 
California Redwood. Association. «<3. icici cceecssccrcues 422,687,000 296,021,000 359,252,000 219,142,000 394,868,000 217,811,000 
REO, aie aie eis Wile 6 ciain HatecH a e'e vl nol Vinie a Eo ole acral Ree earns 7,075,000 No Report 8,900,000 No Report 6,386,000 No Report 
PPE beeen ea ee eam. ie ate one Neen 429,762,000 368,152,000 401,254,000 
North Carolina. Pine- Association... 6c. ccccccdeewesenes 483,912,280 343,464,116 492,582,810 332,708,711 479,686,245 320, m6 692 
PRR MS? Pai's: did p70: & OO Gc SleracaeB We orn eae! a Ore oad dine ae diteae ava 2,620,641 4,033,436 3,448,472 5,001,693 1,596,000 357, 607 
POEAEE <o siete co Wa cialsl<i 6.4 oS SE: n ca woe RUAN OE Cea o ren Oe Oaae 486,532,921 347,497,552 496,031,282 337,710,404 481,282,245 322°473) 299 
Northern Hemlock & Hardwood Manufacturers’ Assn.... 100,443,000 92,346,000 140,750,000 102,013,000 126,517,Cc00 89,826,000 
DOR sah Le ndwains Rote e CU Rene ene oes Ao Cereees ode 1,308,000 675,000 1,078,000 1,352,000 926,000 628,000 
MOU ID rata Wire Cech Ae ee ee ita eee ade steer ae 101,751,000 93,021,000 141, 828, 000 103,365,000 127,443,000 90,454,000 
Northern Pine Manufacturers’ Association.............. 410,702,378 No Report 413,021,227 No Report 401,852,000 No Report 
Te SA Cee Sia 6 Shirk whore 6 MRT Eth AR LE aiice SST ila we wk ie 5,036,000 No Report 8,005,306 No Report 8,675,000 No Report 
RE MNMEMNE Cheesy. bis Wo haa a orale aig and doa aist G: ahehare eine skew eceR aa ae 415,738, '378 421,026,533 410,527,000 
Total for one week (Cut, shipments and orders)........ 159,672,543 130,077,776 189,190,442 36,824,973 190,987,135 141,085,028 


Total for fifty-one weeks (Cut, shipments and orders)... .11,297,055,824 8,052,082,165 10,677,733,101 8,112,824,654 11,573,462,550 8,341,289,451 
Michigan Hardwood Manufacturers’ Assn., Jan.-Nov., 1922 


PIUNUCRUE OLLIE Gb be cadet oe Rate che Uae edd okue erste 122,405,000 117,701,000 Not Reported 
140,250,000 131,646,000 Not Reported 
UGE WOCOS foes win este eed at wcae aetna as waren ea aie 56,387,000 58,054,000 
Grand Total (Cut. and shipments) «<<. ..iccicces 11,475,847 ,824 8,192,332,165 10,853,488,101 8,244,470,654 se 


*The 1922 figures begin with the week ended Jan. 7 and include those for week ended Dec. 23. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 


Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Dec. 30.—Direct sales of Douglas fir from Dee. 18 to 23, inclusive: 














3 
‘ —Orders— Prices —Orders— Prices 
V. g. flooring, 1x4”— No. Feet No. High Low Spread Common, No.1, SIS— No. Feet No. High Low Spread 
Oy WG eis dine te a elena s 12 36,000 5 $57.00 $52.00 $5.00 Sa ak de teweaceesas 44 413,000 6 $20.50 $16.50 $4.00 
MNS ake eC op ahe ch: 3 Rind dl es 92 436,000 8 55.00 47.00 8.00 BOA dealt et ee a aes 16 68,000 4 21.00 18.00 3.00 
ING, Ges acces ond ences 21 162,000 5 44.00 40.50 3.50 ‘ ; : ; sik 
S. g. flooring Dimension, No. 1, S&E— 
4”, Ne 2 and better..... 30 142,000 4 40.00 37.00 3.00 SRE, DOSES bideccdeeacen 127 522,000 6 19.50 16.50 3.00 
| i: Se eee 6 60,000 4 37.00 33.00 4.00 14°... 12% 42% 6 21.56 8 25 2 Or 
6" No. 2 and better..... 46 201,000 5 43.00 39.00 4.00  aaaiameaiaeinanatcer . = ._ —_— = f 
x , : a fe De visas curated: 100 263,000 7 24.50 19.50 5.00 
Ns (alg moe: vers ecesns 9 58,000 2 41.00 39.00 2.00 Pe bs : ‘a ; aa 
Ceiling, 5x4” Me sawawindueana wes 50 105,000 6 23.50 19.25 .25 
~~ ’ 78 a e 
No. 2 and better ....... 86 352,000 6 41.50 36.00 5.50 906-8"; 99-26" ........25: 44 120,000 6 26.50 20.50 6.00 
WEEN Serdar cuven vawnaresa 9 48,000 5 33.50 30.50 3.00 26-32"... 2262-2. 3S 126,000 6 29.50 24.00 5.50 
Drop siding, 1x6”— Lath— 
No. 2 and better ...... 101 759,000 6 42.00 38.00 4.00 ld) TE CPE ERE 18 347,000 4 5.00 4.20 .80 
IRS Ge ean wala and as WORE 13 112,000 4 39.50 35.50 4.00 BIQIMIGD ca ceccccecseaus 2 30,000 2 5.00 4.50 -50 





e e s 
Western Pine Production and Shipments 
PORTLAND, OrE., Dec. 30.—A. W. Cooper, secretary-manager of the Western Pine Manufacturers’ Association, has prepared the summarization 
below, of shipments and cut by association mills during November, 1921 and 1922. The total volume of shipments is greater than that of any 
November since 1919, Variations from the October totals in the takings of individual States are slight, the most noticeable being the inerease in 
shipments to Atlantie coast States. The summary follows: 





Production Statistics for November Shipment Statistics for November Production and eteeanaens, eanee 
. ‘ : —Mills reporting-—— -——Shipments—— )21 
——Mills reporting Preenctin 7 No : POO vise catsancanxas 141,723,171 66,032,477 
i é J ‘ i * : Shi oi rrr rr rr er ere 32 98,272 

Total No. cut Cutting Feet Total shpmte. Shpe. — Feet SHIIIUIGUNOM so c5 ce ckeedaewweas 101, 21,764 98,2 3,272,501 

1 i rer 2 48 141,723,171 1922......50 1 49 3.759 101,321,764 Cut exceeds shipments... 40, 401, 407 
| re 22 34 66,032,477 if 7.1 Eee 56 2 54 3,694 98,272,501 Shipments exceed cut..... 32,240,024 
Shipments, Nov., 1922 Shipments, Nov., 1921 Shipments, Nov., 1922 Shipments, Nov., 1921 

Cars Feet ars Feet Cars Feet Cars Feet 
OIE 6.5 eves dracdincd @ ermive Sek 342 9,104,304 174 4,643,046 CONG, ive eas wenwes cate 13% 3,686,769 139 3,692,297 
RONGEUNES © So cinis es co wie ae 271 7,206,499 170 4,446,591 Wyoming he hth Wag dae eae 65 1,866,181 61 1,562,165 
LC ee er 64 1,683,185 3 881,793 RIG ina 4h dns wcemmedeee 44 1,200,587 64 1,661,142 
WaASHINGION 2.0600 6c600 209 5,207,593 184 4,867,485 ERC MEIMI, > 4 xe cde dwmdaeels 187 5,184,760 186 4,786,904 
North Dakota ..iccceccs 48 1,289,211 20 571,280 CR fe wsnerwecacsawwoass 92 2,535,311 103 2,756,851 
BOUth. DAKOEA. ...06 6.0% 66 1,861,702 50 1,303,627 DRA bs erica cdwawteceees 24 654,835 28 $25,567 
Minnesota ....... eae ea 240 6,189,352 286 7,503,548 Atlantic coast States*.. 832 22,639,608 920 24,867,789 
WISCONSIN .2..cscccccees SOU 6,192,990 335 8,805,009 Other eastern Statest.. 43 1,139,662 50 1,532,865 
MANOR aoa el ekeiinin'e x 4p o's 6,868,883 203 5,116,882 Oklahoma and Texas.... 3 101,370 7 218,860 
De eee 341 9,520,297 420 11,167,083 RNG. kawa cock cedndne ns 6 130,344 6 134,793 
ne eer oe ree 29 687,916 32 768,851 CAMIORMIGE 4 ccaiend scenes 31 950,617 25 1,019,507 
CO. re 148 4, pa 5SO 128 3,324,713 yo er 1 33,720 eae | Jeenmernda 
Missouri iis ea eee 47 1,338,488 70 1,813,853 —— ——_—— —- ea 
—- ORAD oes ecwccscccdaeeee 101,321,764 3,694 98,272,501 
*Pennsylvania, New Jersey and States north. tEast of Mississippi and south of Ohio rivers. 


The following figures show the number of mills reporting November, 1922, prices and volume of inquiry as normal, or above or below normal, as 
compared with the volume of inquiry or price level of the preceding month, October, 1922: 





Normal Above Below Normal Above 3elow 
RUIOUR oo oo ee ce ein cee aL MEK ane COCR Ee REE wees 1 17 0 VRUIPIOG i oid 5 cain ccdwendddecde cede ntuanacenweaeas ‘ 2 
° ° | retail sales from mill yards, order is practically , = 
Western Pine Analysis Syussy mens Ge seni. Southern Pine Barometer 
PORTLAND, OrE., Jan. 2.—The Western Pine Bookings for the week by forty identical For the week ended Dee. 22, Friday, one 
ae dieinainitieds summarizes as fol- mills were 120.45 percent of bookings for the hundred twenty mills report as follows to the 
, : ; hipaa : nega previous week. Southern Pine Association: 


Percent Percent 


lo as] > 7 EQ, » > 1 993 re - 
ws reports for the week ended Dec. 23 from of pre ef ship- 





forty-one member mills: O k Ms S sets Carst Feet | duction ments 
aia ak Flooring Statistics oe 69,756,941 
© ge thi . ‘ 9 910 ar , 9 
_— Feet én " a The Oak Flooring Manufacturers’ Associa- —— tt a ene — 
ars Tee : ) ne 5 . a . . . e 
Production.. ....° TOOO@000 ..255 cence tion has prepared the following statistics for Received .. 3,247 73,846,521 105.86 97.83 
Shipments... *789 *19,726,000 197.08 ..... the weeks ended as shown, and comparative On hand 
or wks periods: ‘ : end week 15,805  359,453,115* 
teceived.. +874 $21,850,000 218.03 110.77 1922— Production Shipments Orders ” @Opders on hand shawed a decrease of 0.45 per- 
On hand. - 74,667 7116,675,000 wiee ae aber ata Bee. BGs. cis 4,915,000 ie 305,000 6,984,000 cent during the week. 
Pee Dec. 9....... 5,257,000 5,399,000 5,299,000 +As a basis for carload, the average load shipped 


*Of these shipment totals, local sales took 16 Dec. 4-16..... 10,172,000 10, 704,000 12,283,000 | in November, 22,743 feet, is used. 
cars, and a total footage of 401,000 feet. 1921- i pau : é 
¢Local orders are not included, as, in case of Dee. 5- 17..... 5,399,000 5,518,000 3,673,000 (Statistics continued on pages 68-9) 
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To Have Shingle Exhibit at Conventions 


Wasu., Dec. 30.—R. S. Whiting, 
the shingle branch, West Coast 

Association, left Wednesday 
morning for an extended tour of midwestern 
and eastern territory, where he will be a prom- 
inent figure at various conventions during the 
next sixty days. One State in particular where 
Mr. Whiting will spend considerable time will 


SEATTLE, 
secretary of 
Lumbermen’s 


be North Carolina, in which the activities of 
the composition roofing people have been 


marked. Arrangements have been made for 
Mr. Whiting to exhibit the red cedar shingle 
panels and other material at conventions in 
Indianapolis, Ind.; Cleveland, Ohio; New York 
City; Lexington, Ky., and Chicago. Also the 
shingle branch will be represented at the con- 


vention of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, Pittsburgh, Feb. 14-16, 


and at the Massachusetts Retail Lumber Deal- 
ers’ Association, Boston, Feb. 17-18, altho no 
facilities for shingle exhibits have been pro- 
vided. Other conventions at which shingle 
manufacturers may enter their displays will be 
held at Vandalia, Ill.; Fresno, Calif.; Kansas 
City, Mo.; Vhiladelphia, Pa.; Grand Rapids, 
Mich.; Ottumwa, Iowa; Milwaukee, Wis.; 
Omaha, Neb.; Spokane, Wash.; Fargo, N. a 
the dates ranging from Jan. 18 to Feb. 16. 


When Grade Changes Before Shipment? 


SEATTLE, WASH., Dec. 30.—Shingle manu- 
facturers and wholesalers devoted practically 
the entire time of a recent luncheon meeting to 
a discussion of the following hypothetical ques 
tion: 


In February, 1920, I gave an order for a car of 
shingles. Order was invoiced by shipper to me 
April 6, 1920. New grading rules went into effect 
April 1, 1920. Under which grading rules should 
the shingles be inspected—the rules in effect prior 
to April 1, 1920, when order was given, or rules 
in effect after April 1, 1920, at time of shipment? 


The question originated with Elgar Weaver, 
of Brookville, Ohio, and had been submitted 
by him to the secretary of the Ohio Association 
of Retail Lumber Dealers. He, in turn, asked 
for an expression by L. P. Lewin, of Cincin- 
nati, president of the association. Mr. Lewin 
took the ground that an order placed in Febru- 
ary, 1920, would be shipped on the grading rules 
in effect at that time where there was no con- 
trary agreement. Mr. Weaver tendered the fol- 
lowing statement: 


In 1920 Brookville voted $250,000 worth of 
school bonds; $54,000 worth of them were sold 
soon, and the law allowed them to run forty years. 
But in the spring of 1922 when the balance were 
sold they could run only twenty-five years. The 
Griswol act had become law meanwhile, and 
while the bonds were voted under one law they 
had to be issued under another. Is it not a some- 
what similar case? Also, lumber orders are taken 
under one freight rate and shipped under another. 
The latter bolds good, does it not? I claim the 
grading rules in effect at time of shipment are the 
rules that should apply in settlement. 


After a thoro discussion of the matter, the 
meeting of shingle men took the position that 
the grading rules in effect at the time the order 
was placed should apply, for these reasons: 


1—The buyer when placing the order was ap- 
parently satisfied with both the price and the grad- 
ing rules, otherwise, he would not have placed an 
order. Therefore, if the shingles shipped to him 
were manufactured under the grading rules in ef- 
fect at the time he placed his order he received 
exactly what he ordered and paid for. 

—The mill is entitled to a reasonable time in 
which to clean up its stock under the old rules. 
These shingles were without doubt manufactured 
previous to April 1. An interval of six days over 
~ effective date of the new rules is not unreason- 
able. 


3—The retailer quotes case of the sale of school 
bonds, which he thinks is similar. It does not in 
any way apply here, in our opinion, inasmuch as 
the law affecting the sale of bonds was made re- 
—— Shingle grading rules are never retro- 
active. 


4—The retailer had no knowledge of the fact 
that the grading rules would be changed. There- 
fore, if furnished stock complying with the new 
rules he would be getting something he did not 
order or pay for. 


5—Nothing apparently was stated in the con- 
tract of sale that the grading rules in effect at 
time of shipment should apply. Therefore, the 
contract was necessarily made on the rules in ef- 
fect at the time of the sale. 


The foregoing synopsis of the sentiment of 


the meeting was written by J. R. Blunt, as- 
sistant — tary of the Rite-Grade Shingle As- 
sociation. . Howard, of the Chinook-Gobey 
Co., wren 


Rite-Grade Shingle Campaign Features 

SEATTLE, WASH., Dec. 30.—A report on the 
1923 advertising campaign for Rite-Grade shin- 
gles planned by the Rite-Grade Shingle Asso- 
ciation, made by Donald 
H. Clark,  secretary- 
manager, before the 
Sixth Shingle Congress 
which convened in Seat- 
tle recently, said in part: 

The big feature of our 
1923 program will be the 





DONALD H. CLARK, 
Seattle, Wash. ; 
Secretary-manager 
Rite-Grade Shingle Asso- 
ciation 





intensive backing up of 
dealers with proper ad- 
vertising matter to use in 
their own territory, in 
addition to the advertis- 
ing which the association 
is doing direct to the 
users of shingles. There 
will be an adequate background of national ad- 
vertising. Because of the ever increasing use of 
shingles on the farm, the Rite-Grade program 
this year is going to pay special attention to the 
development of the farm market. A series of 
advertisements will feature a new booklet, “Shin- 
gles on the Farm.” Architectural and building 
journals will carry the kind of technical informa- 
tion to their readers which will impress upon them 








Inspection is the real idea behind the Rite-Grade 
shingle 

strongly the advantages of using Rite-Grade in- 
spected shingles. In order to keep in the closest 
touch with the dealer, messages will be carried to 
him each month thru the leading lumber trade 
journals. <A prominent feature of this advertising 
will be the introduction of a new trade character 
called the ‘‘Rite-Grade Inspector,” depicted in the 
accompanying illustration. 

Specific dealer helps mentioned by Mr. Clark 
include reprints of the folders which proved 
most popular last year—‘‘The Right Grade of 
Rite-Grade,’’ ‘‘Mr. Shing Gelnail,’’ and 
‘Simple Secrets of a Forty-Year Roof.’’ A 
dealer service catalog will also be issued. Two 
new helps will also be furnished—the Rite- 
Grade wall chart for architects and retail lum- 
ber offices, and an outdoor sign to be used on 
jobs where Rite-Grade shingles are being used, 
carrying the name of the dealer who sold the 
shingles. There will also be a full supply of 
the ‘‘ Prize Book of All-Shingle Homes,’’ which 
was so greatly in demand last year, and a new 
“*Garage’’ folder. 


Coast Fir Mills Make Record Cut 


SEATTLE, WASH., Dec. 30.—A new high mark 
in fir lumber production is being made as the 
year draws to a close. All previous records in 
the Pacific Northwest have been broken by the 
1922 output of 8,715,763,000 feet, according to 
the figures of the West. Coast Lumbermen’s As. 
sociation. In a statement issued today, Robert 
B. Allen, secretary-manager of the association, 
shows that the figures apply only to the region 
west of the Cascade Mountains in Washington 
and Oregon, which constitutes the territory cov. 
ered by the association, and includes 90 per. 
cent of the lumber production of Washington, 
and 79 percent of the production of Oregon. 

Mr. Allen also shows that the previous hig) 
cut record for the Douglas fir region was in 
1920, when western Washington and western 
Oregon produced 7,578,925,000 feet. This same 
region in 1922 showed a production increase of 
15 percent over 1920. The 1922 lumber output 
exceeds that of the depressed year of 1921 by 
508 percent. 

The association’s production figures, in feet, 
for the last three years are: 


1922 1921 1920 
Western 
Wash.. 5,714,669,000 3,577,880,000 4,969,278,000 
Western 


Oregon 3,001,094,000 1,878,946,000 2,609,647,000 


Totals. 8,715,763,000 5,456,826,000 7,578,925,000 

New business booked by association mills 
during 1922 was 44 percent greater than in 1921, 
and 42 percent greater than in 1920. Shipments 
in 1922 were 45 percent greater than in 1921, 
and 21 percent greater than in 1920. 

Mr. Allen concludes his statement as fol- 
lows: 

Stocks unsold in the hands of West Coast mills 
at the close of 1922 are reported to be very light 
in quantity, and in poor assortment as to lengths 
and sizes—a very different condition from that 
which prevailed at the close of 1920, when the 
previous year of record production found the mills 
with more than 2,000,000,000 feet of unsold stock 
on hand. 





New Concerns at Spokane 


SPOKANE, WasH., Dee. 30.—The last busi- 
ness day of the year brings with it announce- 
ment of an important change in local lumber 
circles and the addition of two new lumber 
concerns. F. A. Shore, for the last four years 
general western manager of the Ohio Match 
Jo., has announced his resignation from that 
position, effective Feb. 1, and Roy R. Myers and 
Oscar Noth, both well known to the lumbermen 
of the Inland Empire and to the trade of the 
middle West, have announced their intended 
incorporation of the Myers-Noth Lumber Co. 
with offices at 1205 Old National Bank Building. 
Mr. Shore likewise is entering business for him- 
self and is to have an office in the same building 
in charge of his son-in-law C. J. Shaw. This 
will be opened next week. Mr. Shore will be- 
come a manufacturer of Idaho white pine for 
sale to eastern connections. 

Mr. Shore came to Spokane eleven years ago 
from Vancouver, B. C., where for the preceding 
seven years he had been the western representa- 
tive and buyer for E. B. Foss of Bay City, Mich. 
After a year with the Milwaukee Lumber Co., 
Mr. Shore spent another seven years as repre: 
sentative of Mr. Foss. 

The Myers-Noth Lumber Co. will start with a 
fully subscribed capital stock of $45,000 and 
more money is available to put into the busi- 
ness as fast as it proves necessary, the incorpora- 
tors say. Oscar Noth, who is to be president 
and treasurer of the company, is well known to 
the lumber world as the vice president and 
assistant general manager of the Dover Lum- 
ber Co. for the eight years prior to its recent 
liquidation. Mr. Noth came to Dover ten years 
ago from Cloquet, Minn., where he received 
his first lumber experience working in varied 
capacities with the Cloquet Lumber Co. for 
five years. He came to the Dover Lumber Co. 
as office manager and two years later was 
promoted to the position which he held during 
the remaining life of the company. 

Roy R. Myers is likewise a Dover graduate. 
He is to be vice president and secretary. He 
entered the employ of the Dover Lumber Co. 
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eleven years ago. Office and road experience 
led to the sales managership. When the sales 
of the company, one of the affiliated Weyer- 
haeuser companies, were taken over. by the 
Weyerhaeuser Sales Co., Mr. Myers became 
district sales manager for that company, two 
years later being placed in charge of the dis- 
tribution of Coast fir. A year ago he left the 
Weyerhaeuser Sales Co. to become the Inland 
Empire representative and buyer for the Hilgard 
Lumber Co., of Chicago. 


Redwood Should Be Bought Ahead 


San FRANCISCO, CALIF., Dec. 30.—Redwood 
orders actually booked, for all but the last 
week of 1922, total 441,765,000 feet, or 97 
percent of production. Taking into considera- 
tion such material as has been used’ by produc- 
ing mills for plant betterments and repairs, 
1922’s total of new business reaches 97 percent 
of production—with the latter figure standing 
at 455,190,000 feet on Dec. 23, 1922, for those 
mills reporting to the California Redwood Asso- 
ciation. 

In other words, the redwood industry as a 
whole goes into 1923 with less lumber on hand 
and for sale than on Jan. 1, 1922, despite the 
fact that total production for the year just 
passed was about 28 percent above normal. 
Actual shipments for the same mills and for the 
same period have held up well, despite the un- 
favorable transportation situation, totaling, as 
they do, 410,784,000 feet, or 90 percent of pro- 
duction. 

Demand has, on the whole, been satisfactorily 
distributed. The call in California has been 
heavy and insistent, and in fact, is still strong; 
eastern demand, both in the general building 
and in the industrial fields, has been good, and 
foreign markets show decided strength. 

Indications for 1923 point to a redwood de- 
mand which promises to exceed that for the 
year just passed. Fortunately, the redwood 
manufacturers began preparations for 1923 sev- 
eral months ago; one entirely new and modern 
mill is now under construction, production at 
other plants has been increased, and additional 
storage, remanufacturing, drying, and shipping 
facilities are now completed, or under way. 

If, however, early spring demand is as heavy 
as is now predicted in some quarters, it will 
take ordering ahead of requirements, together 
with close codperation between manufacturer 
and retailer, to secure timely distribution of 
many stocks—particularly dry lumber—despite 
the manufacturers’ efforts to increase both pro- 
duction and services to the trade. 


News Notes from Toronto, Ont. 


Jan, 2.—Reports from mill points are fairly gen- 
eral to the effect that stocks in mill yards are any- 
where from 10 to 40 percent below what they were 
a year ago. In the large retail yards, stocks are 
how greater than for some time. Some country 
retailers, however, have permitted their stocks to 
tun down. One of the most interesting events is 
the way in which spruce has advanced. Prices of 
other woods are about steady, but are firming up. 
Increased prices are expected in some sizes, stocks 
of which may run short before the new cut comes 
on the market next summer. There is a good out- 
look in connection with export trade; inquiries are 
coming in plentifully. Logging operations in On- 
tario are quite extensive and it begins to look as 
if the cut will make a record as compared with 
that of a number of recent years. 





ORIGINAL 


Raisins Dried in Lumber Kilns 


MaperaA, CALIF., Dee. 30.—In order to assist 
the raisin growers in this territory in saving 
their crops the Madera Sugar Pine Co. recently 
tendered to the farmers thru the Madera County 
Farm Bureau the use of its dry kilns. Showing 
the appreciation of the farmers for this courte- 
ous cooperation the company has received from 
the Madera County Farm Bureau the following 
letter: 

We take this means of expressing, for the farm- 
ers to whom you extended the use of your dry 
kilns, our appreciation of your courtesy and help 
in the saving of no small amount of this year’s 
raisin crop. Some fifteen farmers put close to 
one hundred tons of raisins thru the kilns in the 
two weeks’ time. 

We realize that, due to our unfamiliarity with 
the situation and work, we must have interfered 
more or less with the routine and efficiency of 
your operation in that part of your plant. The 
spirit of the management was reflected in the at- 
titude of practically all of your employees with 
whom we came in contact. Mr. Martin, your en- 
gineer in charge of the kilns, was tireless in his 
interest and codperation to the end that the raisins 
might come thru in the best possible condition. 
We trust that our presence did not prove too bur- 
densome. 


(SREB RBBBBAaR: 


Standardization of Invoices 


The AMERICAN LUMBERMAN has received 
from the C. W. Tunis Lumber Co., Cincinnati, 
Ohio, copy of a letter addressed by it to A. E. 
Pope, lumber purchasing agent for Dodge Bros., 
Detroit, Mich., referring to a suggestion made 
by Mr. Pope concerning the standardization of 
lumber invoices. This letter from the C. W. 
Tunis Lumber Co., dated Jan. 2, 1923, is as 
follows: 

We note an invoice you propose as a stand- 
ard invoice. This invoice is very good, but 
we do not believe it goes far enough. For instance, 
you do not show a place for the file number or 
invoice number and as most shippers of lumber of 
any size use a file number or an invoice number 
we believe that there should be some provision 
made on the invoice for this. It is a good rule 
that works both ways. When writing the shipper 
a customer should, for the shipper’s convenience, 
refer to his file or invoice number. We also be- 
lieve that some provision should be made for 
inserting the shipping point as well as the route 
which would enable the customer to trace the car 
without having the original bill of lading which 
it is not always convenient to send to the customer. 

You will note our invoice does not show a place 
for a term stamp. We find the shipper’s terms 
are very seldom observed. Customers seem to have 
their own ideas about paying. We therefore very 
seldom use a term stamp; however, where used 
there is ample room for it on the invoice and in 
a convenient position. 

You will also note our invoice provides for the 
possibility of a car going to a customer’s plant in 
another city or to show the particular plant to 
which the car is consigned. 

We are enclosing herewith a set of our invoices 
which we believe covers all of the above very 
thoroly. We felt that you would be interested in 
seeing these and looking over them instead of con- 
fining yourself exclusively to the invoice which 
you now submit as a standard invoice. 

We agree with you that there should be stand- 
ardization of invoices and we would be glad to 
hear from you as to your opinion of the enclosed 
invoices; and if we can be of any further as- 
sistance to you in standardizing lumber invoices 
we would be glad to have you call on us. 

The invoice used by the C. W. Tunis Lumber 
Co., samples of which were enclosed with the 
letter, consists of an original, a duplicate, a 
triplicate, and a folder, the printed form being 
as follows: 


IN WRITING ABOUT THIS INVOICE 


Cc. W. TUNIS LUMBER COMPANY 


CINCINNATI, OHIO 


P O BOX 750 


SOLD TO 


SHIPPED TO 


SHIPPED FROM 


POSITIVELY NO CLAIMS ALLOWED UNLESS MADE WITHIN FIVE 


VIA 


REFER TO OUR FILE NO. 
OUR ORDER NO. 

CUST. OROCR NO. 

CusT. REQ. WO 

INITIAL 


CAR NO. 


DAYS AFTER ARRIVAL OF CAR 


= —— 
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Let Us Help You 
Make This a 


UALITY YEAR 


Early indications point to 1923 
being a “humdinger” building 
year. It offers you the same op- 
portunity that the big demand 
last year suggested to hundreds 
of shrewd dealers who adopted 


3uce Oak Flooring 
the Best Oak dioung 


as their leader. The time to make 
friends and to build up your trade is 
when new customers are numerous— 
and we have the flooring quality and 
service you need to successfully do it. 


5,000,000 feet for 
Quick Delivery 


That is the amount of stock con- 
stantly carried in our big Chicago 
warehouse. Both ends of bundles of 
3%” oak flooring are covered with 
heavy corrugated boxes, free of charge. 
These boxes are securely wired on, thus 
preventing damage in transit and on 
the job. There are no short lengths. 
These are important factors when you 
are serving buyers who demand qual- 
ity products. 

All orders—for any quantity, any- 
where—are shipped same day as re- 
ceived. 

The Bruce Blue Label guarantees 
satisfaction to dealer and builder. 


Liberal Policy—No Quibbling 


Your sale is our responsibility. We back 
up our product all the way to your customer’s 
job. If he is not satisfied you get your money 
back. 


F. BARTHOLOMEW HARDWOOD (0. 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 
Exclusive Distributors Bruce Blue Label 
Products. 
WE SELL THROUGH DEALERS ONLY. 














AMERICAN LUMBERMAN 





JANUARY 6, 199: 





——, 











"WHAT THE ASSOCIATIONS HAVE IN P 








Jan. 9—-Wholesale Lumbermen’s Club of Baltimore, 
Emerson Hotel, Baltimore, Md. Annual. 
Jan. 10—ILong Island Dealers’ Association, Garden 


City 
terly. 
12—Wholesale Lumber Dealers’ 
(Inc.), Toronto, Ont. Annual, 
Lumbermen's Association of Chicago, As- 
Rooms and Hamilton Club, Chicago. 


Hotel, Garden City (L. I.), N. Y. Quar- 


Jan. Association 
Jan, 15 
sociation 
Annual. 
. 15-17—Mountain States Lumber Dealers’ Asso- 
ciation, Broadmoor Hotel, Colorado Springs, 
Colo. Annual, 
. 16-18—Northwestern Lumbermen’s Association, 
Court House and West Hotel, Minneapolis, 
Minn. Annual. 
. 17-18—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

18-19—Southern Illinois Retail Lumber Deal- 
ers’ Association, Vandalia, Ill. Annual, 


19—Pacific Coast Shippers’ Association, Seat- 
tle, Wash. Annual. 


Jan. 19—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. An- 
nual, 

Jan, 19—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

Jan. 20—San Joaquin Valley Lumbermen’s Club, 
Fresno, Calif. Annual. 

Jan. 23—Northern Pine Manufacturers’ Association, 


Radisson Hotel, Minneapolis, Minn. Annual. 


23—Southern Hardwood Traffic Association, 
Gayoso Hotel, Memphis, Tenn. Annual. 


23-24—North Carolina Forestry Association, 

Berkshire Hotel, Pinehurst, N. C. Annual. 

Jan, 23-25—American Wood Preservers’ Associa- 
tion, St. Charles Hotel, New Orleans, La. An- 
nual. 

Jan. 23-25—Union Association of Lumber & Sash & 

Door Salesmen, Hotel Winton, Cleveland, Ohio. 


Jan, 


Jan. 


Annual. 
Jan, 24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 


Jan. 24-25—National Lumber Exporters’ 
tion, Gayoso Hotel, Memphis, Tenn. 


Associa- 
Annual. 











A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 

sand, mud, bad roads or soft ground. More 

a with less power. Will carry capacity 

t loads wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 

ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A, 

Cable Address ‘‘Trusswhec. Chicago” 


THEY TRUSS OSHEEL WAGON 











HOTEL BENSON 


Portland, Ore. 








E_helieve 
that there is 
no other hotel in 


gt: the entire United 
; z States more hand- 
3 ~ somely furnished or 
E 3 that offers more to 
: 5% the traveler. 
Keller and Boyd 
Owners and 
Operators 








Jan. 24-26—Ontario Retail Lumber Dealers’ Asso- 


ciation, Prince Edward Hotel, Windsor, Ont. 
Annual. 

Jan. 24-26—Ohio Association of Retail Lumber 
Dealers, Hotel Winton, Cleveland, Ohio. An- 
nual, 


Jan. 24-26—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo, Annual. 


Jan. 24-26—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, 


Jan. 25—Michigan Hardwood Manufacturers’ Asso- 
ciation, Hotel Statler, Detroit, Mich. Mid- 
winter meeting. 

Jan, 25-26—Pennsylvania Lumbermen’s Association, 

Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual, 

26-27—National Association of Railroad Tie 
Producers, St. Charles Hotel, New Orleans, La. 
Annual. 

29—Empire State Association of Wholesale 

Lumber & Sash & Door Salesmen, Hotel Penn- 
sylvania, New York City. Annual. 

Jan. 29-31—Southern Forestry Congress, Exchange 
Hotel, Montgomery, Ala. Annual. 


Jan. 29-Feb. 2—Associated General Contractors of 


Jan, 


Jan. 


America, Los Angeles, Calif. Annual, 

Jan. 30-31-Feb. 1—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, New 
York City. Annual. 


Jan, 30-31—Northern White Cedar Association, Min- 
neapolis, Minn. Annual, 


Jan, 31-Feb. 1-2—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual, 

Jan. 31-Feb, 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa. Annual. 


Feb. 1—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 
Grand Rapids, Mich. Annual, 


Feb, 7-8—Kentucky Retail Lumber Dealers’ Associa- 
tion, Phoenix Hotel, Lexington, Ky. Annual. 


7-8—Southwestern Iowa Retail Lumbermen’s 
Association, Iowana Hotel, Creston, Iowa. An- 
nual. 


9—National Association of Commission Lum- 
ber Salesmen, Chicago. Annual. 
Feb. 13—Roofer Manufacturers’ Club, Dempsey Ho- 
tel, Macon, Ga. 

13-15—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 


14—Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, Wis. Annual. 

14-15—Central & Northeastern Iowa Retail 
Lumbermen’s Association, Russell Lamson Ho- 
tel, Waterloo, Iowa. Annual. 
Feb, 14-16—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 


14-16—-Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

14-17—Western Retail Lumbermen’s Associa- 
tion, Davenport Hotel. Spokane, Wash. Annual. 


15—Joint meeting Georgia-Florida Saw Mill 
Asseciation and North Carolina Pine Associa- 
tion, Jacksonville, Fla. 

Feb, 15-16—North Dakota Retail Lumbermen’s As- 
sociation, Commercial Club Rooms, Fargo, N. D. 
Annual, 

Feb. 17—Massachusetts Retail Lumber Dealers’ As- 

—_—- Boston City Club, Boston, Mass. An- 

nual, 


Feb. 21-23—Illinois Lumber Merchants’ Association, 





Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Congress Hotel, Chicago. Annual. 
Feb. 22-23—Southeast Missouri Retail Lumber 
Dealers’ Association, St. Louis, Mo. Annual. 


Feb, 22-23—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Ruffner Hotel, Charles- 
ton, W. Va. Annual. 


Feb. 27—Northern Indiana and Southern Michigan 


Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 
Feb. 28—Eastern Woodworkers’ Cost Information 


Bureau, New York City. Annual. 


March 1-—-Lumbermen’s Exchange of the City of 
Philadelphia, Philadelphia, Pa. Annual. 


March 14-15—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. Annual. 

March 20-21—Southern Pine Association, Grune- 
wald Hotel, New Orleans, La. Annual. 

March 22-23—National Lumber Manufacturers’ 
Association, Grunewald Hotel, New Orleans, 
La. Annual. 


March 21-22—National Wholesale Lumber Dealers’ 
Association, Pittsburgh, Pa. Annual. 


March 24-31—“‘Own Your Home” Exposition, Coli- 
seum, Chicago. Annual. 


7 ee Homes Exposition, Cleveland, 
0. 


April 10-12—Lumbermen’s Association of Texas, 
Dallas, Tex. Annual, 


April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 

April 25-27—National Foreign Trade Council, New 
Orleans, La. Annual. 

May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual, 


Indiana-Michigan Retailers’ Conventio, 


MISHAWAKA, IND., Jan. 2.—Secretary Vern 


Lowe, of the Northern Indiana & Southenf 


Michigan Retail Lumber Dealers’ Asociatioy, 


this city, announces that the annual convention) 


of the association will be held in South Bend 


Ind., as usual, at the Oliver Hotel, on Feb, 218 


(‘@a@@aaaaaaaas 


Decide to Meet in St. Louis 


Festus, Mo., Jan. 2.—Announcement is mak) 


by Jesse W. Harbour, secretary of the Sout). 
east Missouri Retail Lumber Dealers’ Associ: 


tion, of this city, that arrangements have jus 


been concluded for the next annual convention, 


of the association to be held in St. Louis mf 
The exact meeting place wilh 


Feb. 22 and 23. 
be announced later. 
Iowans to Hear Cost Expert 
AFTON, Iowa, Jan. 2.—According to a: 
nouncement made here, the Southwestern [ow 


Retail Lumbermen’s Association will hold its} 


annual meeting at the Iowana Hotel, Creston, 


Feb. 7 and 8. Plans are being made to have thf 


members addressed by a well known expert 
cost accounting and cost systems. 


’ (SQ@2 42444000086 


Plans of Nebraska Dealers 


LINCOLN, NeEB., Jan. 2.—The program con: 
mittee of the Nebraska Lumber Dealers’ Ass 
ciation is arranging an interesting and instru 
tive program for the annual meeting of the o 
ganization to be held at the Rome Hotel, Om 
ha, on Feb. 14, 15 and 16. Among the speaker 
who have been secured to address the Nebrasi 
ans is Theodore H. Price, editor and publishe 
of one of the well known financial journals. EH 
will discuss the financial and commercial con 
ditions prevailing thruout the world. Speci 
efforts will be made to secure reduced railroai 
rates on the certificate plan. 


(BR REBBBBBaEaA: 


Program for Southwestern Lumberma 


KANSAS City, Mo., Jan. 2.—The annual meet 
ing of the Southwestern Lumbermen’s Associi 
tion will be held here at the Hotel Muehlebac: 
Jan. 24, 25 and 26 and a large attendance i 
expected. A very interesting program has beet 
outlined and discussion of a number of matter 
important to the retail trade will be heli. 
One subject to be discussed will be the questia 
of going back to Convention Hall, Kansas City 
for the meetings and at the same time giving 
lumber manufacturers and the manufacturer 
of other building materials an opportunity t 
exhibit their wares to the assembled retailers 












r 





This was the custom formerly, but it was abat 
doned during the war, since which time the 
meetings all have been held at the Muehlebaeh. 
Thursday afternoon there will be an open meet 
ing of the board of directors to discuss the 
future of the association. It is probable that 
a secretary-manager to succeed the late James 
R. Moorehead also will be selected. President 
W. S. Dickason has been carrying on the work 
of the secretary-manager since Mr. Moorehead’: 
death. 

The first day’s session will be devoted to re 
ports of the officers and to an address by Doug: 
las Malloch, the Lumberman Poet, of the 
AMERICAN LUMBERMAN, Chicago, on ‘‘The 
Average Man’’; to discussions on ‘‘Should 
dealers sell completed homes and other build 
ings?’’ and ‘‘Short Lengths’’. An old time 
get-together meeting will be held in the evening 
with appropriate entertainment and_ refresh: 
ments. The Wednesday morning session wil 
hear the reports of Traffic Manager J. E. Johv 
ston and F, A. Chase, of the building and 1oat 
department. Parson P. A. Simpkin will addres 
the convention on ‘‘ Equalization of Lumbet 
Values.’’ Discussions will then follow as t 


‘*What method of distribution of cement, plas 
ter, brick ete. is best for the consumer, man 
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facturer and dealer?’’ and in answer to the 
question, ‘¢Shall we have exhibits and hold meet- 


' ings in Convention Hall?’’ 


At the Wednesday afternoon session Frank 


| E. Tyler will report for the legal department 
' and, besides the reports of the committee on 


by-laws and code of ethics and that of the com- 
mittee on nominations, there will be discussions 
on ‘‘ Quality and service, vs. price competition’’ 
and ‘‘Cash discount and terms of sale’’. 

The committees will report on Thursday 
morning and officers will be elected. C. W. 
Wassam, Iowa City, Iowa, will make an ad- 
dress on ‘‘Lumbermen’s Prospects in 1923.’ 
There also will be discussions on the questions 
‘‘Why should the dealer not charge for deliv- 
ery?’’ and on ‘‘Can plan book service be used 
to advantage by dealers?’’ Besides the fore- 
going, there will be discussions on shingles, ad- 
vertising, adjustment of claims and other sub- 
jects of particular interest. 


South Dakota Retailers’ Announcement 


Sioux FALLS, S. D., Jan. 2.—The annual con- 
vention of the South Dakota Retail Lumber- 
men’s Association will be held in this city on 
March 14 and 15, announcement to this effect 
having been made by Secretary James W. 
Horner, of this city. 


Joint Meeting of Southern Millmen 


JACKSONVILLE, FLA., Jan. 2.—Arrangements 
are being made by E. C. Harrell, secretary of the 
Georgia-Florida Saw Mill Association, this city, 
for a joint meeting of his organization and the 
North Carolina Pine Association in this city on 
Feb. 15. Mr. Harrell said that every phase of 
the lumber industry with which millmen are 
concerned will be discussed. One of the chief 
and most interesting topics will be reforesta- 
tion. Another will be discussions on standardi- 
zation and standardizing methods. Each of 
these talks is to be led by an authority on an 
assigned topic and Mr. Harrell plans to have 
a number of prominent men outside the in- 
dustry, as well as those in it, on the speakers’ 
program. 

The hotel at which the meeting will be held 
will be announced later. Entertainment being 
planned will include a dinner. 


Date for Northern Pine Annual 


MINNEAPOLIS, MINN., Jan. 2.—Secretary W. 
A. Ellinger, of the Northern Pine Manufactur- 
ers’ Association, this city, announces that the 
eighteenth annual meeting of the association 
will be held on the afternoon of Jan. 23 at the 
Radisson Hotel, Minneapolis. 


Michigan Old Guard Dinner 


Detroit, Micu., Jan. 3.—All veterans of the 
lumber industry in Michigan are extended a 
cordial invitation to attend the annual dinner 
of the Old Guard of the Michigan Association 
of the Traveling Lumber & Sash & Door Sales- 
men, which will be held at the Pantlind Hotel, 
Grand Rapids, on the evening of Jan. 31. 


'(@e@eaeaaataaan 


Asscciated Coopers’ Annual 


St. Lours, Mo., Jan. 2.—Announcement has 
been made by Secretary Charles G. Hirt, of the 
Associated Cooperage Industries of America, 
this city, that the annual convention of the 
organization will be held at the Hotel Jeffer- 
son, this city, on May 8 and 9. 

Secretary Hirt will represent the association 
at a conference called by Secretary of Commerce 
Hoover, to be held under the auspicies of the 
division of simplified practice in Washington, 
D. C., on Jan. 16. The conference will consider 
the simplification of food containers. 

Secretary Hirt has prepared for the member- 
ship an analysis of a revised draft, of Senate 
bill 2520, introduced by Senator Pomerene to 
amend and supplement an act entitled ‘‘An Act 
Relating to Bills of Lading in Interstate and 
Foreign Commerce,’’ approved Aug. 29, 1916. 
The new bill is S-4107 and contains changes re- 
sulting from the hearings held in April, 1922, 


before the Pomerenee subcommitte of the Sen- 
ate committee on interstate commerce. 


Directors Discuss Plans for Annual 


BLOOMINGTON, Iuu., Jan. 4.—At the Illinois 
Hotel here today a meeting was held of the 
board of directors of the Illinois Lumber Mer- 
chants’ Association, presided over by E. P. 
Krum, acting president, at which final details 
of the program for the annual meeting to be 
held at the Congress Hotel in Chicago on Feb. 
21 to 23 were discussed. Reports showed that 
practically all of the exhibit space for the con- 
vention already has been sold, and every indi- 
cation points to the biggest and best conven- 


tion in the history of the association. Miss 
Leonard, acting secretary, reported that ar- 


rangements had been completed whereby Ser- 
geant Woodfill, World War hero, would appear 
on the convention program. F. H. Harwood 
reported on the work of redistricting the State, 
and other matters of importance to the asso- 
ciation were discussed during the meeting. 


Michigan Hardwood Call 

CapILLAc, Micu., Jan. 2.—Secretary J. C. 
Knox, of the Michigan Hardwood Manufactur- 
ers’ Association, this city, announces that the 
midwinter meeting of the organization will be 
held at Hotel Statler, Detroit, on Thursday 
morning, Jan. 25. The regular and special 
committees will make reports and figures will 
be presented showing the estimated cut for 1923 
and the early outlook for the Michigan lumber 
industry. 


Change National-Southern Pine Dates 


NEw OruEANS, La., Jan. 2.—Announcement 
was made by the Southern Pine Association last 
Friday that the dates have been definitely fixed 
for the annual meetings of that organization 
and of the National Lumber Manufacturers’ 
Association in New Orleans for the week of 
March 18. The eighth annual convention of 
subscribers of the Southern Pine Association 
will be held on Tuesday and Wednesday, March 
20 and 21, and the meeting of the National 
association will be held on Thursday and Friday, 
March 22 and 23. 

The Southern Pine Association will act as 
host to the National on the occasion of the 1923 
annual meeting and plans are being made for 
an attractive entertainment program as well as 
for interesting business sessions during the two 
annual meetings. Leading lumbermen from all 
parts of the country, representing every com- 
mercial wood in the United States will attend 
the National convention and important leaders 
in industrial, scientific and financial circles will 
be among the speakers to address the lumber- 
men’s gatherings. 


Scuthern Forestry Congress Plans 

New Or.LEANS, LaA., Jan. 2.—Among_ the 
speakers who will appear before the fifth South- 
ern Forestry Congress at Montgomery, Ala., on 
Jan. 29, 30 and 21, are Col. H. S. Graves, former 
chief of the Federal Forest Serviee, and C. H. 
Sherrill, president of the Hardwood Manufae- 


turers’ Institute, New Orleans, La. Secretary 
Rk. B. Forbes, of the congress, stated that an 


entire day will be given up to a discussion of 
forestry from the southern viewpoint. The first 
day’s session will be devoted to addresses by 
Gov. Brandon of Alabama, by M. L. Alexander, 
commissioner of conservation of Louisiana, and 
by President W. D. Tyler, of the congress. The 
closing day of the congress will be featured 
by a discussion of forestry from the State and 
national standpoints. 


Mississippi Valley Salesmen Elect 

MINNEAPOLIS, MINN., Jan. 2.—Members of 
the Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association, at their annual meet- 
ing here last Saturday, voted to return this 
year to the old style annual banquet, limiting 
it to members only. The banquet will be the 
evening of Jan. 15, arrangements being left 
to a committee of five to be appointed. The 
association is to function more actively during 
the year, if the members cooperate with a 


The Pa 
CYPRESS 


Specialists 


Now that we have complete 
and up-to-date planing mill facili- 
ties at our yards at Cairo, Illinois, 
we offer lumber dealers an ex- 
ceptional service in Cypress 


lumber. 


Straight or mixed cars, or 
L. C. L. shipments. Ask us to 
quote you on 
Flooring, Ceiling, Siding, 

Lath, Pickets, 

Boards, Casings, Base, 

Mouldings. 


Gregertsen 
Bros. Company 


‘‘The Cypress Specialists ”’ 


McCormick Bldg., CHICAGO, ILL. 
Yards and Planing Mills: Cairo, IIl. 








British Columbia 
Opportunities 


We have several attractive properties—large 
and small — logging and milling — that we 
will be glad to place before you if interested 
in British Columbia and Vancouver Island 


STUMPAGE 


Crown Granted and Licenses. What kind 
of a Proposition would be most interesting to 
you ? 

We have owned and dealt in 

B. C. Stumpage for ten years. 


Service Trading Co. 


BUILD SEATTLE, WASH: 














The Columbia 


Lumber Calculator 
AN ADVERTISING SPECIALTY OF MERIT AND REAL VALUE 


Instantly shows the total number board 
feet in ANY number of boards of any 
standard length, width and thickness. 


A GREAT TIME SAVER 


Wholesalers—Manufacturers-—Use it for 
a good will builder through distribution to 
retail trade. 

Retailers—Send it to your contractors and 
builders. Your Ad printed both sides. 


If interested in quantity, write for sample. 
If not—enclose 25c. for copy. 


Columbia Novelty Company, 32° 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Keuvciymd  F-Jardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, ra. 











“< Lumb 
ellow Pine tine: 
Ties and 

Gar Material Piling 


THE GERMAIN COMPANY 
; PITTSBURGH, PA. 








FOREST LUMBER CO. 
White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


a PITTSBURGH, PA. 


} Konnarock, Va. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 























PITTSBURGH, PA. 








Farley &LoetscherMfg.Co. 


WHOLESALE MANUFACTURERS 
F 


QUALITYBILT MILLWORK 


Straight 
or Mixed . 
Cars a 
S pecialty | 

| 


Open Sash and 
Glazed Windows 
Panel Doors 

Sash Doors 

Colonial Columns 
Screen Doors 
Garage Doors 
Combination Screen 
and Storm Doors — 
Veneered Doors 
Stock Colonnades 


Over 15 Acres Floor Space 


DUBUQUE, IOWA 


Unexceiled 
Facilities 








MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
‘“*Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, II. 


‘‘nep’’? committee of five to be appointed. It 
will arrange for a visit to the Thompson Yards 
distributing plant later on, for a summer picnic, 
and possibly for other meetings. 

The meeting was in the Old Colony Club 
room at the West Hotel. President Roy Thomp- 
son opened it with a talk on efforts to bring 
about some association activity during the year. 
On a report from the membership committee, 
nineteen new members were voted in. The 
banquet committee for last year reported re- 
ceipts of $1,667.76, and disbursments of $1,- 
648.79, leaving a balance of $18.97. The usual 
tilt over the salary of the secretary, which 
is nothing a year, ended in a decision to leave 
it the same, but with a box of cigars as a bonus. 
Similar compensation was voted for the treas- 
urer. JI. B. Le Vesconte, in reporting for the 
flower committee, urged members to send in the 
names of those who are ill. 

Charles Espey, vice president, representing 
the sash and door men, was elected president 
unanimously. The salesmen had their fun over 
the election of a vice president. Arthur A. 
Hood and William A. Smith were nominated. 
Harry F. Partridge and J. W. Phillips, who 
retired as tellers to count the first ballot, re- 
ported 1914 votes for each man. They were 
discharged and a second ballot taken. F. A. 
Kingsley and W. G. Gray, sent to count this 
ballot, reported 19 votes for Hood, 19 for 
Smith, and I for ‘‘Arthur A. Smith.’’ The 
second pair of tellers were discharged, and the 
two candidates were named as tellers for the 
third ballot. When they came back, in suspi- 
ciously short time, Mr. Smith reported 38 votes 
for Hood and 1 for Smith. Both admitted that 
they had ‘‘matched for it.’’ 

Other officers chosen were: 

Treasurer—T. M. Partridge. 

Secretary—J. k. Hayden. 
me committee—W. A. Smith and W. G. 


Spokane Wholesalers Elect 


SPOKANE, WASH., Dec. 30.—Bert R. West, of 
the Bert R. West Lumber Co., was reélected 
president of the Spokane Wholesale Lumber- 
men’s Association at the annual election held 
Thursday noon. James Hagenbuch, of the Hag- 
enbuch Lumber Co., was likewise reélected sec- 
retary-treasurer. H. J. Cronkhite, of the Cronk- 
hite Lumber Co., was made vice president. All 
of the members present expressed optimistic 
views relative to the lumber business for 1923. 


Farm Structures Discussed 


St. Louis, Mo., Jan. 2.—An afternoon pro- 
gram devoted to a discussion of ‘‘Farm Strue- 
tures’’ was a feature of the sixteenth annual 
convention of the American Society of Agricul- 
tural Engineers, held at Hotel Jefferson last 
week. This was one of the most interesting 
parts of the convention, which was held Wednes- 
day, Thursday and Friday. 

C. A. Norman, of Purdue University, spoke 
of poultry houses that had been successful 
in Indiana. He pointed out that sanitation, 
dryness, freedom from drafts, warmth, good 
ventilation, abundance of light and economical 
construction were considered essential. An ideal 
laying house would be planned in this way: 

Sixteen-foot shed roof house, 7 feet high in front 
and 5 feet in the rear, the outstanding features 
of which are the overhang in front to prevent rain 
and snow from blowing thru the open front, the 
windows under the roosts in the rear or north 
wall, and the ventilation system. A 16-foot house 
for a thousand birds would need to be 50 feet 
longer than a 20-foot house. It is also true that 
there is about a 20 percent saving in building 
material in the 20-foot house as compared with the 
16-foot house of the same capacity. 

Victor Overholt, of the University of Ohio, 
told the ‘‘lessons to be learned from failures 
of farm buildings in a tornado.’’ ‘‘It has 
been shown’’ Prof, Overholt said, ‘‘that it is 
not practical to build barns designed to with- 
stand a wind of over 60 miles an hour. Cer- 
tainly then we will not expect many farm build- 
ings to remain standing in the path of the 
vortex of a tornado. There is, however, a zone 
of lesser wind velocities on each side of the 
vortex where the better designed and better 
built structures stand, while those of poor design 
go down.’’ 


He illustrated his points with the story of , 


tornado in Fulton and Lucas counties, Ohio, 


March, 1920, saying: 

In Fulton County alone fifty-three barns and 
twelve houses were destroyed. A number of farm. 
ers in this section had built plank frame additions 
in the form of an L or T to their old heavy timber 
frame barns. This made a direct comparison of 
the two possible. An outstanding weakness of the 
timber frame barn was found to be its roof. The 
rafters were seldom tied to the plates. In numer. 
ous cases the roof was lifted off and carried away, 
while the barn remained standing. 
the old roof on a timber frame barn had been re 
placed by a braced rafter roof, secured to the 
plates and tied at each bent, if damage was done 
it was the frame of the barn that gave way first 
rather than the roof. In some instances little 
damage was done to the roof after the frame had 
gone down. ; 

Thoro bolting of the frame to the foundation 
seemed to save a number of barns. The small 
number of houses as compared to barns destroyed 
represents about the relative strength of the two 
types of structures. No monolithic concrete 
foundations were destroyed. 

Where the timber frame barn stood and the 
nearby braced rafter failed, it was found that the 
latter was not built according to standard prac. 
tice. The rafter braces were four to six feet apart 
and not properly nailed. Cases were found where 
the studs were spaced four feet on center. The 
braced rafter barn properly constructed withstood 
as great as or even greater wind load than the 
timber frame barn. 

These officers were elected: 

President—E. W. Lehmann, professor of farm 
mechanics and head of the department at the Uni- 
versity of Illinois. 

First vice president—A. H. Gilbert, chief engi- 
neer, tractor department, Rock Island Plow Co. 

Second vice president—R. W. Trillinger, special- 
ist in rural engineering, office of experiment sta- 
tion, United States Department of Agriculture. 

Secretary-treasurer—Raymond Olney, St. Joseph, 
Mich. 





JOHN FEF. MANLEY., 
Tacoma, Wash. ; 
Who was recently elected 
president of the Tacoma 
Lumbermen’s Club. He 
is secretary-treasurer of 
the Manley-Moore Lum- 

ber Co. 











Duxtutu, MINN., Jan. 2.—Organization of 
the Duluth district of the Northwestern Lum- 
bermen’s Association was effected at a meet: 
ing attended by more than seventy-five dealers 
from all over the territory, held here Dee. 28. 

F. W. Strang, of the Strang Lumber Co., Du- 
luth, was elected chairman and the following 
were appointed an advisory board: A. W. King, 
of the Woodruff Lumber Co., Duluth; F. E. 
King, of the King Lumber Co., Grand Rapids, 
Minn.; F. R. Geiser, of the Geiser Lumber Co. 
Superior; W. A. Remington, of the Remington 
Lumber Co., Hibbing, and L. H. Minor, of the 
Dower Lumber Co., Chisholm. 

The district will include St. Louis, Lake, 
Carlton, Aitkin, Cass, and Cook counties and 
part of Itasca County. It was decided that 
the branch should meet at intervals of about 
sixty days at different points in the six counties. 

Codperation was the keynote of the round- 
table talks at a get-together banquet at the 
Chamber of Commerce following the organiza- 
tion meeting. Prosperity was predicted by 
T. S. Whitten, general manager of the Vir 
ginia & Rainy Lake Co, ‘‘Prosperity is here 
and it looks as if the lumber trade has a busy 
year ahead of it,’’ he said. In support of that 
statement he mentioned that his company’s big 
mill at Virginia, that had not turned a wheel 
for six months, is now running day and night 
and that its smaller mill is on a day shift and 
is expected to put on a night shift as soon as 
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Just what you’ve 
been looking for— 


Hemlock 
White Pine 


and Northern Hardwoods 


A Complete 
Assortment of 


A Good 
Supply of 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 


Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 

















LUMBER CLUBS AND EXCHANGES 














Is It’ 
Economy 


to deprive your- 
, self of the pro- 
7tection afforded 
you through the 
use of a reliable 
rating and _re- 
porting service ? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 









CHANGE SHEET 
CLANCY RED BOOK SERVICE 
—— 4 


ee 








Iss 7 Write for 
Pamphlet No. 
49-S 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street g, 
CHICAGO, ILLINOIS 4 


New York Office, 157 East 44th St. 

















FIRE" CEDAR: 


Siding 
and Finish, Long Bevel Siding, 
Finish and 


Timbers, Joists, 
Shingles. 




















Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 





IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shon. 














Ralph Lane Lumber Company © 


7 Water Street, Tribune Building, 


BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 
Yellow Pine Spruce 
N.C. Pine Red Cedar 





Arkansas Soft Pine 


Shingles 





Seattle Club Elects Officers 

SEATTLE, WASH., Dec. 30.—After a most suc- 
cessful year, during which there has been a 
great deal of pioneering in club work, Ed R. 
Hogg, president, and Ralph A. Clark, secretary, 
are retiring from the management of the Seattle 
Lumbermen’s Club. At the first meeting of 
1923, which will be held Jan. 5, new officers will 
be installed as follows: 

President—R. W. Condon, Puget Mill Co. 

Vice president—-W. A. Whitman, West Water- 
way Lumber Co. 

Secretary-treasurer—W. C., 
ber Co. 

The foregoing officers were chosen at a meet- 
ing of the trustees yesterday. The trustees are: 
Gordon II. MacDonald, Snoqualmie Falls Lum- 
ber Co.; Fred MacFarlane, MacFarlane Bros. 
Logging Co.; W. C. McMaster, John McMaster 
Shingle Co.; Alvin Schwager, Nettleton Lumber 
Co.; W. A. Whitman, West Waterway Lumber 
Co.; Max A. Wyman, Foster-Wyman Lumber 
Co. 


Krafve, Atlas Lum- 


Baltimore Wholesalers to Elect 


BaLtimorE, Mp., Jan. 2.—The Wholesale 
Lumbermen’s Club, which is composed of whole- 
salers engaged chiefly in the southern pine trade, 
will hold its annual meeting on the afternoon 
of Jan 9, at the rooms of the Old Colony Club, 
in the HKmerson Hotel, when officers will be 
elected and other business disposed of. It is 
stated that L. H. Gwaltney, of J. H. Zouck, will 
be chosen president for another term, with 
Parker D. Dix, of the Surry Lumber Co., as 
vice president, and W. S. Henderson, of Green- 
Jeaf Johnson & Son, secretary. 


Elkad Elko Nominations 


SPOKANE, WASH., Dee. 30.—L. M. Bullen, 
sales manager for the McGoldrick Lumber Co., 
and ©. KE. Soderberg, sales manager for the 
Phoenix Lumber Co., are the contestants for the 
presidency of the Elkad Elko, the local lumber- 
men’s club, during 1923, according to announce- 
ment of the nominating committee which has 
picked these two men to run for this office. 
The election is to take place the latter part of 
next month. 

Other nominations are as follows: F. J. Cronk- 
hite, Cronkhite Lumber Co., and Frank C. Ken- 
dall, general manager of the retail business of 
the Potlatch Lumber Co., for vice president; R. 
L. Bayne, incumbent and H. J. Searl, vice presi- 
dent of the Northern Cedar Co., for secretary ; 
W. W. Wooster, wholesale lumberman, and J. E. 
Seaman, Metropolitan Cedar Co., for treasurer. 


Manufacturers’ Organization Planned 

Tacoma, WASH., Dee. 30.—An organization 
of lumber manufacturers, similar to that of the 
loggers which has developed into the Pacific 
Logging Congress, may result from the action 
of the Tacoma Lumbermen’s Club at the reg- 
ular meeting last Wednesday. The value of 
such an organization to the millmen and manu- 
facturers was brought out so clearly in the 
discussion of the project that the club voted to 
appoint a committee to investigate the matter 
and, if the plan is found to be feasible, outline 
the best methods of developing such an orgau- 
ization. 

The matter came up when Ernest Dolge, as 
a trustee of the West Coast Lumbermen’s Asso- 
ciation, asked the club for an expression of 
opinion as to the value of some proposed addi- 
tions to the association service work. The value 
of a department which could furnish to millmen 
accurate and uptodate information regarding 
construction costs, mill problems and similar 
matters was the question on which Mr. Dolge 
wished the ideas of the Tacoma lumbermen. 

A general discussion followed which showed 
that while the millmen had some doubts as to 
the feasibility of such a department in the 
association there was a general feeling that 
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regular meetings of the manufacturers to dis. | 


cuss construction and other 
be of great benefit to the industry. L. T, 
Murray, president of the Pacific Logging Con. 
gress, told how the loggers had developed their 
organization from just such meetings and was 
confident that the manufacturers could do like. 
wise. Other members of the club spoke in 
favor of the idea. The organization then 
decided to put the jatter in the hands of a 
committee to investigate and report back at an 
early date. 

President A. H. Landram named Mr. Dolge, 
Mr. Murray, J. G. Dickson, John E. Manley and 
John Buffelen to serve on the committee. 


Liars’ Club in Annual Frolic 


Sr. Louis, Mo., Jan, 2.—The twentieth annual 
frolic of the Liars’ Club, one of the most unus- 
ual organizations of lumbermen in the country, 
was held last Saturday in the American Annex 
Hotel. It was an all-day affair, beginning at 
12:30 p.m. The membership of the club is con- 
fined to men engaged in the sale of hardwood 
lumber in St. Louis, and only members were 
present at this year’s meeting. A playlet was 
presented, which has always been a regular 
meeting of the Liars’ Club sessions. 

New officers were elected as follows: 

President—Hubert Lamson. 

First vice president—L. Eppler. 

Second vice president—Charles Behrens. 

Treasurer—Walter Shevlin. 

Secretary—Fred Krug. 


Standing Committees Appointed 

EVANSVILLE, IND., Jan. 2.—G. FE. Bauman, 
head of the G. E. Bauman Hardwood Co. of 
this city, who was elected president of the 
Evansville Lumbermen’s Club at the December 
meeting, has announced his standing committees 
for the ensuing year as follows: 

Membership—Joseph Waltman, of the Evansville 
Band Mill Co., chairman; J. C. Greer, of the J. C. 
Greer Lumber Co., and Frank Storton, of the 
Beach & Fuller Co. 

Publicity and Resolutions—William B. Carleton, 
chairman; George Foote, of the Evansville Band 
Mill Co., and N. G. Harding, of the Evansville 
Veneer Co. 

River and Rail—W. S. Partington, of the Maley 
& Wertz Lumber Co., chairman; John CC. Keller, 
traffic manager of the club, and Charles A. Wolflin, 
of the Wolflin-West Side Lumber Co. 

Entertainment—Claude Wertz, of the Maley & 
Wertz Lumber Co., chairman; A. Dimmett, of the 
Maley & Wertz Lumber Co., and Carl A. Wolflin, 
of the Wolflin-West Side Lumber Co, 

Coéperative—Daniel Wertz, of the Maley & 
Wertz Lumber Co., chairman; Louis A. Holtman, 
of the Globe-Bosse-World Furniture Co., and 
Charles A. Wolflin, of the Wolflin-West Side Lum- 
ber Co. 

The next meeting of the club will be held 
at the New Vendome Hotel on Tuesday night, 
Jan. 9. 


Knot-Hole Club Meets 


LINCOLN, NeEs., Jan, 2.—About thirty lum- 
bermen and their wives attended the regular 
monthly banquet of the Knot-Hole Club held 
here at the Grand Hotel, Dec. 21. A number 
of interesting problems were presented and a 
series of questions asked, answered and com- 
mented upon. The topics included the lien laws; 
collecting, book accounts; Can a lumber yard 
be operated on an absolutely cash basis?; What 
is the best method for handling dishonest com- 
petition?; Are lumber sales really limited and 
should lumber be grade marked? Following the 
discussion on lien laws it was resolved to re- 
quest H. R. Thomas, of a local law firm, to pre- 
pare a digest covering the lien laws of Nebraska 
and to give some of the recent supreme court 
decisions concerning them. 

While the lumbermen were in business session 
their wives and ladies were entertained at the 
Orpheum Theater by the Curtis, Towle & Paine 
Co., of Lincoln. Each lady was presented with 
a box of bon-bons by the Nebraska Lumber & 
Millwork Co., of Lincoln. 
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The Fellow I Pity 
I pity the poor, and I pity the rich 
Who still aren’t happy, it may be; 
I pity the digger who works in the ditch, 
I pity the widow and baby. 
But what of the fellow who loses his grit, 
Whose courage has started to flicker? 
I pity the fellow who has to admit 
That he can’t get along without licker. 


I pity the man whose misfortunes are bad 
Who never can make any money ; 

I pity the man who has lost what he had, 
In some way peculiar and funny. 

I pity the person who’s lost quite a bit 
In some most unfortunate dicker, 

But more so the fellow who has to admit 
That he can’t get along without licker. 


b] 


Forget if it’s right and forget if it’s wrong, 
This thing that we call prohibition; 

That isn’t the burden, my son, of my song— 
I speak of his mental condition. 

I don’t know a time that a fellow can quit, 
Can quit any better and quicker, 

Than before he has got where he has to admit 
That he can’t get along without licker. 


Between Trains 


CUMBERLAND, Mp.—Good old Arthur Weber 
(not in years but in men’s affections) met us 
at the train and hustled us to the Fort Cumber- 
land Hotel, of which Cumberland is justly 
proud, where a luncheon was on in honor of 
W. W. Schupner of New York City, secretary 
of the National Wholesale Lumber Dealers’ 
Association. We were early warned by Herman 
Billmeyer not to forget that it was Schup’s 
party, not ours; and a pleasant party it was, 
and one likely to have results. For, incredible 
as it may seem, this was the first time that the 
wholesalers and retailers of this famous old 
lumber (and tie) center had ever broken bread 
together. There was a good deal of laying 
of the cards on the table, and speeches were 
made by Tom Smouse—and, in fact, almost 
everybody, including Schup, of course. 

Then at night the Rotarians and Rotary Anns 
gathered together, with Herman Billmeyer, its 
lumberman president, in the chair. 

PITTSBURGH, PA.—Four hundred and _ fifty 
mine foremen and superintendents gathered at 
the annual dinner tonight of the Coal Mining 
Institute of America, their technical sessions 
extending over three days. And, by the way, 
Dr. Holbrook, dean of the mining school at 
Penn State, told us interesting things about 
carbon monoxide. You all know what carbon 
monoxide is, even tho you have never lived in 
fear of its deadly fumes in a mine; for every 
once in a while some fellow runs his engine in 
his garage with the doors closed, and the funeral 
is nearly always largely attended. Carbon 
monoxide is not only the miner’s enemy but the 
deadly gas of the automobile exhaust—not a 
gas that suffocates, but a poison that kills. 


RICHMOND, VA.—Our visit to Richmond was 
like many another thing in this life. We wonder 
how many years we had looked forward to 
coming to this city of great men and great 
memories? Needless to say, when the Rich- 
mond Bankers’ Club’s invitation came, we came 
ourself. But we got in after dark, in the rain, 
and must leave before daylight. Tom McAdam, 
president of the American Bankers’ Association 
last year, a good friend who was another good 
reason for coming, and Willie Augustine, did 
what they could. 

But we made another acquaintance in Rich 
mond, not a pleasant acquaintance by any 
means, and that was Mr. Boll Weevil. We 
had often heard of him, but knew little of his 
history. But when Secretary Jordan, of the 
American Cotton Growers’ Association, who 
had come up here for the purpose, told us that 
half of the cotton crop last year was destroyed 


by this fiend in insect form, it oceurred to 
us that it was time for the folks of the South 
to stop talking about craps and begin talking 
about crops. If the boll weevil continues to 
take their cotton away from them, and the 
northern factories continue to take their colored 
labor away from them, they may find them- 
selves in a bad way. 

Only 4 or 5 percent of the bugs survive the 
winter, but it is the survival of the fittest, and 
a single pair in ninety days will produce 16,000,- 
000 descendants. It is time for the South to 
begin to think about the boll weevil and rise up 
and smite it thip and high. They breed in spring 
and migrate in summer; so the accepted time 
to feed them arsenic is soon. We hope that 
the South will come thru with the funds to 
educate the farmer on the boll weevil question, 
and we hope the lumbermen of the South will 
come thru about the first. 





We See B’ the Papers 


The Philadelphia mint didn’t make a dime 
in 1922, and some of us other fellows didn’t 
either. 

George Harvey says that Great Britain will 
pay, but we are beginning to fear that writing 
poetry never will. 

Some fellows may not 
liquor is a crime, but they 
that some of the liquor is. 


agree that buying 
will have to admit 


A new French airplane goes 290 miles an 
hour, and in France that is sometimes none too 
fast to make your getaway. 

Franee gives her war orphans 1,900° franes 
each, but it would be enough for an American 
boy that he got out of sifting the ashes. 

The American Legion employment bureau 
found jobs for 3,099 ex-soldiers in 1922, and 
that is about the best ‘‘ bonus’? we can think of. 


We feel sure that there is something humor- 
ous in the fact that the campaign in Cleveland 
to aid the starving in Palestine will open with 
a banquet. 

Cleveland discharged a few hundred city em- 
ployees and saved $1,389,264 in a single year, 
but that’s nothing. Chicago could do it by 
firing just one ‘‘expert.’’ 

Germany suggests that some world-power not 
interested guard the Rhine. Germany does not 
care who guards the Rhine as long as she gets 
the meat. 

But when Germany says that some disinter- 
ested world-power should guard the Rhine, while 
she doesn’t mention any names, we have an un- 
2asy feeling nevertheless. 

Germany says that France has refused to 
agree to a non-war pact; but Germany must re- 
member that France remembers that Germany 
has made agreements before. 

Sir Horace Plunkett, nominated to the Irish 
Senate, has arrived in the United States. If 
we were nominated to the Irish Senate we think 
we would do the same thing. 

Earth tremors were observed the other day 
in Washington, but it may have been just some 
of the Congressional bloc-heads hearing from 
the thinking people at home. 

We, too, are in favor of an amendment of 
the Volstead act—so as to make it a erime not 
only to sell licker, but to buy it. Why arrest 
the bootlegger and do nothing whatever to the 
bootleggee ? 

Henry Ford says that ‘‘it maybe by 1924 
that some solid ground will begin to appear be- 
neath the nation’s feet.’’ Well, if we follow 
Henry’s financial and industrial advice very 
much, the solid ground will appear all right, but 
it won’t be beneath our feet. 

3ut don’t forget that what pulled us thru 
1922 without a financial jar was not Congress, 
nor the Cabinet, nor even the President, but 
a quiet little man from Pittsburgh named Mel- 
lon. 
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\ Hemohill, Warren, Cleveland and Kountze, Texas ) 


Make 1923 ) 


A Hummer 


There will be no cessation in 
building operations for many 
months. Make the most of 
your opportunities by tying up 
to us for 


Yellow Pine 


Hardwoods, Cypress, W est Coast 
Lumber and Shingles, 
Ties and Piling. 

Our president is a strong be- 
liever in efficient service and 
his business policy is “every 

customer satisfied.” 

Whether you buy for a yard, 
factory or industrial plant you 
should investigate our facilities. 


Thos. W. Blake 


1216 Carter 
bali Lumber Co. 
HOUSTON, TEXAS 


MILLS AT: 


























A Flooring Sales 
“Go-Getter”’ 


There’s nothing like quality 
to win sales in the retail yard. 
The average builder is a pretty 
keen judge of values and as a 
result turns his business to the 
dealer who features standard 
value products such as 
‘*Larite’’ flooring. Why not 
stock some “‘ Larite’’ and let 
it ‘‘go-get’’ business for you? 
Buy it mixed with 


Southern Pine 
Yard and Shed Stock 


Write us today for quotations. 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 
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LONGLEAF 
a 
Yellow Pine 
We also make We specialize in 
Gang Sawn 
4" Flooring, 2 x “| 
Car Decking, —and— 
Framing and 2 X 6 
a Sens S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson- Waits 
[_Cervuille, Fa Lumber Co. | 
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Southern Pine 


CYPRESS 
Yard Stock 


St ed Stock 
60 E. 42nd St., Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 








Home Office : pene, FLA. 








| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypr ess Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City 




















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 


. LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 

















Special Department handling Export Lumber Shipments 





Examiner Reports in Southeastern Case | 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 3.—In an exhaustive 
tentative report in Docket No. 13,449—North 
Carolina Pine Association, et al., vs. Atlantic 
Coast Line Railroad Co., et al—covering lum- 
ber rates from the southeast to Trunk Line and 
New England territories, Examiner I. L. Koch 
recommends that the Interstate Commerce Com- 
mission find the rates unreasonable, but not un- 
duly prejudicial and prescribe reasonable rates 
for the future. This proceeding involves a mass 
of fourth section applications, relief in many of 
which is recommended by the examiner and in 
others denied in whole or in part. 

The Georgia-Florida Saw Mill Association 
joined the North Carolina Pine Association in 
its general attack on lumber rates to Trunk 
Line and New England territories. The com- 
plaint, filed Jan. 18, last, alleged that the rates 
under attack to all destinations, except Vir- 
ginia cities, are unjust, unreasonable, unduly 
prejudicial and in many instances in violation 
of the fourth section. 

The Southern Pine Association, National Re- 
tail Lumber Dealers’ Association, and the Mich- 
igan Hardwood Manufacturers’ Association in- 
tervened in general support of the complaint. 
The West Coast Lumbermen’s Association, 
Western Pine Manufacturers’ Association, 
California Redwood Association and the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation intervened in opposition to the por- 
tion of the complaint alleging undue preju- 
dice on account of changed relationship between 
rates from the Southeast and from the west 
Coast. 

Examiner Koch points out that complainants 
contend that the rates attacked are higher than 
the lumber traffic will bear, particularly the 
lower grades, and that as a consequence the 
lower grades are either not moving at all or 
are moving by rail and water thru south Atlan- 
tic ports. He states that 70 to 85 percent of 
the lumber manufactured by complainants’ mills 
is of low grade, and that the value of low 
grade lumber in this region has declined 40 per- 
cent since May, 1918, while the transportation 
cost to destination territory under considera- 
tion has increased 54 percent. 

The impracticability of maintaining different 
rates on the lower grades than on the higher 
grades, he adds, is recognized by both shippers 
and earriers. Complainants contend that the 
only practicable way to afford them relief is by 
reducing the rates on all kinds of lumber to a 
basis which will be reasonable on the produc- 
tion as a whole. 

Rates under attack are grouped over extensive 
areas, both as to points of origin and destina- 
tion, and Mr. Koch states that complainants do 
not desire a change in the relationship between 
points of origin, but advocate a more logical 
grading of the rates at points of destination so 
as to remove many of the present departures 
from the long- and short-haul provision. The 
two bases of rates which are maintained from 
this territory—water competitive and normal— 
are discussed at length. 

In water competitive rates on lumber, decided 
in March, 1921, the carriers, who are among 
the defendants in the instant case, proposed to 
cancel the water competitive rates and leave 
the higher normal rates to apply. The water 
competitive rates did not appear on the record 
to be unreasonably low, and the commission 
found the proposed increased rates not justified. 
Complainants in this case point to the earlier 
decision in support of their allegation that both 
the normal and water competitive rates to all 
points in the destination territory involved are 
unreasonable. Examiner Koch said: 

Defendants direct attention to the fact that 
since the hearing upon this complaint the assailed 
rates were uniformly reduced 10 percent. They 
insist that a further reduction in these rates would 
seriously deplete the revenues of both the south- 
ern and eastern carriers, which are now less for 
the rate groups or territories in which defendants 
operate than would be required to produce the 
fair rate of return determined by the commission. 
It is likely, however, that a reduction in. some of 
these rates would increase the volume of the lum- 
ber movement by rail from the Southeast to the 
destination territory. 


He points out that the maintenance of the 
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water competitive basis is responsible for ny.’ 


merous inconsistencies and maladjustments jy | 
the rates to Atlantic seaboard destinations, 


Examiner Koch states that the commissioy | 
should find that the assailed rates from Norfolk | 
and Richmond are not unreasonable, except tha; 
the rates from Richmond to Philadelphia, Ney 
York, Hartford, Conn., and Boston are and for 
the future will be unreasonable to the extent | 
that they respectively exceed reasonable maxi. 
mum rates from Norfolk to the same destina. 
tions. : 

He recommends that the commission find that 
rates constructed on the following basis, subject | 
to the 10 percent general reduction, are and for | 
the future will be reasonable maximum rates 
from Virginia cities and points in the South. | 
east from which the assailed rates apply to 
Trunk Line and New England territory: 

From Norfolk to Philadelphia, 20 cents, in- 
creased from 18.2 cents; New York, 25.9 cents; 
Williamsport, Pa., 28 cents, 
cents; Pittsburgh, 32 cents, reduced from 322 
cents; Buffalo, 35 cents, increased from 315 
cents; Syracuse, 34 cents, increased from 29.5 
cents; Albany, 32 cents, increased from 29.5 cents; 
Hartford, 32 cents, increased from 29.5 cents; 
Boston, 36 cents, increased from 29.5 cents. 


The rates to Philadelphia, New York, Hart- 
ford and Boston are water competitive. 


From Goldsboro, N. C. to: Philadelphia, 29 
cents, increased from 28.5 cents; New York, 33 
cents, reduced from 34.5 cents; Williamsport, 34 
cents, reduced from 38.5 cents; Pittsburgh, 36 
cents; Buffalo, 39 cents, reduced from 40 cents; 
Syracuse, 39 cents, increased from 38.5 cents; 
Albany, 37 cents, reduced from 38.5 cents; Hart: 
ford, 37 cents, reduced from 38.5 cents; Boston, 
39 cents, increased from 38.5 cents. 

Sumter, S. C., to: Philadelphia, 36 cents; New 
York, 39 cents, reduced from 41.5 cents; Williams. 
port, 40 cents, reduced from 45.5 cents; Pittsburgh, 
42 cents, reduced from 42.5 cents; Buffalo, 44 
cents, reduced from 46.5 cents; Syracuse, 44 cents, 
reduced from 45.5 cents; Albany and Hartford, 
43 cents, reduced from 45.5 cents; Boston, 45 
cents, reduced from 45.5 cents. 

From Albany, Ga., to: Philadelphia, 42 cents, 
increased from 40 cents; New York, 45 cents, re 
duced from 45.5 cents; Williamsport, 46 cents, 
reduced from 50.5 cents; Pittsburgh, 45 cents, 
reduced from 49.5 cents; Buffalo, 48 cents, re 
duced from 49.5 cents; Syracuse, 51 cents, in- 
creased from 50.5 cents; Albany, 50 cents, re 
duced from 50.5 cents; Hartford, 50 cents, re 
duced from 54.5 cents; Boston, 52 cents, increased 
from 49.5 cents. 

From Live Oak, Fla., to: Philadelphia, 43 cents, 
increased from 41.5 cents; New York, 46 cents, 
reduced from 46.5 cents; Williamsport, 47 cents, 
reduced from 50.5 cents; Pittsburgh, 48 cents; 
Buffalo, 51 cents, reduced from 52 cents; Syra- 
cuse, 51 cents, increased from 50.5 cents; Albany, 
50 cents, reduced from 50.5 cents; Hartford, 50 
cents, reduced from 50.5 cents; Boston, 52 cents, 
increased from 50.5 cents. 


Discussing these proposed maximum reason- 
able rates, Mr. Koch says: 

The present grouping of points of origin and 
destination should be modified to the extent neces- 
sary to revise the assailed rates from and to points 
other than those named in the preceding table 
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in harmony with the specific rates above found 
reasonable and in accord with the fourth section 
requirements hereinafter made. 

It is stated by the examiner that the allega- 
tion of undue prejudice is directed solely 
against the present relationship between the 
rates from the Southeast and from the north 
Pacific coast group. He concedes that the 
relationship between these rates was disturbed 
by the various general rate increases since May, 
1918. Mr. Koch holds that the commission 
should find that the rates from the Southeast 
are not unprejudicial as compared with those 
from the Pacific coast, since the heavy competi- 
tion felt in destination territory is due to lower 
water rates via the Panama Canal. Examiner 
Koch states that while the percentage rela- 
tionship between the lumber rates from the Pa- 
cific coast and the Southeast is less favorable 
to complainants at present than it was in May, 
1918, the relationship in cents is more favorable. 

The report is considered too indefinite on 
some points, and exceptions are certain to be 
filed by both complainants and carriers and 
possibly by some of the interveners. 
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Upholds Suspended Lumber Schedules 


WASHINGTON, D. C., Jan. 2.—In a tentative 
report filed in Investigation and Suspension 
Docket No. 1,545—Lumber from San Francisco 
Bay Points when from Beyond—and Docket No. 
13,786—Hammond Lumber Co. et al. vs. Atchi- 
son, Topeka & Santa Fe Railway Co. et al— 
Examiner Henry B. Armes recommends that the 
Interstate Commerce Commission find ‘‘that 
respondents have justified the schedules under 
suspension and that the rates assailed in the 
formal proceeding are not unreasonable or 
otherwise unlawful, except that the proportional 
rates on lumber and lumber products from San 
Pedro to transcontinental destinations originat- 
ing at northern California ports and transported 
inbound to San Pedro in common carriers by 
water are unduly prejudicial to the extent that 
they exceed similar rates applicable from points 
on San Francisco Bay.’’ 


The existing eastbound proportional rates on 
lumber and lumber products from San Francisco 
Bay points to transcontinental territory apply 
only when the movement into San Francisco 
Bay is from or via certain named points on the 
coast of California north of San Francisco, and 
when such shipments are received from ocean 
earriers which handle the traffic under tariffs on 
file with the commission. The suspended sched- 
ules would extend the application of these pro- 
portional rates to all ocean ports in California 
north of San Francisco Bay and eliminate the 
restriction which confines the traffic to water 
earriers having tariffs on file with the commis- 
sion. Mr. Armes’ recommendation, therefore, 
would have the effect of making these rates 
applicable via all vessels, subjeet only to the 
condition that they must be common carriers 
within the scepe of section 6 of the interstate 
commerce act, as amended. Mr. Armes points 
out that the proposed changes are in the nature 
of reductions. 

The schedules, which were to have become 
effective May 9, 1922, were suspended on 
protest of the Hammond Lumber Co., the Pacific 
Lumber Co. and the Northwestern Redwood Co., 
who took the ground that their mills in northern 
California in the neighborhood of Humboldt 
Bay would be unduly prejudiced if the proposed 
changes became effective. The schedules were 
suspended until Sept. 6, 1922, and have since 
been further suspended until March 1, 1923. 


On May 4, last, during the pendency of the 
petition for suspension, the three lumber com- 
panies which protested filed a formal complaint, 
alleging that the local rates from Humboldt 
Bay points on lumber manufactured from ma- 
terial brought in by rail, water or other means 
from other points, or on lumber and lumber 
products temporarily stored in transit at Hum- 
boldt Bay points, are unjust and unreasonable 
and subject complainants to undue prejudice 
to the extent that they exceed the proportional 
rates contemporaneously in effect from San 
Francisco Bay points to the same territory. It 
is also alleged that the existing proportional 
rates from San Pedro, where the Hammond 
Lumber Co. has an extensive remanufacturing 
plant, are unjust, unreasonable and unduly pre- 
judicial. 

The Dolbeer-Carson Lumber Co., Holmes 
Eureka Lumber Co. and the Little River Red- 
wood Lumber Co., having plants on or near 
Humboldt Bay; the Madera Sugar Pine Co., 
with a plant at Madera in the San Joaquin 
Valley, and the Union Lumber Co., operating a 
plant at Fort Bragg in Mendocino County, inter- 
vened and asked for similar relief. The Los 
Angeles Lumber Products Co. intervened in 
the interest of the establishment of the same 
proportional rates from San Pedro as from San 
Francisco Bay. The Eureka Chamber of Com- 
merce intervened in opposition to any propor- 
tional rate. Other interventions were filed by 
the Redwood Manufacturers’ Co. and the Pacific 
Tank & Pipe Co., industries located at San 
Francisco Bay points, and by Hobbs, Wall & 
Co., whose mill is at Crescent City, on the Pacific 


Coast in Humboldt County, in opposition to 
complainants and to protestants. The Cal- 
ifornia & Oregon Lumber Co. appeared in sup- 
port of the suspended schedules but was not a 
party to the proceedings. The complaint in the 
formal case also alleges that the proportional 
rates contravene the provisions of the fourth 
section. 

After reviewing the situation at length, Ex- 
aminer Armes makes the recommendation al- 
ready quoted, holding that the carriers have 
justified the schedules now under suspension, 
and denying the relief sought in the formal 
complaint except as to the undue prejudice in 
the existing proportional rates against mills at 
San Pedro. 


New Record of Car Loadings 


WASHINGTON, D. C., Jan. 2.—A statement is- 
sued by the Car Service Division, American 
Railway Association, shows that for the fifty 
weeks ending Dec. 16 loading of forest products 
aggregated 2,835,437 cars, an increase of 425,- 
424 cars over the same period last year, but a 
decrease of 152,594 ears under the 1920 figures. 


More cars were loaded with agricultural prod- 
ucts than ever before in the history of the rail- 
roads. For the fifty weeks, 2,370,625 cars were 
loaded with grain and grain products, an in- 
crease of 144,780 over the same period last 
year, and 585,634 over the first 50 weeks of 
1920. 

Despite the five months’ coal strike, up to 
Dee. 16 a total of 7,093,638 cars had been 
loaded with coal, compared with 7,734,627 dur- 
ing the same period of last year and with 
9,731,796 during the corresponding period of 
1920. 

A new record in the number of cars loaded 
with all commodities except coal was made dur- 
ing the first fifty weeks of this year. The total 
was 35,074,090 cars, an increase of 4,680,720 
ears or 15 percent over the same period of last 
year, and an increase of 938,188 cars over the 
corresponding period of 1920, 

The major part of this increase was under 
the head of merchandise and miscellaneous 
freight, which includes manufactured products. 
These loadings amounted to 26,252,434 cars, an 
increase of 3,145,601 cars or 14 percent over 
1922 and of 1,419,012 cars or 6 percent over 
1920. 
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New Rates on Southern Forest Products 


Mempuis, TENN., Jan. 2.—Agricultural imple- 
ment and vehicle material will, effective Jan. 
19, move from Memphis, Tenn., to destinations 
in the middle West on lumber rates, according 
to announcement made by the Southern Hard- 
wood Traffic Association. This means a reduc- 
tion of about 4 cents a hundred pounds. 

The association announces also reductions of 
about 30 cents a hundred in new rates on barrels 
and kegs, in carload lots, moving from Memphis 
to specified destinations in Pennsylvania and 
Ohio, effective Feb. 10. Destinations and rates 
are: Blairsville, Pa., 76; Brownville and Crab- 
tree, Pa., 75%; Indiana, Pa., 7744; and Youngs- 
town, Ohio, 66. Similar rates will be estab- 
lished soon from New Orleans to the same 
points. 

Common lumber rates will apply on cedar 
lumber from points on the Louisville & Nash- 
ville south of Decatur, Ala., Ohio and to Mis- 
sissippi River crossings, effective Jan. 25, 
according to this authority. Westbound trans- 
continental rates were recently reduced on cedar 
to the common lumber rate and the association 
has asked for similar rates on cedar to and from 
all points. 
BPaeaeaeaeaeaaaanae 

RECOGNITION OF GAME as a forest product and 
the practicability of its administration by the 
Federal Government are evidenced, says the 
Forest Service, by the action of several eastern 
States in ceding to the Federal Government 
the right to regulate the taking of game upon 
forest land acquired by the Government. 





g LONGLEAF . 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make. shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER. LUMBER CO. 


Moss Point, Miss. es Sales Agents 





Daily Capacity 
400,000 Feet. 








MILL? - 
& Moss Point Howison n Mile Cedar Lake - 














Quick Service 





On Transit Cars or Mill Shipments of 
Crating and Finish, 
Dimension, Yard and 


Yellow Pine Shed Stock. 


Write us today about your needs. 


A. W. SMITH & CO, 3r7sdis'Ms: 








ALABAMA 


PPTTITILILILL Le 














LONG 
LEAF Dressed or Rough 
6x8 to 18x18 up to 


50 feet long 


Yellow Pine 


We also cut Car Sills 
and Bridge Material. 


Send us your specifications. 


Henderson Land 


Mill at ~=& Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 
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SMALL DRESSED 


Timbers 


ALL LONG LEAF 
| Ask for delivered prices. 


| W.M. Carney Mill Co., Atmore, Ala. 


Shortleaf Yellow P 


Poplar, Gum,Oak 


Mixed cars if desired. 


athrop Lumber GEompany, 


KLathiop,A 
Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 


The Cost of Growing Timber of facts and figures, 


By B. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


High Grade 
Shed Stock 
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: LOUISIANA RED CYPRESS } 


§ The Planters Lumber Co. ) 


JEANERETTE, LA, Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS. 
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Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 
Lumber, Shingles, Lath, Pickets, Mouldings 


OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 











CYPRESS 


We annually produce 40,000,000 feet of 


a 


Louisiana Cypress 
Lumber, Lath 
and Shingles 





Also Tupelo Lumber, and have Complete 
Planing Mil) Facilities. 


Dabest Stark & Deowaliemesshe..Anl: 


DONNER, LOUISIANA 


Manufacturers 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 























Weis- Patterson 
Lumber Go., Ine. 


PENSACOLA, FLORIDA 


Manufacturers 
Gulf 


Red Gypress 


LUMBER, LATH AND SHINGLES 


Tupelo—Hardwoods 

















(-— > 


Piitevont & Favre 


Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 














\ “Poitevent’’ Mandeville. 


The Cost of Growing Timber of facts and figures, 


‘By B. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


La. y 
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NOTES FROM WASHINGTON 








New Forestry Bill Before Committee 


Wasuincton, D. C., Jan. 2.—Secretary of 
Agriculture Wallace has submitted to Chairman 
Haugen of the House committee on agriculture 
and forestry a new forestry bill for consider- 
ation by the subcommittee appointed last 
summer to make a thoro study of the question 
and draft legislation for the purpose of estab- 
lishing a workable and practicable forest policy. 

The bill would give authority to extend the 


Weeks act to all forest lands in States co- 
operating with the Federal government in 


forestry matters, instead of limiting it to the 
headwaters of navigable streams. It would 
appropriate $1,000,000 for the purchase of 
forest lands under the new provision, and $2,- 
000,000 for further purchases at the headwaters 
of navigable streams. 

The bill provides $100,000 for aiding the 
farmers in the establishment, care and profitable 
utilization of woodlots, shelter woods, wind- 
breaks ete., and ‘‘makes forest culture one of 
the farm activities of the United States.’’ 

Secretary Wallace advocates the use of in- 
ferior farm land for forest culture, more espe- 
cially in the prairie country where tree growth 
is So deficient. 

The bill provides $500,000 for study of the 
problem of forest taxation and for research in 
timber growing. 

A fund of $100,000 for cooperation with the 
States in procuring and distributing forest 
planting material. 

It also would appropriate $1,000,000 for co- 
operation with the States in forest protection, 
which would be an increase of $600,000 over 
the item carried in the agricultural appropria- 
tion bill. The latter bill also earries $450,000 
for additional purchases of land at the head- 
waters of navigable streams. 

Favorable action on this measure would in- 
crease forestry appropriations $3,800,000 over 
the total carried in the agricultural bill. While 
this is not an amount to be made light of, 
it is small campared with the vast sums spent 
by Uncle Sam from year to year and certain 
to be expended during the next fiscal year under 
appropriations now being authorized by Con- 
gress. 

Most members of Congress who have devoted 
any study to the matter now appear to be 
agreed that a start must be made toward an 
effective forest policy, and that any move in 
this direction will cost some money. The neces- 
sity for economy is as great as it has been, 
but sentiment in favor of tackling the forest 
problem unquestionably is developing along 
rather positive lines. Some members feel that 
a definite policy should have been adopted long 
ago. 

With sentiment in favor of sane legislation 
along this general line growing rapidly in the 
lumber industry and in other industries de- 
pendent directly or indirectly on the forests, 
and with an active campaign in progress along 
educational lines in which many organizations 
are helping, the time for affirmative action is 
believed to be approaching. 

In view of the necessity for passing the great 
supply bills and a few other pending measures 
of importance which are on the legislative 
program for the present session, which will end 
March 4, action on forestry legislation will go 
over to the first session of the next Congress. 
If so, forestry legislation will be advanced, if 
not passed at least thru one House during the 
extraordinary session. 

Conferences have been going on for some 
time with a view to drafting a bill which satis- 
factorily covers the principal points involved in 
a comprehensive forest policy. Of course a 
great deal remains to be done and any bill 
taken up for serious consideration by the House 
subcommittee or by the Senate committee will 
be subjected to the closest scrutiny. When re- 
ported favorably to either House or Senate such 
a bill will represent the best thought of the 
committee reporting it, since that committee 





must sustain it before Congress. Therefore, it 
is reasonably safe to assume in advance that 
when a forestry bill finally is reported out 


it will be as free from serious defects as the | 


committee can make it. 

Both branches of Congress have in them some 
of the men who participated in the conservation 
fight of Roosevelt days. The principle of con- 
servation of national resources then got a start. 
Doubtless a few members of each house will 
be found strongly insisting upon far 
drastic measures than proposed in the draft 
sent to the House committee by Mr. Wallace or 
any bill drafted along moderate lines. War 
experiments in Government-regulation, however, 
have opened the eyes of many members and it 
is freely predicted that when finally adopted the 
national forest policy will be such as to commend 
itself to all reasonable men. 

Necessarily the bill which finally passes will 
be in the nature of a compromise. xtremists 
on neither side can seriously hope to prevail. 
The expectation is that even Gifford Pinchot, 
after putting up the best fight he knows how, 
will be found standing behind a more moderate 
measure than his opponents now believe possible, 
On the other hand, those who are frankly 
opposed to any form of governmental inter- 
ference, whether it be cooperative or not, are 
equally certain to be disappointed, since any 
effective legislation must contain provisions 
which will be more or less objectionable to 
them. 

The National Lumber Manufacturers’ Asso- 
ciation is on record in favor of sane forestry 
legislation and its officers are codperating ac- 
tively in the preliminary work. John W. Blodg- 
ett, president of that association, while in Wash- 
ington this week, will confer with officials and 
with members of Congress on forestry matters. 

Some time during January the Forest Policy 
Committee, which last year lined up behind the 
Snell bill, will hold a meeting here to canvass 
the situation. The national association is affili- 
ated with this committee and has codperated 
with it from the outset. 

It will be recalled that when the fact became 
apparent that the Snell bill could not receive 
favorable action at the hands of the House 
committee on agriculture and forestry Col. W. B. 
Greeley, head of the Forest Service, strongly 
advocated passage of certain features of the 
bill in order that a start might be made in the 
direction of a well-ordered national forest 
policy. A new bill was drafted carrying out 
this idea. The bill recently submitted by Secre- 
tary Wallace follows the general lines laid 
down by Col. Greeley at that time, with certain 
changes noted above. 


Secretary of Interior Soon to Retire 
_ WASHINGTON, D. C., Jan. 2.—President Hard- 
ing’s announcement today that Albert B. Fall, 
secretary of the interior, will retire from the 
cabinet March 4 was welcome news to con- 
servationists and to opponents of the proposed 
transfer of the national forests from the De- 
partment of Agriculture to the Interior De- 
partment. 

It is but fair to Mr. Fall to say he has been 
as conscientious in his view as to the wisdom 
of having the entire public domain under one 
supervision as was Secretary of Agriculture 
Wallace in his conviction that trees are a crop 
and are as much a part of agriculture as any 
other crop, and furthermore that forestry mat- 
ters were originally transferred from the De- 
partment of the Interior to the Department of 
Agriculture on the theory that they properly 
belonged to the latter. Publie sentiment un- 
doubtedly is on Mr. Wallace’s side. 

Secretary Fall is recognized as a man of 
courage and ability, an able lawyer and a suc- 
cessful business man. In order that the country 


might know that he has in no sense broken 
with Mr. Fall, the President made it clear that 
he still has the highest regard for him as a man 
and a public servant, and that he did his best to 
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persuade him to take a place on the Supreme 
Court. 

Mr. Fall frankly thinks the public resources 
should be developed as rapidly as possible. He is 
especially interested in seeing Alaska devel- 
oped, and is firmly convinced that the thirty- 
four different bureaus and agencies in the great 
northern territory are largely to blame for its 
backward development. 

One of the things he strongly favored was the 
transfer of the Alaskan national forests to the 
Interior Department, together with various 
other bureaus, bringing all together under one 
responsible head, thus eliminating friction, du- 
plication and red tape. Opponents of the trans- 
fer of the Alaskan forests naturally felt at once 
that such a step would be but an entering wedge 
for a general transfer. They need not have 
bothered to deduce this, however, since Mr. Fall 
frankly favors the transfer of all public lands 
into a single department. He probably would 
be as well pleased to see them in one as in 
another, regardless of whether he was at the 
head of it, just so they were under one re- 
sponsible head, in the interest of more efficient 
administration. 

With regard to Alaskan development, he 
points to the enormous wealth of pulpwood, the 
really remarkable agricultural lands in certain 
sections and the many other rich resources. 
Despite its unknown wealth in minerals and 
other resources, he points out, the population of 
Alaska is diminishing rather than increasing. 
To him this means simply that our policy in 
Alaska is wrong and is retarding, not promoting 
development. 


Ask Tariff Cut on Casein for Glue 

WASHINGTON, D. C., Jan. 2.—Wood using in- 
dustries, including manufacturers of furniture, 
veneers and plywoods, have been foreed to turn 
to the use of less suitable hide glues, because 
of the scarcity of casein and its increased price. 
Since experiments at the Forest Products Labo- 
ratory at Madison, Wis., established its superi- 





Exchange your 1918 War Savings Stamps 
for 4 percent treasury savings certificates 
at your bank or postoffice Now. 








ority for gluing laminated wood products, they 
have been extensive users of casein. Last spring 
they could buy it for 10 cents a pound; now it 
costs 22 cents. The supply, moreover, is de- 
creasing in face of an enlarged demand. The 
explanation is that a duty of 24% cents a pound 
discourages imports; besides, the powdered 
skimmed milk from which casein is produced is 
also in demand by ice cream and candy makers, 
so that the domestic production is only a frac- 
tion of the amount formerly made. The 
powdered product now brings 14 cents a pound, 
and three pounds of it can be produced from 
100 pounds of skimmed milk; the same quantity 
of skimmed milk will produce only one pound 
of casein. The skimmed milk itself can not be 
imported into most large cities, because of laws 
as to percentage of butter fat required. Large 
quantities of casein are also used in the manu- 
facture of coated paper, and makers of coated 
paper are being forced to close down owing to 
lack of casein. Therefore organizations of 
all these users have appealed to the tariff com 
mission for a hearing of their appeal for a re- 
duction of the import duty on casein. 


Foreign and Domestic Trade 
WASHINGTON, D. C., Jan, 2.—The Department 
of Commerce Saturday released the following 
summary of economic conditions at home and 
abroad: 


DOMESTIC CONDITIONS —Altho definite figures have 
hot yet been received by the Department of Com- 
merce, current reports indicate an exceptionally 
large holiday trade, Department store sales in many 
Places exceeded any figure in recent years, while 
mail orders sales indicate record breaking figures. 
Industrial operations also are continuing at a high 
rate. Holiday shutdowns were reduced to a_mini- 
mum. The iron and steel trade is reported par- 
ticularly active. Building construction continues 
at an exceptionally high level for this time of 
year. Prices of many raw materials have shown 
a further tendency to advance. The most notable, 
Perhaps, is the rise in the price of copper to ap- 


proximately 14% cents a pound. Car loadings 
continue heavy, still exceeding 900,000 a week. The 
shortage of cars is becoming less acute, tho still 
a factor of importance. Coal production has de- 
clined slightly, owing to the holiday season. The 
larger volume of business is reflected in the increase 
in bank loans, which for the week ending Dec. 23 
reached the highest figure of the year. The stock 
market has remained fairly active with little net 
change in average prices. 

FOREIGN CONDITIONS—Practical assurance of a 
large harvest of wheat and linseed in Argentina is 
reacting favorably on business conditions. Market- 
ing of crops is proceeding rapidly. Stocks of both 
import and export merchandise are lower than last 
year at this time. Congress is debating plans for 
consolidation of the floating debt and the 1923 
deficit by two local loans aggregating 700,000,000 
pesos and an external loan of 150,000,000 pesos. 
Immigration, especially Spanish, Italian and Ger- 
man, is increasing. Exchange difficulties continue 
to hamper import trade in Brazil and export trade 
also is dull, but domestic business is brisk. Many 
of the Sao Paulo firms normally selling imported 
goods are now handling national products. Con- 
dition of the coffee, cacao, cotton and tobacco crops 
is good. Government revenues are increasing 
slightly but the 1923 deficit will be large in spite 
of continued governmental economies. An increase 
in import duties is possible. The October and 
November reaction in Chile seems to have run its 
course and business is picking up. Nitrate sales 
are increasing, copper exports are fairly good, and 
domestic trade is flourishing. Business depression 
continues in Mexico but no further commercial 
failures are threatening. Merchants are getting 
down to a cash basis and are not asking for much 
accommodation. Holiday purchases were less than 
last year. Petroleum production in November was 
1,900,000 barrels less than in October. The na- 
tional railways have again reduced freight rates to 
encourage movement of domestic produce, 


Industry Reports a Prosperous Year 


(Continued from page 42) 


not look for a runaway market. 
much higher wages than in 1921. 


Labor is receiving 


Western Pines Production Heavy 

A. W. Cooper, secretary of the Western Pine 
Manufacturers’ Association, Portland, Ore., re- 
ports as follows: 

Stocks of member mills at the end of 1920 were 
1,100,000,000 feet, at the end of 1921 they were 
1,000,000,000 feet; now they are 900,000,000 feet. 
Orders on hand at the end of 1920 at thirty-one 
mills were 28,000,000 feet, a year later at thirty- 
nine mills they were 57,000,000 feet; now at 
forty-one mills they are 114,000,000 feet. The 
production for 1922 was approximately 1,450,000,- 
000 feet, our heaviest year except 1920. The cut 
of that year was 1,646,000,000 feet, and of 1921 
was 896,000,000 feet. Shipments for 1922 were 
approximately 1,500,000,000 feet, being the record. 
The year before they were 933,000,000 feet, and in 
1920, 1,340,000,000 feet. The last few months of 
1922 witnessed an especially heavy cut. Our ship- 
ments were decreased by car shortage. Low grade 
stocks are scarce, as is also dry stock. Demand 
and prices are strong and the general feeling opti- 
mistic. 

CASA SZASSASALS SEE ETE 


TROUBLE AND LITIGATION 


CLEVELAND, O10, Jan, 3.—The Euclid-Fifty- 
fifth Lumber Co. is being operated for the benefit 
of credifors by W. Hl. Richardson, one of the oldest 
lumber dealers in Cleveland. There has been no 
bankruptey or assignment, the arrangement being 
by consent of owners and creditors. Mr. Richard- 
son has already succeeded in bettering matters and 
says that he has no doubt that he will soon have 
the company on its financial feet again. 

PORTLAND, OreE., Dec. 30.—The Twin Lumber 
Co,, of Vernonia, Ore., has filed a voluntary peti- 
tion in bankruptey in the Federal court at Port- 
land. A, J. Kroenert, president, verified the scehed- 
ules which show the concern to have 188 creditors 
whose claims total $32,000. The assets are esti- 
mated at about $29,633, not including about $3,000 
in collectible accounts. 

HATTIESBURG, Miss., Jan, 2.—-A big land suit 
involving title to property valued at approximately 
$1,000,000 was decided here against the State of 
Mississippi and in favor of the Edward Hines 
Yellow Pine Trustees by Chancellor Bee King last 
week, Sometime ago the State, at the instance of 
Land Commissioner R. I. Moore, filed suit in an 
attempt to void the patents granted by the State 
under the Land Act of 1852, by which title to 
approximately 7,000 acres of land in Pearl River 
and Hancock counties, now the property of the 
Edward Hines Yellow Pine Trustees, passed from 
the possession of the State to individuals. Judge 
King held the State not entitled to the lands under 
dispute and upheld the validity of the Act which 
was attacked by the land commissioner. 
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ITALY PREFERS southern pine from the United 


States as a material for railway car construc- 
tion, United States consular reports state. 
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Why Not Try. 
Gray ? 


Our ‘success in satisfying other 
buyers prompts us to suggest that 
we can render unusual satisfac- 
tion to you on your needs in 


Yellow Pine 
SOUTHERN HARDWOODS 


We have four mills specializing 
long joists, factory flooring, dimen- 
sion, flooring, finish, drop siding, 
boards and shiplap. Also two 
mills cutting all grades and thick- 
nesses of Southern Hardwoods. 





C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American 
Wholesale Lumber Association and 
National Hardwood Association. 
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Yellow Pine 


Yard Stock, Railroad Timbers, 
Shed Stock, Car Material, 
Timbers, Implement Stock, 


Factory Flooring, Crating Stock. 





i Put us to the test 
on your next order. 


Colonial Lumber Co. 


1 MANUFACTURERS JACKSON, MISS. 


AND WHOLESALERS 











CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . ae Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 














A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 


Kiln Died. Dressed GUM 


and Rough 
Wellington & Powellsville R. R.Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 
Thin Ceiling— 


N.C. PINE oir Speci, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 


HERTFORD, N.C. 














QUICK SELLERS — That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,\o¥fe!t: 


Virginia. 
Operating John L. Roper Lumber Co. 


a " 
North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 








Anderson Lumber Corporation 








MARION, S. C. 
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Jasper Lemieux Frederick Lemieux F.H. Day 

Lemieux Brothers & Co. 
TIMBER ESTIMATORS 

1 








319-20 Whitney Bank Bids. NEW ORLEANS 








EXPERIENCE COUNTS 
In Making 


TIMBER ESTIMATES 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bldg., Washington, D.C. 
Largest Cruising House in America 


Lumber Statistics (Continued from page 55) 


California Pines Sales 


San FRANcIScO, CALIF., Dec. 30.—The Cal- 
ifornia White & Sugar Pine Manufacturers’ 
Association reports for the week ended Dec. 23 
average prices received (siding, battens and 
lath not included) as $57.25 on total sales of 
5,366,500 feet; $35.85 on California sales of 
1,266,000 feet, and $72.85 on export sales of 
245,000 feet. Total sales by grades were as 
follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1 & 2 clr. 241,000 NOt. <2 icine 132,000 
ie 376,000 a ee 367.500 
1D Sel6CE. asics 172,000 ee See 91,000 
No. 3 clear.... 247,500 NSE Bic is: giarcc 5,00 
inch shop ..... 27,000 1%”, all widths 5,000 
oo : > Hy 4 Form stock.. 54,000 
Oo. SHOD.... : : 
Mo. 3 shep.... Naas fat Semen... Shee 
Stained ....... 231,000 2 ees 
oa B&btr. bev.. 10,000 
MARC. oxisess sa 5,000 e be 63,000 
roe Te i tas... 20,000 
Nos. 1 & 2 clr. 48,000 Biber. 20.000 
Cr Bele. <cccs'. 82,000 BONO secession ° 
DD BElECE «05505. 23,000 Panels 
No. 3 clear.... 144,000 ; F Feet 
Inch shop .... ,000 White pine 10,500 
No. 1 shop.... 198,000 
2 — oe ane PIC xis cccsiachols 100,000 
0. 3 Shop... ; 
Stained ....... 49.000 erorsnenns — 
DMSO. oc rewarsis. vies Diuee Ss*cse esses noe 
“ —— Fir Tank Stock 7 
Oo eI Be ie eee A 
RO Os aialacsiw 84,000 Moldings 
No. 4 com . 249,000 925,000 
ee ae Be ee eae an 
TIBOs cise rsawies 2,000 Battens 
INO; EGON... BAGO0  nsi0 5. si0 ce ceeseeces 500 
Douglas Fir Lath 
CRUE. 6s scons 25,000 Pieces 
WSOTR. sscebss 0's 69.000 No. 1 pine..... 217,000 
Mountain Pine No. 2. pine..... 220,000 
ip sih ete vets arate tener 150,500 32” pine ...... 5,000 





California Redwood Data 


San Francisco, Cauir., Dec. 30.—The fol- 
lowing information is summarized from the Cal- 





ifornia Redwood Association’s statistical re- 
port: 
Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 13 7,075,000 100 11,200,000 
Shipments ... 13 8,900,000 126 14,100,000 
Orders— 

Received ... 13 6,386,000 90 10,100,000 
On hand.... 13 49,392,000 asc 78,400,000 
Detailed Distribution for Week 

Shipments Orders 

13 mills 13 mills 

Northern California* ..... . 1,738,000 1,997,000 
Southern California*®* ...... 3,214,000 2,065,000 
ke 5), eee eee er 63,000 50,000 
RUBGIOET «nose csews we nessa ee 1,460,000 1,510,000 
UC) Co. | | einen ae ee re eee aTeery ea 2,425,000 764,000 
DINGS <5 Sa noes aepeweowas 8,900,000 6,386,000 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 


+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


The West Coast Review 


SEATTLE, WASH., Dec. 30.—For the week 
ended Dec. 23, 127 mills report as follows to 
the West Coast Lumbermen’s Association: 











Feet 
Production .... 69,481,961 19% below normal 
Shipments . 78,910,647 5% below orders 
ONGOTS: cassis 82,732,614 19% above production 
New business— 
Water delivery: Feet Feet 
oe 5, Ui or rae aeee 19,235,875 
MEE neiswGix.0 We ers 10,036,739 
Total water (35% of total) 29,272,614 
Ball. 36782 -CArs......4..% 53,460,000 
Total orders: 2.354. 82,732,614 
Shipments— 
Water delivery : 
PROIENEIC: 656.55 se ewe 21,975,085 
BURONE isis ce wows whens 5,425,562 
Total water (35% of total) 27,400 C47 
LURE Ue oa. a 51,510,000 
Total shipments ..... 78,910,647 
Unfilled orders— 
TIDINOBEIC CATZO << sc vcacissieeisace 139.685,595 feet 
MONIES = boots in sin wkeinie tes Suncieacens 60,916,547 feet 
SINAN snare esa hes Monies 8,331 cars 





National Analysis 


WASHINGTON, D: C., Jan. 2.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of page 55: 





During During 51 
Week Ended Wks. Ended 

Dec. 23 Dec. 23 
No. of Ship- Or- Ship- Or. 
ASSOCIATION— Mills ments ders ments derg 
Southern Pine ...... 20 108 106 98 102 
WV GBT COREE 16.6.6 v0: 6:04: 127 114 119 93 95 
Western Pines ...... 29 304 382 99 102 
California Pines .... ** ss —> *65 *168 
California Redwood... 13 126 90 86 93 
No. Carolina Pine... 16 132 61 102 99 
Nor. Hemlock & Hdwd. 12 82 71 139 125 
Northern Pine ....... 10 159 172 101 399 
3827 118 120 95 102 





*For fifty weeks only. 
**Report not received in time 


for inclusion in 
analysis. 





Southern Pine Statistics 


The Southern Pine Association has compiled 
the following statistics: 
Reports from 174 Subscriber Mills 


One hundred seventy-four mills report for 
November, 1922: 


Percent 

Percent Pro- 

Feet Normal* duction 

Stocks Nov. 1.... 1,172,892,3862 92.14 

Nov. production.. 405,488,354 
1,577,880,716 

Novy. shipments... 416,682,899 94.69 102.76 
Stocks Nov. 307.. 1,161,197,817 


99.56 

Orders (137 mills) 94.28 101.46 

*“Normal” is amount reported by subscribers for 
the first four months of 1916. 

7Stocks decreased 11,194,545 feet, or ninety-five 
hundredths of 1 percent, during November. 

Of the above one hundred seventy-four mills, 
2 were not running and 46 did not report on 
running time; the other 126 report lost time 
representing a capacity of 26,884,000 feet. 


Comparative Reports of 150 Identical Mills 
A statement for 150 identical mills, compar- 


ing operations in November, 1922 and 1921, is 
as follows: 











1922 as 

percentage 

1922 1921 of 1921 

Stocks Nov. 1. 1,080,619,341 947,033,236 114.11 

Nov. production 366,041,431 369,030,465 99.19 
1,446,660,772 1,316,063,701 

Nov. shipments 378,619,803 374,275,915 101.16 

Stocks Nov. 30 1,068,040,969 941,787,786 113.41 


Eleven Months Reports of 137 Identical Mills 

Comparative figures for produetion and ship- 
ments reported by 137 identical mills for the 
first eleven months of the last three years are 
as follows: 


Shipments as 
percentage of 


Production Shipments production 
PO eis ss 3,940,976,137 3,849,883,949 97.69 
| 2 3,448,483,039 3,595,978,498 104.28 
1920 553-515 3,263,866,696 2,953,908,624 90.50 
Exports Thru Southern Ports During 1922 


Exports thru southern ports for the second 
and third quarters of 1922, and for November, 
are given as follows: 

November, 


July 1 to April 1 to 





1922 Sept. 3 June 30 
Southern pine— 
Lumber... 38,472,392 118,558,211 115,966,942 
Timber... 7,801,163 35,075,040 40,420,136 
Other kinds. 11,250,353 29,849,069 23,965,324 





Totals ..*57,523,908 183,482,320 +180,352,402 

Total (including first quarter and October) for 
eleven months, 614,559,865. 

*November exports show a decrease of 3.1 
cent below October. 

¥Total for last quarter, July 1 to Sept. 30, shows 
an increase of 1.7 percent over that for previous 
quarter, April 1 to June 30. 

The percentages of kinds making up the to- 
tals are as follows: 


per- 


November, July 1to April1 to 
Sept. 30 June 30 
Southern pine— 
TAUMBEP 6.6.6.5. +s30 SOD 64.6 64.3 
die aa | Sa aeereeer eee - 13.6 19.1 22.4 
Other KiGds oo 5.6645 19.5 16.3 13.3 
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Cleveland Retail Prices 


CLEVELAND, OHIO, Jan. 2.—Basic lumber 
quotations—those charged by  retailers—are 
compiled for the trade by J. C. Hub Manu- 
facturing Co., of this city. Prices are per 
thousand feet, board measure. Builders’ sup- 
ply material prices are on truck or wagon lots, 
in Cleveland and Lakewood, purchasers having 
the option of paying delivery charges or saving 
the same by calling for materials. 


Lumber (No. 1 Common) 


2x5” 2x6” 2x8” 2x10" 2212” 
10’ ....--$55.00 $52.00 $59.00 $61.00 $64.00 
BE cccioes 55.00 52.00 54.00 55.00 56.00 
TA? vemas . 55.00 52.00 54.00 55.00 56.00 
NO cic acre 57.00 52.00 54.00 55.00 56.00 
1S" vincawe 61.00 57.00 61.00 61.00 54.00 
Southern pine boards— 
Rae Oe e CORMINO ID 66 664.000 86cm eewow wets $ 49.00 
Lath— 
Gi ee IRE NING a oi ak '6e'e wix & Rie con eee ene 15.50 
MEM ERNE chor bao Seren whence renee s 13.00 
Shingles— 
16-inch, premium: brand..........ss.s. 8.00 
Qak flooring— 
BARIOCE: . IUPEIE SERNUUEN oe 6.5 ¢ 0.6 a eee wears €(6ia 135.00 
ee ACO IMO eid stk ote wie ha doe Caeuee wae 100.00 
Maple flooring— 
1 a) SRR RRC CIPI Cae nea earner 127.00 
PACtOry, 25G-IMCH RCE... 2... 6 cc csccees 62.00 
Southern pine flooring— 
pe rere rae ao er 92.00 
OUR aera 66s ba ee ke Galea deere 84.00 
Southern pine ceiling— 
MRMNOOE 6 006.6.6.b:06lo 6.6 6 0.0 0h we Hew wmsede 98.00 
Siding— 
MERGs OWED a0 b16 G:a:cio'6 #506 wis HR's ciclo le wal 72.00 
XS” DUNGAIOW 2 cccceccncccsscscence 107.00 
Builders’ Supplies 
Called Deliv- 
Construction tile— for ered 
RO” eee Cre $42.00 $45.00 
GEGEES, DOP TOUG. cic s cecicesve 75.00 80.00 
Cleveland Co. brick, per 1000.. 17.00 18.00 
Common brick, per 1000....... 15.00 16.00 
Drain tile— 
Less than 500 lots— 
Se. DOE BOO cassis cecasians 27.00 40.00 
Sinen., OOF W000 si6 6c scene 33.00 51.00 
In lots of 500 or more- 
Werthaliy Ok ROO c a e.c'e 0s se cowie 27.00 35.00 
MIME, POF BOU0s cic weccece cscs 33.00 43.00 
Cement— 
Do POOR OT errs eee 84 .88 
EG CHEW ORONS Ccccedscuwwecss 91 95 
Masons’ lime, 50-pound bags..... os 42 
Sewer pipe, 4- to 15-inch, off list. 57% 52% 
Flue lining, sizes up to and includ- 
Mie ISNiSG,, Of HSb.. écccc cence 60% 55% 





Sanded plaster, cloth sacks, per ton 13.00 14.00 
White Rock finishing lime....... 44 AT 
Asphalt shingles— 

Individual per square......... a 6.00 

BUR WEP SOUATO. 6 occ cca ccccce 5.75 5.50 
Dampproofing, in 5 gallon cans, per 

GRIMM bain cdenwavedéeeutwneaus 1.00 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics on 
stocks: 

















Stock Unfilled Percent 
on hand orders sold 
WOME h.deosivccadeses 2,761,000 1,785,000 65 
i Me Chesswcuecacewad 321,000 402,000 125 
3: 2, alll een ce 5,190,000 22,392,000 431 
wo) ae) Gee 8,272,000 24,579,000 297 
WOME Sivrece ee cca wns 3,029,000 3,590,000 119 
SOMME wate aden s suceke 3,476,000 2,735,000 79 
TWOtAl 56" .ccs25 6,505,000 6,325,000 97 
WAMBO <atidcue ch ewes 397,000 745,000 188 
WOME § ‘ivbawaas ceanes 864,000 1,310,000 152 
FOUR Te" skin wees 1,261,000 2,055,000 163 
SY lll ne ee are ee 280,000 95,000 34 
WENGE ‘Wdanenenesease:s 985,000 2,977,000 302 
Ota 78 6 ccecsais 1,265,000 3,072,000 243 
GRAND TOTAL....17,303,000 36,031,000 208 


Comparative Percentages of Stock Sold 


Dec. 16, Nov.18, Dec. 17, 
1922 1922 1921 
eT. Ee PO een eee eee 297 263 140 
WEE wien HKG Waa mae 97 91 65 
ME a uecauascaaesacad 163 219 eee 
WE? “ebiic@awdidins amcew ea 243 aes oa 
PNOURM 66 coerce 208 187 105 





North Carolina Pine 


The North Carolina Pine Association makes 
the following analysis of figures reported by 
fifty-three mills for the week ended Dee. 23: 
Percentages of—— 
Production Ship- Last 
Act. Nor- ments Week 





Production— Feet ual mal 
Actual ..... 5,627,928 59 
Normal . 9,504,000 
Shipments . 7,609,226 135 82 
OPGGES: cca ccci 5,682,000 101 60 74 *82 
the week ended 


*FKifty-four mills reported for 
Dec. 16. 








NECROLOGICAL RECORD OF THE WEEK 








COL. S. T. WOODRING, whose death was an- 
nounced in a special telegram in the AMERICAN 
LUMBERMAN of Dec. 30, was honored by the busi- 
ness men of Lake Charles, La., where he had 
made his home for seventeen years, on the day 
of the funeral, Dec. 30, when all business houses 
in the city were closed during the services. 
The funeral was held at the family residence 
under the auspices of the Masonic Lodge, Rev. 
G. B. Hines, of the Presbyterian Church, offi- 
ciating. The active pall bearers were: Frank 
Roberts, T'.. H. Watkins, James A. Gray, W. P. 
Weber, J. W. Gardiner, of Lake Charles, Roy 
Morse of Quitman, Miss., J. Y. Sanders, of New 
Orleans and Ben S. Woodhead, of Beaumont, 
Texas. Honorary pall bearers were: Guy Beat- 
ty, Herbert Bayliss, J. W. Lewis, Maurice Mul- 
ler, all of Lake Charles; J. W. Alexander, of 
Alexandria, La., J. H. Bester and W. L. Prickett, 
of Kansas City, and Marcel Meyer, of Yoakum, 
Texas. 

_ Col. Woodring stood very high in the industry 
in the South. He was born in Indiana in 1868 
and his entire life had been devoted to the lum- 
ber industry. His first acquaintance with the 
business was made at an early age in a retail 
yard in Kansas. While still very young he en- 
tered the employ of the Long-Bell Lumber Co. 
in Oklahoma. His first important post was that 
of manager of sales for the company at the 
Texarkana mill and he served in various capaci- 
ties with that company in Texas and Louisiana 
until 1905 when he was transferred to Lake 
Charles as general manager and treasurer of the 
Calcasieu Long Leaf Lumber Co., a subsidiary 
of the Long-Bell Lumber Co. For_ seventeen 
years he had been closely identified with the 
growth of the lumber industry of Louisiana and 
he created for himself an enviable position in 
the business. He was at all times deeply in- 
terested in all matters pertaining to its develop- 
ment, was a strong advocate of reforestation 
and was for several years an active worker on 
the Louisiana Forestry Board. He did a great 
work in assisting in stabilizing the lumber busi- 
ness and creating clean competition and always 
found time for public and civic matters. He 
Was one of the organizers of the Calcasieu Mer- 
cantile Co., of which he was president until it 
Was taken over and made a part of the Long- 
Bell Mercantile Co. and was for several years 


president of the Prairie Farm Land Co. Col. 
Woodring was an advocate of cut-over land de- 
velopment. 

A widow and one son, Daniel W. Woodring, 
survive. 


CHARLES PERRY LINDSLEY, of Spokane, 
Wash.; railroad man, lumberman and manufac- 
turer, but best known as a lumberman, died at 


Hot Lake, Ore., Dec. 27, at the age of 55. Death 
followed a lingering illness caused by kidney 
trouble. Mr. Lindsley was one of the most 


prominent Inland Empire lumber operators and 
stood very high in the business world of that 
region. He was born at Neenah, Wis., in 1867 
and went to Spokane in 1901, entering the cedar 
pole business with his two brothers. The next 
year he became associated with the late F. A. 
Blackwell in the building of the electric line 
from Spokane to Coeur d’Alene. Later he was 
associated with Mr. Blackwell in the promotion 
of the Panhandle Lumber Co., Spirit Lake, Idaho, 
of which he became vice president and generar 
manager, and superintended the building of the 
Panhandle mill there. When the Craig Mountain 
Lumber Co. was formed at Winchester, Idaho, 
he was interested in that enterprise and become 
vice president of the company, of the Bank of 
Winchester, the Craig Mountain Railway Co. and 
the Winchester Townsite Co. In 1910 he joined 
with Ek. L. Barnes in starting the Barnes-Linds- 
ley Manufacturing Co. at Portland, Ore. He 
was also interested in the Kaniksu Boom & 
Navigation Co., at Priest River and the Pende 
Oreille River Navigation Co., operating boats 
between Newport and Metaline Falls on the 
Pende Oreille River. He was best known, how- 
ever, as vice president of the Lindsley Bros. Co., 
of Spokane, and Lindsley Bros. Canadian Co. 
(Ltd.), of Nelson, B. C., cedar pole, crossarm 
and piling manufacturers. 

Mr. Lindsley was active in association work, 
and was formerly president of the Idaho Cedar- 
men’s Association and chairman of grading rules 
committee of the Western Pine Manufacturers’ 
Association. He also served on other committees 
of the latter and was a member of the Western 
Red Cedar Association. Mr. Lindsley leaves a 
widow, one son, Dan L. Lindsley, of Coeur 
d’Alene, and a daughter, Marjorie Lindsley, of 
Spokane, also three brothers, G. L. Lindsley, of 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
a of 300,000 feet 
8) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


g 
2, 

JS 
% 
% 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
1 i . 
Trt buidins, Baltimore, Maryland 











Established 1892 


WE BEG TO ANNOUNCE THE 
INAUGURATION OF A 


Wholesale Lumber 
Department 


in addition to our other business activities 


Our wide connections formed in thirty years of 
experience will be of peculiar service to the 
manufacturer, and our solid reputation for busi- 
ness integrity is the best possible assurance for 
our many clients. 





l) 


Your inquiries are solicited. 


Norfolk Coal & Ice Co., Inc. 


NORFOLK, VA. 


2S 2S25% 


(A BIG HIT— 


That’s what dealers make with home \ 
buiiders when they sell our i 


N. . Pine Flooring, oa 32 


and Roofers 
L ° 
Shortieat, Yellow Pine ®pvhey? I 
Car and Cargo Shipments. \ 


Ellington & Guy,Inc. 2S 


Times Dispatch Building, © RICHMOND, VA. \ 


Manufacturers’ Agents. 














North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 
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Puller 


for the retail 
lumberman who 
plans to hold 
trade at home is 
monk offered in the 


Mlouaitd Meal and Feed Mill 


Retail lumber dealers in all parts of the 
country are using their ‘ Monarchs” to 
broaden acquaintance and build business 
among farmers. 

Let us tell you how to make two profits 
while grinding corn, oats, rye, buckwheat, 
etc., for your farmer friends. 


Trade 






~ bs sia, 
i etn ym. “Cea 


Write for catalog. 


_ Sprout, Waldron & Co., muxcy.ra: 


SH RBA ABREEAEBEERARAARARAR AAR ARERRAAEAAEE, 


: HARDWOODS } 


| PPT PPTITTTTTITILTTTT TTT TTT 


b 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 











If it’s 


POPLAR 


Wire Case-Fowler 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphiz, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 


11 S. La Salle St. 
Chicago, Ill. 
Phone, State 9022. 


~ The Largest Poplar Mill in the world. 
WHITE 


oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA, 


30 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 





























Manufacturers 


Short Leaf Pine and Hardwoeds 





4-4 tol2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak 2xfp, 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 


Rockford, Ill., and E. A. and A. H. L. Lindsley, 
of Spokane, the two last being associated with 
him in the business and both very well known 
among lumbermen. 





WARREN C. NIXON vice president of the 
Western Tie & Timber Co., St. Louis, Mo., and 
secretary of the National Association of Rail- 
road Tie Producers, died at his home in St. 
Louis on Jan. 2 at the age of 36. Mr. Nixon’s 
death followed a nervous breakdown suffered 
about a month ago which was an after effect 
of an injury sustained while he was on active 
duty overseas during the world war as com- 
mander in the Naval Reserve Force. Mr. Nixon 
was the son of E. A. Nixon, senior vice president 
of the Western Tie & Timber Co. He was ap- 
pointed to the Annapolis Naval Academy from 
Jacksonville, Ill., his birthplace, and graduated 
in 1906 as one of several midshipmen who made 
the training course in three years. He was an 
ensign on the U. S. S. Kentucky and then on 
U. S. S. Tingey until 1911 when he was made 
lieutenant. He commanded the Tingey and 
later the Flusser and then resigned from active 
service in 1912 to become vice president of the 
tie company. He re-entered the Navy in 1917 
when America entered the war and became ex- 
ecutive officer on the U. S. S. Wainwright. He 
was promoted to the rank of Lieutenant-Com- 
mander in September, 1918, and put in charge 
of the destroyer Patterson, A year later he was, 
made Commander and placed in the reserve when 
he re-entered business. A widow and an infant 
son survive. Funeral services were held on 
Thursday afternoon, Jan. 4, at which full naval 
honors were accorded, 

MRS. PAUL W. LANGE, whose husband, Paul 
W. Lange, is a prominent lumber dealer of Fair- 
mont, W. Va., died on Dec. 15 at the home of 
her daughter, Mrs. Addison M. Parker, at Des 
Moines, Iowa. Mrs. Lange had been ill for sev- 
eral months, though her condition had not been 
considered serious until about ten days before 
her death, when an operation was found neces- 
sary. Mr. and Mrs. Lange had gone to their 
daughter’s home so that she might be with her 
mother during her illness. Mrs. Lange was the 
daughter of Hugh Cleghorn, of Muskegon, Mich., 
who was connected with the lumber firm of 
tyerson, Hills & Co. She was married to Mr. 
Lange in Muskegon in 1884 and they lived there 
until the early ’90s, when they moved to Chi- 
cago, living there about fifteen years. They 
then went to Fairmont, W. Va., where Mr. Lange 
was engaged in the lumber business, at first 
with the firm of Lange & Christ, box makers, 
and later in the wholesale business. He also 
has an office in Pittsburgh. Mrs. Lange was 58 
years old and is survived by her husband, one 
daughter, three brothers, a nephew whom Mr. 
and Mrs. Lange had raised from infancy, and 
three grandchildren. 

CASPER FAUST, pioneer Wisconsin lumber- 
man, died suddenly of heart trouble at his work- 
shop in Oshkosh, Wis., on Dec, 27. He collapsed 
as he stood at his bench studying some me- 
chanical invention on which he was working, 
this having been a hobby of his for many years. 
He was an old resident of the city, his family 
having settled there on their arrival from Ger- 
many in 1856. Mr. Faust was born in Germany 
four years previously. He worked in the lumber 
mills of the city until he was 27, when he went 
to Rhinelander to open one of the early lumber 
enterprises in that place. He disposed of his in- 
terests there in 1903 and returned to Oshkosh 
where his interests centered. He was connected 
with the Faust Paper Box Co., of Oshkosh, the 
Faust Lumber Co. of Antigo, the Oshkosh In- 
vestment Co. and the C. Faust Holding Co., of 
Oshkosh. A widow and eight children survive. 





F. C. HOOTON, manager of the wholesale de- 
partment for the Strable Lumber & Salt Co., of 
Saginaw, Mich., died at the Ford Hospital in 
Detroit on Jan. 2. Mr. Hooton had been con- 
nected with the Strable company since 1908 and 
had been in charge of the wholesale department 
for ten years. He was born at Coral, Mich., in 
1876 and moved with his parents to Detroit in 
1885. In that city he received his first training 
in the lumber business as office boy for H. H. 
Crapo Smith. He followed all branches of the 
lumber industry until reaching the prominent 


position he held in the wholesale trade at the 
time of his death. Mr. Hooton was a member 
of the Mystic Shrine and of the Elks. The 


funeral was held at his father’s home in Detroit 
on Friday. 

HUGO PETER SWENSEN, for many years 
connected with the wagon industry at Racine, 
Wis., died at his home in that city on Christmas 
day at the age of 81. Mr. Swensen was born in 
Denmark and learned his trade of carriage 
maker there. He came to America in 1867, set- 
tling in Racine, and entered the employ of the 
Mitchell Wagon Co., of that city. He rose to the 
position of shop superintendent and held that 
position until the wagon factory went out of 
business in 1913. Since that time he had lived 
at his country home near Mygatt’s Corners. He 
leaves a son, Arthur Swensen. 





WILLIAM PITT GREENWOOD HAYWARD, 
for many years a prominent lumber merchant 
and timber operator in Denver, Colo., died on 
Thursday, Dec. 28, at the home of his daughter, 
Mrs. Edgar T’. Mead, in Greenwich, Conn. Mr. 
Hayward was 74 years old. He was born in 
Boston and educated at the Massachusetts In- 
stitute of Technology. He established himself 





in Denver forty-six years ago and had been con. 
nected with the lumber business most of the 
time since. He retired several years ago. 


HENRY COLIN CAMPBELL, assistant editor 
of the Milwaukee Journal, Milwaukee, Wis., and 
an active worker in the interest of an effective 
forest policy for his State and for the surround- 
ing territory, died at his home in that city on 
Jan. 2 of bronchial pneumonia. Mr. Campbel| 
was 61 years old and had been associated with 





the Milwaukee Journal in an editorial capacity | 


for more than thirty years. He was active in 
civic affairs and a student of the early history 
of the Northwest. At the first meeting of for- 
estry advocates of the central States in 1921 
Mr. Campbell was one of the active participants 
and when the Central States Forestry Committee 
was organized as the outcome of that meeting 
he was named as a member of the publicity 
committee. 





L. H. WYMOND, chairman of the board of 
directors of the Chess-Wymond Co. and _ the 
Holly Ridge Lumber Co., and one of the princi- 
pal stockholders of both companies, died at his 
home in Louisville, Ky., Friday, Dec. 29, after a 
lingering illness. He was 55 years old and leaves 
a widow and four children. Mr. Wymond was 
one of the foremost lumber manufacturers of 
the South, his company operating twenty mills 
in Mississippi and Arkansas, and although his 
illness had kept him inactive during recent 
years, he was very widely known and esteemed 
in the industry. 


JAMES McDONALD, president of the Clipper 
Shingle Co., and one of the pioneers in the use 
of the truck in logging operations, died in 
Bellingham, Wash., on the evening of Tuesday, 
Dec. 26, at the age of 61. He had lived in What- 
com County, Washington, 33 years, and was long 
identified with the lumber and shingle business 
there. His company operates a mill near Dem- 
ing. Funeral services were held at the Church 
of the Assumption, Bellingham, of which he 
was a member, on Dee. 28. 


WILLIAM J. COLLINS, senior member of the 
firm of Joseph H: Collins & Son, well-known re- 
tail lumbermen of Philadelphia, Pa., died at his 
home in that city last week at the age of 172. 
Mr. Collins had been in the lumber business all 
of his business life, succeeding his father. In 
1918 he celebrated his fiftieth anniversary as a 
lumberman. He is survived by his widow and 
two sons, William J. Collins, Jr., and Joseph H., 
Collins. 





ISAAC T. PIERSON, who for many years was 
associated with his brother, Moses Pierson, in 
the lumber business at Terre Haute, Ind., died 
at his home in that city on Sunday, Dec. 24, at 
the age of 77. Mr. Pierson was well and favor- 
ably known to the trade in southern and central 
Indiana. He had retired from active business 
several years ago. He is survived by a widow. 





TIMBER LAND SALES 


KALISPELL, Mont., Dec. 30.—A sale of 6,000,000 
feet of timber has recently been completed by the 
Lolo National Forest to George L. Cooper, a lum- 
berman of Haugan, Mont. The timber sold for $5 
a thousand for white pine and $38 for yellow pine, 
all other species bringing $2. 








WHITESBURG, Ky., Jan. 3.—The Richards-Jones 
Lumber Co, purchased a splendid tract of hard- 
wood timber along Carr’s Fork headwaters on the 
Knott County border. The boundary consists of 
fine hardwods of all kinds comprising about 1,000 
acres. It is announced that development will begin 
about Feb. 1, two sawmills to be installed. G. W. 
Smith and others of Tallega, Ky., purchased a 
tract of oak and poplar lying along Big Creek in 
Perry County and Lewis & Hogg have purchased 
timber lands on Grapevine Creek in Perry County. 


IRON Mountain, MicH., Jan. 3.—-The big deal 
involving purchase of the timber holdings of the 
Stearns & Culver Lumber Co., of Ludington and 
L’Anse, Mich., by the Michigan Iron, Land & 
Lumber Co., a subsidiary of the Ford Motor Co., 
which has been pending for some time, has finally 
been completed, according to E. G. Kingsford, vice 
president of the purchasing company. Possession 
has been taken over and workers from Tron Moun- 
tain will be sent to L’Anse to take charge of the 
mill. The deal includes 30,000 acres of timber land 
in Baraga and adjoining counties and 15,000,000 
feet of manufactured lumber. 


HYMENEAL 


LONG—TOLLIVER. Miss Rebecca Tolliver, 
daughter of the late James Tolliver, for many 
years a lumberman in the eastern Kentucky dis- 
trict, was married on Dec. 29 to William Long, 
a young lumberman of the Cowan Creek section, 
near Whitesburg. The wedding took place at 
Whitesburg and after a month’s honeymoon trip, 
the young couple will make their home in that 
city. 


THE 150,000,000 acres within the National 
Forests, of wide geographical distribution, em- 
brace in part the natural ranges of every species 
of wild life known to have existed in the United 
States, says the Forest Service. 
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INCORPORATIONS 


ALABAMA. Demopolis—Standard Lumber & 
Manufacturing Co., incorporated. 

ARKANSAS. Fort Smith—Mansfield Lumber 
Co., increasing capital from $200,000 to $500,000. 

CALIFORNIA. Los a Lumber 
Co., incorporated; capital, $100,000. 

Los Angeles—Pioneer Lumber Co., increasing 


capital. 
Santa Monica—Alley Bros. Lumber Co., incor- 
porated; capital, $50, 000. 


FLORIDA. Bradentown—Bradentown Novelty 
Co., incorporated; capital, $10,000; planing mill. 

ILLINOIS. Aurora—Circle A Products Corpo- 
ration, incorporated; capital, $200,000; planing 
mill. 

Chicago—Bromann Bros. increasing capital to 
$200,000; manufactures butchers’ supplies. 

Chicago—Johnson Chair Co., increasing capital 
to $800,000. 

Chicago—William Morris & Sons Co., increas- 
ing capital to $350,000; sash, door and interior 
finish. 

Chicago—Nollau & Wolf Manufacturing Co., 
increasing capital to $500,000; sash and doors. 

Chicago—Frederick Post Co., increasing capi- 
tal to $450,000; manufactures draftmen’s sup- 
plies. 

Chicago—Roberts Sash & Door Co., increasing 
capital to $500,000. 

Chicago—Geo. W. Stoneman & Co., 
capital to $150,000; hardwood lumber. 
Chicago—Zangerle & Peterson, 
capital to $500,000; furniture frames. 
Danville—Pierson ,Hollowell Hardwood 

incorporated. 

Decatur—Travers Parish Co., 
capital, $25,000; lumber. 

INDIANA. Columbia City—S. J. Peabody 
Lumber Co., increasing capital from $60,000 to 
$420,000. 

Evansville—Ohio Valley Furniture Co., incor- 
porated; capital, $500,000; to build and operate 
furniture factory. 

Evansville > ‘orporation, in- 
corporated; capital, $500,000; to build factory in 
Evansville to manufacture pumps and engines. 

Evansville—Evansville Supply Co., increasing 
capital from $100,000 to $200,000. 

Goshen—Goshen Churn & Ladder Co., increas- 
ing common stock from $40,000 to $100, ay 

Indianapolis—Brannum-Keene Lumber Co., 
creasing capital from $250,000 to $300,000. 

Indianapolis—E. C. Atkins & Co., saw manu- 
facturers, increasing capital from $600,000 to $3,- 
000,000. 

South Bend—National Lumber Co., 
capital from $60,000 to $250,000. 

KANSAS. Wichita—Davidson & Case Lumber 
Co., increasing bmn from $500, 000 to oor 000. 


increasing 
increasing 
Co., 


incorporated; 





in- 


increasing 





$15,000: fenton. 
& O. Lumber 


ing Co., incorporated; capital, 

LOUISIANA. Anacoco—W. D. 
Co., incorporated; capital, $18,000. 

De Ridder—Morris Miller Lumber Co., incor- 
porated; capital, $5,000. 

MAINE. Augusta—Allen Quimby Clothespin 
Co., incorporated; capital, $100,000; wooden nov- 
elties. 

Portland—West-Andrews Co., incorporated; 
capital, $100,000; to deal in timber lands and mill 
privileges. 

MASSACHUSETTS. Boston—Parkwood Lum- 
ber Co., incorporated. 

MICHIGAN. Farmington—Farmington Lumber 
& Coal Co., increasing capital from $25,000 to 
$75,000. 

Owosso—Mulhall-Erb 
from $26,000 to $65,000. 
_ Saginaw—Strable Lumber & Salt Co., increas- 
ing capital to $600,000. 

Wyandotte—Wyandotte Lumber Co., 
ing capital from $25,000 to $75,000. 

MISSOURI. St. Louis—Antrim Lumber Co., 
increasing capital from $500,000 to $800,000. 

St. Louis—Arkla Lumber & Manufacturing 
Co., increasing capital from $50,000 to $200,000. 

St. Louis—W. B. Burgess Screen Co., incorpo- 
rated; capital, $30,000. 

St. Louis—F. Burkhart Manufacturing Co., 
creasing capital from $25,000 to $425,000. 
St. Louis—Charles C. Curry Co., 

rated; capital, $10,000. 

St. Louis—Gibraltar Wood Products Co., in- 
corporated; capital, $10,000. 

_ St. Louis—National Chair Co., 
ital from $25,000 to $100,000. 

NEW YORK. Green Island—Troy Pox & Lum- 
ber Co., incorporated; capital, $25,000. 


Co., increasing capital 


increas- 


in- 


incorpo- 


increasing cap- 


Livingston Manor—Rockland Lumber Co., in- 
corporated; capital, $25,000. E 
Manhattan—Hurst-Brown Corporation, incor- 


porated; capital, $10,000; lumber. 
_ New York—New York Carved Moulding Co., 
increasing capital to $100,000. 

New York—Mathushek & Son Piano Co., 
creasing capital to $100,000. 


in- 


NORTH CAROLINA. High Point—Snow Lum- 
pend Co., increasing capital from $100,000 to $500,- 


OHIO. Bridgeport—Baumberger Lumber Co., 
incorporated; capital, $25,000 

OREGON. Portland—Cobbs & Mitchell Co., in- 
creasing capital from $1,000,000 to $1,500,000. 

Portland—Duluth-Oregon Lumber Co., incor- 
porated; capital, $100,000. 

PENNSYLVANIA. Allentown — Hollywood 
Building Block Co., incorporated; capital, $50,- 





000; building materials and lumber. 
Bustleton, Philadelphia—Terry-Gerbron Co., 
incorporated; capital, $50,000; succeeds Walter 


H. Terry & Co. 

Chester—Stacy G. 
ed; capital, $400,000. 

SOUTH CAROLINA. Batesburg—Brabham 
Lumber Co., increasing capital from $5,000 to 
$10,000. 

TENNESSEE. Bristol—Lincoln Furniture Man- 
ufacturing Co., incorporated; capital, $500,000. 

TEXAS. Dallas—Jenkins, Cobb & Massey 
Lumber Co., incorporated; capital, $60,000. 

Dallas—Whiteselle Brick & Lumber Co., 
creasing capital from $100,000 to $150,000. 

Falls City—Kowalik Lumber Co., increasing 
capital from $25,000 to $40,000. 

Grand Prairie—Texas Ladder Works, incorpo- 
rated; capital, $15,000. 

Houston—Thompson & Tucker Lumber Co., 
decreasing capital from $480,000 to $250,000. 

Houston—Lynch Davidson & Co., increasing 
capital from $1,500,000 to $2,000,000. 

Houston—Reid Lumber Co., incorporated; cap- 
ital, $15,000. 

Hull—Doucette Lumber Co., 
from $16,000 to $40,000. 

Jacksonville—Atkinson-Rogers 


Glauser & Son, incorporat- 


in- 


increasing capital 


Lumber Co., 


incorporated; capital, $12,000. 

Lufkin—Philap A. Ryan Lumber Co., incor- 
porated; capital, $200,000. 

Port Arthur—Martin Lumber Co., incorporat- 
ed; capital, $30,000. 

San Antonio—Petrich-Saur Lumber Co., in- 


creasing capital from $300,000 to $400,000. 
San Antonio—A. B. Spencer Lumber Co., 
creasing capital from $25,000 to $100,000. 
WASHINGTON. Everett — Walton Lumber 
Co., increasing capital from $500,000 to $1,000,000. 
IEiverett—Everett Pulp & Paper Co., increasing 
capital from $672,000 to $2,400,000. 
Seattle—Seattle Cedar Lumber Manufacturing 
Co., increasing capital from $85,000 to $2,500,000. 
Seattle—Campbell Lumber Co., increasing cap- 
ital from $50,000 to $650,000. 
WISCONSIN. Wisconsin 
Bros. Lumber Co., increasing 
Wausau—Gill Lumber Co., 
tal, $50,000; wholesale northern 
Gill, president and manager. 


BUSINESS CHANGES 


ARIZONA. Phoenix—McCalla Lumber Co. suc- 
ceeded by Foxworth & McCalla Lumber Co. 

ARKANSAS. Augusta—White River Land & 
Timber Co. changing name to White River Hard- 
wood Co. 

CALIFORNIA. Burbank — Triangle 
Mill Co.; C. R. Althoff sold interest. 

INDIANA. Lowell — Belshaw Lumber Co., 
owned by B. A. Constable and W. W. Dye, sold 
to Emil Ruge and Carl Gregg, of Lowell. 

IOWA. Bloomfield—Sax Bros. sold to Worm- 
houdt Lumber Co., of Ottumwa, which will oper- 
ate as branch yard with general office in Ot- 
tumwa. 

Conesville—J. W. 
to McKee Grain Co. 

Des Moines—Stokely Lumber Co., line yard op- 
erator with headquarters in Des Moines, pur- 
chased the yard of Hunting & Darling, Hart- 
wick, Iowa. 

KENTUCKY. lLexington—Kentucky Lumber 
Co. moving to Sulligent, Ala. 

Morganfield—Thornton Bros. 
Thornton Lumber Co. (Inc.). 


in- 


tapids — Kellogg 
capital to $240,000. 
incorporated; capi- 
woods; Chas. 


Planing 


Bradshaw sold lumber yard 


succeeded b 


< 





MICHIGAN. Marine Cit City Lum- 
ber & Coal Co. changing name to Marine City 
Lumber Co. 

MINNESOTA. South Stillwater—Post oflice 


name changed to Bayport. 
NEBRASKA. Wallace—Briggs White 
& Supply Co. succeeded by Cowles White 
ber Co. 
NEW YORK. Walworth—Frank Rouch 
ceeded by Walworth Coal & Lumber Co. 
PENNSYLVANIA. Castle Shannon — South 
Hills Builders’ Supply Co. succeeded by South 
Hills Lumber & Supply Co. 
WISCONSIN. Chilton—John N. 
chased third interest in Dorschel Kroehnke 
Lumber Co. and name changed to Dorschel- 
Kroehnke-Landgraf Lumber Co.; will enlarge 
business increasing toy department. 
Hartford—Denison & Coerper succeeded by 
Collins Bros. Lubmer Co., of Madison, Wis. 


Lumber 
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PACIFIC COAST 








‘gj Lumbermakers 
‘Mie 6A dependable source of 
supply for Eastern Buyers 





gen taking on a line of West 
Coast Products. 


@ Willapa Lumber Co. 


General Sales Office, 
RAYMOND, PORTLAND, ORE. 


DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bidg. 
CHICAGO, 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bldg. 
OMAHA Peters Trust Bldg. 
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W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. i 


LONGFIRJOISTS 
-n>BIG TIMBERS 


ioe FIR CEDAR AND SPRUCE 











MILLS. 
Granite 
Falis, 
Wash. 


CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





yaroSs:  =H.B.WAITE LUMBER CO. 
| Sonneeey MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 


Portland, Oregon. 
WS y), 


Let Me Do 
Your Buying 


I can handle a few more accounts of 
“astern line yards and will buy what 
you want — not what a mill has to 
offer in 


PACIFIC COAST 


Lumber and Shingles 
Western and Idaho White Pine 


10 years experience and a thorough 
knowledge of Western woods are 
back of my specialized service. In- 
vestigate today. 


CHAS. E. SAND, Portland, Ore. 


507 Gasco Building. 









































DOUGLAS WESTERN _ SITKA 
FIR HEMLOCK SPRUCE 





Pacific Coast 
Forest Products 


Being associate 
manufacturers and 












ee. wholesalers we can 
Bernat 2 
\\ DISTRIBUTION /f promptly serve you 
by rail. Try us. 





The Griswold Lumber Co. 
Gasco Bldg., PORTLAND, ORE: 

















WESTERN CALIFORNIA RED 
PINE WHITE PINE CEDAR 








KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 


KLAMATH FALLS, +t OREGON 











. THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
snventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill, 


NEW MILLS and EQUIPMENT 


INDIANA. Brazil—Stout Furniture Co. plan- 
ning addition, three stories and basement. 

MARYLAND. Baltimore—Reliable Furniture 
Co. to erect one-story dry kiln, 30x100 ft., at cost 
of $10,000. 

OHIO. Cleveland—Highland Lumber Co., 11201 
Kinsman Road, will build lumber storage build- 
ing to cost $5,000. 


NEW VENTURES 


CALIFORNIA. Hayward—Sunset Lumber Co. 
will open. 

San Francisco—Charles S. Elms recently be- 
gan; wholesale; 908 Hobart Bldg. 

COLORADO. Florence—Lehrer Lumber Co., 
recently began; retail. 

FLORIDA. Eustis—Eustis Lumber Co., recent- 
ly began; capital, $10,000. 

Lacoochee—Cummer Lumber Co., recently be- 
gan; sawmill. 

GEORGIA. 'Toomsboro—Case-Fowler Lumber 
Co., recently began; sawmill. 

ILLINOIS. Chicago—Goodwillie-Green Box Co. 
formed with main office at 10 S. La Salle St.; 
incorporates the interests of Goodwillie Bros., of 
Wausau, Wis., and Manistique, Mich., Green 
Bros. Box & Lumber Co., of Rockford, Ill., Mar- 
quette Box Co., of Marquette, Mich., and Su- 
perior Box Co., of Superior, Wis. 

Dixon—Home Lumber & Coal Yard will open 
business Feb. 1. W. A. Schuler, manager. 


IOWA. Atlantic — Atlantic Lumber Co., re- 


cently began; retail. 

MINNESOTA. Minneapolis—S. C. Close Lum- 
ber Co., recently began; wholesale lumber and 
shingles. 

Minneapolis—White Pine Lumber Co., recently 
began; wholesale. 

MISSISSIPPI. Carpenter—H. J. Wilson re- 
cently began; manufactures boxes and veneers. 


NEW YORK. Frankfort—H. S. Getman re. 
cently began. 

OHIO. Circleville—W. H. Schleyer has entered 
the wholesale lumber business under name of 
W. H. Schleyer Lumber Co. 

PENNSYLVANIA, Rices Landing—Carmi.- 
chael Lumber Co., recently began. 


CASUALTIES 


ILLINOIS. Chicago—Albin H. Benning, cabi- 
net manufacturer, loss by fire. 

LOUISIANA. Carson—Delta Land & Timber 
Co., sawmill damaged by fire; loss, $175,000. 

MAINE. North New Portland—C. H. Bartlett 
Manufacturing Co., loss by fire; makes wooden 
novelties. 

Norway—Novelty Turning Co., 
$20,000. 

MASSACHUSETTS. Lee—Knox Lumber Co., 
loss by fire, $50,000. 

MICHIGAN. Menominee—American Rule & 
Block Co., loss by fire. 

NEW YORK. Cohoes—Welsh & Grey Lumber 
rca loss by fire between $1,000 and $1,- 
7) . 


loss by fire, 


NORTH DAKOTA. Rogers—C. H. Carpenter 
Lumber Co., loss by fire, $10,000. 

OREGON. Baker—Baker White Pine Lumber 
Co., loss by fire at Curry Siding. 

PENNSYLVANIA.Philadelphia—Boiler in saw- 
mill of Frank Comly in Edge Hill, just north of 
this city, exploded, killing one and injuring sev- 
eral others. 

Wattsburgh—Sawmill of William Gilmore de- 
stroyed by fire. 

VIRGINIA. Purcellville—Office building of P., 


P. Popkins lumber yard destroyed by fire. 
WASHINGTON. McCleary—Henry McCleary 
Timber Co., loss by fire. 
WISCONSIN. Madison—C. B. Fritz, contract- 
ing shop and planing mill, loss by fire, $10,000. 
Waupun—J. S. Morris, loss by fire. 








1 Hardwood Indust 








LOUISVILLE, KY. 

Jan, 2.—Some very substantial orders have been 
received the last few days. All houses have good 
orders in hand and are shipping freely. Transpor- 
tation conditions have improved. Local quotations 
on hardwood lumber show inch stock: Oak, quar- 
tered, FAS, $145; common, $70@$75. Oak, plain, 
$110@$115; common, $65. Poplar, FAS, $120; 
common, $57.50@$60; selects, $85; 2a, $36; 2b, 
$25. Quartered gum, FAS, $115; common, $70. 
Plain gum, $110 and $67.50; Sap gum, $55 and 
$42. Walnut, $210; selects, $155; common, $110. 
Ash, $90 and $55. 

G. A. Christen, head of the Kentucky Lumber 
& Millwork Co., engaged in the softwood trade, 
has leased the yard across the street from the 
present company quarters and has incorporated 
the Dixie Lumber Co., which will enter the hard- 
wood trade, with a capital of $50,000. 

The R. R. May Hardwood Co. has moved from 
Sixth and A streets to the Realty Building, where 
it occupies rooms 701 and 702, having decided to 
discontinue the yarding business. 

The Foreign & Domestic Veneer Co., of Louis- 
ville, has moved from 1209-10 Starks Building to 
larger quarters on the eighth floor. 


COLUMBUS, OHIO 


Jan. 2.—Hardwood orders are evenly distributed 
between factories and dealers. Factories making 
automobiles, musical instruments and boxes are in 
the market for considerable stock, while railroads 
are also good buyers; furniture concerns are wait- 
ing until after the usual January shows. Retail 
stocks are light and in many cases badly broken. 
Southern pine stocks are rather small. F. B. 
Pryor, sales manager W. M. Ritter Lumber Co., 
says no price changes have been made recently, 
that the entire list is firm, and that no tendency 
to reduction is noted. The company maintained a 
high rate of production during the holiday period. 
L. B. Schneider, sales manager John R, Gobey 
Lumber Co., says prices are generally firm, and 
that no declines are expected. The American Col- 
umn & Lumber Co. reports a strong trade all along 
the line, with prices advancing. All grades are 
strong, and even Nos. 2 and 38 oak are selling bet- 
ter than formerly. D. W. Kerr, of the D. W. Kerr 
Lumber Co., reports better prospects for trade in a 
wholesale way, with prices firm all along the line. 
The Columbus Lumber Trade Exchange at a recent 
meeting discussed conditions surrounding the re- 
tail trade. The consensus was that trade during 
the winter would be better than usual. J. E. Mc- 
Nally, of the J. E. McNally Lumber Co., a retail 
concern, is having a nice trade during the holiday 
period. 


MEMPHIS, TENN. 


Jan. 2.—Demand for hardwood lumber is re- 
ported unusually active, despite inventorying. 
Orders are coming in freely, while shipments are 
being made in a larger way than for some time. 
Demand is good for practically all items on the 
hardwood list, including low grades as well as 
the better class of stock, and prices are displaying 
quite pronounced firmness. Stocks are reported 
considerably broken, particularly in plain red and 
white oak and sap gum in all grades. The same 
interests which have been buying during the last 
few weeks are still in the market, but in the case 
of manufacturers of agricultural implements there 
is more activity than for over two years. 

Weather conditions are quite unfavorable for 
bringing timber out of the woods. Further heavy 
rains have occurred in the valley territory during 
the last few days. There are large quantities of 
logs available, however, for immediate loading on 
the lines of the Yazoo & Mississippi Valley road. 
Present log receipts are fuller than for some time. 
The Valley Log Loading Co. reports that it loaded 
1,050 cars of logs during December, 1922, or more 
than during any other month for over a year. 

“The car supply and transportation situation 
as touching hardwood lumber and forest products 
has shown marked improvement during the last 
week or ten days,” says J. H. Townshend, secre- 
tary-manager of the Southern Hardwood Traffic 
Association. He points out that this organization 
has been successful in securing more cars for 
shippers even on the Missouri Pacific system and 
that further relief will be forthcoming in the imme- 
diate future not only for handling outbound ship- 
ments but also for moving logs to the mills. Fur- 
ther improvement is noted on the Frisco, the St. 
Louis Southwestern and the Rock Island system, 
and both lumber and logs are moving with in- 
creased freedom. East of the Mississippi condl- 
tions are steadily growing better. The Yazoo & 
Mississippi Valley railroad has recently put nearly 
two hundred additional flat cars into the log serv- 
ice. Mr. Townshend is very strongly of the opin- 
ion that transportation conditions will be much 
more favorable in 1923, as the carriers are ordering 
a great deal of equipment, including engines. 

Nickey Bros. (Inc.) announce that the second 
unit of their flooring plant in North Memphis was 
placed in operation during the last week and that 
the output of the two units is approximately 
40,000 feet a day. 

The Bellgrade Lumber Co. has increased its cap- 
ital stock from $250,000 to $1,500,000, according 
to announcement made by John W. McClure, secre- 
tary-treasurer. This firm has only just completed 
installation of a resaw at its band mill at Louise, 
Miss., and late in 1922 it purchased approximately 
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7,000 acres of timber lands in the vicinity of 
Louise. It is planning decided expansion in its 
business for 1923, and expects to cut some 35,000,- 
000 to 40,000,000 feet of band sawn stock during 
that period. 

The J. V. Stimson Hardwood Co., Memphis and 
Huntingburg, Ind., and the Stimson Veneer & 
Lumber Co., Memphis, which are controlled by the 
game interests, seek to increase their capitaliza- 
tion, the former from $60,000 to $600,000, and 
the latter from $100,000 to $200,000. The Stimson 
Veneer & Lumber Co. greatly extended its opera- 


‘tions during 1922, taking over timber lands and 


mill properties in northern Louisiana, in the vicin- 
ity of Mounds. 


EVANSVILLE, IND. 


Jan. 2.—The last week or ten days brought the 
local hardwood lumber manufacturers and whole- 
galers a very good volume of business. More logs 
now are arriving from the South than for several 
months, and car supply continues to improve. Logs 
also are coming from points along Green and Bar- 
ren rivers in western Kentucky. Prices are rather 
high. Lumber prices are holding firm. Local fur- 
niture factories are still buying liberally of lum- 
ber. The automobile industry also is buying a 
great deal now. Tie manufacturers report indica- 
tions of activity among railroads of the West dur- 
ing the coming year; they are buying many ties 
and other equipment. Most wood consuming plants 
here continue to operate steadily and many of the 
furniture, desk, chair and table factories are run- 
ning extra time. The furniture industry is espe- 
cially active. The retail lumber trade has been 
good. Sash and door dealers and planing mill men 
say that the outlook is very good. 

Daniel Wertz, head of the Maley & Wertz Lum- 
ber Co. here, has been elected a member of the 
board of trustees of Evansville College. 


BAY CITY, MICH. 


Jan. 2.—Only during the last week has there 
been any apparent slackening in demand. Order 
files are still well supplied and stock conditions 
are very favorable. Shipments have increased 
greatly. Practically all mills are operating stead- 
ily. The change in weather has improved logging 
conditions, and the labor situation is very satis- 
factory. Prices on all items continue firm, with an 
advancing tendency in the higher grades. In some 
instances, premiums are paid to secure prompt 
shipment of the scarcer items. Maple and birch 
continue to lead in demand, with basswood very 
strong and soft elm improving steadily, especially 
in 2-inch and thicker. Hardwood flooring manu- 
facturers report that the demand for their product 
has not slackened to any extent, and that orders 
for the desirable items are still in excess of pro- 
duction. Prices are extremely firm and surplus 
items are reduced to a minimum. 


BUFFALO, N. Y. 


Jan, 3.—The receipts of lumber by lake here dur- 
ing 1922 were somewhat smaller than for 1921. 
The amount was 13,845,100 feet, as against 14,- 
535,415 feet in 1921 and 10,786,372 feet in 1920. 
About three-fourths of the lumber arriving was 
for the yard of Montgomery Bros. & Co. Shingle 
receipts by lake were unusually small last year, 
amounting to 10,809,000 feet, as against 136,- 
100,000 feet in 1921 and 35,611,000 feet in 1920. 
During last year 300,000 lath were received, as 
compared with 646,000 in 1921 and 1,000,000 in 
1920. 

Barge canal interests are pleased with the show- 
ing made in the handling of freight during last sea- 
son, and say it proves that there is no merit in 
the argument that a St. Lawrence River canal 
project is needed. The tonnage of products of the 
forest was as follows, with lumber running about 
70 percent ahead of the previous year: Lumber, 
123,580 tons; wood pulp, 6,932 tons; pulpwood, 
18,836 tons; shingles, lath, 5,102 tons; all other, 
900 tons. 

Eugene A. Nostrand, a member of the local 
wholesale lumber trade for many years, and lately 
with Theodore Krug, has taken a position as sales- 
man for Palburn (Inc.), Mutual Life building. 

The Buffalo Lumber Dealers’ Association, finding 
its Thanksgiving dinner a very pleasant affair, 
gave another one on Wednesday, between Christ- 
mas and New Year’s, with about thirty members in 
attendance. The ingenious commissary added to 
the regular menu a special “lumber” dish, consist- 
ing of croquettes in which was concealed a dose 
of very pitchy yellow pine sawdust. 

H. Ernest Montgomery was last week elected 
one of the vice presidents of the Buffalo Club, a 
leading social organization here. 

W. L. Morley, manager of the branch office of 
the Lanier & Paterson Lumber Co., has gone to 
New Orleans to visit the offices of the company 
and will be away until Jan. 15. 

The loss by fire at the retail lumber yard of 


the Huntington & Finke Co. was covered by in- 
surance and business was resumed immediately. 
None of the stock was damaged. The company 
was fortunately equipping a second plant on Dela- 
ware Avenue, where it has a planing mill, which 
is being equipped. The burnt mill is to be replaced 
and will be devoted to interior trim work. 

Henry I. George reports that the logging season 
in the Georgian Bay district is proceeding very 
satisfactorily and that a good sized cut is ex- 
pected. The weather is cold and the snow is not 
too deep. 


INDIANAPOLIS, IND. 


Jan. 2.—Many express uncertainty concerning 
next year’s prospects. Prices as a whole are much 
higher than they were. They do not seem to de- 
cline, as they usually do during winter, and the 
conclusion to be drawn from this fact is that they 
will be higher in the spring. Some prominent 
lumbermen in this eity view the situation with 
positive alarm, for there is a point past which the 
cost of building can not go here without disas- 
trous results. The tax rate here is up around the 
3 percent mark on a 100 percent valuation. The 
furniture and other woodworking factories are 
buying, but there is a nervousness shown. During 
the next three weeks, with inventory past, the re- 
tailers want to get into the market in an attempt 
to build up their stocks before spring, but with 
high prices there will be a reduction in new con- 
struction, and they are in a quandary as to how 
large their stocks should be. 


CLEVELAND, OHIO 


Jan. 2.—During December the lines of lumber 
which had been regarded as too low in price stif- 
fened about $2, and, other lines which had been 
looked upon as high enough suffered no decrease. 
The holiday season has been better than usual this 
year. Cleveland issued considerably over $50,000,- 
000 dollars in building permits and the city of 
Cleveland Heights, a suburb, has issued permits 
of over $10,000,000. The suburban cities of Lake- 
wood, East Cleveland and West Park have granted 
permits to an aggregate of perhaps $15,000,000 
more. There is perhaps no other very large city in 
the country that runs to frame construction as 
extensively as Cleveland, so large lumber pur- 
chases are expected in 1923. One firm of house 
builders alone has bought sites for the construc- 
tion of 500 houses. Hardwood prices are about sta- 
tionary. There has been some price cutting in com- 
petition, but the large dealers notice that the mills 
have been charging more for material during the 
last sixty or ninety days. 


MILWAUKEE, WIS. 


Jan. 2.—Northern hardwoods are very scarce 
and firm in price; practically all grades and all 
kinds are wanted badly. Both mill and retail 
stocks are low, and excited bidding for the avail- 
able lumber characterizes the present market. All 
northern hardwoods, especially birch and soft elm, 
in the No. 1 and better grades, as well as com- 
mon, are highly desirable. No. 3 has improved 
greatly, and is the subject of much interest in all 
woods. Manufacturers and retailers are being 
forced to turn to the lower grades because of the 
scarcity of the better qualities. Buying and ship- 
ping is conducted on a piecemeal basis. Straight 
carload lots are very hard to find. Holiday busi- 
ness was much better than usual, because of manu- 
facturing activity and the eagerness of some mar- 
ket factors to stock up while mill stocks were 
fairly full. The price of better grade hardwoods 
will be 30 to 40 percent higher in six months, lum- 
bermen here claim. These predictions are based 
upon expected industrial prosperity, and the ex- 
treme scarcity of hardwoods of the desired kinds. 
All industrials in Milwaukee and other manufac- 
turing cities of Wisconsin have been making an 
effort to gather in as much lumber as _ possible, 
against the prospective shortage in the spring. 
Flooring and interior trim factories are working 
ahead and are in the market for much lumber. 
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Hoo-Hoo Concatenation Announced 

MINNEAPOLIS, MINN., Jan. 2.—T. T. Jones, 
Vicegerent Snark for this district, announces 
that the next Hoo-Hoo concatenation will take 
place Wednesday evening, Jan. 17, during the 
annual convention of the Northwestern Lumber- 
men’s Association. It will be in the Masonic 
Temple. 

CRABB AABE 

A TOTAL OF $34,542,062 has been apportioned 
by the Federal Government to the States for 
roads and trails within or adjacent to the Na- 
tional Forests. Total expenditures of Federal 
and coéperative funds amounting to $22,216,724 
have already been disbursed. 
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White Pine 
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Manufacturers 
Portland, Oregon. 
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Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Start the new year 
right by resolving to 
give our lumber a trial. 


We have a long and 
consistent record for 
satisfaction and are 
confident we can meet 
the requirements of 


Retail Yards, Factories and 
Industrial Plants 














74 





AMERICAN LUMBERMAN 





JANUARY 6, 1923 








r 


The Time 
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SEEMS PROPITIOUS 


I will be pleased to submit prospectus 
covering various tractsof REDWOOD 
timber lands; also lands cruising 
largely to CALIFORNIA SUGAR 
and WHITE PINE, and also DOUG- 
LAS FIR, located in California, 
Oregon, Washington and British 
Columbia, with or without sawmills, 
the sale of which are entrusted to me 
by bona fide owners. 


Charles S. Elms 
TIMBER LANDS and LUMBER 








q Hobart Building, SAN FRANCISCO, CALIF. 





ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Blidg,, San Francisco, Calif. 
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SEATTLE : 


Where Lumber 


Business [hrives 





Hundreds 
of Lumber 
firms have 
Northwest 
headquarters 
in theWhite- 
Henry- 
Stuart 
Building. 








AN entire block of 
splendid office 
buildings located in 
the business center 
of Seattle affordsideal 
headquarters for lum- 
ber firms—large or 
small. Single offices 
and suites with every 
convenience and ser- 
vice for the tenant. 


METROPOLITAN 
BUILDING COMPANY 


Seattle 




















Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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BELLINGHAM, WASH. 


Dec, 30.—The majority of the logging camps 
in this district will reopen next Monday. One, 


that of the Allen-Nolte Logging Co., resumed this 
week. The Alger camp of the Bloedel Donovan 
Lumber Mills will open Jan. 2 and in two or three 
weeks its new Sylvana camp will be shipping to 
3ellingham. The company has nearly finished 
operations at Marysville. It has purchased for its 
Alger camp a Climax locomotive and a complete 
unit at a cost of more than $45,000. At its Saxon 
and Sykomish camps activity will be resumed as 
soon as snow. permits, The Samish Bay Logging 
Co. will begin cutting early in January, and pos- 
sibly will reopen its sawmill. ’ 

Heavy box shook shipments will be made to the 
Far East soon by the Morrison Mill Co. Its Bel- 
lingham plant will furnish 127,000 shook and its 
Anacortes and Blaine mills about 87,500 each. 
Several lumber cargoes will be loaded for Califor- 
nia within the next week. Two are now loading 
here, the steamship Lakeshore at the E. K. Wood 
Lumber Co.’s docks and the steamship Joan Paul- 
son at the Bloedel Donovan plant. Next week the 
motorships Lassen and Sierra will call at the 
IX. K. Wood mill for California orders. Another 
vessel that will load here within the next week 
is the Uralson Maru, which will take a cargo from 
the Bloedel Donovan plant for Japan. The Puget 
Sound Sawmills & Shingle Co. will make a ship- 
ment of shingles to California*shortly. The steam- 
ship Santa Cruz will load 450,000 feet at the Wood 
mill for South America. 

The mills of the E. K. Wood Lumber Co. and the 
Morrison Mill Co. resumed operation this week, 
and the Whatcom Falls Mills Co.’s mills and the 
cargo plant and Mill B of the Bloedel Donovan 
Lumber Mills will do so next week. This company 
has had a large force of repair men at work this 
week. The Puget Sound Sawmills & Shingle Co. is 
still idle, but it is doing some work on its dock. 

The decision of the Bellingham carpenters’ local 
to raise wages from $7.20 to $8 a day on March 1 
has caused some apprehension among prospective 
builders and others, 

More than six hundred children of employees of 
the Bloedel Donovan Lumber Mills enjoyed, in 
Liberty Hall, a Christmas program that was ar- 
ranged by officers of the company and members of 
the shop committees, headed by Secretary James H. 
Prentice, of the company, and Halbert Hilton and 
II. C. Wilkinson, of the cargo and Larson plants, 
respectively. William Reid was chairman and Vice 
President J. J. Donovan wished everybody a Merry 
Yuletide. He also read a telegram from President 
J. H. Bloedel, then in New York, expressing regret 
over his inability to be present. Mrs. James H. 
Prentice and her three children led the audience 
in singing “Holy Night” and a Christmas song. 
All the children received gifts and candies, nuts 
and fruit. Dancing followed. 


LOS ANGELES, CALIF. 


Dec. 30.—There are no signs whatever of any 
weakening in the lumber market in Los Angeles 
and thruout southern California. Rather, there is 
a fairly pronounced tendency toward a strengthen- 
ing of the demand. The volume of business actually 
placed during the last few weeks for delivery early 
in 1923, and inquiries during the last few days, 
combined with the announcement from contractors 
and architects of the building projects already 
planned for the year, have shattered whatever 
hope there may have been held in some quarters 
that the lumber market here would show signs of 
weakening after the new year. Some staples are 
scarce, and stocks as a whole are reported low. 
Prices vary considerably, perhaps $31 flat would 
be about an average. The only weak spot is shin- 
gles, which are held at $3.80. 

A total of 111 lumber cargoes arrived at the 
harbor during the month to the night of Dec. 28, 
There has been some easing up in the congestion 
at the harbor during the week, altho it was not of 
great extent. Lumbermen report that the car situ- 
ation during the week has been “fairly satisfac- 
tory.” 

Salesmen of the lumber trade in Los Angeles are 
being organized into an association of their own 
by E. D. Tennant, secretary of the Los Angeles 
District Lumbermen’s Club. A committee—com- 
posed of R. H. Brown, of the Hayward Lumber & 
Investment Co.; H. E. Albro, of the Post Lumber 
Co.; C. A. Cheatham, of the Woods-Beckman Lum- 
ber Co.; Phil B. Hart, of the Woodhead Lumber 
Co.; J. M. Elliott, of the Owens-Parks Lumber 
Co., and Mr. Tennant—was appointed at a recent 
meeting to complete final details of organization. 


The plans they submit will be acted upon at a 
meeting to be held early in January, at which time 
efforts will be made to bring out as many salesmen 
as possible, 

A meeting was held at the Beverly Hills Hote} 


Tuesday of retail lumbermen of Hollywood, Bey- 
erly Hills, Sawtelle, Santa Monica and Culver 
City. Costs were the chief subject of discussion. 


IX. D. Tennant, secretary of the Los Angeles dis- 
trict lJumbermen’s club, was chairman. 

The Orange County Lumbermen’s Club dined at 
the Elks’Club, Anaheim, Thursday, with Mrs. H, 
Iiggleston, secretary of the State association, as 
the guest of honor, There was a large turnout. 

The sale of the steam schooner Florence Olson 
to the Hart Wood Lumber Co. is reported here, 

U. G. Richards, formerly local and later general 
manager of the E. K. Wood Lumber Co., has de- 
cided to enter the wholesale field here, representing 
Inman Poulsen Lumber Co., of Portland, Ore., 
which has been out of this market for some time, 


Hf. B. White succeeds N. V. Whitson as man- 
ager of the E. K. Wood Lumber Co.’s yard at 
Santa Ana. Mr. Whitson’s plans for the future 


are indefinite. 

C. G. Lynch, manager of the Blinn Lumber Co., 
is back at his desk after a business trip to San 
I’rancisco, 

LP. Buchner, of the Buchner Lumber Co., Port- 
land, Coos Bay operators, has been a Los Angeles 
visitor this week. 

V. B. Davis, of the Union Lumber Co., Fort 
sragg, was a visitor in the city over the holidays. 


SAN FRANCISCO, CALIF. 


Dec. 30.—Retail lumber dealers in San Fran- 
cisco have had a very good year and have been 
maintaining prices, The building campaign has been 
so active that December has been one of the best 
months in the year for local lumber sales. The 
yards have been buying for their requirements. 
Stocks are low in the city and central California, 
Advanced prices on Douglas fir may have a ten- 
dency to check buying, but, with the excellent 
building outlook, the dealers will have to replenish 
their stocks and the market is likely to hold firm. 

The revival in demand from Australia is an en- 
couraging feature of the export situation. Large 
quantities of Douglas fir are reported as sold in 
the Northwest to Australia during the last six 
weeks. Japan is taking some lumber right along, 
and, if financial conditions improve, will be a 
heavy buyer. The Douglas Fir Exploitation & Ex- 
port Co. sold 5,191,000 feet during the week, of 
which 2,940,000 feet goes to the west coast of 
South America and 2,251,000 feet to Japan. The 
Redwood Export Co., this city, has done a good 
business this year and would have taken more 


_ orders if the mills had been able to supply all the 


dry clear wanted in Australia. 

The Red River Lumber Co. will operate the 
white and sugar pine mill at Westwood thruout 
the winter, altho the cut will be reduced somewhat 
while there is deep snow in the woods. Sales are 
keeping up well, and fifty-six carloads were sold in 
one day this weck. Prices are being well main- 
tained on all grades of lumber. 

William Mugan, of the Dolbeer & Carson Lumber 
Co., this city, reports a good cut of redwood at 
Eureka this year with a satisfactory demand. A 
new electro sawmill is being built near the old 
plant. There will be two bands and a resaw giving 
a capacity of at least 120,000 feet to a shift. 
There will be one 108-inch carriage and one 60- 
inch, 4-block carriage of Allis-Chalmers make; an 
Allis trimmer and Allis log loaders. 

I’. B. Macomber, of the San Francisco office of 
the Chicago Lumber Co. of Washington, reports a 
demand for white pine shop in excess of the 
amount of stock obtainable from the mills. L. V. 
Graham, general manager of the company, is leav- 
ing Kansas City next week for the Pacific coast 
and will visit the Seattle and San Francisco office. 

The Yosemite Lumber Co., this city, has closed 
down its white and sugar pine mill at Merced 
Falls for the winter. Shipments to the eastern 
market have reduced stocks considerably. 

M. A. Burns is making a moderate output of 
redwood shingles at Eureka and has orders ahead 
for kiln dried stock for Texas, Arizona and New 
Mexico. The pine box factory at Castella has 
closed. 

Hf. H. Barg, of the export department of the 
American Trading Co., who has returned from 4 
five months’ European tour, found building in 
Europe rather quiet. 

R. A. Hiscox, head of the Western States Lumber 
Co., this city, reports the demand very good for 
this time of year, with cars more plentiful for 
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' pouglas fir shipments from the north. There is a mill; Rainier, at Albers dock; Quinault, at Puget 
- good demand for white and sugar pine, with the Sound mill, and San Diego, at Dickman mill. For 
factory grades very hard for commission men to South America, Ryokai Maru, at Port dock. For ar or 
obtain, as dry stocks at mills are light and are be- Europe, Annam, at Port dock, and Arizonan, at 
ing held for mixed car shipments. Baker dock, ; FOREST ENGINEERS, Ld. 
en. Rs opr is city. will main- The State supreme court has upheld the deci- 
The Hammond Lumber Co., this city, will main 2 : : = : mae . oe : 
tain redwood production. Two-thirds of the mill ‘ions of the county courts which ordered large Timber Cruising Logging Maps Timber Lands 
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| time Chas. R. McCormick & Co., this city, are still Harbor Lumber & Shingle Co. and the Eureka 920-25 Vancouver Block, 
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Ifotel celine are being well maintained. Production at County made fraudulently excessive valuations of BRITISH COLUMBIA 
a the mills at St. Helens, Ore., will be increased after oth plants and lumber. The assessment of the 
Sulver repairs are completed. Grays Harbor company for 1920 was reduced by 
ssion, . Ie gy a Oa a . ie ita — the court decision from $983,556 to $425,878, and é 
é The Fruit Growers’ Supply Co. closed down its : . OES, 
S dis- white and aks pine mill at Susanville for the the Eureka company’s assessment proportionately When 1m the Market for 
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me winter Dec. 23, as snow in the woods has put a cut to $162,095. scans as ’ : , . * 
ae stop to logging. The box factories at Susanville || en Griggs, en = -™ i Paul & Idaho White Pine 
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ie factory will operate thruout the winter, with con- SEATTLE WASH Spruce, Hemlock, ig 
neral tracts for orange shook to be filled. ? " & H h 
s de- Pp. C. MeNevin, vice president of the eastern Dec. 30.—“There’s a lot of fir stock on the Coast Stone ers ey 
nting sales organization of the Pacific Lumber Co., is that isn’t here,” facetiously remarked a wholesaler, Telephone Mulberry 279. 
Gica here from Chicago, : in trying to give his impressions of the lumber Room 612 Essex Building, Newark, N. J. 
tines. The Albion Lumber Co., this city, will close situation and outlook as the year ends. He had in 
man- down its redwood mills at Albion and Navarro, mind the apparent accumulation as shown by as- 
a at Dec. 30, for the annual repairs, but will resume sociation figures. In fifty-one weeks of 1922 pro- - 
SR operations as soon as possible to take care of or- duction has been 4,345,000,000 feet ; orders, 4,123,- 
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: general inanager, has returned from an eastern Sg —=— == 3 
ane trip. Hs Dec. 30.—-Continued bad weather has forced ee a Sa —— 
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RELIABLE INFORMATION SUPPLIED WITH 
REFERENCE TO 


California Sugar and White 
Pine Timber Tracts — 


In large and small bodies 


SAW MILLS, BOX FACTORIES 
and OPERATING PROPERTIES 


MAY YEARS’ close identification 
with the California pine manufactur- 
ing interests places me in a position to 
render expert service to investing clients, 
including engineering reports. . 


G. X, WENDLING 


2665 JonesSt., San Francisco, Cal., U.S.A. 


























Stillwell 


PLAN BOOKS 


CALIFORNIA STYLE .,",. HOMES 


—show Pictures, Floor Plans and Estimated Costs 
of Building over 200 Selected Designs. 








** Representative Cal. Homes” 
50 Houses—7 tol0 Rooms—$1 
** Litt!e Bungalows’’ “* The New Colonials” 

75 Houses—3-4-5 Rooms—$1 60 Houses—6tol0 Rooms—$1 


SPECIAL OFFER: Send $2.50 for any three of 
these books and get Garage Folder FREE. 


Books and Blueprints sold with Money-Back Guarantee. 
E. W. STILLWELL & CO., Architects, 699 Calif. Bldg., Los Angeles 


**West Coast Bungalows’”’ 
50 Houses-6 and7 Rooms-$1 








A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


- Lumbermen’s 
Building Estimator 


The basie principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost. per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barna. 


Bound in red leather, size 514 x 82 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











mills. The South Bend Lumber & Timber Co. an- 
nounces that it expects to have the new 75,000-foot 
capacity mill operating about the middle of Janu- 
ary. The Lewis Mills & Timber Co. expects to 
start up its new 125,000-foot capacity mill at 
South Bend some time in February. The following 
Willapa Harbor shingle mills are operating: South- 
west Manufacturing Co., Raymond Shingle & 
Timber Co., Keystone Shingle Co., J. A. Lewis 
Shingle Co., Getchell Shingle Co., South Bend Mill, 
North Palix Shingle Co., and Western Shingle Co. 
The Pacific Fruit & Box Co., the Raymond Veneer 
Co., and the Hanify Lumber Co.’s and the Siler 
Mill Co.’s box factories are operating full time. 
The stock of logs on the harbor is very low, but 
most camps are planning on increased production 
for the next year. 


KALISPELL, MONT. 


Dec. 30.—The wrooks-Scanlon Lumber Co., of 
Eureka, now has under way repairs to its saw- 
mill. The date for resuming operations is indefi- 
nite, but it is expected that when the mill is 
started there will be sufficient logs on hand to 
permit of continuous operation thruout the season. 
Work at the logging camps of the Brooks-Scanlon 
Co.—there are seven camps, two being operated 
by the company and five under contract—is pro- 
gressing nicely. Sixteen cars of steel for an addi- 
tion to the logging railroad have been received and 
the work of laying it will be started as soon as the 
weather is right. 

The Somers Lumber Co.’s 
Mont., is being repaired also. 


ABERDEEN—HOQUIAM, WASH. 


Dec. 30.—The close-down of the logging camps 
extended over a period of six days only, the short- 
est in many years in this district. The acute log 
shortage, which has been felt in nearly all of the 
mills in the last two weeks, was mainly responsible 
for the decision to make the holidays brief. It 
is expected that all camps will be in operation on 
Tuesday, Jan. 2. 

Vessels loading on the Harbor during the week 
included the Winding Gulf, which loaded at the 
Grays Harbor Lumber Co. for the east coast, un- 
der charter to the Charles R. McCormick Lumber 
Co., of Portland. The Winding Gulf inaugurated 
a new intercoastal service by the Garland Steam- 
ship Corporation. 

Twelve ships cleared from the port of Grays Har- 
bor yesterday, carrying lumber and shingles. Es- 
timates indicate that the cargo shipments for De- 
cember will approximate 70,000,000 feet. 

There was no slackening up in building on the 
Harbor during the holidays. 

The Donovan Lumber Co. will electrify the mill 
purchased by it from the Western Lumber Co., 
now known as Donovan Lumber Co. mill No. 2. 
The motorship William Donovan arrived this week, 
bringing the big new turbine engine which will be 
installed in the mill after the first of the year. 


PORTLAND, ORE. 


Dec, 30.—The outlook for the coming year for 
the lumber industry is decidedly optimistic. While 
many mills are idle for the holidays, there will be 
very few indeed in this district idle after the first 
of the year. Not a few are working double shift, 
with others planning to do so shortly. Stocks as a 
general rule are low and broken, and with better 
transportation facilities available, very little lum- 
ber is expected to accumulate in the yards. 

There was a heavy movement of lumber from 
the Columbia River this week, and among the 
shipments was one of 1,200,000 feet on board the 
schooner La Merced, which loaded at St. Helens 
for San Pedro. The steam schooner Siskiyou left 
for San Pedro with a cargo of lumber loaded at 
Westport. The steam schooner Frank D,. Stout 
left Kalama with a cargo of shingles and lumber 
for San Francisco, and the steam schooner 
Wapama left St. Helens with 950,000 feet of lum- 
ber for San Pedro. 

The steamer Albert Jeffress docked at the new 
wharf of the Long-Bell Lumber Co. at Longview, 
Wash., to discharge a shipment of steel rails for 
use in the company’s extensive operations in the 
Cowlitz River district. This was the first ocean 
going craft to tie up at the wharf. The steamer 
William Campion will arrive in about a week with 
1,100 tons of steel rails. 

It was rumored here this week that George H. 
Kelly, formerly of the Booth-Kelly Lumber Co., 
Eugene, Ore., but now engaged in the insurance 
business in Portland, is planning a $1,000,000 
sawmill on the Oakridge branch of the Southern 
Pacific in Lane County. Mr. Kelly and associates 
hold large tracts of timber in eastern Lane County. 

The North Pacific Lumber Co.’s plant was leased 
this week to J. A. Ryan, of the Beaver Lumber Co. 
The mill will be operated by the Duluth Oregon 


plant at Somers, 


— 


Lumber Co., being organized here. The 8-hour 
capacity of the mill is 300,000 feet. The Beaver 
Lumber Co. mill at Prescott, on the lower Colum. 
bia, is now operating two shifts, cutting about 
320,000 feet a day. 


SPOKANE, WASH. 


Dec. 30.—The holiday lethargy was in evidence : 


in the lumber business thruout the week. A num. 
ber of mills that are able to continue operations 
thru the winter and have been running have shut 
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down for annual repairs and overhauling. Prices © 


have not changed during the week but remain the 
same as a week ago. The lumbermen of this dis. 
trict, without exception, look forward with confi- 
dence to a year of good demand for their products 
and at profitable prices. 

The first annual district managers’ convention 
of the National Builders’ Bureau, of Spokane, has 
been in progress here during the last four days of 
the week. Six of the district managers from va- 
rious parts of the United States together with the 
heads of the company and department managers 
here have formed a group of more than twenty 
which have conferred morning and afternoon at 
meetings at the company’s offices, relative to the 
problems of their business on how to make it 
easier for people to secure homes and to enable 
the lumber dealers to quote complete home prices 
rather than lumber prices. 

The visiting managers were royally entertained 
during their stay here by the Spokane Advertising 
Club, by A. L. Porter and Frank H. Beckmann, 
president and vice president, respectively, of the 
bureau. A banquet at the Davenport Hotel con- 
cluded the festivities. 


VICTORIA, B.C. 


Dec. 30.—Vancouver Island sawmills received 
their first lumber orders from the Canadian prai- 
ries last week, indicating an unexpectedly early 
opening of that market with prospects for un- 
usually active demand this spring. The fact that 
the prairie market has shown signs of life so 
early in the season demonstrates, the lumbermen 
believe, that the yard operators see an exception- 
ally heavy demand ahead, and consequently con- 
sider it good business to get in their orders well 
in advance of the rush. 

The United States market is still healthy, and 
shipments are going out regularly. The embargo 
on cars entering the United States over the lines 
of the Canadian National system has been removed, 
and the mills situated on the Canadian Northern, 
as well as on the Canadian Pacific, are now no 
longer affected by shortage. 

Prospects are decidedly better for next year, 
in the opinion of the majority of Island operators, 
who regard the present strong demand and slight 
firmfing of prices during the last month or so as a 
sure indication of good times ahead. On the Island 
the export possibilities are a matter of first con- 
cern, and there have been encouraging signs 
regarding Japan and Australia. The Island’s tide- 
water mills have a fairly large share of the orders 
for over 20,000,000 feet of lumber, placed recently 
by Australia for delivery early next year. There is 
a strong probability that Australia will be in the 
market for railroad ties next year. Japan’s inter- 
est has been reawakened and several Island mills 
have received healthy orders for 12x12 and 24x24 
squares. South American and South African busi- 
ness appears to be available for Island mills if they 
can handle it, but lack of tonnage is a drawback. 
Next year should witness a steady improvement in 
the United Kingdom market, as British Columbia 
lumber should be able to come closer to the quota- 
tions of the Scandinavian countries. 


WINNIPEG, MAN. 


Jan. 2.—Due to the holiday season, business has 
been very quiet. The extremely cold weather cur- 
tailed building operations, and local retailers have 
been placing very few orders. It is understood 
that some orders have already been placed for 
spring requirements at considerably off the present 
wholesale price list, but very few of the larger 
line-yard companies have yet placed any iarge 
orders. It is expected that buying will be a great 
deal more brisk in another thirty days, as stocks 
in the country points, even where good crops have 
been harvested, are extremely low and must be 
replenished to take care of early spring business. 
Local representatives of the larger Coast mills 
report that their companies are not taking on any 
business, except strictly at list prices, as their 
foreign business has brought plenty of orders to 
keep them running full time for sixty days. Native 
spruce manufacturers continue to maintain 4 
strong price position, and say they are able to 
dispose of any stock ready for shipment to foreign 
buyers. They are all doing extensive logging opera: 
tions in order to be ready for spring business. 
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SHREVEPORT, LA. 


Jan. 2.—The market for southern pine is very 
stable. Following a short period of slightly de- 
clining prices, the last few days has witnessed an 
upward turn, doubtless due to a heavy volume of 
orders. The opinion $s very freely expressed that a 
sharp advance in prices will take place not later 
than February. Orders booked now can scarcely 
arrive much sooner than the time the stock will 
begin to be needed. The demand is steady for all 
items of the list. Railroad material demand is 
steadily growing. If the present demand continues, 
the mills will be severely taxed to handle the re- 
quirements of the trade. 

The hardwood market continues firm, and there 
is a steady and increasing demand for all items 
that this territory can furnish. About the only 
drawback is the high freight rates, which still cut 
off almost completely all demand for No. 3 common 
oak, ash and gum. 

w. A. Anderson, president Shreveport Lumber 
Co., who returned early Christmas morning from a 
business trip of about two weeks in northern and 
eastern cities and towns, reports that he found 
business prospects for 1923 unusually encouraging. 
He visited St. Louis, Hannibal, Mo., Chicago, 
Grand Rapids, Detroit and Elkhart, Ind., and in- 
terviewed a number of business men in other lines 
as well as lumbermen, and reports that he did not 
encounter a single discordant note. Said Mr. An- 
derson, “I met a number of lumber buyers who are 
placing orders to get supplies in as soon as pos- 
sible, some of them placing orders for fifty to one 
hundred cars. The feeling is that there will be a 
big advance in prices in February.” ; 


ALEXANDRIA, LA. 


Jan. 2.—The southern pine market has been 
very firm. Lath, however, dropped $1. Flooring 
is very strong, also railroad and car material. The 
railroads have used up all their surplus stock, and 
urge immediate shipments. The large mills on the 
right of way have been receiving a limited supply 
of cars, which they load to capacity; the smaller 
mills are suffering more for lack of cars. Open 
cars are now more plentiful, but box cars are 
scarce. The mills have heavy order files, enough to 
keep them busy for sixty days, altho they are will- 
ing to take on additional business, to be shipped as 
soon as possible. Stocks are very badly broken, 
but the mills are eager to clear them up before in- 
ventory, so they are not increasing their produc- 
tion, altho the weather has been ideal. Many mills 
are so oversold that they have very little time to 
bother with orders, while others are out of produc- 
tion entirely. Many dealers who expected a slump 
in prices have to pay more now, and are beginning 
to fear the mills will not be in position to handle 
their requirements. 

There have been more buyers than usual from 
the North and East, endeavoring to place orders 
for the first of the year. 

The large sawmill at Carson, La., belonging to 
the Delta Land & Timber Co., was destroyed by 
fire Dec. 27. The loss is estimated at $150,000 to 
$175,000, fully covered by insurance. 

T. L. Agerton, commission man, of Waco, Tex., 
made a business visit to the mills in Alexandria 
and this vicinity last week. 


NORFOLK, VA. 


Jan. 2.—Sales of North Carolina pine during 
last week have been rather light as a whole, 
altho some items continue to move as briskly as 
heretofore. There has been no falling off in the 
number of inquiries for rough and dressed items; 
there has been an increase in the number of large 
buyers visiting this section. The weather has been 
more unsettled and already some of the small air 
drying operations have been put out of the run- 
ning. The car situation in the South is still far 
from satisfactory. 

There has been no slackening-up in the demand 
for 4/4 edge No. 2 and better recently. Sales have 
been limited by mills because of lack of stock, and 
also because much new business was for embar- 
goed territory. Buyers do not hesitate in paying 
prices now asked by mills. There is also a good 
demand for 5/4 and thicker edge No. 2 and better, 
as well as stock widths, with little to be had for 
quick shipment. The Baltimore buyers are taking 
what stock is offered at prevailing prices. No, 2 
and better 4/4 stock widths have been very active. 
Prices show a tendency to advance. No. 3 4/4 edge 
has been a little quiet but many mills are oversold. 
No. 3 4/4 stock widths are still brisk sellers; 
mills are not inclined to sell ahead of the saw. 
Nos. 1 & 2 bark strips are active, rough and 
dressed, 

Sales of 4/4 edge No. 1 box have been very 
light, but inquiries for rough, resawn rough, D2S 
and resawn have been very numerous and call for 
large quantities. This item is rather hard to get 
for quick shipment. No. 2 4/4 edge and box, 
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worked, has also been active, many mills limiting 
quantities. The price is stiffer. No. 1 4/4 stock 
box is being actively inquired for, rough and 
dressed, altho sales are rather light, due to compe- 
tition of air dried. Mills having any surplus are 
sitting tight. No. 2 4/4 stock box showed more 
life; mills have very little to offer. Edge and 
stock box, 5/4, are being inquired for more fre- 
quently and appear difficult to buy for quick ship- 
ment as many mills now limit their production 
to 4/4 boards. Box bark strips continue active 
and some very large inquiries have been out. Mills 
are not disposed to sell very far ahead. 

While sales of flooring, thin ceiling etc. have 
been rather light, there have been plenty of in- 
uiries. Many planing mills have been shut down. 
-rices show no further change. Inquiries for 
roofers have been very numerous but much busi- 
ness is still lost because of the low prices at which 
air dried stock is being offered. This competition 
is expected to be eliminated by weather conditions 
during the next month or two. 


JACKSONVILLE, FLA. 


Jan, 2.—The southern pine market in this ter- 
ritory is very strong. All the mills seem to be 
well supplied with orders. The demand for timber 
is strong, as is that for railroad material and car 
material of all kinds and dressed stock. Prices 
are firm and the tendency is upward. ‘The mills 
are getting practically all the cars they need. 

The demand for cypress, all grades and thick- 
nesses, is good; in fact it is practically impossible 
to buy certain items, especially 5/4 and thicker 
shop and selects. The mills that cater to the 
mixed car trade in dressed lumber are loaded for 
the next sixty to ninety days. Several items have 
been advanced during the last week. Shop has 
advanced $3; box, $2; Nos. 1 and 2 common, $2. 
All of the mills have excellent stocks coming on, 
and are in good shape to take care of the spring 
trade. The outlook for good cypress business is 
indeed very bright. 


HATTIESBURG, MISS. 


Jan. 2.—Not in many years have the sawmills 
started the new year with brighter prospects. 
Usually at this season empties would be scarce, but 
for the last few weeks there has been a much bet- 
ter supply of both box and open cars, altho at 
some points cars are far from plentiful. Order 
files are well filled with all kinds of cutting—shed 
or yard stock and timbers. Buyers are each day 
offering choice orders in both longleaf and short- 
leaf. Prices are strong, there being every indica- 
tion that an advance, in timbers especially, will be 
made within the next few weeks. Weather for 
the last few months has Ween very satisfactory, 
and while labor is somewhat scarce there does not 
seem to be the turnover that is usual at this season. 


MERIDIAN, MISS. 


Jan. 2.—All items of southern pine have re- 
mained very firm thruout this section, with prices 
practically unchanged for the last ten to fifteen 
days. The market is strong, and inquiries for all 
items, both low and high grades, are becoming very 
heavy. It does not appear that there are any very 
large stocks of dimension on hand. Buyers report 
that the manufacturers will accept orders for only 
just enough to keep things moving, unless they are 
offered prices higher than the present market. 
Buyers from various sections of the consuming 
territory are beginning to come south in good 
numbers. Manufacturers thruout this entire ter- 
ritory are optimistic. 


JACKSON, MISS. 


Jan. 2.—The volume of business handled during 
Christmas week has been unprecedented, even 
with all the salesmen off the road. Most mills are 
down for a week or ten days, and shipping depart- 
ments are running light on account of lack of 
labor. The car supply is somewhat better. The 
mills are going into 1923 with a much heavier 
order file than last year. The demand covers all 
items on the list, with timbers and special stock 
leading. 

Pine exporting is much more active. There is 
considerable inquiry from South America. Euro- 
pean buyers are also coming into the market with 
some very large schedules of saps, prime and tim- 
bers; 30 cubic average sawn timber now brings 
$40 to $41 f.o.b. cars, port. The hardwood export 
situation is greatly improved. 

Local manufacturers of hardwood report that, 
if anything, the demand has been stronger last 
week. Orders were received last week at $5 in 
advance of two weeks ago. Gum seems to be the 
item in greatest demand, but poplar, maple and 
ash are being disposed of as fast as desired. All 
the consuming industries are steady buyers and 
are wiring in orders. The automobile industry 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 


San Francisco 


Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, - : - Chicago 
W.O.W. Building, - - - Omaha 
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ALIFORNIA 
White Pine 


Our stock is soft and light and is 


naturally suited to 


Box, Shop and Clears 


Let us quote you prices today on future needs. 


Clover Valley Lumber Co. 


Sawmill, box factory General Office: 


and planing mill at 
Loyalton, California RENO, NEVADA 


REDWOOD 
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ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
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Fruit 
Single 


Common 
Extension 


Taper 
Single 





Spruce 


Everything in Ladder Line. 

Write for Illustrated Catalog 

and Latest Reduced Prices. 
We pay the freight. 


LADDERS 








W. W. Babcock Co., Bath, N. Y. 











seems to be the heaviest buyer, and the furniture 
is a close second. Box factories are buying more 
low grade hardwood. Recent rainfall has ham- 
pered logging considerably but mills have been 
able to keep operating steadily; plenty of open 
log equipment is now available. 

F. J. Noone, representative at Harrisburg, Pa., 
of the McCormick Lumber Co., wholesaler, Bir- 
mingham, Ala., is in Jackson spending the holidays 
with relatives. 

W. H. Hukill, of Buffalo, N. Y., is in the South 
calling on trade connections, the Finkbine Lumber 
Trustees and Trenton Lumber Co. 

A report received from Coldwater, Miss., states 
that shipments of logs have been unusually heavy 
during the last few days, due to an unusually large 
supply of open equipment. 


KANSAS CITY, MO. 


Jan, 2.—There 1s no doubt that 1923 will be a 
big year, tho some sales managers say they do not 
expect such a heavy volume as they forecast a 
month or two ago. Some of them say the price 
level is a little too high to induce a great volume 
of home building, but they do not believe that it 
will affect industrial or apartment construction 
to any extent. Furthermore there seems to be con- 
siderable dissatisfaction on account of the new 
tariff law. Already prices on a great many com- 
modities affected by the tariff have begun to 
climb, lumbermen point out, with the result that 
the cost of living will increase and building will 
look less attractive to the intending home builder. 

It is reported here that several new local yards 
are in prospect in the south part of the city, where 
nearly al) of the new home and apartment building 
is under way or projected. Yards which were es- 
tablished years ago are now a considerable distance 
from the greatest building activity. In fact, it is 
said, the average round-trip delivery now is seven 
miles, 

Kansas City lumbermen are being approached 
with a proposition to erect an office building at 
24th Street and Grand Avenue for their particu- 
lar réquirements. The proposition as yet is in a 
purely tentative stage, but some lumbermen are 
heartily for it. In recent years the growth of the 
lumber business in this city has resulted in a con- 
siderable scattering of the offices which formerly 
were all in the R. A. Long Building or that 
vicinity. 

Local retailers will join again this year in build- 
ing a model house for the “better homes” exposi- 
tion in Convention H[all. It will be a 8-room cot- 
tage, completely furnished, and in a landscaped set- 


ting. 
MINNEAPOLIS, MINN. 


Jan. 3.—T. A. McCann, general manager of the 
Shevlin, Carpenter & Clarke Co. interests, is back 
from a visit to the mills at Bend, Ore., and Mc- 
Cloud, Calif., and says the western mills had a 
good volume of trade during last year, much better 
than for 1921. He believes the outlook for the 
new year is still better, and that with their fine 
cargo trade the Coast mills will have a good mar- 
ket for all they produce. Mr. McCann has ac- 
cepted appointment as State counsellor of Hoo-Hoo 
for Minnesota. He relieves T. T. Jones, who con- 
tinues to act as Vicegerent Snark for the Minne- 
apolis district, but will not carry both jobs. Mr. 
McCann joined Hoo-Hoo in 1916 and is enthusias- 
tic over the progress and future plans of the order. 

James G. Wallace, of the Wallace-Ballord Lum- 
ber Co., is back from a visit to mills of the Inland 


Empire and the west Coast. He reported that 
heavy snows have hampered the inland mills, 


while tidewater mills are having demand for every- 
thing they can ship. 

L. B. Rich, president of the J. E. Glass Lumber 
Co., is back from an extended trip to the west 
Coast, during which he traveled 2,500 miles by 
automobile and visited a number of mills, from 
sritish Columbia to northern California. 

J. A. McCampbell, of the Kingsley-Towle Lumber 
Co., has returned from a business trip to Seattle 
and other west Coast points. 

Kk. O. Hawksett, representing the McGoldrick 
Lumber Co. here, has gone to visit the headquar- 
ters at Spokane. 

Dean Glenn, head of the purchasing department 
of Thompson Yards (Ine.), got back for Christmas 
after a visit to a number of western mill points. 
He found evidence of great improvement in rail- 
road conditions. 

H. L. Bratnober, of the Central Warehouse 
Lumber Co., has been east visiting wholesalers 
with whom it has trade relations. 

Dr. D. F. Brooks, of the Brooks-Scanlon lumber 
companies, is in the South looking over some of 
their properties. He is accompanied by George 
Lammers, manager of the Bahama-Cuba Co. 
(Ltd.), one of their companies. 

William S. Wells, who has been calling on the 
trade for the John F. McDonald Lumber Co., has 
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resigned and soon will go to Lockport, Calif., to be. 7 


associated with the Upson Co., wallboard many. 
facturers, 


PITTSBURGH, PA. 


Jan. 2.—Prospects are better than at the be. 
ginning of any new year since before the war, 
Of course there has been a slackening in business 
on account of the holidays, while in a measure 
the weather has interrupted building operations, 


However, this let-up has given opportunities to | 
push inside work, and the planing mills have kept | 
up their operating schedules except for the one-day 


holiday each week of the last two. 

Railroads are buying lumber, and the wholesal- 
ers are booking a fairly good amount of business 
right along. The retailers are getting ready fora 


rush of spring orders, hoping that the menace of [ 


another coal strike will pass. Trade in packing 
boxes is good, while there is still a strong demand 
for hardwoods, especially the better grades. There 
would be a better demand for western goods if the 
railroads could deliver. It is said the shipments 
of North Carolina pine are far better than they 


have been for some time, and have tended to re. | 


lieve the situation. There is a ready market for 
iath of all kinds and sizes, while shingles also are 
active. There is a desire to stock up the lumber 
yards, to be prepared for the coal strike if it does 
occur. Lumber price changes are without signif- 


"BOSTON, MASS. 


Jan. 2.—-The worst snow storm so far this win- 
ter interfered considerably with rail and highway 
transportation late last week, and besides delaying 
lumber shipments here in the Northeast also 
caused considerable trouble for retail yards. 

The New England market for lumber is generally 
strong and healthy, and prospects appear bright 
for a large and prosperous 1923 business. Spruce 
lath are a little soft, and the limitation of business 
resulting from rail embargoes has weakened Cana- 
dian spruce a little, but these items are the excep- 
tions. Red cedar shingles are distinctly firmer; 
southern pine flooring and partition are command- 
ing high prices ; cypress shows an upward tendency. 
The hardwoods are strengthening steadily and the 


outlook here for this important department is 
especially bright. 
The building industry is exceptionally active, 


and it is predicted that this winter will see more 
construction than ever previously undertaken here 
during the cold season. 

Resumption of the local lumber trade with Ar- 
gentine, recently predicted, is confirmed by ship- 
ment of some substantial cargoes of eastern and 
northern lumber. The Boston bark Snowden ar- 
rived at Buenos Aires, Argentine, on Christmas 
Eve, from Campbelltown, N. B., after a passage 
of sixty-three days, with a cargo of 1,000,000 feet 
of eastern spruce. Other cargoes are en route or 
soon to follow. Before the World War two Boston 
lumber firms carried on a very important lumber 
trade with Buenos Aires and Rosario, especially 
in Ottawa pine. 

Later reports from Lee, Mass., indicate that the 
fire there in the Center Street yards of the 
Knox Lumber Co. was even more serious than 
thought at first. It is suspected that an incen- 
diary was responsible. It was impossible to save 
any of the stock or buildings in the main yard. 


PHILADELPHIA, PA. 


Jan. 2.—Building business is in fine shape, and 
contractors are getting ready for spring. ‘There 
is really a lot of work going on now, despite the 
weather. With supply low and demand good, 
there will probably be a resumption of active buy- 
ing early in the coming year, and a good many 
believe that by the first of February the business 
will be active again. Jobbing carpenters and small 
as well as large contractors still have all they can 


do. Planing mills are still busy, and are again 
booking future business. Inside trim men and 


cabinet makers are still busy, but are catching up 
a little on their orders. Box makers are busy, and 
furniture manufacturers are working to capacity. 
The railroads are good buyers, and are expected to 
come into the market for large quantities of lumber 
after the first of the year. 

The market is holding tight, for while demand 
is slow temporarily, supply is low, and the feeling 
of confidence in the future is general. Most dealers 
are looking forward to a particularly big year in 
west Coast products, and the market for all kinds 
of hardwoods will be good. White pine, spruce and 
hemlock will probably move in small volume com- 
pared to some years ago, but at good figures. Cy- 
press demand will be good, and stocks will be low 
during the year. Southern pine production seems 
to be a bit slow. North Carolina pine will find a 
ready market for all that can be produced, and 
prices will be good on the average. There will be 
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a ready market for lath and shingles, and probably 
no decline in prices. 

Last Friday, the Lumbermen’s Exchange of this 
city held its usual year-end party, which was the 
usual success. This affair brings out many princi- 
pals and employees that do not mix much during 
the year, and the spirit of real good-fellowship that 
prevails gives the new year a running start toward 
prosperity. The attendance was well over a hun- 
dred. There was a good buffet luncheon, followed 
by a vaudeville show that was clean and good, and 
the whole reflected great credit on Chairman Finley 
and his entertainment committee. 


BALTIMORE, MD. 


Jan. 2.—A brief but encouraging resume of 
operations for last year is given by Col. Jas, E. 
Long, in charge of the Baltimore office of the 
Weyerhaeuser Timber Corporation. Col. Long, who 
looks after the distribution of the stocks from the 
Pacific coast landed at the Curtis Bay depot, stated 
today that the results achieved during the last 
twelve months had exceeded the most optimistic 
forecasts and expectations, not less than 70,000,- 
000 feet of lumber, mostly fir, having been received 
here. There is unloading at the depot just now 
the steamer Felig Taussig, which brought a cargo 
of about 3,000,000 feet of lumber. Work on a new 
storage building has progressed quite rapidly, and 
further work must await the arrival of the big 
crane that will constitute one of the principal fea- 
tures of the mechanical equipment. 

The Williamson Veneer Works, which has a 
large plant for the production of veneers of all 
kinds in Highlandtown, a suburb, reports that 
business in this division of the lumber trade has 
shown a gratifying improvement of late. 

The Morgan Millwork Co., Baltimore sash and 
door jobber which recently bought a new location 
for the branch at Jersey City, expects to take pos- 
session in about two months, meanwhile making 
a number of improvements. The building has some 
55,000 square feet of floor space, and there is at- 
tached to it a lot measuring another 35,000 square 
feet. 

L. P. Henderson, a brother of W. S. Henderson, 
who is with Greenleaf Johnson & Son here, has 
gone with the recently organized Zentgraf Co., 
which is erecting a sawmill at Denmark, 8. C., and 
he will have charge of the office. The Zentgraf 
plant, it is expected, will be in shape to begin 
operations about the middle of January. 

The following is a statement of exports for 


October : 

3oards— Feet Value 
CRONE oss cae. g Aortic ee wae 4,000 $ 750 
OUCE SOLEWOORS . .0scc cous 11,000 650 
OO NUINUND 06h veo haere & ere erences 70,000 2,800 
GM apa delete wa Caree wes 464,000 32,037 
ODE 65 we Sens Rees Roe 48,000 7,523 
NRE ios. u's cia s ee orcs o ele eon 152,000 16,448 
Other hardwoods... .. 0.2.60. 395,000 39,963 

Veneers and plywood......... 5,432 205 

PUIRNEIR EOS 6.656.500 400 ene Ris ace 4 


1,989 
97,582 


Implement handles .......... 
Other manufactures of wood.. 


Totals $196,041 


NEW ORLEANS, LA. 


Jan. 2.—The nominating committee of the New 
Orleans Association of Commerce, at a recent meet- 
ing, decided to recommend the election of W. P. 
Simpson, president of the C. T. Patterson Co., as 
president of the Commerce Association. ‘The com- 
mittee’s nomination is ordinarily tantamount to 
election. 

The Louisiana Red Cypress Co. celebrated the 
advent of 1923 by adding a southern pine depart- 
ment. Guy H. Mallam, jr., one of the best known 
of the younger generation of southern piners in 
Louisiana territory, has been appointed manager. 
Mr. Mallam hitherto has been associated with his 
father, Guy H. Mallam, sr., in the conduct of the 
ig Orleans office of the Exchange Sawmills Sales 
‘0. 

Dispatches from Port Barre, La., last week an- 
nounced that the Port Barre Lumber Co. will re- 
sume capacity operation of its hardwood plant at 
that place this week. The plant has been under- 
going repair and the work of logging the mill 
began several days ago. 

E. W. Vinyard, operating a sawmill and box fac- 
tory at Ponchatoula, La., has installed a planer 
and dry kiln, in preparation for an increased out- 
put during the coming year. 

Advices from Flora, Miss., say that the Fedder 
Lumber Co., of. Jackson, Miss., which recently 
purchased the hardwood mill at Flora, is putting 

- the plant in repair with a view to resuming its 
Operation at an early date. 

Hazlehurst, Miss., reports that the sawmill and 
Planing mill of the L. H. Yarbrough Lumber Co., at 
Canton, Miss., will be removed to a site just west 
of Hazlehurst, where a tract of timber is avail- 
able, 

E. R. DuMont, manager of the Standard Export 


Co., has returned from several months’ absence in 
Europe. Mr. DuMont was accompanied by his 
wife and daughter. The journey overseas was in 
part for recreation; but he found time to study 
the markets during his trips thru England, France, 
Belgium and Germany. 

Lee J. Wilson, who has been sales representative 
of the Finkbine Lumber Co. in Virginia territory, 
was a few days ago appointed manager of the com- 
pany’s New Orleans office to succeed L. H. Hobbs, 
resigned. 

T. B. Mobley, manager of the New Orleans office 
of the A. A. Simonds & Son Co., of Dayton, Ohio, 
was appointed assistant general sales manager of 
the concern, effective Jan. 1, and will make his 
headquarters at Dayton. Mr. Mobley will be suc- 
ceeded in the management of the southern office 
at New Orleans by his brother, Carl Mobley, who 
has been his associate here. 


TUSCALOOSA, ALA. 


Jan. 2.—On account of the holidays, the market 
has been rather quiet. There is a disposition to 
place requirements early. The large wholesalers 
are not yet in the market to any great extent; 
that is to say, there is very little speculative buy- 
ing. Stocks are low and the mills are overloaded 
on special cutting, especially is this true of the 
longleaf mills. A manufacturer and wholesaler 
here wrote practically every longleaf mill in the 
South recently, asking for quotations on a large 
order for timbers, and received only about four 
quotations, with indefinite promises of delivery in 
sixty days. He is going to the west Coast to get 
his requirements, if he can have better success in 
that section. The weather is bad and production 
is considerably hampered, 


LAKE CHARLES, LA. 


Jan. 2.—The southern pine market has held its 
own in a remarkable way up until the close of the 
year. The volume of business last week was far 
above that usually recorded at this season. Pro- 
duction has been cut into slightly by the holidays. 
There has been a further slight improvement in 
shipments. Mills have not sought orders so eagerly 
recently, and some have slowed down production 
to facilitate inventory taking. There is a decided 
improvement in the volume of inquiries for spring 
delivery. There has been an improvement in the 
demand for building material for use in this see- 
tion. Prices have shown a tendency to strengthen 
a little, and the list will end the year firm. 


DULUTH, MINN. 


Jan. 3.—A Duluth jobber asserted that he had 
been in receipt of more inquiries for northern pine 
lumber during the last week than during any cor- 
responding period at this season in more than 
ten years, barring possibly 1918. Managements of 
sawmill companies in this territory are strongly 
urging upon the retail trade the advisability of 
getting their orders placed at once, while they can 
be sure of prompt shipment. It is being pointed 
out that stocks of many items are already ex- 
hausted, and that all stocks will be badly broken 
before lumber sawn next spring will be ready for 
shipment. 

Ileavy demand for box and crating lumber con- 
tinues the outstanding feature on this market. It 
has now transpired that offers could not be ob- 
tained for more than three-quarters of an inquiry 
for 2,250,000 feet of lower grade northern pine 
lumber received a week ago. 

Quotations in all grades of northern pine lumber 
are being firmly held with the trade generally ex- 
pecting advances in some items in the near future. 
Retailers meantime are endeavoring to protect con- 
tractors who have recently taken on large building 
jobs. 

T. T. Jones, Minneapolis, called on the trade 
here during the last week. 

Duluth sash and door and interior finish plants 
are so well filled up with orders that only one of 
them closed down for a few days for repairs and 
stock taking during the holiday period. 

The Cloquet, the Northern and the Johnson & 
Wentworth lumber companies at Cloquet have 
raised the wages of men employed in their mills 
and yards 5 cents an hour. The raise will add 
$13 a month to the wages of each of about a 
thousand employees. 

The International Lumber Co. is experiencing a 
strike of woodsmen in its camps in the vicinity of 
Round Lake, Minn. While a large number of men 
in those camps are out, some crews are still at 
work. 

What is claimed to be the first radio receiving 
set ever introduced in a logging camp in northern 
Minnesota has been installed by A. Dixon, who is 
operating several logging camps at Sturgeon Lake 
and runs a sawmill there. The lumberjacks enjoy 
the concert programs furnished nightly, and the 
bunk house has been crowded with “listeners in.’’ 



































MONDS 


Circular 


SAWS 


Better Saws Mean 
Better Lumber and 
More Production. 


Simonds Saws 
Are The Best. 


Use Them and 
Increase Your 
Mill Efficiency. 


Simonds 
Manufacturing Co. 


“The Saw Makers’”’ 
FITCHBURG. MASS. 


Chicago, Ill. 
Lockport, N. Y. 
New York City 
New Orleans, La. 
Memphis, Tenn. 
Portland, Ore. 


San Francisco, Cal. 
Seattle, Wash. 
Montreal, Que. 
Vancouver, B. C. 
St. John, N. B. 
London, England. 
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R. E. Boyd, of the Baird & Boyd Lumber Co., 
has left for a 10-days’ business trip into Georgia 
and other hardwood producing sections. 


O. F. Gardiner, manager of the Great Northern 
Lumber Co., Leavenworth, Wash., was in Chicago 
this week looking after some important business 
matters. 


Keff A. Smith, of the Keff A. Smith Lumber Co., 
Memphis, Tenn., while in Chicago this week stated 
that he had found 1922 a very good year, and that 
he expected 1923 to be even better. 


W. C. Ribenack, president of the Stout Lumber 
Co., Thornton, Ark., with his family, was in 
Chicago this week closing up some important 


business transactions for his company before leav- 
ing for California. 


C. U. Sawyer, of the Sawyer-Servatius Lumber 
Co., hardwood lumber dealers and manufacturers, 
is making an extensive business trip among the 
hardwood manufacturing centers of Arkansas, 
Louisiana and Mississippi. 


M. W. Leuthold, president of the Deer Park 
Lumber Co., Deer Park, Wash., was in Chicago 
this week en route to Washington, D. C., where 
he goes to confer with the Treasury Department 
in connection with income tax problems. 


F. F. Murray, advisory mechanical engineer for 
the Ifardwood Manufacturers’ Institute, left last 
Wednesday for Detroit, Mich., New York City and 
other eastern points in connection with the survey 
of hardwood consuming industries in which he is 
engaging for the Institute. 


Max IL. Pease, of the Galloway-Pease Lumber 
Co., returned this week from Poplar Bluff, Ark., 
where his company operates a sawmill. He made 
an encouraging report regarding conditions in that 
section, and looks forward to an active and strong 
hardwood market during 1928. 


Paul Berry, of the Berry-May Lumber Co., 
South Bend, Ind., passed thru this city during 
the week on his way to Memphis, Tenn., and other 
southern hardwood producing centers. He was 
accompanied by Mrs. Berry, who will spend a short 
vacation in Hernando, Miss., which is her home 


town. 
The Sanderson Box Co., 2129 South Peoria 
Street, Chicago, announces the change of name 


from the Stinson Box Co., R. O. Stinson having 
retired and sold out his interest in the business. 
The Sanderson Box Co. will continue to manufac- 
ture packing boxes and deal in rough and dressed 
lumber. 


Chicago is soon to have the greatest furniture 
exhibition building in the world. It is reported 
that plans are being perfected for the construction 
of this building, which will be named the American 
Furniture Mart, on Lake Shore Drive, between 
Erie and Huron streets. The cost is to be 
$8,000,000. 


The resignation of Charles W. Molin as secretary- 
treasurer of the Acme Lumber & Shingle Co. be- 
came effective Jan. 1. His plans for the future are 
unannounced. His brother, F. L. Molin, who for 
the past year has been connected with the same 
concern, also has severed this connection and has 
returned to the North. 


Harold A. Knapp, Chicago representative for 
the Union Lumber Co., San Francisco, Calif., has 
gone to the Pacific coast to confer with officials 
at headquarters and to visit the company’s mills 
for the purpose of checking up on stock conditions 
and manufacturing conditions. He is expected to 
return to Chicago toward the end of this month. 


F. K. Conn, of the Bayou Land & Lumber Co., 
Yazoo, Miss., a director of the Hardwood Manu- 
facturers’ Institute and chairman of its member- 
ship committee, conferred with officials at the local 
headquarters this week. Mr. Conn reported that 
interest in the organization is keen everywhere, 
and that the membership is showing steady growth. 


Harold Mortenson, of the Pelican Bay Lumber 
Co., Klamath Falls, Ore., accompanied by Mrs. 
Mortenson, was in Chicago during the week, stop- 
ping off for a brief visit with his father, Jacob 
Mortenson, before sailing for an extended vacation, 
during which Mr. and Mrs. Mortenson will visit 
Italy, France and England. They expect to return 
to the United States March 10. 


Reuben C. Campbell, manager of the railroad 
and special materials department of the Burton- 
Beebe Lumber Co., of Seattle, Wash., this week 
moved this department from the Chicago offices to 
the company’s New York office, located at 52 Van- 


derbilt Avenue. Besides handling the eastern sales 
of railroad and special materials,. he expects to 
cover-the general trade in Boston and Philadelphia. 
J. A. Spencer, in charge of the Chicago offices, 
will hereafter handle all railroad business develop- 
ing in this territory. 


To many the retail lumber business may appear 
a dull and drab sort of an affair, but a talk with 
almost any lumber dealer will soon convince any- 
one that there is lots of romance and human in- 
terest attached to it. This statement is inspired 
by an incident related recently by Francis J. Pike, 
of the Pike-Dial Lumber Co., of Chicago. He said 
that on one day recently early in the morning he 
was called upon to fill an order for lumber for 
forms for making cement coffins. About noon he 
was required to fill an order for material for 
handles for spears to be used in spearing fish. 
Later in the afternoon he had an order for material 
for airplane construction. Thus in one day he 
was called upon to supply material for uses under- 
ground, in the water and in the air. 


C. E. Paul, consulting engineer, a member of the 
faculty of the Armour Institute of Technology, and 
formerly connected with the National Lumber 
Manufacturers’ Association, was a speaker before 
the annual meeting of the Trenton Engineers’ Club 
at Trenton, N. J., last week. Mr. Paul’s subject 
was ‘Uses of Timber in Construction.” He dis- 
cussed heavy construction in its various branches, 
including mill constructed buildings, railway con- 
struction and marine construction, describing the 
uses in these connections of the two great con- 
struction woods of the country—southern pine and 
Douglas fir. He gave the engineers statistics cal- 
culated to remove the impression held by many 
that there is a shortage in the sources of supply 
of construction timber in the country. While 
naturally Mr. Paul’s talk was technical, at the 
same time it was intensely practical, and he was 
given an enthusiastic hearing. 


Railroad Business Remains Active 


Railroad business continues to be a feature of 
the southern pine and Douglas fir markets. Tho 
not many important contracts have been placed by 
the railroads lately, the car builders have big 
orders on their books and are constantly on the 
market for materials, The railroads, too, are buy- 
ing considerable quantities of construction mate- 
rial of various descriptions. 

The Southern Pacific Railroad this week placed 
contracts for 5,000 cars, divided as follows: 
Standard Steel Car Co., 3,700 box cars; Ralston 
Steel Car Co., 350 flat cars; Pullman Co., 550 
stock cars. The Southern Pacific also will build 
300 flat and 100 caboose cars in its own shops. 

The Union Pacific Railroad is inquiring for fifty 
passenger cars, 

The Great Northern Railroad has issued inqui- 
ries for 1,000 U. S. R. A. standard double sheathed 
box cars. 


Renews His Old Connection 


W. L. Godley, who formerly for six years rep- 
resented the W. R. Pickering Lumber Co., of 
Kansas City, Mo., in this territory, has renewed 
his connection with this concern and will continue 
as manager of its Chicago office, located at 1013 
Peoples Gas Building. W. R. MacFadden, who has 
for some time been in charge of this office. has 
been transferred to Houston, Tex., to succeed Wade 
Clarke as manager of the Pickering branch office 
in that city. Mr. Clarke has joined the sales 
forces of the Boykin Lumber Co., of Houston. 

Mr. Godley resigned as Chicago representative 
for the W. R. Pickering Lumber Co. about a year 
ago, to enter the commission lumber’ business 
here. Lately he has been connected with the 
Dierks Lumber & Coal Co., of Kansas City. 

The Dierks Lumber & Coal Co. will retain its 
Chicago office but has not yet announced the name 
of Mr. Godley’s successor. 
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Resigns to Enter Partnership 

H. E. McKenna, who for the last three years 
has been in charge of the Chicago office of the 
W. T. Ferguson Lumber Co., St. Louis, Mo., has 
severed this connection and has joined Thomas 
J. Warren in a partnership which will be known 
under the name of the Thomas J. Warren Co. 
This concern, which has its offices at 444 Stock 
Exchange Building, will do a commission business 
in west Coast products, southern pine and hard- 
woods. 

Mr. McKenna has been connected with the 
Ferguson company for eleven years, having been 





located at the St. Louis headquarters for eight | 
years prior to coming to Chicago. Previously | 
he was for eight years engaged in the retaj] 3 





lumber business in St. Louis. Mr. Warren has 
been in the lumber business locally for three | 
years. 


The W. T. Ferguson Lumber Co. has closed its | 
Chicago office. i 
‘BPE aABaABS 


Lumbermen’s Association to Banquet 


The Lumbermen’s Association of Chicago will | 
hold its annual meeting and banquet on Monday, i 
Jan. 15, according to an announcement made by 
President Frank H. Burnaby this week, immedi- 
ately following his return from a month’s vacation 
in California. The meeting will be held in the 
afternoon, as usual, in the association rooms in the | 
Lumber Exchange Building, and the banquet will | 
be served in the evening at the Hamilton Club. 

The entertainment committee is planning an at. 
tractive program for the evening, and guarantees a 
number of surprises. This committee is com. | 
posed of J. L. Lane, chairman; William E, Trainer, | 
F. M. Baker, F. L. Williams, R. C. Clark, E. W. 


Dierssen and B. F. Masters. k 
The various divisions of the association have 


met during the last several days and nominated the 
following executive committees, board of directors 
and committees on arbitration and appeals: 


Executive Committees 

Division A (pine yards): J. J. Chalmers, chair- 
man; R. H. Gillespie, James Miksak, Earl Wein- 
stock and Wilson Martin. 

Division B (hardwood yards): Walter O’Brien, 
chairman; F. H. Deacon, Thomas J. Roy, J. L. 
Gaudrie and W. L. Schuppert. 

Division C (hardwood wholesalers) : R. S. Utley, 
chairman; J. J. Anderson, F. M. Baker, John Han- 
son and Clarence Boyle, jr. 

Division D (pine and fir wholesalers): P. L. 
Musick, chairman; M. W. McDowell, Mark Potter, 
A. Fletcher Marsh and John A. Speneer. 

Division E (softwood manufacturers) : Robert 
Cousin, chairman; 8S. E. Barwick, L. J. Marshall, 
C. D. M. Houghton and H. L. McLaughlin. 

Division F (commission salesmen): E. M. Dol- 
larhide, chairman; V. S. Barnes, N. T. Hand, Fred 
DeSale and A. J. Sine. 

Division G (millmen): R. N. Streeper, chair- 
man; L. C. Haring, H. D. Traeger, Arthur Root 
and John P. Westburg. 

Division H (box manufacturers) : J. C. Stunkel, 
chairman; W. S. Goodwillie and William F. Kurz. 

Division I (coopers) : W. O. Johnson, chairman; 
John T. Daniel and August Eiszner. 

Division J (hardwood manufacturers): E. A. 
Lang, chairman; J. H. Faust and G. H. Holloway. 


Board of Directors 
Division A: Peter DeVries, of S. J. DeVries 


Co. 

Division B: F. H. Deacon, of the John S. Bene- 
dict Lumber Co. 

Division C: J. A. Gorman, of the Winegar-Gor- 
man Lumber Co. 

Division D: A. W. Lammers. 

Division E: P. S. Fletcher, of the D. S. Pate 
Lumber Co. 

Division F: Minor E. Botts, of the Botts-DeSale 
Lumber Co. 

Division G: G. C. DeSwarte, of the Commercial 
Sash & Door Co. 

Division H: R. C. McWhorter, of the Acme Box 


0. 
Division I: William Nussbaum, M. H. Ritzwoller 
0 


Division J: Max L. Pease, of the Galloway-Pease 

Lumber Co. 
Committee on Arbitration 

V. F. Mashek, W. L. Schuppert, Fred H. Burn- 
aby, C. W. Lawrance, H. D. Traeger and H. A. 
Sanderson. 

Committee on Appeals 

Charles W. Jacob, William C. Schreiber, A. H. 
Ruth, W. A. Herbert, J. Donner and Walter 
Vanlandingham. saibliitanuanidieit. 


Enters Commission Business 


St. Louris, Mo., Jan. 2.—A new entrant into the 
commission business in St. Louis is S. E. K. Ray, 
who beginning today will have offices at 1610 


Ey 





Arcade Building. Mr. Ray was for several years 
with William Buchanan, first at Texarkana, Ark., 
and lately with the St. Louis office. He will handle 
southern pine and west Coast lumber. 


Four Box Concerns Consolidate 


Announcement has just been made of the con- 
solidation of four important box concerns and the 
incorporation of the Goodwillie-Green Box Co. The 
four companies which this new organization suc- 
ceeds are Goodwillie Bros., of Chicago, Wausau, 
Wis., and Manistique, Mich.; Green Bros, Box & 
Lumber Co., of Rockford, Ill.; the Marquette Box 
& Lumber Co., of Marquette, Mich., and the Supe- 
rior Box Co., of Superior, Wis. The headquarters 


of the Goodwillie-Green Box Co. will remain at the 
offices of the late firm of Goodwillie Bros., in the 
Otis Building, Chicago. 

Preferred stock to the value of $600,000 has 
been authorized, as have 1,500 shares of no par 
value, of which none will be placed on the market. 
The company will do a general business, as for- 
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merly, in shook, crating and nailed up boxes, 
sawed and veneer. 

The plants of the companies consolidating will 
be operated as heretofore, with the exception of 
that of the Manistique plant of the Goodwillie 
Bros., Which will be dismantled. Its machinery 
will be distributed among the other plants, so that 
their outputs will be increased. 

The officers of the Goodwillie-Green Box Co. are 
D. L. Goodwillie, president; Walter C. Green, vice 
president in charge of purchases; E. A. Thornton, 
vice president in charge of sales; H. L. Green, vice 
president in charge of production, and C. J. Good- 
willie, secretary-treasurer. 


Enters Commission Lumber Business 


N. W. Marshall, formerly Chicago representative 
for the W. R. Pickering Lumber Co., of Kansas 
City, Mo., has entered the commission lumber busi- 
ness in this city, with offices in the Conway Build- 
ing. He will handle west Coast products and 
southern pine, and will make a specialty of Cali- 
fornia white and sugar pine. He has just returned 
from an extensive tour of the Pacific coast and the 
South, during which he has visited most of the 
important lumber producing centers, investigating 
current and prospective conditions and making 
several desirable connections. 

Mr. Marshall has been associated with the Pick- 
ering concern for about two years, representing it 
in Columbus, Ohio; Detroit, Mich., and locally. 
Previously he was connected with the Sanford- 
Bodge Lumber Co., of Buffalo, N. Y. 


Opens Branch Office in Cleveland 


The Nettleton Lumber Co., of Seattle, Wash., 
has opened a branch office at Cleveland, Ohio, 


which will be under the management of H. E. 
Woodcock, heretofore assistant to H. L. McLaugh- 
lin, manager of the concern’s eastern sales, with 
headquarters in Chicago. From Cleveland Mr. 
Woodcock will cover what is generally known as 
the Central Freight Association territory. The 
office will be located at 632 Bulkley Building. 

Mr. Woodcock has been connected with the Net- 
tleton concern for two years, for some time prior 
to coming to Chicago being located at the Seattle 
headquarters. He has besides had very thoro 
experience in the South, and at various periods 
has been engaged in lumber manufacturing, whole- 
saling and retailing. 


Cement Prices Are Reduced 


The Universal Portland Cement Co. on Dec, 28 
announced a substantial reduction in the prices of 
Universal cement. The reduction is 15 cents per 
barrel at its Chicago plant, and 10 cents per bar- 
rel at its Pittsburgh (Pa.) and Duluth (Minn.) 
plants, 


Shavings a Source of Profit 


The conservation and marketing of sawdust and 
shavings has increased the profits of a good many 
sawmill and planing mill operators, as well as 
woodworkers, and is a subject worthy of considera- 
tion by all producers of these valuable byproducts. 
Time was when shavings and sawdust were con- 
sidered necessary evils attending the manufacture 
of wood or its products and were burned or other- 
wise disposed of as something without value. 
However, there have developed multitudinous im- 
portant uses for these byproducts, and the lumber 
and woodworking industries are rapidly coming to 
realize that failure to conserve them constitutes 
considerable economic-waste and financial loss. 

One lumber concern which is turning shavings 
into profit is the Gregertsen Bros. Co., of Chicago. 
At its planing mill in Cairo, Ill., there are upto- 
date facilities for the conservation and marketing 
of shavings which may well serve as a pattern for 
other producers of this valuable byproduct. It has 
constructed a special shed for shavings, to which 
these are conveyed from the planing machines. It 
is equipped with a Famous baler, manufactured by 
the Famous Manufacturing Co., East Chicago, Ind., 
driven by a 10-horsepower electric motor. About 
two thousand bales of shavings, each of 85 pounds, 
are baled weekly by this Famous, and are shipped 
thruout the country. In describing this part of 
the company’s business, Nels Gregertsen, president 
of the Gregertsen Bros. Co., praised the Famous 
baler highly, stating that tho it has been shipping 
Shavings to all parts of the country for years, the 
Company has never had a breakage. This he con 
sidered the greatest possible recommendation for 
the machine, 

Another type of shavings baler manufactured by 
the Famous Manufacturing Co. is the Champion. 
This “rapid fire” baler is built entirely of metal, 
and has the advantage of not only being trouble- 


proof but also that it can be placed anywhere 
without any special foundation. It produces bales 
of uniform density by an exclusive process, and has 
proved itself a big money maker for operators of 
planing mills, sawmills and woodworking plants. 


Look Out for This Crook 


Lumbermen of Chicago and elsewhere are 
warned to be on the lookout for a crook who is 
operating the old game of buying lumber, paying 
for it with a check, and drawing a small amount 
from the seller in cash. A man giving his name as 
R. R. Wade, dealer in auto accessories, called on 
a local lumber dealer and purchased a bill of 
lumber, which he said was to be used for the pur- 
pose of erecting a garage in a small town near 
Chicago. The bill of material amounted to $115, 
and in payment he tendered a certified check on the 
Second National Bank of Boston for $150, and 
asked for the difference in cash, stating that he 
would send a truck for the lumber. The check 
being properly signed and certified the dealer had 
no hesitancy in accepting it and in giving the 
buyer the difference in cash. The check was sent 
forward for collection and in a few days was 
returned with a statement that it was a forgery 
and that there was no such account. The man, 
who gave his name as R. R. Wade, is about sixty 
years old, looks rather delicate, has a small face, 
is about five feet six inches in height, and weighs 
about 130 pounds. 










BESSLER 


Movable Stairway 


Backed by 
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SASH, DOORS and MILLWORK 











Many of the sash, door and millwork plants 
that were closed down over the holidays for 
repairs and inventory have resumed operations 
this week, the period of suspension being shorter 
than usual because of the unfilled orders on 
hand. Other plants are deferring the annual 
shutdown until they complete the more urgent 
orders in their files. The situation looks very 
encouraging, and operators and distributers gen- 
erally are expecting a prosperous year in the 
sash, door and millwork trade. Current condi- 
tions at various manufacturing and distributing 
centers are reflected in the following brief re- 
ports: 

The Minneapolis and St. Paul (Minn.) factories 
are resuming work this week after the usual 
holiday shutdown for inventory and repairs. 
Output will be heavier than usual for the winter 
season, as stock sizes have been well cleaned 
out from most warehouses, and must be re- 
plenished. There is now a fair supply of lumber, 
glass and other materials, and the railroad situa- 
tion is much better. 

Sash and door factories in the Merrill (Wis.) 
district have just finished the most successful 
year in their history, having had not only more 
orders but greater production than any pre- 
vious year. The total number of doors turned 
out was far above the million mark. Never 
were the factories short of orders and the year 
closed with warehouses empty and orders stacked 
up for three to four months ahead. 


Some of the Columbus (Ohio) mills closed 
down during the holiday season for needed re- 
pairs, but only for a few days as orders have 
been booked for a considerable period ahead. 
Indications point to a good business during the 
entire winter, especially if the open weather con- 
tinues. Scarcity of skilled labor is still re- 
ported from a number of the mills. Prices are 
generally good, and there are indications of an 
early advance. 

Plants in Kansas City (Mo.) territory are get- 
ting a good line of business in specials. De- 
mand for yard stock has slowed up some. 

Some of the Buffalo (N. Y.) planing mills and 
door factories have been closed down of late 
for annual repairs and inventories, but the period 


will probably be of a shorter duration than 
usual this year, because of the inquiry for 
stock, 


The Baltimore (Md.) sash and door trade con- 
tinued active to the end of the year. Jobbers 
and others have orders enough to keep them 
going and the outlook is exceedingly encourag- 
ing. The mills still have plenty of business 
ahead, and will require some time to clean up. 
The range of prices is firm. 

The San Francisco (Calif.) sash and millwork 
plants have had a busy year, and have a 
moderate volume of orders on hand. Sash and 
door factories in the Bay counties are doing a 
fair business, with good prospects. Finished 
door factories connected with the white and 
sugar pine mills have been busy, and have good 
inquiries for the coming year. The demand for 
sash and door cut stock is very strong. 





You 
Carry 
No 
Stock 


Scores of retail lumber dealers are 
successfully selling Bessler Movable 
Stairways to home owners who want to 
increase their living space at small cost. 
Dealer carries no stock. Let us submit 
proof that you can sell these stairways 
profitably. Write today—no obligation. 


The Bessler Movable 


AKRON, oH10 Stairway Co. 

















A POOR JOB 
FOR A GOOD MAN 


Is one which does not give him the 
opportunity to fully exercise his talent. 

What is your outlook for 1923? Must 
you wait for some one to die before 
you can move up a notch? 


I am looking for a good railroad and 
car material salesman, a Pacific Coast 
lumber specialty salesman, also a sales 
correspondent to sell northern, south- 
ern and western softwoods to the con- 
suming trade from my Chicago whole- 
sale office. 

Come to see me or write me in detail 
about yourself; what you are now 
doing and what you want to do. 


Russell J. Matthias, Chicago, III. 








The Only 
Successful 


3-in-1 
Machine 


Each entirely 
independent 


Pocket Cutter 
Pulley Mortiser 
of the other. 


Variety Saw Table. 
Saves Dollars— Saves Labor 


Bulletin D-44 gives you benefit of our 
years experience in building window 
frame machines. 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S.A. 
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Latest Reports on Lumber Prices 





MICHIGAN HARDWOODS 








Hardwood prices remain firm on the basis of the following list f. 0. b. Michigan mill points: 
FAS Selects No.lcom. No.2com. No.3com. AS Selects No.lcom. No.2com. No.3 com, 
peg em —_— 4 0.00@ 95.00 75.00@ 80.00 60.00@ 65.00 33.00@35.00 @ 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $20.00@22.00 8/ 9 . : . . . sone Deore, 
5/4  85.00@ 90.00 70.00@ 75.00  55.00@ 60.00 33.00@35.00 22.00@24.00 | 10/4 100. dig ss ate Rey Me: Bape Ga ps ee MR GS 
6/4  90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@37.00 22.00@24.00 | 12/4 110.00@115.00 95.00@100.00 80.00@ 85 00 oe Qenn., 

8/4  95.00@100.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 . ee 16/4  130.00@135.00 115.00@120.00 100.00@105.00 48.00@50.00 .....@..... 
10/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 .....@..... | Harp MapLe— 

Brecn— 4 oe 95:00 15:00 80.00 60:00@ 65:00 36:00@40-00 16:00617-08 
5/8 No. 2 common and better 33.00@35.00 12.00@14.00 5/4 = 90.00@ 95.00 75.00 . ; . ‘ 00 
4/4 65.00@ 70.00 650.00@ 55.00  40.00@ 45.00 23. WD 25,00 15.00@17.00 6/4 _95.00@100.00 80.00@ 85.00 65.00@ 70.00 35.00@40.00 15.00@17.00 
5/4  70.00@ 75.00  55.00@ 60.00  45.00@ 50.00 26.00@28.00 16.00@18.00 8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 35.00@40.00 = 16.00@18.00 
6/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 29.00@31.00 16.00@18.00 ie tyes tt 4 a cei iteas pap oo prigte bap 13 009 20,09 

> G q > vA . . . . 

a ee 14/4 130.00@135.00 115.00@120.00 100.00@105.00 eH: 004p88.0 aiceaaeiaa. 
—- : 16/4 140.00@145.00 125.00@130.00 110.00@115.00 60.00@55.00 .....@..... 
5/4 120.00@130.00 95.00@100.00 65-00 60.00 28.00020.00 1e00m1K00 | SORT Marie— 

: é 0. 5 ; .00@30.00 16.00@18.00 ; 

6/4 120.00@130.00  95.00@100.00 60.00@ 65.00 30.00@32.00 16.00@18.00 4/4 175.00@ 80.00 65.00@ 60.00 40.00@ 45.00 23.00@25.00 15.00@17.00 
8/4 125.00@130.00 100.00@105.00  65.00@ 70.00 35.00@40.00 5/4  80.00@ 85.00 60.00@ 65.00  45.00@ 60.00 26.00@28.00 16.00@18.00 

10/4 130.00@135.00 105.00@110.00 70.00@ 75.00 40.00@45.00 .....@..... 6/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 29.00@31.00 16.00@18.00 

12/4 135.00@140.00 110.00@115.00 75.00@ 80.00 45.00@50.00 .....@..... 8/4  90.00@ 95.00  70.00@ 76.00  55.00@ 60.00 33.00@35.00 16.00@18.00 

16/4 145.00@150.00 120.00@125.00 85.00@ 90.00 60.00@55.00 .....@..... | BNp Drigp WHITE MaPLE— 

Sort ELm— 4/4. 100.00@115.00 ......@...... 70.00@ 85.00 .. -Q... — 
4/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 25.00@27.00 20.00@22.00 5/4 105.00@120.00 .. veeBoo es xy ot eee eeeeeree ee 
5/4  80.00@ 85.00 65.00@ 70.00 60.00@ 55.00 28.00@30.00 21.00@23.00 6/4 110.00@125.00 phases SEE xixvdeess «o pane 
6/4 85.00@ 90.00 70.00@ 75.00  55.00@ 60.00 31.00@33.00 21.00@23.00 8/4 125.00@140.00 ...... Tisnees 95.00@110.00 .....@..... 

Prices are a little higher than average December quotations, the following advances having been made: Biren, FAS, 8/4 and thicker, up $5; selects and 


No. 1, 8/4 and thicker, 
thicker, up $5; 


Revised quotations, f.o.b. 


up $10; 
selects and No. 


1 


No. 2, 
1, 6/4 a 


Wisconsin mill points, 


4/4, 
nd thicker, 


FAS Selects No. 1 com. 
ASH 
4/4 $100.00@105.00 $80.00@ 85.00 $55.00@ 
5/4 105.00@110.00 &5.00@ 90.00 60.00@ 65.00 
6/4 110.00@115.00 90.00@ 95.00  65.00@ 70.00 
8/4 115.00@120.00 95.00 @ 100.00 T0.00@ 75.00 


LBASSWwoop 


4/4 $75.00@ 80.00 $60.00@ 65.00 $50.00@ 55.00 
5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 58.00 
6/4 85.00@ 90.00 70.00@ 75.00  57.00@ 60.00 
8/4 90.00@ 95.00 75.00@ 80.00 62.00@ 65.00 
31IRCH— 

4/4 $115.00@120.00 $ 90.00@ 95.00 $ 50.00@ 55.00 
5/4 120.00@125.00 95.00 @ 100.00 60.00@ 65.00 
6/4 125.00@130.00  100.00@105.00 65.00@ 70.00 
8/4 130.00@135.00 = 110.00@115.00 S0.00@ 85.00 
10/4 135.00@140.00  120.00@125.00  100.00@105.00 
12/4 140.00@145.00 125.00@130.00 105.00@110.00 
Sorr ELM 


4/4 $ 70.00@ 75.00 


5/4 75.00@ 80.00 55.00@ 
6/4 75.00@ 80.00 55.00@ 
8/4 85.00@ 90.00 65.004 
10/4 100.00@105.00 $0.00@ 
12/4 105.00@110.00 85.004 


Rock ELM— 


$50.00@ 


55.00 $4 


70.00 5 
85.00 
90.00 7 


60.00 45 
60.00 + 45 


70.00@ 


0.00@ 
.00@ 
». 00M 
0.00@ 


50.00 
50.00 
55.00 
75.00 


5.00@ 80.00 


4/4 $65.00@ 75.00 ...@ ..... $40.00@ 45.00 
5/4 70.00@ 80.00 SMe Se wrwid 45.00@ 50.00 
6/4 75.00@ 85.00 EMD Gu laee 50.00@ 55.00 
8/4 80.00@ 85.00 a (ere 55.00@ 60.00 
10/4 90.00@ 95.00 Se 65.00@ 70.00 
12/4 95.00@100.00 ay. eee 70.00@ 75.00 


HARD MAPLE— 


45.00 § 


<A ~R o <A 
CTOTS Coto fo Cow wtf 


bho po 


5/4 and 6/4, 
up $10. 
follow: 


up $2 


No. 2 com. 


60.00 $27. 
32. 


eer 


m— cop 


007 30.00 
00@ 35.00 
0035.00 
-00@40.00 


“wt 


= 
— 


-00@ 32.00 
.00@35.00 
00@ 35.00 
-.00@ 38.00 


ope be 


.00@30.00 
-.00@ 34.00 
-00@37.00 
-00@50.00 
.00@60.00 
.00@60.00 


cCistoiem =) 


-00@24.00 
00@ 26.00 
00@ 26.00 
00@35.00 
00@45.00 
-00@50.00 


on 


$20.00 @ 22.00 
25.00@ 27.00 


3 


25.00@ 27.00 


2.00@35.00 


40.00@45.00 


45 


5.00050.00 


; 8/4 and thicker, 
Sorr MAPLE, 


No, 


No. 3 com. 


$16.00@18.00 
17.00@19.00 
17.00@19.00 
17.00@19.00 


$23.00@ 25.00 
25.00 @ 27.00 
26.00@ 28.00 
28.00@30.00 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


Joscee 


$18.00@ 20.00 
19.00@21.00 
19.00@ 21.00 
19.00@ 21.00 

-@, . 
;  @ ee 


$15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 
UID octet pre 
eM sles 


3, up $1. 





up $10; No. 3, 
Oak, FAS, 


FAS 
Harb MAPLE 


6/4 $ 95.00@100.00 

8/4  100.00@105.00 
10/4 110.00@120.00 
12/4 115.00@125.00 
Sorr MAPLE 


4/4 $75.00@ 80.00 
5/4 80.00@ 85.00 
6/4 &5.00@ 90.00 
8/4 90.00@ 95.00 
OAK— 

4/4 $115.00@120.00 
5/4 120.00@125.00 
6/4 125.00@130.00 
8/4 130.00@135.00 


No. 


, 


HEMLOCK, 


up $1. 
up $5; 


Sort Eto, No. 3, 
No. 1 and 2 


up $2. 


common, 


Selects No. 1 com. 
$80.00@ 85.00 $70.00@ 75.00 
85.00@ 90.00  75.00@ 80.00 
90.00@ 95.00 $5.00@ 90.00 
95.00@100.00 = 90.00@ 95.00 
$55.00@ 60.00 $40.00@ 45.00 


1, SIS1E 


31.00 33.00 
32.000 34.00 


31.00@33.00 
32.00@34.00 


2x 4” $33.00@35. 00 
ox G” 28.50@30.50 
2x 8” 39. 00@ 34.00 
210" 30.00@32.00 
2x12” 31.00@33.00 
No. 1 HEMLOCK Boarps, S18 
e° 
1x 4” $27.00@29.00 
ix 5” 29.50@31.50 
x 8” 30.50@32.50 
1x10” 31.50@33.50 
1x12” 32.50@34.50 


From prices of No. 


for No. 2 


deduct $4, and for select No. 3 
For shiplap or flooring, add 


10-14’ 16’ 
$28.00@30.00 $30.00@32.00 $35 
30.50@32.50 32.00@ 34.00 
31.500@33.50 33.00 @ 35.00 
32 2.50@ 34.50 34.00@36.00 
33.50035.50 35.00@37.00 


1 dimension or boards, for 


$32.00@35. 


$20.00@2 


33.00@35.00 


Harp MAPLE, F 


up $5; 3 common, 


No, 


No. 2 com, 


00 $ 


35.007 358.00 
40,00@ 45.00 
45.00@50.00 


5.00 $ 


34.00@36.00 


) 
n 
0 
? 
o 


) 
7 
38. 










.50@38. 
5039. 


18-20’ 
.50@35.50 
50@37.50 
50 
50 

50 


$ 


50@40. 


merchantable 


deduct $8. 
50 cents to prices of No. 


36 


"AS, 6/4 and 


up $1. 


No. 3 com. 
14.00@ 16.00 
14.00@ 16.00 

eer 


14.00@16.00 


60.00@ 65.00  45.00@ 50.00 25.00@27.00 16.00@18.00 
65.00@ 70.00 50.00@ 55.00 27.00@30.00 16.00@18.00 
70.00@ 75.00 55.00@ 60.00 32.00@35.00 16.00@18.00 
$ 90.00@ 95.00 $60.00@ 65.00 $33.00@35.00 $14.00@16.00 
95.00@ 100.00 65.00@ 70.00 35.00@37.00 16.00@18.00 
100.00@105.00 70.00@ 75.00 41.00@43.00 16.00@18.00 
105.00@110.00  75.00@ 80.00 45.00@50.00 16.00@18.00 
10’ 12-14’ 16’ 18-20’ 
$33.00@35.00 $31.00@33.00 $33.00@35.00 $37.50@39.50 
29.50@31.50 29.50@ 31.50 32.00@34.00 36.50@38.50 
32.00@34.00 30.00@32.00 $2.00@M34.00 36.50 @38.50 


.50@38.5 
37.50@39.5 


8-16’ 
29.00@31. 
31.00@33.00 


32.00@ 34.00 
33.00@35.00 
34.00@36.00 


deduct $2; 


1 boards, 











4/4 $ 80.00@ 85.00 $60.00@ 65.00 $50.00@ 55.00 $32.00@35.00 $12.00@14.00 No. 3 hemlock, rough 6’ and longer: 2x4” and wider, $16; 1x4” and 
5/4 85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 32.00@35.00 14.00@16.00 wider, $15.50 to $16.50. 
St. Louis, Mo., Jan. 2.—Current quotations on southern hardwoods, f.o. b. St. Louis: The following are average prices, Cincinnati 
GUM— 4/4 5/4 & 6/4 8/4 4/4 5/4 & 6/4 8/4 base, obtained for oak flooring during the week 
Qtrd. red: QUARTERED Rep OAK ended Dec. 23, as reported by the Oak Flooring 
FAS ...... our »@110 $110@ 115 $1L0@115 er $115@120 $120@130 $130@140 Manufacturers’ Association: 
No. 1 pinto —s p44 67@ 72 T@ 7 No, 2 com.....+ 66@ 68 TOM T5 Toa 76 13x114" 8x2” J2x2Y%" %x1%h” %x2” 
No. 2 com. 35@ 3! 42@ 45 48@ 50 No, 2 com... .. 40@ 43 D0@ 53 5TM 60 es —" Sent Are oe $146 “A aa $101.11 
: “ ORS a Ir. Qta, Wht. . yo ecesus § . 
re red, 8. N. D.: 58@ 60 $ 61@ 64 $ 68@ 65 PLAIN WHITE OAK— Gly dtd, red. 05... i Ld) ae ene one 
iva. , , oe Y DAS! ccsaietues $111@115 $118@122 $122@127 | Cir. pin. wht.$100.38 103.62 $ 74.00 73.68 
: x Ke m No. 1 com. and Cir. Mins Fed... o.< 5.06 99.15 69,2: 67.73 
, rs f 59 > : : 3 ee 4 . 24g 
oe’ 2a. ae a at alpacas 64@ 66 68@ 70 72@ 74 | Sel. pin. wht. 81.91 91.83 61.86 61.30 
No. 2 com... 29@ 3 s0@ 32 2@ 3: REL eae lie 40@ 42 43@ 4D 45@ 47 Sel. pin, red. 80.50 90.86 58.71 58.36 
Plain red: Mist : No. 3. com... 20 24@ 26 24@ 26 | No. 1 com... 59.90 ao 
ne ee “et $112@115 Sound wormy.. 36@ 38 41@ 43 438@ 45 | Ne 7 com. _— 
NO co ‘ ra ) FW O (od 6 > : >a > 
No. 2 com... 34@ 36 36@ 38 44@ 46 | PLAIN, RED Oak 
PE sn ' RAS ....-... SHL@115 $118@122 $1220 127 MAPLE FLOORING 
FAS .......$ 54@ 55 $ 57@ 58 $ 60@ 61 No. 1 com, an¢ 
No. 1 com... 43@ 44 . 47@ 48 , 49@ 51 Sel. ......0. 64@ 66 68@ 7  T2a 74 Current prices on maple flooring, f. 0. b, Cadillac, 
No. 2 com... 25@ 26 29@ 30 29@ 30 No. 2 com..... 40@ 42 483@ 45 45@ 47 | Mich., basis: 
Corronwoop— RN ee ; PAs. s110@112 $120@125 $1 ; Face— Clear No.1 Factory 
hus ase 50@ 52 $ 55@ 57 ~@..» * Sree 0@112 $120@125 $130@135 
No. 1 Com... ... 41@ 42 46@ 48 MD sss Saps and sel... 77@ 79 $ S0@ 85 90@ 95 18/Toxt ee « rr pay pet “=x $25.00 
No. 2 com..... 35@ 37 37@ 39 * o. 1 com. .... 58@ 60 69% 70 72@ 74 SIE SEMI 90-00 80.00 36.00 
ope D WHITE OAK-—— 2 . i No. 4 See B. 35@ 37 36@ 38 36@ 38 oy” pie enna 95.00 85.00 40.00 
eae $125@130 $1385@145 $145@150 No. 2 com. B.. 24@ 26 29@ 30 29@ 30 7 am) 80.00 45.00 
No. P com. and en ae , a Sorr MArpLE— ¥ LT /1Gx2 0" 2.00000 00 160:00 90.0 45.00 
Sl. ksaee aus 65@ 70 75@ 80 90@ 95 TO TON .6 ses $45 $48 $52.50 BO wsisiews -e. 95.00 85.00 50.00 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 2.—The following are average prices, Cincinnati base, quoted on Vir- 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/446 /4 8/4 
QUARTERED WHITE OAK— 


DAS sswcees - $140 ir +389 tt $160@170 
Selects ......- 105 110 115@120 
No. 1 com. 70 80 85 90 
No. 2 com.. ccne. Se 53 68 63 
Sound wormy.. . 40 50 60@ 65 
QuaRTERED Rep OakK— 
PAS wecce — 4: ge 
No. 1 com.... eee coc@ace 
No. 2 com..... | ae 
PLAIN WHITRB AND Rep OaK— 
WAS csvix «+ --$120@125 Lar 130 $130@135 
Selects .....-. 85@ 90 90@ 95 980@ 95 
No. 1 com..... 70@ 7% %73@%78 T5@ 80 
No. 2 com..... 42@ 47 483@ 48 45@ 650 
No. 3 com..... 20@ 22 25@ 28 28@ 82 
Sound wormy.. 47 50 = «87 60 60@ 65 


POoPLARB— 
FAS ... Oe -$115@120 $120@125 $122@130 


se- 
ects ....... 85@ 90 90@ 95 95@100 
No.1 com..... 65@ 70 70@ 75 %2@ 77 
No. 2 com. A.. 39@ 41 42@ 47 42@ 47 


No. 2 com. B.. 28@ 30 29 381 29@ 81 
Panel and wide, 


No.1, 18 to 23” 155@165 175@185 180@190 
Boxboards 
13 to 17”... 115@120 ...@... ...@... 
BasswooD— 
FAS .......--$ 80@ 85 $ 85@ 95 $ 95@100 
No. 2 COM: .6< 50@ 55 55 60 60@ 65 
No. 2 com..... 82@ 34 87 40@ 4h 





4/4 5/446/4 8/4 

CHBESTNUT— 
FAS *sunecnssOaae 125 $125@1380 $125@130 
10g 75 36 80 T75@ 80 


No. 1 com..... 
No. 3 com..... 18 20 20@ 21 21 


Sd. wormy and 


No. 2 com... 80@ 32 32@ 85 385@ 88 
Sd. wormy and 
No. 1 com. 
and better... 35@ 38 42@ 44 42@ 44 
MaPLp— 
ME Ss tuieeuwd 80@ 85 $ 90@100 $ 95@105 
No. erascerkee 58 s bs 75 T5@ 80 
No. 2 com..... 32 40 45 
BircH— 
FAS ona 22295 <3 70 i” $130@135 
No. 1 com..... 70@ 75 
No. 2 com..... 40 % 45 
BrrscH— 


POM vecenineee 
No. 1 com..... 
No. 2 com..... 


WuHitTs AsH— 


FAS ...-ccee0$ 85 os 7. 7“? a8 


75@ 80 $ - 85 $ 80@ 85 
40@ 45 50 45@ 50 
25@ 30 30 35 380@ 35 


NO 3 CORB. 66< oe 55 

No. 2 com. ° 35 10g 42 is 
Hickorr— 

Re wiwcwsees - @& 120 $110@120 

No. 1 com... 80 70 yn 

No. 2 com..... .. 40 35 
WALNUT— 

6 biarasceme’ $210 $225 $230 

Selects .ccces 155 160 165 

No: 2 COlb. 6.0: 110 120 120 

Na. 2 com..... 45 50 50 


VALLEY HARDWOODS 


Cincinnati, Ohio, Jan. 2.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f.o.b. Cincinnati: 


Gum 

Qtrd. red FAS. 1s 125 $130@140 $140@150 
Qtrd. No. 1 com. 77 82@ 87 87@ 89 
Plain red FAS. 108 110 120@130 125@1380 
—_— red No. 1 

cima 60@ 65 T5@ 80 - 90 
Sap “boxboards, 

oO -. 55@ 60 woven 

Sap FAS, 6” & 

wider ...... 54 DH 57@ 61 
Sap No. 1com. 40 42 45 
Sap No. 2 com. 25 27 26@ 28 

CoTTronwoop— 

FAS, 6” & wdr.$ ys 55 $ 55@ 60 . 
No. 1 com..... 42 44 48 eo@ieas 
No. 2 com..... 33 36 35@ 38 ...@... 
Boxboards, 

BS WO feces THO Be ken “eo 
9 te 12°... Ge @ ‘ ««o@ec 


QUARTERED Ware OaK— 


/) ea - Ee 130 $130 
Selects ...... = 100 


47 47 
QUARTERED RED OAK— 


Wee -aaadees a: Uhl) eee Pere. oe 
Na. 1 com.....- 60 Ge «asc@ace «cs@Baee 
No. 2 com..... 838@ 43 ...@... ...-@..;. 


PLAIN WHITE AND Lor OaK— 
F oeQae . ar 


No. 1 com..... 65@ 68 88 
No. 2 com..... 40@ 45 45 
No. 3 com..... 20 22 23 
Sd. wormy.... 40@ 45 48 
POPLAR— 
FAS .........$110@115 $115 
Saps & selects. 80@ 85 85 
Ne. 1 com...-. 53 58 58 
No. 2 com. A 33 36 35 
No. 2 com. B.. 22 25 25 





CYPRESS 


The following are current f.0.b. 
prices on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118.50 $106.50 $ 76.50 $51.50 $29.50 $26.50 
5/4.... 123.50 111.50 86.50 63.50 32.50 28.50 
6/4.... 126.50 114.50 89.50 66.50 32.50 28.50 
8/4.... 135.25 122.25 97.25 74.50 33.25 29.25 


10/4.... 141.25 128.25 103.25 80.25 ...0. cwecoe 

12/4.... 141.25 128.25 SAN cutee .eawes 

16/4.... 146.25 133.25 1 Sea, 8 ssw, we eas 
Boards 

No.1 No.2 No.3 

SG UO BS eens wswe ci caucus $51.50 $39.50 $31.50 


Finish, S2S, Random Lengths 


Clr.heart A B € D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $69.00 
1x2 to 11”, : 

spec.wdths. 109.00 104.00 94.00 84.00 69.00 
i> i | yl 116.00 112.00 102.00 92.00 76.00 

For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 
A B ¢ D 
%"x4, 5 or 6”, std. lgths.$51.75 $48.75 $43.75 $28.75 


Bungalow Siding 
A B C&btr. 


%°xs”", from 1° stock...<... $57.75 $48.75 $47.25 
%”x8”, from 11%” stock.... 75.75 66.75 64.25 
For 10-inch, add $10. 
Lath 

No. 1 No. 2 

WEEE” ewiicencesuewerneneneenyeweNs $10.40 $9.90 
RED CYPRESS, OLD GRADES— 

Factory 
No. 1 No. 1 No. 2 


FAS Selects shop common common 
4/4...$110.00 $ 90.00 $58.00 $50.00 $36.00 
5/4... 115.00 95.00 72.00 50.00 36.00 


6/4... 115.00 95.00 72.00 50.00 36.00 
8/4... 120.00 100.00 78.00 52.00 36.00 
10/4... 130.00 120.00 90.00 54.00 36.00 
12/4... 130.00 120.00 90.00 54.00 36.00 
Boards 

1x6,8&10" 1x12” 1” random 
No. 1 common...... $52.00 1) error 
No. 2 common...... 36.50 MOOG 2 asives 
MEG: ciccucecroncwad mouse. wees $29.50 
YELLOW CYPRESS— 
Factory 
No.1 No.1 No.2 
FAS. Selects shop com. com. 
1d, OE $ 94.00 $74.00 $47.00 $37.00 $20.00 
1, ee 104.00 84.00 64.00 39.00 32.00 
ee 104.00 84.00 64.00 39.00 32.00 
1 re 109.00 89.00 69.00 40.00 35.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 
Selects ....... $84.00 $84.00 $86.00 $94.00 ..... 
No. 1 common,. 39.00 39.00 40.00 50.00 ..... 
0. 2common.. 33.00 33.00 34.00 36.00 ..... 
PU snacuscdie canes duses kauee anal $25.00 


Chicago | 





Cincinnati, Ohio, Jan. 2.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
DP RS avs sc ccddneetenaseieeades $74.00 $44.00 
Finish—S1S or S2S 


. — 

1x4 to 12” Hea 
incld. S28. $106. 50 $06. 50 $907 50 $78. 50 $60. 50 
Common bg Rough 

No. 2 No. $ 

$31. 00 $25.00 


4/4 5/446/4 8/4 
WA Sewdnes ---$ 90@ 95 ear : $120 
OMGID ciceeces 75 80 95 95@100 
Noy 3 OhOp. cs scs 47 50 60 65 68@ 75 
Random widths— 
No. 1 com..... 32 40 42 
No. 2 com..... 25 28 30 
No. 1com. No. 2 com. 
BEG OM vcscwccccscsewccas $38 $30 
EWN GE ca6 ec ckSeRKcucucus 47 38 


St. Louis, Mo., Jan. 2.—The following are cur- 
rent quotations on cypress, f.o. b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 


Factory 
Factory 

Tank Selects Shop Box 

MEM. cgicteckened $121.75 $73.75 $48.75 $26.75 
GP ise wesawaaacs 126.75 $3.75 60.75 29.75 
OLE) acduicunceues 129.75 86.75 63.75 29.75 
WIE cincueececes 137.75 94.50 71.50 30.50 
RULE: sewenwaceaes 142.75 104.75 tha” ‘@eeae 
NAGS saedcaahawes 142.75 104.75 hae. eeans 
NOES. scvcuceueves 147.75 109.75 ee 
WGGM. PAGO (4/648 6 vc cnnds ee ceeewereessanee $23.75 

Finish, wr or S2S 
Clear Heart B D 
Tx4—10" 2c $107.00 $102, 00 $ 92.00 $ $2. 00 $67.00 
EMEA, cxadeess 114.00 110.00 100.00 90.00 74.00 
>). ee 127.00 122.00 112.00 109.00 ..... 
PIG  ccvcacda 137.00 132.00 122.00 119.00 ..... 
Common Grades, Rough 

No. 1 No. 2 No. 3 

ERGEIG”  cinedacesuseconega $48.75 $36.75 $28.25 
WEA és cstudnsoedsucacsaes 55.75 38.75 28.25 

Bungalow Bevel Siding -_ 

TESS” scaae, (ele Ge eka oe 
EARN” secs SEG. (Wste cds i re 


YELLOW CYPRESS— 
4/4 5/4 6/4 8/4 10/4 


tol, ee ere CT $90 $95 $95 $100 $115 
ROIOGE csc dccens cued 77 85 85 90 95 
Woe 2 SNOiseccesces 47 62 62 72 77 
No. 1 common...... 36 3 38 40 ie 
No. 2 common...... 26 28 28 29 
Boards 
1x6” p>? pe > 3 Ml > od bg 
No. 1 common...... $40.00 $40.00 $41.00 $49.00 
No. 2 common...... 31.00 32.50 33.00 35.00 
Peck 
he err rere rrr rer CC ee TT TT -. -$20.00 





REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, Ya-Inch, S1S2E 
Od. Yad “RR” 
8’-20’ 3°-20’ 


PP lmeccccccces $34.25 $44.25 $380.25 $40.25 o- 25 
BY nccccccccee 86.25 46.25 84.25 44.25 88.25 
| eee ee 85.25 45.25 88.25 48.25 87.25 


,Not less than 10 percent of 8’ to 7’; remainder, 

* and longer. 

For apectned lengths, add $2; no charge for eiim- 
ination of 18’ and 20’. 

Special patterns, add $4. 


Bungalow Siding, $182E 
1 


44 A’. 


8’-7’ 8’-20’ 8’-7’ 8’-20° 
Mex 8” ..ccceees $45.25 $48.25 $48.25 $46.25 
Myx10” .....000. 4 60.25 45.25 48.25 
SEX BY nccccccce 52.25 55.25 50.25 
SEBIS™ occccccce 54.25 57.25 52.25 55.25 
y CE rrr re 73.75 76.75 71.75 74.75 
BIG sadsccees 75.25 78.75 73.75 76.75 
TERED  esvcccess 77.75 80.75 75.75 78.75 


For rough bungalow siding, add $2. 
Special patterns, add $4. 


Random Shop, neuen. 9° $2S, 5” and Up, 
14%” 1%” g° 2 - 3” 4° 7 -6" 
942. ‘50 $57.50 $57.50 $50.50 $75.00 $73.00 $77. 00 $81.50 
1-Inch Finish—Rough, S2S or 84S 


Same oe wan “a” 
*-£l,’ 8’-7’ 8°-20’ 8° -4%’ 5’-7’ 8’-20’ 





SF ncccece $47.50 $57.50 —s 7 50 = mo aes 
4” nccccce 47.50 657.50 50 5.50 
GB” .ncccce 49.50 69.50 02. 50 % 50 54.00 aT. 50 
OF. ccccecs 49.50 59.50 92.50 44.50 54.50 87.50 
8” to 6”.. 47.50 57.50 ..... 4250 52.50 ..... 
BY wccccce 59.50 69.50 92.50 54.50 64.50 87.50 
BG wdacnws 70.50 80.50 93.50 65.50 75.50 88.50 
Ta ccccase 72.50 82.50 96.50 67.50 77.50 91. 


56 
a (Es cece «eee 92.50 e<ee cccce. SRG 
For ———s lengths, add $2; no charge for elimi- 
mor att a 1 r 1 4”, 5” 6”, 
or vertica po n clear, 4”, and 6”, add $10; 
8°, 10” and 12”, add $15. . 
m For 22’ and 24’, add $6 to 8’-20’; 26’-82’, add 


Wide Clear Finish, Rough or S2s, Random, 8-20’ 





1%-1 2° 3” 
$1" 19.5) $117.50 $122.00 
124.50 122.50 127.00 
129.50 127.50 182.00 
184.50 182.50 187.00 
189.50 187.50 142.00 
144.50 142.50 147.00 
149.50 147.50 152.00 
154.50 152.50 157.00 
159.50 157.50 162.00 


For ox, add $2. 
For 8’-16’ random, add $5; not furnished in 
specified lengths. 
8’ te 16’ 


Thin Finish, 828, 





66.00 65.50 50 

Bee ddedesusewne 66.75 66.00 79.26 
2 ttt ttetete 68.75 82.25 68.00 81.50 
OE sccceee ++ 66.25 79.25 65.00 17.75 


Trimmings, 4’ bed 7’, and what “A” velops, 
shipped at $1.50 les ” naan 
For 14” and wider. add 35 for every 2” above 12°. 
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Jacksonville, Fla., Jan. 2.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 23: 
; ; “a 





SOUTHERN PINE 





Week ended— Dec. 23 Dec. 15 























R 


¢ ( 


Week ended— Dec. 23 Dec. 16 Week er i Dec. 23 Dec. 16 Week ended— Dec. 23 Dec. 16 Boards 
’ eiling Mal as 
Flooring 1x4 No. 1 com....... 46.00 5.3. Lath, 4-foot ” i 8 ee 
> q No. 2 com....... 22.45 25 | No. 1 std. kiln dried... 5.10 5. ~~. 
i Nei pore vine att: 1D 68 No, 3:com...:..« 13.00 re oo 1 std. air dried... 4.61 3.00 oar sesieesevee 7560 = 
No. 2 COM... ce 20.77 ae fex3%y aig gel wlll <sen a6 ea ; = ner eecees 4.35 in Arete he tes eS 
9 7 be + eo 2 UU. ew we ew we eeeee . I » & BEM GTICG «1.026 ern 4.U eete 0 ieee 
- No. 3 com....... ose No. 2.com....... 16:00 100 No. 1 std. cypress..... 5.50 8/4x 6 75.00 1 
1x3 at nto No. 3 COM:.4..... STs 10.00 8/4x 8 7500 
IQ DE "7 @ ag 9-00... 
ht, face... <i weeee 100.00 | Yexd%s Bé&better ...... 30.00 Boards 8/4x10 ...... ene an 
DE nisaseknch aes * No. 1 com....... et B&better— wins 8/4x12 1.1.1...” "5 9500 0 1 
B&better 80.00 ..... No. 2 com....... 3°50 1x 4 D4S .....-.- see 8. Sees ida, -& -nalemaibeaihies: 
3 BE 58.47 No. 3 com....... 0 DGCUB DAS cisiy.s «sevens 6500) sess 
case ~~~ aaa coo 48-08 : ’ 49.00 48.00 "oar 40.00 40.09 
J 50.00 49.08 MODES, «5 ss. sseiaio ine é 00 0 
cy pees se eee Siding sae 50:00 50.25 1x8 Rough .......... 45.00 ...., | 
No. 2 com....... 23.40 20.29 1x6” Novelty— x _ MOR ee 55-00 ae sae 305 | 
OD Eo rr oe 12.80 B&better 45.25 42.75 ID ARE: ka wien bce rexeconem 3 Sree lan te 48 tend th t 
1x2 B&better ...... 60.00 ..... ig 9p ~ Rilaaeei 44°90 40°21 iE =< seers 9.00 AL, ‘inet 
No. 1 com,...... 40.00 No.2com............ 25.68 24.43 | B&better kiln dried sisi. Se sacauialiiiicac 
No. 2 com....... 15.00 SE NO. 8 COM 6.6.6.0 00 +45 16.00 12.00 shortleaf rough— eee . nai 
1x6 No. 2 COm......+ cese- 22.5 : 50 1x6” Bevel— BE ee hata 50.10 ae 24.00 gerne 
10. 3 17.20 5 1x6 D4S 26.00 25.96 
No. 3 com....... saa Bepetter: oi. ceeeses 24.00 Fo Re eee 54.75 po ‘oS . ae 
ee ao Te fl ee hae bees 1x8 DAS 1222) 8888 Bee 
1x4 B&better ...... 53.00 No, 2 COM......-++++. : UX10 .... 0... ee eseeeee 53.43 i: 6 Gans ‘ee (fe | 
%x6” Square edge BN ea Se eee 53.00 rhe pig 
og —sooegaiaanaala sees | “B&bettor ze 28.59 ji<s 58.00 1x10 D4S ..... (11. 4.77 27.50 
ances ne Ah OOoccsyccccces 23.36 tt Seer 1x12 D4S [2221..111) 24143 
Kiln Dried snails NOs. 2 COM 6 <6:6<:0:00620 sscoe Seed 2 2 eae aie 64.20 ~ fy oon tie Me 
LS RE: eee ees oer Aste 5.50 Roofers BO cceie as sryetee a war Oe 67.33 Shiple * $7°00 : 
4x18 I. 9 ee ~ ¢ 67.00 1x10 Shiplap .. 21. eeu 
ES INO. i Bi yi6ss ojocechiers.eiere pamets 2.43 2x6 NO; 2 COM 66 <0 000 i 24.83 pg eigta ce varous 6 co suetpteee bo So iim com pe 
Se Ce 1.75 INO; 3B COM. 000800000: i scree Ri, (Gite caves eee r A MRE vata en wise ea 24, 
The following f.o.b. mill prices are takin from sales made during the week ended Dec. 30 in sections named: 
‘= t- Kan- Bir- Hat- Kan- Bir- Hat- Kan 
Alegz- a hg 8a8 Alez- ming- ties- sas Aleg- ming- ties- Sas 
dria, } burg, Cit andria,ham, burg, City, andria, ham, burg, City 
“Ee” i a we la. Mi M La. Ala. Miss. Mz 
f La. Ala. Miss. Mo. La. Ala. iss. 0. x ; . Mo. 
Flooring Fencing, 81S Dimension, S1SLE 
1x3” BG A .......seeee «eee. 90.00 ..... «.... | No. 2, (all lengths)— : , 39.95 
Babe EP 5 isse's 82.00 ..... 81.00 81.55 GAS) Se aceon ee 16.79 18.28 ..... 17.26 ~— 
D ; Seca 86R00 MCB es Scan si eeakeare Stains 22.53 25.25 24.25 28.14 
EE gine sab acaie ee “sate ‘Soe fw foe pre 
No rosestee 32.00 er ih — sient 16.48 16.00 ..... 15.59 a 
FG B&better ..... 59.75 61.86 68.60 7 aN Meee 18.27 19.00 19.00 17.61 oa 
Fibinae Rae: f 66 
ag easisene vies 5125 0-48 5. Boards, S18 or S28 io 
Nb 2. co sicsns seeee 29.50 25.00 28. : : 7 1483 
iui 4 04.7 No. 1, 1x8”, 14 and 16’.. 37.00 ..... we. 35.50 
1x4” EG B&better 79.24 75.00 ..... 78.08 A Sag EO gual ee Meats 3.79 18:00 
WD es coon he Pate aa "98°14 31.75 1x10”, 14 and 16’ BIBS wccws : 3. tte 
is B&bet es coee cos, eee Geae Other lengths ........ are 36.62 lie i aia 
. ¥ 5100 ... ae 1x12”, 14 and 16’..... 48.01 ws S158 ongleat Timbers 
D ; ; Scns tccyack hc ah ee : a ae eee 42.80 Other lengths ....... atta) as 47.68 No. 1 Sq. E&S S4S, 20’ and under— 
No. 1......... 44.00 44.1: 45.98 35'¢q | No 2 (all 10 to 20")— ” eRe geen 31.50 20.18 
NO} Dicvansass 28.78 19.92 21. ’ = — a 35 1 
aR Nepoieewen coece 14.00 nce, cose 1x8” ee Co ae ae oe a 37.75 41.61 
1x6” No. 2, C.M “ 24.56 | gpiieeereprenen 24.23 25.00 25.00 24.58 cece 4445 
BP cn texte n i. aw 25. 26.04 25.1 96 
Ceiling N - me wien . . Shortleaf Timbers 
‘ o. 3 (all lengths)— ri "20 ene 
lnx4 Bé&bette P- g6s es eae 44.00 0.00 40.34 1x6 to 12” I RTE ae ‘as 19. 35 Poe 33°33 me. S4S, 20 & u im ‘ie 
vo. 2 sees wees . or PE Re ee 2 A) WOM. Vib duwatccn ners ces vase 22 
tai ew fences ia re a Seago Triesecceeesnsss BRS Be ea aa Plaster Lath 
NO. 2...-.-.2000ee 19.00 7 17.30 | No. 4, all widths and Os 1 156M es eretere sere 6.00 5.25 4.94 
xd" NO. 2....----54. tee 52.00... KGNWENG ccs ven ses oer 8.00 | No. 2, %", 4%.....cccee ie sevca «=C0 “4.04 
Partition Roofers : si Byrkit vat os 
4 & 6" B&bette 57. 53.09 ‘ , 93.7% = PRG a ecclesia cro aero 5 6.08 
on ae 43.50 Bala “Dae labbates ila oe ereeienieee 17.50 17.73 
ee, Wes icaxes 30.00 ens ee) SPERRRE DE NNe —_ 12’ and longer ...-.---- maak 18.42 
1x6” B&better ......... coon e cece oeece 58.40 Shiplap 
NOs Ba aunsiod asses Ake wawes, semee ee ; Car Material 
No. d,) 1x8"; 146° 16".. S788 ..... » 86.50 | (All 1x4 and 6”)— 
Bevel Siding Other lengths ........ srepaics .50 . 37.05 B&better, 9 and 18 3.08 
6” B&bette 33.00 IO”, 14 @ 16" 5... 38.00 . 87.00 Ct eereeres 57.00 
re rhein Other lengths ....... 7 eae : 35.63 12 and 14) oe peeeeees 52.75 
No. 1, 9 anc Pea riptatarer at aac, te 
Sidi No. 3s (10 to 207)— , : ie EY 
i lL 24.95 25.50 25.00 27.24 ag and 20’ ..... 33.00 ae 
1x4 or 6” B&better 47.36 rt 00 49.00 Rey 110" sis icefe areca sracocieteiers 24.68 25.25 ..00. 24,14 5 aad acibhae. ee Oe 
oo aepeeaed 36.89 2 26. 8:00 29.05 29.80 i. a fall lengths)— No. 2, Random ........ weoe AOR 
No. 2... 0.0005 = villeeiied We 3 _.etroreee 20.83 20.78 20.71 19.32 pein ae 
1x10" RE eS ere ore re 20305: 23:50  scss 3 ar Decking 
Finish ' ihe Zt 
No. 1, 2”, 9, 10, 18 or 20 c, 55.00 
B&better rough— Dimension, $181E ” 
ps. 6: gg a, ee ae 52.50 ‘ pe ee - pena ie Car Sills 
¢ 55. N Ae) a ae |, | ce ee 32. 31.5 48S, Sa. E & S— 
1x6” BOE SOD 55.50 , $0? csc 31.85 30.48 | > Up tb 9", 37° soc eee 39.00 
ae epeRED Ie 55.50 | ee 31.44 ee. 80.98 UP, to 10”, 34 to 36°. 39.00 
5 and 10” .......... 67.00 18 & 20’.. 34.08 ai at oS... 43.50 
Buo ONG 1D” <..00600. ; 5 
BOER... wip spi 0:¥10:4:6:6:0\030 6 67.00 10° to 20 33.83 tet paee a4 A | aah Cet) oon 43.50 
1% and 2x4 to 12”.... 73.25 2x 6", ol cee eeee 4 = bo ped Up to 12”, 34 to 36 44.50 
eer eee 16° ..:.... 27.69 37.75 |...) a7a9 | 36 Hage 48.00 
SE ves babe peated eee 56.80 56. ie 5 eis Pee 18 & 20’.. 30.42 27.50 29.61 
DS txenehiawmape cake 57.21 56.75 57. 57.8: 10’ to 20’ 30.76 Ge: oe Ae Stetawern 
MOINS satcciagr. eiteais orcs 57.75 56.50 ..... 58.90 uw: ...... ns 2 poem ra16 — 
eed eanaaaet 86.32 68, 18 LID eecze ae 30.16 3038 | 26 to 38° aie 66.50 56.00 
1% x4 tose iil! tacoe ceoee 70.61 18 & 20°.’ 33/00 """ Be'80 iL 4 eecereaeerre ae 58,00 
by . 8.00 , ’ gs Sq.E., up to 20’ 49.00 
1% and 2x4 to 12”.... ins 68. 7 ° 10° to 20 33.00 res page + goa Re enek. jeer 45:00 
a... een tae ILL 2b 2 Bos ' ithes 
1x4” ee eo ee 81.98 is RE 6x8”, 8’ No. 1 Sa. E&s. ; 29.00 
ee ee ree ee os is & 20} 33.00 : 
- Tere eee Ree ov. 10’ to 0’ 835. Pe eae 
Bas, and 40F. 20000000) eo.80 axa, 10. oe. 4000 ~ jee | CYPRESS SHINGLES & LATH 
a os & 6 bs 0. 0's 2 e.5 008 8 ide epee 32.5 gid : 
Ee Re ee | ae eres 62.00 Bette 33°51 ees z * 
18 & 20°.. 85:12 ies a F Cincinnati, Ohio, Jan. 2.—The following 2 
Casing and Base 10’ to 20’ 36.33 +++ goes. | average prices today f.o.b. Cincinnati: 
re 66.20 69.00 ees | Me Rte OP oxo. css 30.50 saan 2s a cage 
4 an Fe ian sn ah eaten Ae . le “oN ee 98,25 3. 2 Rules 0 arc 
Boe: BS 5.6005 cce0 ees 67.80 64.00 70.22 16’ ws ‘ar a 28.70 28.00 28.28 ’ Shingles 
18 ; 32. Fy : 
Jambs 10’ to 20’ 32.00 ae... nomies 
B&better— 2x 6”, 10° ...... are 23.00 23.00 | 9» $5.38 ois Eco 
ee Ee Le (etna: Sabek:, oeseeu eee ae 2400 .. 20.71 23.65 wiser e ees eees ees C38 ret $3.43 
13c. 43th Onde B",.. aece cuss, oeeee: SRS ey Settee 24.75 | 2 ae aerrrrerrers: : 4.38 8.48 
18 £0"... 2h81. ... 23.63 25.00 | BP. sesessecseeeeeeees 66 tH 3.68 
Fencing, 818 10° to 20’ 26.41 .. 24.00 36°60 Giccrcaievereisestecres rr Fag “ 4. x 
Dos pk 16? odo s.5 50s BOT cess: 36.50 2x 8”, 10’ ...... es ae Hoes ; ath, %x1"/s 
alt nee oT een 39.80 16° <..52.. 28.00 Bsb4 | No. 4, 4-Joot No. t, tfoot Wo. 8, 4 foot 
Other igts. ..... «+... 46.00 38.53 18 & 20’.. 29.50 29.59 $9.0. $8.5. . 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec. 29: 












Dec. }§ Flooring | Finish—Dressed Dimension—Dressed Ceiling and Partition 
Edge grain— 1x3 x4 | B&better © No. 1 No. 2 ee 5” = 4” _ 
eae TTDS | UXS" wosaeeeesseceenes s+ $60.25 $55.00 | 22; 14, 10, 18, 1 Se Cig. Cle. Clg. Patt. 
, etter vores eeeee eee sed . Bee! BIG MSO suvccacanevesuc:s 66.00 56.50 - 
neve es eeaeeet ae ae ae Oe eeenneeennns 70.50 63.75 $28. 50 $31. 50 2x 4" $27.25 $28.50 Noe 39.75 $18.00 *13°50 49:75 
nie Ged ica me iets ae gre ms oe 00) 1144" 1%, O°x4 ‘to 8°00 011) ago5 28.50 2x 6” 25.25 26.50 | No. 2 21.50 27.25 
Flat grain— | 134) 134 2"x5, 10, 12”. 1225: ne | oe Se Se Ge Be ee Se 
ROMMIOE cocvsesscuccons 60.00 52.75 | cc oe a, fo he Lath 
gga saree aa Fe | Fencing and Boards 30.25 32.00 2x12 28.00 30.00 : No.1 No.2 
re NBD. <canseusnewanoucus 25.50 25.75 | aa MG ia ic dassexdadzdea $6.25 $5.30 
mses: . INO. o 0. = i : 
ay sa a8 Sqr $36.50 $18.75 $15.00 saa attains Moldings 
asing an ase nieadines } _ o MekeaWonece’e 37.00 22.75 19.00 No.1 No.2 No.3 15 and under......... 26 percent discount 
40.0 7 Bé | 1x 8” oo. eee e eee SO 2505 82055 | ES Oo scscucends $36.50 $22.75 $19.00 | 1% and over.......... 21 percent discount 
00 1x4, 6, 87..0.e-seeeeseeeecereeeees | Je eee: 87.50 25.00 20.00 | 1x 8” ....22202502: 37.00 24.75 20.25 | —— 
gz | LT CCR AE ALLE 75.00 | 1x12” ...... eines 48.00 28.50 21.25 | 1x10” ............. 37.00 25.25 20.00 **None sold. 











27.80 | NORTH CAROLINA PINE 


25:45 Norfolk, Va., Jan. 2.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 




















21.00 | Edge, rough— No, 2 & better No. 3 Box Cull & red heart No. 2 & better 
23.66 | 4/4... ..0++++++-$59.00@61.00  $37.00@38.00  $25.00@26.00 saLceges. Be Lath, No. 1.$6.50@ nt 75 Roofers, 6”.$29.00@30.00 D4S, 6”....$65.50@69.50 
33.50 OC Re ee . 64.00 @66.00 40.00 @ 42.00 26.00 @ 27.00 aaa ee No. 2. 4.50@ 4.75 3". 29.00 @ 30.00 8”.... 68.00@72.50 
27.50 1, Sr een ee 66.00 @68.00 43.00 @45.00 26.00 @ 27.00 wide Glew das Factory, 2”.28.00@31.00 10”. 30.00@31.00 10”.... 70.00@74.00 
ies | Te eh eee ... 69.00@72.00 46.00 @ 48.00 ee eee wees @..... | Sizes, 2”....23.00@27.00 12”. 32.00@33.00 12”.... 75.00@80.00 

: Rough 4/4— Finished widths— No. 2 & better N y 

19.64 BP nee ee cee 64.50 @66.50 42.00@ 44.00 28.00 @29.00 26.00 @27. ‘s a ; pee o. No. 4 

wey 10" 111. 66:50@68.50 44.00 @ 46.00 30,000 30.00 27.000 28.00 Flooring, i8x2% and 3” rift........ $85.75@88.50  §.. @-. ore, ere 

24.04 BOO Slee ae ees 71.00 @74.00 48.00@50.00 31.00@32.00 28.00 @ 29.00 2% and 8” rift..... . 58.00 @67.00 47.50@53.00 27.00@ 29.50 

wes Bark strips, oe. 1 and 2.$40.00@41.00 Bark strip partition, Ceiling, 3.....-.-.. 00s ee eee e+ + 35.00@37.75 27.00 @ 28.00 15.50@ 16.50 
wee: 35 oa wie 15. 00@16. 00 ae a ES a .$49.00@ 51.00 i. Serres ee ee ee ee . 38.00@39.00 28.75 @30.00 17.50@ 18.50 

Cull re@ Heatt..<.ccccecs 12.00 @13.00 UP RRUO E 2s 4 5.34 woes nee was 58.00 @ 67.00 47.50 @53.00 27.00 @ 29.50 

Kan- 

“iat NORTHERN PINE 

Jity, 

Mo. Duluth, Minn., Jan. 2.—Quotations on all grades of northern pine are firm, and moderate advances on some items are expected in the near 

future. Prices f.o. b. Duluth follow: 

25.25 ComMON Boarps, RougH— FencInG, RouGH— J 

25.90 6’ ry 10’ 12° 14416’ 18° 20° = 6° 8 10,12414° 16’ 184620’ 

27.63 Me By oR sesces 7 00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 6%, NO. Liccccccecese SRO $63.00 $67.00 $69.00 367.00 

30.00 10”....... 66.00 68.00 74.00 76.00 71.00 76.00 76.00 ING Recccccscocces S05 49.00 51.60 54.00 54.00 

a8 12”. ..cee- 70.00 73.00 80.00 80.00 15.00 80.00 80.00 we NO. Breceeceeeeees $1.00 33.00 35.00 36.00 85.00 

Osi No. 2, 8”....... 49.00 51.00 64.00 66.00 64.00 659.00 61.00 Os. Ti Bisctaceccecss OE 58.00 62.00 68.00 68.00 

Pah | eee 54.00 57.00 57.00 54.00 59.00 61.00 ING Bacctcccscceee Sue 42.00 47.00 53.00 53.00 
mereenes piped ee 64.00 64.00 59.00 66.00 69.00 WG Sisksccecscssa Be 29.00 31.50 82.50 31.50 
cc NO HT GS OSH HEES SERS $5) EME | No, 4, G-foot and longer, mixed lengths, 4", $80; 6" $2, 
14.16 12”....... 34.00 35.00 37.00 37.00 37.00 37.00 37.00 5” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. S1 or 28, add 75 cents; S1S1B, add $1; S4S, add §1. 
29.18 For S1 or 2S, add 75 cents; S1S1B, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
31.07 Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
bre Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Stusr, S181H— SIDING, 4 AND 6”, 4 TO 20’— 
= A ll dl ro yl of - B&bett $56. 00 $56.00 Je # 
2x 4”....$35.00 $37.00 4989.00 $38.00 $38.00 $39.00 $41.00 $41.00 CULER . 2.2.0 sees >) er -$29.00 $29.00 
2x 6”.... 35.00 36.00 38.00 87.00 287.00 38.00 40.00 40.00 . sadunn senwenseesodt ay rey Saas Norway, C&better... 46.00 46.00 
2x 8”.... 35.00 37.00 39.00 40.00 40.00 39.00 41.00 41.00 HERS oes sesessesedes ° 
4.94 2x10”.... 36.00 37.00 40.00 40.00 40.00 39.00 41.00 41.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
4.14 2x12”.... 87.00 $8.00 41.00 41.00 41.00 40.00 42.00 42.00 2 ; 
2x14".... 42.00 48.00 45.00 45.00 45.00 46.00 48.00 48.00 — run to O. G., $2 a thousand extra; product of the strip as it 
<r 2 ple tuff, less tha 1; pine, rough, deduct 75 cents; D&M ee 
oe wis eae $3. $2 less than No. P & Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
(oto 
18,42 
33.00 Speci 3 u J B y Speci slegra AMERICAN LUMBERMAN , 
a {Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] Chicago, Jan. 3.—The following cross tie prices 
52.75 Seattle, Wash., Jan. 3.—The following prices Portland, Ore., Jan. 3.—Fir prices today, f.0.b. prevail, f.o.b. Chicago: 
4 paid for yard items, f.o.b. mill, were reported mills are as follows: Untreated 
0 . ¥ 
7.00 today: Pre Vertical Grain Flooring White Southern 
: % 7 oe Oak Sap pine 
6.52 High Low vailing | 1x4” No. 1 clear . oe, --.-+-$54.00 | No 5 7x9”, 9° , a 
ik even ce - ° tae e INO. 0, 8’, 9-inch face. $1.65 $1.25 
ae ies Fe No. 2 cleat sosseseceesss+ 51.00 | No. 4) 7x8") 8°) 8-inch face..|.|.-155 1.15 
5.00 Flooring Wer 3. GIG: icccivacaceva tcacaseacaacee 43.00 No. 3. 6x8". 8’, 8-inech face. 1.45 1.05 
i, 4 Ixé” No. 2 clear Vv. @:.<.+- $51.00 $44.00 Siias 1x3 and 14.x4” No. 2 clear and better..... 53.50 No. 2, 6x7”, 8’, 7-inch face. 1.30 90 
5 ING & Ce Biviccac cases 43.00 42.00 ree ING. SCOR e ctenccaccniineaes 43.00 No. 1, 6x6”, 8’, 6-inch face...... 1.15 80 
ia 2 x. 40.06 39. 40.06 ‘ 
$74 No 3 oo ttl a 00 pit spe Slash Grain Flooring , ted _ and heart cypress ties, 10 cents less 
9.00 , No. 38. B. «1... sees 37 epee 3 i aah ee a ee a eee 
3.50 ™ 3 ° ge Neil aictinct = a eee $3.00 1x4” No. 2 clear and better................ 41.00 eee come oak; sap cypress, 20 cents less than 
3.50 DSH Bs a “ ere 33. ks Pee Nok Si CIGAP ci cceccutscns eas as : ; ‘ 
5 epping 6” No. 2 ‘ 1 oC Jouglas fir cross ties, all sizes, $43 pe - 
5.09 No. 2 and better clear..... 70.00 62.00 waege at a 3 oe nr wiienteoanite ; pany “~ sand feet. ISS Cle a iz $ per thou 
8.00 Finish a i BP cewevsecees sees sececazveases Ge Switch sridge 
FRG ENG: C00 eeviccvonesaees 59.00 56.00 Sawer Vertical Grain Stepping Ties Plank 
Casing and base ......... 65.00 news Saas 14% and 1% No. 2 clear and better.......... 65.09 OC) ee eee _ $49.00 $46.00 
3.00 Ceiling Red oak : 3 
i Finish ME OMNEN tivas wdsicuvincan case ua . 45.00 42.00 
3.00 5x4” No, 2 2 . 39.06 36.06 39.00 ee = 
00 ; No. 3 mreertins sie aee 30.50 OL, | No. 2 clear and better...... errr 57.00 | Douglas fir ...... sss. eeeee eee 45.00 45.00 
2.00 1x4” No. 2 and better ... 40.00 38.00 ween Ceilin 
00 INO .-8 ascccussaoawees 40.00 RES eas g 
; Drop Siding 5x4" oo 2 — and better... Te roy St. Louis, Mo., Jan. 2.—The following cross 
pM KT , 4 P ING @ GIOMP cacicecvdeacses yin a tie ices 
'H 1x6 os 7 better..... ee ner 40.00 1x4” No. 2 clear and better....... ... 41.00 é prices prevail, f.o.b. St. Louis. 
a pmo Ceres 4 ‘Shi ~ N ‘y aii ING & CIOMEY cednvanencaueuseys rae 2 Untreated 
oards an plap, No. sa , White Southern 
are Se ee 20.50 17.50 19.50 Drop Siding and Rustic Oak Sap Pine 
MO -.ccckseuapsianniasees 20.00 Meret wanes 1x6” No. 2 clear and better. ..«.6..+. estar’ 43.00 No. 5, 7x9”, 8", 9-inch face. “$1. 60 $1.40 
‘ Dimension, No. 1 S&E Ge GIR sucngeasiananecenes ye . 38.50 No. 4, az = , 8-inch face.... 1.40 1.20 
a TR TF cicsxscss 19.50 18.50 18.50 Sleectanenee tema a 3, ~ ;» Sinch face... 1.18 98 
les nee ue Plank and Small Timbers oa gp. | Fir dimension No. 1. @x0*, 8°. Ginch face... St 3 
A WEG IG* SAGs os: 21.50 19.50 21.5 : : - sila hie ar : 
| B12") 12 to 26° 848200050 28.00 wane, seine | TE toabetoot, over listan2.00000.0.012800 | g_eMonk and heart cypress tes, 10 conte les 
exer Timbers, 32’ - Under 22-foot and longer, over list. een a oak; sap cypress, 20 cents less than 
) XO", SIS oo... cee eee eeeee 2 2.00 ts Saree WAAGGS <c kcaaccdsccncn der eentenscenn cuaweewd List 
£4 Se Vertical Grain Fir Shop MANN, seu ckunenaaktannes! _. List Switch Bridge 
ot FO ee 41, or wean = as amides Rail B list...... 2. 
ft Rakeemontatren ge ae oo oe ee er os | White oak ...... seseeeseees+$45.00 $45.00 
EE ehanvsseieeiesees 23.00) ees "i! | Fir lath, per thousand, dry..........-...... CP 8 I ss onidevsccunnccsssuud 43.00 43.00 
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GANDY is a BETTER BELT 











WHY A GREEN EDGE? 


You know that stitched cotton duck 
belt is the best for handling lumber. 
But, have you ever used a Gandy 
Stitched Cotton Duck Belt? 


standard 
it’s the 


Gandy is the original, the 
of the world for forty years 
belt with the Green Edge. 





THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
S52 WEST ADAMS STREET 








CHICAGO: 


STITCHED COTTON DUCK 


“BELT - 




















LY —\ 


EVERY requirement of Pacific 
Coast logging conditions is met 
through 
WILLAMETTE LOGGING 
EQUIPMENT 


That’s why the heaviest stands ot 
timber in the vast western forest 
areas are being successfully harvested. 


If we can be of assistance in furnish- 
ing preliminary information, feel free 
to call upon us. 


Y vd J JILL 0/60 TE 


panerws ——— of 
LOGGING MACHINERY 
Portland, Oregon, U.S. A. 


























WALNUT 


Chicago, Jan. 3.—-The following are 
during the week ended Dec. 30: 
1 


average 


carload prices obtained for walnut f. 0. b. 


72 3/4 4/4 5/4 6/4 
eae Wee MAD EMO a uiyuecae a bale RS aS a | acme $221.70 $239.20 $240.00 $ 
TNE ee NB i) ck 50:-t 6 G89 "5s: ee. _aeiGee nee 229.00 SEO ens vee « 
PAS, 10” & up.......ss0«- 96440 $194:80 ema 269.00 279.00 
Se BNUNS Wl ss. Wo ie: ie 6.9.6. 4-0 dees BOS40 wives Ee scree wee 
OEE TG ang Cial ells bau Gee GSA SE. win eaiald 148.75 S640 | vvccces 
Os C- COUU REL cccnicréantns Howse Shwe es BORO Sivas peedmaee se 
DM MMR. Sh ak eieres apieteretsiagiiee”  araresiacs 104. 50 121.60 118.20 
ONG, ar! OPS 65 eb eels Si Raw EOS | Siete bi eGe 52.16 GN 1) | ere 


132.00 


a 


Chicag) 
8/4 12/4} 
254.70 ee 


200.20 250; 


58.60 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., “~~ 3.—The_ following are 
f. o. b. mill and f. 0. b. Chicago shop prices: 
No.2 No.3 
com. com. 
sso ork eter Bhecd pecere hveo Dom $36.00 $21.00 
ix 6”, 8” and 10”, 20 O18" 6.cccsnces 37.00 24.50 
(6-8 i Age 0 || mae nerd Nae ree ESSERE Se 36.00 25.50 
ixi3”, and-wider, 10 to 16’.........s 38.800 28.00 
No.4 No.5 
com. com 
0A” BNE WIG oii eo dws wc tere $20.00 $12.00 
SELECTS 
Béhtr, “CC”? “sD” 
ixd”, 6” and 8”, 10: to: 20" 5.63.66 $84.00 $79.00 $63.00 
SBN ccs placa ee erp rucorene ours Ge iete are 88.00 83.00 72.00 
BM oc avecnus) aera oecrausatareroteas ersee 94.00 89.00 77.00 
LS” Be WWAGET «6.06. 6 nd.s.e0res 99.00 94.00 82.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
S/2 DOG WIG ovis ssw ce cccss 99.00 94.00 82.00 
Suov S28, F.O.B. CHrcaco 
No.1 No.2 No.3 
hy OE CE, I 7 Eg aaa re SPE $ 85.00 $70.00 $47.50 
BEM pial stain cae npiasa wateholk Wis ala dias 100.00 80.00 47.50 


On straight orders for ‘“‘No. 3 shop and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 


Spokane, Wash., Dec. 30.— Quotations on west- 
ern and Idaho pines and white fir are as follows: 


WESTERN WHITE PINE, 16-Foot, INCH— 


No.1 No.2 No.3 No.4 No.5 
Le , ‘dipiaaigrainsiekie $56.50 $37.50 $23.00 
OO Te 56.50 38.00 27.50 
8 & 10”...... 55.50 36.00 26.50 
Mae Sida rasa 59.00 36.00 27.00 
Or ANAUOD OS denen aihisa toxic $20.00 $13.00 
IpAHO WHITE PINE, 16-Foot, INCH— 
CA $61.00 $55.00 $35.00 
Bee cca wanaten 62.00 56.00 39.00 
B  aihmanmeeer 60.00 52.00 39.00 
Pt ase eka 63.00 52.00 39.00 
Re oa sisters 66.50 54.00 40.00 
SO WME sckes eas Saree $22.50 $13.00 
WESTERN PINE Suop, S2S— 
rey Com- 
No.1 No.2 No.3 mon 
ae & 6/4.. _ $88. + $63.50 $48.50 $28.50 
Sia e ae eletiace wie 98.50 73.50 58.50 28.50 
a4 Sisk bee: Uke: wie) | Seipemes $34.25 
WHITE Fir, 6- to 20-Foot, INci— 
4-6” on 8&10” 12” 4”"&wadr. 
No. 1 & 2....$27.00 $31.00 $32.00 $33.00 
MOe 6. ss cases 22.00 26.00 27.00 28.00 
DONS ccstassiubeee. Amiabie  aitsie--_oeearan $20.00 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN]) 


Portland, Ore., Jan. 3.—The following are 
prices prevailing here today: 

oT 12) CORRS: [. <) [- 0A a eae ee eT $78.00 

ee: SE Ue [|| Da a 68.00 

ESOC) STAIN OR a 9-55.02 eR AS awa 38.00 

ND a3 y 6s esos Sip ave sia ars enmaT a Catan 40.00 

PIR cic gern aiararg Sass: eaters sereratacea se wale ere ale tie 6.00 

SEO 11) ig 0) CO Iie em Re a ree 40.00 

| Pee ee ener 47.00 

Ba cc crerani snipiailasaaeen aie ene enw sloteins 50.00 

EP ee paar cule aun en eloneuayeteneiers 50.00 

I MOIS” 6 vc'6eie-aie-sepaeieind a dra. 53.00 

Common TOUGH GHINCRSION: ....6.6. 06656. caves 25.00 

SOK: AMMIDC; PLCC gv ii6iss se ceain s o5eis one ee ccs 19.00 

PAR GRICE cis Sebati sca ceeee 21.00 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, Jan. 2.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


Clear Select No.1 com. No. 2 com. 
DG ere $55.00 $48.00 $29.00 $21.00 
D We sesawec 55.00 46.00 29.00 20.00 
Be cA neS acs 00s 50.00 41.00 24.00 18.00 
Louisville, Ky., Jan. 2.—The twelve poplar 


bevel siding items handled by leading producers 
in this market are quoted as follows: 


Clear Select No. 1com. No. 2 com. 
DB” 2seeue% a 50 $50.50 $33.50 $22.50 
DB. anacenee 5.50 46.50 29.50 20.50 
© Naas e 50 38.50 23.50 16.50 





CALIFORNIA PINES 


San Francisco, Calif., 
are average prices on 
mill: 


California White Pine 


Nos. 1 & 2 clr..$107.45 
ORES. ee 92.15 
TD BOlECE isos cy ces 89.85 
No. 3 clear..... 90.50 
Inch shop ..... 40.20 
No. 1 shop..... 74.60 
INO, 2 BHOD..... 64.20 
NO, 3 shop..... 29.95 
StAINeGd .occcess 45.65 
US eae 35.40 
Sugar Pine 
Nos. 1 & 2 clr. .$149.65 
C BOICCE. cic ccs 122.10 
1D BOC ioc css 90.40 
No. 3 Clear... 103.10 
Inch Shop...» 53.30 
INO. 1 SHOD.....:. 87.75 
No. 2 shop..... 60.05 
INO. 3: SHOD:<.s 30.85 
CAINE os ccss0e 47.50 
BRC. 2 kinaicceaieee $4.75 
Tank Stock 
eH Ce $ 53.25 
Moldings 
siolhie create Manere ciate $ 49.75 
Battens 
ein sateen eine 29.75 
Lath 
No. 1 pine. «se ‘6.75 
No. 2 DINC:...+<. 6.00 
oo” MIMS. wnswon 3.50 


Dec. 30.—The followin; 
California pines f.o0,} 


Mixed Pines 


Common— 

a re $ 29.7 

INO. Se sieswcee 23.2) ] 

Os» Beeceseces 18.15) 

INOS Wiea:656:0:0r65% 11.63 

%", all’widths 16,1) 

Form stock... 21) 
No. 1 dimen.... 244i} 
Siding— 

B&btr. bev...$ 46.7; 

eee 3.3 

EY DOV ss.cc cows 32.8 

Be WOW 54.8 wens 18,3 

Panels 
White pine $ 914; 
Box 
PING. ou rck ess $ 14.) 
White Fir 
No. 3 com. & 

DR kkehas eee $ 295 
No. 4 COM... 15.85 
Ce 20.5 
DESC. eee wenn 17.0 
No. 1 dimen.... 21.4 


Douglas Fir 


COVER. cecceewes $ 60.0 
COM. ccsivencnws 18.5) 


Mountain Pine 
$ 24.3 


ee ip) 


72.8 


RED CEDAR SHINGLES 


Seattle, Wash., Dec. 30.—Eastern prices, f.o.b. 


mill, are: 


¢ - 
First GRADES, STANDARD STOCK 


Mxtea. stare, 6/2. os 6 sces 


XOVR. SEATS, O/ 2s. 060.600 


Extra clears 
Perfects, 5/2 
Kurekas 
Perfections 


FIRST GRADES, 


RITE-GRADE 


Per Square Per M. 
4 Bunches 4 or 5 Bunches 


$2.35 $2.95 
2.47 3.10 
2.72 @2.76 3.40@3.45 
3.25 4.05 


2.95@2.99 4.05 @4.1' 


eer eye) aie euersteneus 3.76 5.10 


INSPECTED STOCK 


Extra. stars, 6/2. ......06@ai40 $3.05 
PeStTA GEAR, O/B. oes 6 e0s 2.55 3.20 
TOSTPA. CLEATS: 1.0.0.6 6 2 oe 00 2.92 3.65 
POETOOCR, OFS dev ccncwse 3.29 4.10 
PME: <6 0) a ico 6 9.408 68 6 4.15 @4.20 


Perfections 


3.02 @3.06 
3. 83 5.20 


SECOND GRADES, STANDARD STOCK 
Common stars, 6/2......$0.55@ .63 $0.70@_.80 
Common stars, 5/2...... T15@ .83 95@1.05 
Common. clears. ....... 1.644@1.68  2.05@2.1! 

3RITISH COLUMBIA STock, SEATTLE MARKET 

ek KOMRDEIAI) & a0:0 s-0,sie a mresiace 3.40 ; 
D6. D. ©: >. ae | a Sr 3.29@3.37  4.10@4.20 
Durekas. (U.. Bi) 6006 3. 49 4.80 

Pertections €U.. 8.)<..5 3.90 5.30 | 
mx 0/2, 16 (CARAGIAN) 6 6 .6-e0.0/6 1.50@1.70 
xX 6/2, 16: (CU. >) eect 1.80@1. 92  2.25@2.40 
XX Eurekas (U. §.)..... 2.20 ‘ 
XX Perfections Rin a x 0 64@1. 85 2.25@2.40 


WEST COAST LOGS 


Seattle, Wash., Dec. 
are very firm: 
Fir: No. 1, $26; No. 


CEDAR: 
HEMLOCK : 
SPRUCE: 


Ten percent t 
No. 2, $16 
No. 1, $27; 


No. 


30.—All log quotations 


2, $19; No. 3, $13. 
pase, $22. 

@17; No. 3, 
2, $20; No. 3, 


$13@14. 
$14. 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 3.—Log quotations: 


CEDAR: $23. 
YELLOw Fir: 
ReD Fir: $15. 
SPRUCE: 

HEMLOCK : 


$26, $19 and $14. 


$24, $18 and $12. 
$12, $9 and $8. 


: 
E 


Pee ere Te ye 





250 


———__ 


following 
Ss f.ot 


nes 


s, f.ob. 


rer M. 
3unches 


» 

0 
0@3.45 
a) 
5@4.1' 
0 
TOCK 
7) 

H) 

7) 


) 
5 @ 4.21) 
0 


y@ 80 
51.05 
5 (@ 2.10 
KET 

) f 
4.20 
) 


) 
)@1.70 
(2.40 


) 
2.40 


ations 


$14. 


AN] 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 30.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended Dec. 27: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 

C&Btr. C&Btr. C&Btr. C&Btr. 
158" coceas $56.50 $46.00 1%4x3”....$59.50 $48.50 
r= aati 52.00 46.00 134x4”.... 56.50 48.50 
(SO as cona 7 55.50 48.00 1144x6”.... 58.50 48.50 


Slash Grain Flooring 
ix3”.....-$39.00 $36.00 1144x3”"....$49.50 $38.50 


7 ae 39.00 36.00 1%4x4”".... 46.50 38.50 
Hae escecs 42.00 40.00 144x6”.... 48.50 38.50 
Vertical Grain Stepping 
iM 1% rtebeal Or BOe eo wenc Sonne 4c $70.00 $60.00 

a FES | eereanronere 72.00 62.00 
en No. 2 Clear and Better, S2S or S4S 
Se eer ee err PR eee $55.00 $49.00 
CA a Pa eee ckeehut aoe ae eeudae 56.00 50.00 
1x5, 8 BOIS ociciecoue iene chee aacies 57.00 51.00 

PEO Mec eer ici Terre rere ee 59.00 53.00 
Yo. 11685, S$, 10 ANd IO” vcscces occas 60.00 54.00 
For yi's aie wine a REAR Kee 4 eae and 59.00 53.00 
2% and 3x4, 8 and 12”............ 67.00 61.00 

Ceiling, C&EB and C&EV and Partition 
eee $36.00 $31.00 yO he 50 $34.50 
ux4"...-. 38.00 32.50 9x6"... 41.50 — 36.00 
LOE «080.0 36.50 31.50 1%ex6”..... = 00 35.00 
TE cacves 39.00 36.00 2 5 ae 2.50 39.50 
Drop Siding, Rustic 
%x6”.....$37.00 $34.50 1x6”......$41.00 $38.50 
154" cc c0s SOOO 36.00 1x8”...... 48.00 45.50 
Fir Battens 
5 Mes | a a eee $0.75 te Oi Gs iciioucks $0.90 
ait) AC: ne 85 ee GR ch muwercas -95 
Lath 

PIF, POE CHOUSAIGS 6 ionccd 6 ieee ec cee ciiews ces 5.00 


Common Boards and Shiplap 


No.1 No.2 
com. com. 


Tem, BS ee PES cin ec cecca cents $20.00 $17.00 
.  _ SAA ean ten ealeenennnteielbap senda 18.00 15.00 
DO Soe. wad in eMC CR RNKE DER ERE WSO 18.50 15.50 
ME MEMEUR” x waiy ciniea ae Kb KE wi Cees wala ee 19.50 16.50 
BO te raced era tr cean we CAG diareclinaais 20.00 17.00 
gid TR NG ons ccewenwesinwcncecw es 21.50 18.50 
bP Snitie ie a Wek evn ae eee 

Ex and BOP Cea Re ERERER KR aK 18.50 


Common Planks and Small Timbers 


ROMS aoe sin cue exc ee ee enemas ..-$21.00 $18.00 

PAU OEMs orWecccwdpacarnse wen’ 20.50 17.50 

3x8, 4x8 g” Wit OG Em Sia hate Wwe WA eel ae el weed 21.00 18.00 

3x10, GEIS, SES Kev cctewckverececaced See Benue 

Common Dimension, S1iS1E, 12’ 

No.1 No. 2 No.1 No. 2 

com. com, com. com. 

2x8, 24”. — 50 $17.50 2x14”....$23.00 $20.00 

2x6, 2x8”.. 20.00 17.00 2x16”.... 24.00 21.00 

‘1 pelle 21.00 18.00 2x18”.... 26.00 23.00 

CEIZ” vscss. SEBO 18.50 2x20”.,.. 28.00 25.00 

Common Dimension, 2x4, S1S1E 

ee ne cay $19.50 $16.50 Leer $22.50 $19.50 

Mee isd ee ws 20.50 17.50 : | ee 23.50 20. 50 

Pro ncaoaa 21.50 18.50 7 Gee 25.50 22.50 

Common Timbers, Rough, 32’ and Under 

No. 1 Sel. No. 1 Sel. 

com. com. com. com. 

6x 6”... oe 00 $24.00 18x18”....$25.00 $28.00 

10x10”... 22.00 25.00 20x20”.... 26.50 29.50 

od: oe 22.50 25.50 22x22” .... 28.50 31.50 

16x16”.... 23.00 26.00 24x24”.... 31.00 34.00 


Common Timbers 

24 to 40’. .$23.00 $26.00 72to 80’ .$48.00 $51.00 
{2to 50’... 27.00 30.00 82to 90’. 58.00 61.00 
2to 60’.. 33.00 36.00 92 to 100’. 70.00 73.00 
§2to 70’... 39.00 42.00 

Ties, Rough 

2 ERE ee Prater $15.00 (> | SNe. 
WR ein ishicscwieteceis 16.00 INGE. Saas wedaaes 10.00 


WESTERN HEMLOCK— 
Boards, S1S or Shiplap 


No.1 No. 2 No.1 No.2 

com. com. com. com, 
1x2 & 3”..$21.00 $18.00 1% & 1%, 
a ee 19.00 16.00 x 4”....$21.00 $18.00 
2 ae 19.50 16.50 : 6”.... 21.50 18.50 
1x8 & 10”. 20.50 17.60 x 8&10” 22.50 19.50 
1x12” .... 21.00 18.00 x12”.... 23.00 20.00 

134x282”. 23.00 20.00 

RED CEDAR— ° 

Common Boards and Shipiap 
1x4”,.....$17.50 $12.50  1x10”..... $20.00 $15.00 
1x6” ...... 18.00 13.00 1x12”..... 21.00 16.00 
BE ec os. 19.00 14.00 

Flume Stock 

(> re $23.00 $18.00 1x10”.....$25.00 $20.00 


1X8”... 24.00 19.00 txI2".....+ 26.08 Z2HCO 








is as essential to success in the 
lumber industry as efficient 
operating practice in the woods 
or in the sawmill. 


Slipshod borrowing usually 
denotes that kind of operating 
and is a warning of trouble 
later on. 


Our 30 years' experience in 
financing lumber enterprises 
will enable you to make the best 
use of your Timber Assets to se- 
cure Long Time Loans. 


faker Fees company) 


Successors to Lyon, Gary & Company 


Portland, Oregon Chicago 
Yeon Building 208 South La Salle Street 


























Learn more about There’s None Better 
_ —— The excellent quality of our Southern Oak, the 
pee Aromatic modern facilities for manufacturing and handling 
Red Cedar our flooring, are evidenced in the better values we 
“ CEDARCHEST ” offer you in our “Quality” Oak Flooring. 

Closet Lining Order Carlots or L. C. L. to suit your needs. 


DeSoto Hardwood Flooring Company 
MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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are the reasons. 


mills and lumber yards. 


mill at Rochelle, 


of dry lumber. 


74118 South Halsted St. 









Why You Should | 
Haul Your Lumber 


With Mercurys 


Greater economy—no fire risk. Those 
Mercurys have estab- 
lished some notably low cost records for 
handling lumber about sawmills, planing 


At Tremont Lumber Co.’s hardwood 
La., one Mercury 
handles entire daily output of 50,000 feet 
of green lumber, besides all shipments 


Two Mercurys keep the 100,000 feet 
daily capacity planing mill of Butters 
Lumber Co., Boardman, N. C., supplied 
with stock and unloading dock clear. 
Everywhere Mercurys give satisfaction. 

Let us submit proof—without obligation—that 
Mercurys will save money in your operations. 


Mercury Manufacturing Company 
CHICAGO, U.S. A. 


Mercury 


Type Ta “Twin-3” 


Libby, Montana. 
Gentlemen : 

... Have been operating two Mercury trac- 
tors for the last two years. ... Find these 
tractors very satisfactory. ... Besides doing 
the work of four single horses, we find them 
much easier to handle and have less trouble 
from dumping loads, etc. ... 

J. NEILS LUMBER CO. 
(Signed) J. F. Fennessy. 


ELECTRIC 
TRACTOR 








For Editorial Review of Current Market Con- 
ditions See Page 35 


Chicago Lumber Receipts and Shipments 
Reported by J. R. Mauff, Secretary of Board of 
Trade. 
{ECELPTS PROM Dec. 4 to Dec. 30, ine. 
Lumber Shinglvs 








ere 245,093,000 27,290,000 
OPA seeps. 164,637,000 13,876,000 
Increase . $0,456,000 13,414,000 
ToraL RECEIPTS JAN. 1 to Dec. 380 
Lumber Shingles 
DED sows s cies » pO BOO 497,128,000 
BOs. 3o6o eaiede tis 2,070,593,000 273,346,000 
Increase ..... 888,560,000 223,782,000 
SHIPMENTS FROM Dec. 4 to Duc. 30, ine. 
Lumber Shingles 
Me, ae ae aun eosbars 156,801,000 32,209,000 
|) er are 82,330,000 10,792,000 
INCYOHSE 654.545 74,471,000 21,417,000 
TOTAL SHIPMENTS JAN. 1 to Duc. 30 
Lumber Shingles 
pt eee 1,550,945,000 448,574,000 
DOPE | vse k ct ee we 987,698,000 208,756,000 
Increase ..... 563,247,000 239,818,000 


Chicago Building Permits 


The following are comparative building permit 
totals for the months of December, 1921 and 1922 
and for November, 1922: 








Dec., Nov., Dec., 
PERMITS FOR 1921 * yoee2 1922 
SU oe ee 02 194 136 
Offices & Hotels.. 2 6 10 
Residences ...... 242 482 325 
Halls & Churches. 3 4 3 
[TRORITOR | 5 6:50:40 % 2 aang ee 
Apartments io. 288 394 280 
Stores and Offices 2 4 5 
Stores and Resi- 
a ree 7 16 9 
Stores and Halls. ss 
Stores and Apart 
oS az 31 32 
Miscellaneous ... 3 nes 5 
TOEAIG: csis425 543 1,131 806 
oe a eee 497 988 672 
BEAMING .s.cse5niees 74 143 134 
Mromtage. «isis 8,400 37,961 29,874 
ORD oc esinte $9,589,750 $20,443,000 34,403,200 


The following are comparative building permit 
totals for the years 1920-1921-1922: 


PERMITS FOR 1920 1921 1922 
LL ee 426 1,306 1,801 
Offices & Hotels... 56 49 79 
Residences ...... 2,058 4,645 6,340 
Halls & Churches 21 32 53 
RMMGRTTOR. 6 os 0s 50% 3 4 aon 
Apartments ..... 106 1,466 3,693 
Stores and Offices 16 34 71 
Stores and Resi- 

GONCES.  ...005.. 26 112 166 
Stores and Halls... .... aye 5 
Stores and Apart- 

WIORES ..o.0 6050's 15 120 347 
Miscellaneous ... 18 32 26 

Qo | re 3,745 7,800 12,581 
BORICK 6s cis'se a sc opeD 6,180 10,552 
BP PAMIO ios 084000: 486 1,620 2,029 
PTORTAGE .o.o50 135,440 233,025 395,478 
SOR. cas%ae $79,102,650 $124,028,000 $227,742,010 

NORTHERN PINE 
Minneapolis, Minn., Jan. 2.—Inventories are 


being completed and, judging by inquiries that 
have been received, there will be considerable 
retail yard trade coming to the northern pine 
mills in the near future. Advanced prices have 
brought northern pine more in line with com- 
peting woods. 


Boston, Mass., Jan. 2.—-Demand for northern 
pine is unusually heavy for early January. Ow- 
ing to the scarcity of dry stocks, offerings are 
limited and this absence of selling pressure holds 
the price situation on a firm basis. Low grades 
are especially strong because of the continued 
demand from box and shook manufacturers. 
Quotations show an upward: tendency on the 
more popular and scarce grades and sizes. 


Buffalo, N. Y., Jan. 2.—The northern pine 
market is strong, especially in the lower grades, 
which have been advanced lately. Indications 
point to a good demand from retailers and in- 
dustrial concerns for some time. Mills report 
favorable weather for logging, but a scarcity of 


labor. 
EASTERN SPRUCE 


Boston, Mass., Jan. 2.—Business 
spruce is comparatively quiet. Prices are about 
steady at the late 1922 levels. More or less latent 
demand in southern Massachusetts, Rhode Is- 
land and Connecticut is held in abeyance by rail- 
road embargoes against lumber shipments. Some 


in eastern 


Canadian producers have recently shown wij 
ingness to concede $1 and $2 on their randop, 
especially scantling, but 
hold firm to regular lists. Quotations: Dimep. 
sion, rail shipments, 8- to 20-foot, 8-inch an 
under, $48 and $50; 9-inch, $49 and $51; 10-inc) 
$50 and $52; 12-inch, $52 and $54. Provincial ran. 
dom, 2x3 to 2x7, $33 to $36; 2x8 and 2x10, $4 
and $45. Maine, 2x3 to 2x7, $38 and $40; 2x8 anj 
2x10, $46. Covering boards, 5-inch and up, 8. 
foot and up DIS, $32 and $33; matched, clipped, 
10- to 16-foot, $36 and $37. 


New York, Jan. 2.—Heavy snows in “Canada 
have served to cut down arrivals and storms 
that have been raging on the Atlantic seaboaré 
have reduced water shipments of eastern spruce 
to the zero point. Some lumber is coming thr 
by rail. The halt in business is only temporary, 


WHITE CEDAR 


Minneapolis, Minn., Jan. 2.—Some early buy- 
ers are in the market picking up post stock fo; 
early spring delivery. Scarcity of certain sizes 


caused some retailers to place orders before 
their inventories were taken. Pole trade stil 
lags. Logging conditions are generally satis 


factory. 
. HARDWOODS 


Chicago, Jan. 3.—Hardwood business has re- 
ceived a good start this year. Demand has 
been unusually heavy for this time, and the mar- 
ket is exceedingly strong. Offerings of dry stock 
in all of the popular items are decreasing right 
along, and further advances are expected. 


Minneapolis, Minn., Jan. 2.—Hardwood whok 
salers are getting ready for an early resumptior 
of factory buying. Northern stocks are very 
limited and prices have a higher tendency. Some 
large factory buyers got in before the latest ad- 
vances and bought heavily, but others are shop- 
ping around for stock. 


Kansas City, Mo., Jan. 2.—Demand for hard- 
wood showed very little falling off during the 
holidays. The mills are all oversold and it is 
hard to make orders stick. The car situatior 
has improved considerably so far as supply is 
concerned, the chief trouble now being to get 
cars moved after they are loaded. Gum in all 
desirable items is very scarce and there has 
been no improvement in the supply of oak. 
Other southern hardwoods are none too easy to 
get. 


St. Louis, Mo., Jan. 2.—The hardwood market 
begins the year with advances in many items, 
and prices generally are strong. There has been 
an especially good demand for oak from_ thr 
hardwood flooring manufacturers. 





New Orleans, La., Jan. 2.—Continued brisk in- 
quiry is reported for hardwoods, with a larger 
business actually offering than is usual at the 
turn of the year. Prices are well held and 
comment on the outlook is optimistic Car 
supply seems to be easier. 

Houston, Tex., Jan. 2.—The hardwood market 
is steady, with a tendency to slight advances. 
All mills are now running full time. Logging 
conditions are good. Sap gum holds strong with 
a good demand and there is a steady call for 
ash and red gum. Oak and magnolia sell well, 
with heavy calls for oak for track and car con- 
struction, especially bridge and switch timbers 
and ties. 


Boston, Mass., Jan. 2.—Hardwood demand is 
fairly brisk and promises to increase, especially 
from industrial sources. Stocks of high grade 
hardwood are light and quotations are firm. The 
lower grades are comparatively plentiful, and 
demand is improving right along. Hardwood 
flooring sells rather better than normal because 
of the unusual amount of building now beint 
pushed to completion. Quotations: FAS, inch: 
Ash, white, $100 to $110; basswood, $90 to $100; 
beech, $80 to $85; birch, red, $145 to $155; sap, 
$120 to $130; maple, $95 to $110; oak, white, plain, 
$130 to $135; quartered, $155 to $165; poplar, $19! 
to $140. Western flooring, 13/16x24%, clear: 
Beech, $92 to $94; birch, $96 to $103.50; maple, 
$103.50 to $108.50; oak, white, plain, $119 to 5114 
2.—Conditions in the 
hardwood trade are satisfactory. The demand 
keeps up in fair volume, and prices are well 
maintained. Export trade shows signs of eX- 
pansion in the near future 


Baltimore, Md., Jan. 


New York, Jan. 2.—All items of hardwood aré 
enjoying considerably more demand than in any 
early January in recent years. Industrials are on 
pecially active and from all along the line comes 
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news that prices are holding steadtast, The call 
for trim is unusually heavy for the season, 


Buffalo, N. Y., Jan. 2.—Hardwood demand has 
been on an unusually good basis in the holiday 
week, and buyers have been desirous of getting 
jumber in before completing their inventories. 
Prices are well maintained, with some advances. 


Cincinnati, Ohio, Jan. 2.—The intervention of 
the holidays, coupled with the yearly inventory 
taking, has been reflected in the hardwood mar- 
ket, and the last week has been a dull one from 
the order-taking standpoint. Prices show no 
material change. 


Columbus, Ohio, Jan. 2.—The hardwood trade 
showed remarkable strength during the holiday 
season. Retail and mill stocks are badly 
broken and many items are growing quite scarce. 
Automobile, box, musical instrument factories 
and railroads show a tendency to buy. Ship- 
ments are being delayed by congestion and car 
shortage. Oak prices are firm on the following 
basis: 

No.1 No. 2 No. 8 


FAS com, com, com, 
Quartered .......-. $160 $90 $50 ee 
Pi caccvavesees 130 80 48 $20 


HEMLOCK 


Chicago, Jan. 3.—Little dry hemlock being 
available, the market shows great strength. De- 
mand is not large, but fully covers offerings, ac- 
cording to distributers, who say that price ad- 
vances would not be surprising. 


Boston, Mass., Jan. 2.—The call for hemlock 
is restricted by the usual seasonable influences, 
and in southern New England the situation is 
further complicated by the embargo on lumber 
shipments. Some plank and a little dimension 
are coming in from Pennsylvania mills, also 
from Pacific coast producers. Trade in eastern 
and northern hemlock is confined principally to 
boards. Prices are steady. Clipped boards, 10- 
to 16-foot, are quoted at $34 to $36. 

Buffalo, N. Y., Jan. 2._-Trade in hemlock keeps 
up well. The market is strong, particularly in 
extra lengths, which were lately advanced by 
the mills. 


FIR, SPRUCE, CEDAR 


Chicago, Jan. 3.—There is not much business 
in Douglas fir, for the reason that very little 
stock is offered. Demand is unusually good for 
this early in the year, and distributers expect it 
to broaden steadily henceforth. Their only re- 
gret is that scarcity of stocks prevents the 
mills from catering to the rail trade. Prices hold 
very strongly. 

Seattle, Wash., Dec. 30.—While seasonal dull- 
ness has affected the fir industry, the outlook 
for the new year is that there will be great 
activity. Logging camps will resume at an early 
date. The fir market is strong. In the rail 
rade sales have slowed up. California and in- 
tercoastal trade is active, and export business 
shows quite a heavy increase. 


San Francisco, Calif., Dec. 30.—The fir market 
shows continued strength, California conditions 
being normal, with prices well maintained. Water 
shipments to California hold up well. During 
the week ended Dec. 23, steam schooners took 
over 30,000,000 feet into Los Angeles harbor. 
Mills in the Northwest are shut down for an- 
nual repairs, and logging camps are also closed. 
Unsold stocks are diminishing and prices have 
an advancing tendency. Good quantities of lum- 
her have been sold for shipment to the Atlantic 
‘coast via the Panama Canal, but tonnage is 
rather hard to obtain. 


Kansas City, Mo., Jan. 2.—Nearly all the fir 
business handled here Iast week was in transit 
‘ars. The mills generally have been holding off 
from taking orders, awaiting developments. 
Prices hold firm. No. 2 boards are very hard 
‘o find. There is a good demand for dimension. 


New York, Jan. 2.—Several steamers loaded 
with west Coast lumber arrived during holiday 
week and found ready takers. The California 
Market holds high and firm and is having the 
effect of stiffening things at this end. Fir is 
Mn brisk call. 


Boston, Mass., Jan. 2.—The New England 
market for Douglas fir is very strong. Some 
wholesalers say they are offered more business 


than they can take care of under present con: ' 


ditions, as the difficulty experienced in securing 

4rg0 space for Pacific coast lumber has shown 

nO abatement. Retail yards are short on many 

— Fir dimension sells here several dollars 
rT equivalent items of eastern spruce. 








If You Intend Making 
More Money This Year — 


here's a profitable specialty that fits in well with 
your “staples,” does not require a heavy invest- 
ment in stock, takes up but little warehouse space, 
does not depreciate, and is in yearly increasing 
demand. ‘This ‘sales maker” is 


AnoJsurn 


METAL LATH 


‘* The Steel Heart of Plaster’’ 


nationally in demand as a crack-preventing, fire-resisting 
base for all plastering purposes, for fireproofing lumber, 


fire stopping, rat proofing, etc. 








More of this economical 


small mesh lath sold last year than of any 


other type. You can 


make money with 


it. lull particulars and our sales plan 
promptly sent if your territory is still 


open. Ask us—quick 


RTH 


1213 Old Colony Bldg.. CHICAGO 


* Rn 











ESTER 





Quick 
shipments 
from 
SSS _=S‘ adjacent 
stocks. 














“It’s all in the Hitch” 





Patent applied for 


Using Fordsons Profitably 
for Lumber Hauling 


How to get the benefit of Fordson eco- 
nomy in lumber hauling has been defi- 
nitely solved by our automatic hitch. This 
device makes the Fordson convenient for 


lumbermen to use. It protects the driver, traction. 


saves the driver’s time and greatly increases ° 


Automatic Hitch 


Solid Tire Wheels 


Complete with safety Rear 40’’x7’’ Front 24°’x3%”’ 


back-bumper 


$250.00 


4915 Daggett Ave., 


Complete 


$275.00 


the efficiency of the tractor. 

Our specially designed rubber _ tired 
wheels make the tractor easy on trams 
and roadways, eliminate noise and increase 


Let us tell you how our hitch 


is saving money for other lumbermen. 


Radiator Tongue 
Protector Attachment 
$12.50 $7.50 


All Prices F. O. B. St. Louis. 


Industrial Tractor Equipment Co. 


Inventors and Manufacturers of Safety Devices for Fordson Tractors 


ST. LOUIS, MO. 
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LE FLAT ARCHES 


FOR WOOD BURNING DUTCH OVENS 











years. 


Prominent Users 
Portland Railway, Light 
& Power Co. 
Spaulding Logging Co. 
Long-Bell Lumber Co. 


Hodenpyl-Hardy & Co., 
Inc. 


Oregon Pulp & Paper Co, 
Stone & Webster, Inc. 
H. L. Doherty & Co. 
Union Pacific System 
Hodge Hunt Lumber Co. 
Clear Lake Lumber Co. 
Whalen Pulp & Paper 
Co. 










part. 


General Motors Corp., 
Etc. 


F024 ff 


Dependable Tile 
Best Resist Spalling 


Small wonder, for they are of that inherent 
quality and dependability which has char- 
acterized Laclede-Christy products for 79 
They are one reason why the L-C 
Flat Arch is so efficient. 

These tile are made of a special mix, devel- 
oped for this purpose only. They stand 
higher temperatures than standard high 
grade fire brick, and will show the very maxi- 
mum resistance to spalling. You cannot buy 
this mix from anyone but us or our Author- 
ized Agents. 

We are the only Flat Arch manufacturers 
who also make Flat Arch Tile, carrying in stock 
the most commonly-used shapes of all other 
brands, in addition to our own. 
results, buy direct from the maker or his 
distributors. 


We make a specialty of wood burning 
dutch ovens and will be glad to make recom- 
mendations for that arch best suited to your 
particular furnace without obligation on your 
Insist upon the bolted, bracketed con- 
struction with every tile hanging indepen- 
dently and perpendicularly. 


Shipment from St. Louis, or Portland, Oregon 


LACLEDE-CHRISTY 





















For best 


ST. LOUIS 





WESTERN PINES 


Chicago, Jan. 3.—Western pines hold very 
strong. Shop is in big demand, but is exceed- 
ingly hard to locate, either in the Inland Em- 
pire or California. Lower grades also are mov- 
ing as freely as transportation conditions will 
permit, at the higher price level established by 
the recent advances, 


San Francisco, Callf., Dec. 30.—There are no 
indications of weakening in the California white 
and sugar pine market. Nearly all mills in the 
California district are closed down for the win- 
ter. Whi'e some sash and door manufacturers 
in the middle West have been holding off on ac- 
count of price, other buyers are coming into the 
market and in some cases bonuses have been 
tendered. Sugar pine uppers are being offered in 
moderate quantities by some mills. No. 3 white 
pine shop is about sold out. Cars are now more 
plentiful. 


Kansas City, Mo., Jan. 2,—White and sugar 
pine factory items advanced again last week, 


prices being now $5 to $10 higher. Good fac- 
tory stock is very hard to find. There is some 
yard demand for Inland Empire yard stock. 





Boston, Mass., Jan. 2.—The volume of cur- 
rent business in the western pines is moderate. 
Prices are maintained on a fairly steady basis. 
Some Idaho white pine is coming in right along 
and the common grades are quoted here as fol- 
lows: 

1xv4 126 128 


No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 


No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 
1210 1£12 

INO. RCO isis ciewielew caer $79.50@80.00 $83.00@83.50 

ING 2° COIs cise Saicewenions 69.00@69.50 71.50@72.00 


New York, Jan. 2.—The railroad situation bids 
fair to improve right along, according to reports 
in several directions today. Meanwhile numer- 
ous calls for western pine stocks are going 
begging and shippers are making no promises. 
Some yards are well supplied and some have no 
lumber on hand. A price upturn is expected 
before the month expires. 


Buffalo, N. Y., Jan. 2.—The western pine 
market is strong and some wholesalers say tha: § 
December was the largest month they ever hag | 
Traffic conditions have improved and stock now! 
arrives in about four weeks. A large amoun 
of stock is rolling, most of it shop lumber, anj 
dealers find no difficulty in obtaining purchaser; 


REDWOOD 


San Francisco, Calif., Dec. 30.—The redwou 
market holds firm in California. Eastern buying 
continues on a fair scale. Siding, moldings, spe. 
cialties and ordinary yard stock are in good de. 
mand. Production is light just now with man 
mills closed down for repairs during the holi. 
days. The advancing tendency in Douglas fy 
makes it easier to dispose of redwood commons 


Kansas City, Mo., Jan. 2.—Incubator stock ha 
been much sought after in the last week an 
other industrial demand has been good. Yar 
demand is slow. The mills are reported oversoli 
on factory and special items. Prices are firm. | 


New York, Jan. 2.—There have been very few 


shipments of redwood in the last few weeks, bu: f 


there is considerable lumber in storage, especially | 
in Jersey, and a seasonable demand for industria 
stock can be accommodated. Prices are not 
wavering in the slightest degree. 





Boston, Mass., Jan. 2.—Demand for redwo 
is unusually good for this season and prices ar 
very strong. Either water or rail transporta- 
tion continues to be a serious problem and more 
or less business is being lost thru the inability of 
sellers to promise reasonably prompt deliveries 
Stocks here are light and wholesalers find dr 
lumber equally scarce at producing centers. 


NORTH CAROLINA PINE 


Baltimore, Md., Jan. 2.—There has been ni 
loss of strength in the North Carolina pine mar- 
ket during the last week. Edge box 6/4, has been 
bringing as high as $28, against about $5 les: 
two or three months ago. The demand is sea- 
sonable. There are no extensive accumulation 
of lumber on the wharves. 


Boston, Mass., Jan. 2.—Demand for North 
Carolina pine has been slowed down by advers: 
weather conditions, the usual seasonable infivu- 
ences and annual inventories. The price situa- 
tion here is strong. Very desirable makes of 
rough edge, 4/4 under 12-inch, are quoted 4 
$70, and there are chances to buy fairly satis- 
factory stock at $1 to $2 less. Quotations 
Shortleaf flooring, 1x4, B&better rift, $86; C 
rift, $73; B&better flat, $63.50. Partition, Bé& 
better, $63.50. 


New York, Jan. 2.—Arrivals of North Carolina 
pine have fallen off to almost nothing in the 
last few days, but the demand for lumber con- 
tinues and, with prices holding firm, retailers and 
wholesalers see good things just ahead. 


Buffalo, N. Y., Jan. 2.—A good business in 
North Carolina pine has been done in the last 
week or two, particularly in roofers. Flooring 
is also in good demand. Buyers show more 
willingness to book ahead. Prices in most grades 
hold firm. 


SOUTHERN PINE 


Chicago, Jan. 3.—Southern pine began the 
year in fine shape. Demand has been very good 
during this week, considering the earliness of 
the season, and the market has held strongly, 
in view of the low stocks and the heavily over- 
booked condition of the mills. Distributers look 
for retailers to rush into the market, and that 
the next couple of weeks will witness a general 
opening up of spring buying. 

Kansas City, Mo., Jan. 2.—Southern pine tradé 
was rather slow last week, most of the orders 
placed being by retailers for immediate requiré- 
ments. The volume of inquiries is increasing, 
however. Mill stocks have improved in the last 
month and the car situation is easier. The outlook 
is for a good business from the railroads, and the 
industrial demand is expected to pick up grad- 
ually. Prices generally are unchanged, altho in 
some cases there is less firmness. 


St. Louls, Mo., Jan. 2.—Conditions generally 
are bright for the southern pine trade. Retail 
stocks are low and badly broken, while mill 
stocks are in about the same condition. Rail- 
roads and industrial concerns are using more 
material. 


New Orleans, La., Jan. 2.—Mill reports register 
a sharp decline in southern pine bookings, cut 
and shipments for the Christmas-to-New Years 
week. Shipments led in volume, with orders 
second and production third. Today’s reports 
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rm pi note a resumption of active inquiry, with prices 
une dl firmly maintained and the outlook unusually 
ever haj bright. Car supply is considerably improved. 

“ Rov Houston, Tex., Jan. 2.—There is an unusually 
a fine demand for southern pine of all grades, 
He aj, vith heavy orders coming in from the retail 
rchasers trade. Prices remain firm with an upward 


tendency. Demand for materials for railroad 
construction and repairs continues heavy. 
redwow —ssathasnsniatasaatcaints . . 
“ Boston, Mass., Jan. 2.—It is now possible to 





n buying ; cea ahd ; REL 
NES, spe. secure permits for rail shipment of southern pine 
good de. into New England. Normal supplies have been 
th mam choked off so long that current demand appears 
the holi- rather more active than usual at this season. 
uglas fi The price situation is firm. Some items, for 
om mons instance roofers, are rather firmer than in 
December. Quotations: Longleaf flooring, 1x4, 
tock has B&better rift, $93; C rift, $79; B&better flat, 
eek ang $66.50. Partition, B&better, $65. Roofers, No. 2 
d. Yard common, 1x6, air dried, $32.50 and up; kiln dried, 
Oversoli $35; 1x8, $37. 
— New York, Jan. 2.—The dullness in southern 
very few | pine is not unexpected after the holidays. 
eks, but | Retailers report a good demand, but mills are 
specially | shut tight in many localities and brisk business 
idustrial | is not looked for before the middle of the month 
are not | Pr ee A Trainload of N. C, Pine Logs on way to one of our mills. 


Buffalo, N. Y., Jan. 2.—Orders for southern 
pine have been on a heavy scale in the last week 


redwood or two and indications point to a continued * 
"ices ar large trade in the next month, as retailers are 

nsporta- § desirous of laying in stocks for the spring trade. 

nd more Prices are steady, with much strength shown in 

bility of the better class of stock. e ® 


liveries a 
a dry cements, Gite, an. 2.—There is little doing possesses all of the qualifications that have made N.C. Pine the favored 
_ lr e soutnern Jin narkKet a 1e moment. . . . . . . ° 
| Dealers are waiting until their inventories are building material in the Fast since the days of the Pilgrims. We've 
E completed before placing any orders. Prices steadfastly upheld its quality through perfect milling and careful grad- 
7 are steady. CYPRESS ing; and the modern equipment of our mills today, together with vast 
ne mar. holdings of virgin timber, insure you a quality of lumber for many years 
as beer New Orleans, La., Jan. 2.—Cypress demand is to come in every way up to the past standards of “‘Goldsboro N. C. Pine.” 
$5 less active, with prices firmly held at recent ad- 
IS S€a- vances. Car supply is easier, and shipments 
ulation: show increased volume. Mill stocks in this TELECODE USED. 


territory are lighter at the year’s end than 


ad twelve months ago, with assortments only fair. e 
Nort! There is a brisk inquiry, but the tendency to 9 as ington, is ite < 


advers: book orders for delivery more than sixty days 






























ord ahead is being discouraged by the mills. 
2 Situa- 
— . Chicago, Jan. 3.—Cypress is featured by a —— 
y satis big inquiry for all classes of stock, coming from 
tations: | retailers and industrial consumers alike. There e 
$86: ¢ is not a great deal of stock at the mills, and the 
on Be market holds very firm. Distributers look for a 
° very large volume of business before this month a e 
has closed, tho stock conditions naturally will 
‘arolina impose a strict limitation. ‘ 
Poglind Kansas City, Mo., Jan. 2.—A general increase manufactured from this virgin 
ele Ce ee ee eee ee growth timber will build up your 
of iaunien Gah and it se cunectek tare. wat :~ business and prestige just as it has 
. z . . b] . 2 
ress in considerable business from country yards taken maintained CAMP Ss reputation for 4 
he last P this month. Demand for factory items is good. high quality lumber. Try it next time. 
‘looring Lea aime 
y more St. Louis, Mo., Jan. 2.—The market for red 
grades cypress is firm at advances recorded last week. 7 
There is still a good demand. December sales amp Manu acturing 0. 
were better than usual for that month, and 
the new year opens with good prospects of buy- FRANKLIN, VA. 
in the _ ing from yards, railroads and industrial con- ; ‘ 
y good cerns. MILLS :—Arringdale, Va. Franklin, Va. Wallace, N.C. 
neces Boston, Mass., Jan. 2.—The New England mar- a CAPACITY: . 
pi ket for cypress is very firm, with an upward Saw Mills 600,000 Planing Mills 400,000' 
rs look tendency. Demand is rather better than normal 
d that for the season. Quotations: FAS, 4/4, $103 to Eastern Sales Offices: 
reneral $108; 5/4 and 6/4, $108 to $113; 8/4, $114 to $121; NEW YORK: 1214 Flat Iron Building 
' selects, 4/4, $85 to $91; 5/4 and 6/4, $90 to $96; PHILADELPHIA: Real Estate Trust Bldg.. 
f a $102 to $107; shop, 4/4, $55 to $60; 5/4 and GEO. W. a ae en 982 Gramercy 
, e 4, $65 : , yo , Manager 
froin en ee pana PITTSBURGH: Oliver Building, GEORGE L. 
quire- | Baltimore, Md., Jan. 2.—The cypress situation » Manage 
casing, remains unchanged, with buyers willing enough “There’s None Better Than Camp’s” 
ne last to take up stocks, but with available supplies 
utlook not at all large, and with the quotations tending 
nd the rather toward higher levels. 
grad- So eraeaen ge, 
tho in New York, Jan. 2.—In the days preceding the 
Christmas holidays, large shipments of cypress 
ily arrived by water so that dealers are very well 
ere 4 supplied for the time being. Some firms that 
a Switched from. rail to water, are preparing to 
* m. turn back to rail accommodations until spring 
more opens things up. 
Buffalo, N. Y., Jan. 2.—More than the usual 
ister amount of interest is shown in the cypress 
BIS t market at this time, and the outlook is promis- 
S, or ing for extensive business this month. An un- 
yea usual number of inquiries has been received |") teSM MMR sie eit se ts Miami ie iil signs ane aa Sy seen 
orders in the last few weeks. 
eports 
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Cincinnati, Ohio, Jan. 2.—There is little ac- 
tivity noted in cypress, and prices are un- 
changed. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 30.—Car supply this week 
is slightly improved, but no assurances are held 
out for the immediate future. Demand for red 
cedar shingles has quickened a little, with prices 
a few cents higher than a week ago. Log prices 
are firming up. Shingle stocks at the mills have 
been reduced to some extent during the general 
shutdown. 


Minneapolis, Minn., Jan. 2.—The shingle mar- 
ket is inactive and has not responded as quickly 
as usual to western conditions. Advances in 


clears are being made by some concerns. City 
trade is good, but rural demand is light. 
St. Louis, Mo., Jan. 2.—Shingles are quoted 


aut $3.50 for clears and $3 for stars, Pacific coast 
base, while at this time last year the prevailing 
prices were $3.15 and $2.45, respectively. 


Kansas City, Mo., Jan. 2.—Shingle buyers have 
been feeling out the market with a view to 
placing orders when the Coast mills are ready 
to do business. Present quotations here are 
$3.40 for clears and $3 for stars. The demand 
for siding has been slack. There is some in- 
quiry for mixed cars. Lath demand shows signs 
of picking up 

New Orleans, La., Jan. 2.-—-Call for cypress 
shingles and lath continues very active, with 
shingle stocks depleted and some mills prac- 
tically out of the market on that item. Cypress 
lath are sold as a rule on mixed-car orders 
only, the advances reported last week being 
firmly maintained. 


Boston, Mass., Jan. 2.—There is no snap to the 
demand for shingles. White cedars are fairly 
steady at late 1922 levels, but red cedars look a 
shade firmer. One popular make of British Co- 
lumbia XXXXX red cedars is now quoted $6.25 
f. o. b. Boston, and $6 is about the lowest taken 
for the well known brands. White cedar extras 
are priced at $6 to $6.25 and clears at $5.25 to 
$5.50. Spruce lath are still weak, recent sales 
of 1%4-ineh being made at $7.50 and $8, and of 
15-inch at $8.50 and $8.75. Production of lath 
is now running ahead of the midwinter demand. 
Furring is quiet and quotations are practically 
unchanged. Some producers will still sell full 
-ears of 1x2 at $33.50, but others ask $36. There 
is very little trade in spruce clapboards, but of- 
ferings are light and prices hold steady at $115 
for extras and $110 for clears. 


New York, Jan. 2.—Wholesalers have no 
shingles or lath that are going begging, while 
many dealers are calling for stocks. West Coast 
shingles are in heavy demand and there are far 
from enough here to supply wants. Prices of 
shingles and lath are high and firm. 


Buffalo, N. Y., Jan. 2.—The shingle market is 
a little stronger, with extra clears $5.24 and 
stars $4.63. Buying keeps up well for this time 
of year. The movement by rail from the Coast 
is a little more satisfactory than a few weeks 
ago. 


Columbus, Ohio, Jan. 2.—Red cedar extra 
clears are quoted at about $5.65 and extra stars 
at $5.15, Columbus. Lath trade is quiet, with 
prices unchanged. 


BOXBOARDS 


Boston, Mass., Jan. 2.—There has been a little 
slackening in the demand for boxing and crating 
lumber the last few days, due to seasonable in- 
fluences. The New England market continues 
strong. Desirable native pine boxboards, round 
edge, inch, sell around $35, and square edge at 
$40 and up. Fair qualities of mixed boxboards, 
inch, are available at $25 and thereabout. 


MAHOGANY 


Boston, Mass., Jan. 2.—Demand for mahogany 
continues strong and prices are very firm with 
a steady upward tendency. Some very large 
orders have been placed recently by railroad car 
builders. There is steady buying also by build- 
ers’ finish mills, talking machine manufacturers 
and piano and furniture factories. Mahogany 
manufacturers are sold several weeks ahead of 
production. Wholesale prices on air dried plain 
mahogany, f. 0. b. Boston: 


4/4,5/486/4 8/4,10/4412/4 
iy eee ois 6sieels wine ED $240@270 
No. 1 common...... sasaxeoeae 170@180 
NO: 2 COMMON.....6%s<<06 120 120@130 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Fight words of ordinary length make one 

line. Count signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received ijater will be placed. 
under heading Too Late to Classify. 






































NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





ASSISTANT MANAGER 
For established, well paying and fast growing retail 
lumber business in Seattle, Washington. Must be a 
good executive, thoroughly experienced in retail lum- 
ber merchandising, estimating and selling and willing 
to invest not less than $10,000 after three months’ 
trial. Unless your record will bear investigating, do 
not reply. A good opportunity for the right man. Re- 
ply in own handwriting, giving references, experience, 
age, etc. 
Address “Pp, 122,”’ care American Lumberman, 


WANTED—ESTIMATOR AND DETAILED BILLER 
All kinds of special planing mill work—must be capable 
of reading plans and taking measurements at the build- 
ing when necessary—must be able to accurately list 
all materials from plans, estimate labor on special mill 
work and detail same into the factory. Give previous 
experiences and references, also state age and salary 
expected. Permanent position for the right man. 
Address “Pp, 124,’ care American Lumberman, 


POSITION OPEN FOR A YOUNG MAN 
Not over 25 years of age, with retail lumber yard ex- 
perience (country yard preferred), or young man of 
good education wishing to learn the business as assistant 
in office and office salesman for city in New York State. 
Apply in own handwriting, giving experience, references 
and salary expected, 
Address “P. 132,’ care American Lumberman. 


WANTED—A SUPERINTENDENT 
Familiar with northern operations, able to handle from 
stump to pile. State experience, salary expected and 
reference in first letter. If have not handled large oper- 
ation, do not apply. 

Address ““M. 102,’’ care American Lumberman. 


WANTED—FIRST CLASS 
Hardwood lumber inspector at once. Standard wages. 
Give reference and state how soon could report for work 
in first letter. ‘ Address GRANT TIMBER & MFG. CO., 
INC., Selma, La. 


RETAIL YARD MANAGER 
Wanted retail yard manager for a small Northern Illinois 
yard, near Chicago. Must be able to meet competition, 
be a good collector, and be able to speak German. Give 
age, references, and salary wanted. 
Address “P. 126,”’ care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide, practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address “FW. 125,’’ care American Lumberman. 





















































EXPERIENCED STENOGRAPHER 


Established wholesale Yellow Pine concern, located jy | 
Memphis, Tenn., wants good stenographer, experienced 
in making invoices, handling quotations and gener) 
correspondence. Must use dictaphone and be rapid ang 
accurate on Underwood typewriter. Opportunity for 
promotion excellent for intelligent, ambitious party. No 
others need apply. Give full experience, earning ca 
pacity, age, and state whether married or single. 


Address “R. 130,’’ care American Lumberman, 





WANTED—MILL PRODUCTION FOREMAN | 
For a Planing Mill producing high class special work, 
one experienced in listing from, Architects Plans and 
detailing into Mill and can handle men so as to get 
maximum production. Give previous experience, refer. 
ence, also age and salary expected in first letter. Ap 
plications confidential. 

Address “RR. 124,’’ care American Lumberman. 


WANTED—A COMPETENT 
Mfardwood inspector. One who is familiar with Hem 
lock grades preferred. Steady position. Also want a 
green yard foreman, who is capable of looking after 
the proper piling of lumber. In reply. state experience 
you have had, 
Address 


pomrrnnceee 





“R. 128,’ care American Lumberman, 


WANTED—BOOKKEEPER 

For large retail lumber yard in Chicago on North side, 
Must be familiar with Chicago retail requirements and 
competent to handle a general set of books, cost state 
ments, etc. Compensation according to ability. Give 
references, experience, age, salary expected, and com- 
plete information in application. 

Address “R. 129,’’ care American 


WANTED—ESTIMATOR 
For retail yard. Must be able to list material from 
drawings and take measurements at building. State 
experience, age reference and salary desired. 
LOWE LUMBER CO., Mishawaka, Ind. 


WANTED—A COMPETENT CHIEF ENGINEER 
Who can look after a large power plant, Corliss Engines, 
Steam Boilers, etc. In your reply state experience you 
have had. 
Address 





Lumberman, 








*“R, 127,’’ care American Lumberman, 


WANTED—OFFICE MAN 

Young man, good letter writer and typewriter operator, 
familiar with forest and land terms, to conduct detail 
correspondence with sellers and buyers of timber tracts 
and farms. Salary and commission. 

PAUL PLOTZ & CO., 

Brokers in Timberlands, 

1240 First National Bank Building, Chicago, Il. 


WANTED—ESTIMATOR 
Or detail biller, for all kinds of special as well as stock 
work; must be capable of reading drawing and taking 
measurements at the building if necessary. Give expe 
rience, of former connection and salary desired. This 
is a permanent position. 
Address **A.131,"" care American Lumberman. 


WANTED—HARDWOOD INSPECTOR 
For plant located in Central Mississippi, cutting gum, 
oak, poplar and other miscellaneous hardwoods. Give 
full references in first letter. 














Address “RR. 125,’’ care American Luinberman. 
WANTED—A COMPETENT 
Building material salesman, one with experience in 


His salary 
giving 


selling to dealers or factories preferred. 
will depend on his ability. Apply in writing, 
references, and salary expected. 
MUELLER LUMBER COMPANY, 
Davenport, Iowa. 


WANTED—YOUNG MAN 
Who can bill work from plans into shop, also keep set 
of small books for a sash, door and interior finish fac- 
tory. Must be accurate and know his business. 
Address BOX 997, Austin, Tex. 


WANTED 
One first-class lumber manufacturing accountant, one 
with experience with woodworking factories if possible. 
Permanent job for right man. State full qualifications 
and send references first letter. 
BRADLEY‘ LUMBER CO. OF ARKANAS, Warren, Ark. 











WANTED—MAN EXPERIENCED IN 
Sash, doors and millwork to take material off plans, 
do estimating and enter orders. Address ELMER & 
MOODY Co., P. O. Box, 1868, Seattle. Wash. 


WANTED—A COMPETENT 
Hardwood lumber inspector and yard foreman for mold- 
ing factory in Chicago. State salary wanted and give 
references, 
Address “R. 104,’’ care American Lumberman. 


WANTED—EXPERIENCED LUMBERMAN 
Who can invest $5,000 and assume management of yard 
in West. 

Address “RR. 114,’’ care American Lumberman. 


MANAGER FOR OUR RETAIL DEPARTMENT 
Must be a real business getter. One who can estimate 
sell the goods, see that bill is delivered and have cus- 
tomers pleased with the whole transaction. To such a 
man we will pay a good salary. Write WISCONSIN- 
MICHIGAN LUMBER CO., Eagle River, Wis. 


WANTED—A MANAGER 
A strong, capable manager to take charge of a pine op- 
eration logging and manufacturing 150,000,000 ft. a year. 
The sales end is taken care of. Must have had much 
experience, with best of reference, an organizer and an 
all around executive. 
Address “LL. 108,’’ care American Lumberman. 


WANTED—EXPERIENCED YARD FOREMAN 
For hardwood mill in Wisconsin. $1800 to start. Steady. 
Answer fully. 

Address 

















“Pp. 115,”’ care American Lumberman. 





WANTED 
Yard foreman who can inspect hardwoods. Sawmill in 


COTTE TRIS Te 


see. 





Northern Wisconsin. Give age, experience, references, 
salary expected and whether married or single. Ready 
to close with right man at once. 

Address “R. 107,’’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 

The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list {8 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement, 
have the answers come in care of the AMERICAN LUM- 
BERMAN. Replies mailed daily. No matter what you 
want, an advertisement in the AMERICAN LUMBER- 
MAN would help you. For quick returns advertise in the 
AMERICAN LUMBERMAN, 

481 E. Dearborn St.. 
Chicago, Il. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or eell something is 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 
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